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To the Bankers 


Attending the New York Convention A. B. A. 
October 2 to 6, 1922 


N the present nation-wide effort of all bankers to educate 
the public in the ways of thrift, the Automatic Receiv- 


ing Teller is demonstrating its remarkable value and 
effectiveness. 


The Automatic Receiving Teller is a tried-out and 
tested producer of new savings accounts. It has reached 
into the schools and factories and created new business for 
the bank. It has won the quick recognition of the school 
children and it has sustained their interest in regular sav- 
ings. It has brought the bank right into the factory 
and made savers of many workingmen who previously gave 
no thought to savings. 


The development of the school children and wage earn- 
ers as customers of your savings department constitutes 
a problem of growing significance. No other method yet 
devised meets the problem so satisfactorily and adequately 
as the Automatic Receiving Teller. It brings the whole 
community to your bank. 


In daily use in at least one out of every fifty towns 
in the United States. 


(Full information on request) 


Visit our permanent exhibit at 62 Cedar Street 


American Banking Machine Corporation 


Executive Offices 400 North Michigan Ave. New York Office 
SAGINAW CHICAGO 62 Cedar St. 


Distriet Sales Representatives at: 
| Louis Buffalo New York Minneapolis Denv Lincoln, Neb. 


San Francisco Washington Indianapolis 


ton ‘ Tulsaer Raleigh 
Pittsburgh Milwaukee Salt e City ortland, New Gaines 
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What The Harvey Blodgett Company Does For 
Banks and Trust Companies 




























A representative of the Harvey Blodgett Company does not make his first 
visit to a bank with a heavy sample grip, and séek the privilege of “showing our 
line’. This Company does not peddle bank literature. 


We try, first, to discuss intelligently with the banker his particular eedilainine: 
and then to suggest how they can best be met. 


How many savings accounts are there? What are their average balances ? 
What proportion of these savings accounts fall below the mark of self sustention ? 
What proportion are susceptible of development? Are there large numbers of 
“involuntary accounts, secured by some special campaign, that are slipping ? 


Are many checking accounts below the profit level? Are customers of one 
department familiar with the facilities of all other departments? Is consistent 
effort being made to extend their operations to other departments? Have the : 
officers the best means at hand for establishing closer contact with customers ?_ i 


Is there a safe deposit department? Are all boxes rented? Is there a trust 
department? Are the 98% of business men who have not made their wills familiar 
with the functions of this department and with the advantages it offers ? 


4 


Is newspaper space being used to best advantage ? 


These and many other points come out in the discussion, and when our repre- 
sentative has his facts he shows the interested banker how he could build his 
business with our co-operation. 


: The plans he proposes do not imply, necessarily, an increased appropriation. 
They merely imply intensive use of the present appropriation. 


» 


After We Sell We Serve. Our interest does not weaken when our material is 
shipped to the bank. Our Service Department keeps advised as to the progress of 
the work; our bulletin goes free monthly, to every client. We expend thousands 


of dollars yearly on this department; once we secure a bank as a client, we aim to 
retain it on the basis of RESULTS. 










Where can you get more intelligently, more conscientiously conceived service 
than from the Harvey Blodgett Company? We have a representative near you 
who will be glad to demonstrate without obligation to you. 


HARVEY BLODGETT COMPANY 
Executive and Sales Offices: St. Paul. 















Chicago ' 
First National Bank Building 


New York Boston 
West Forty-Third Street Old South Building 
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Reaching All Markets 
of Portugal and Brazil 


ITH 33 of its own branch offices in 
Portugal and 9 in Brazil, this bank is 
enabled to handle all transactions directly 
with every market in these two countries. It 
also reaches directly every country through- 
out the world where Portuguese is spoken. 
It is a semi-governmental bank with resources 
of $1,159,000,000 (at par of exchange) and 


has a record of 57 years in international trade. 


BRANCHES 


Portugal . . . 33  #£4Brazil . 
West Africa . . 15 East Africa 
India ..... 4 #£x™Azores . 
London . oe Paris. . 
ee eee | Madeira 
1 


Belgian Congo . Timor 


State Bank of the Portuguese Colonies 


BANCO NACIONAL 
ULTRAMARINO 


NewYork Agency, 93 Liberty Street 


HEAD OFFICE: LISBON, PORTUGAL 


Paid-Up Capital Reserve Funds 
Esc. 24,000,000 Esc. 27,200,000 
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The splendid new home of the Exchange National Bank 
Pittsburgh, Pa. 


(To be occupied exclusively by the bank) 


" service rendered by the Weary and 

Alford Company includes the design 
and layout of the entire building and bank- 
ing quarters, with all structural, mechanical, 


electrical, vault and other engineering work. 


WEARY AND ALFORD COMPANY 
Bank and Office Buildings 


1923 Calumet Ave., Chicago 
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The | 
Chicago Journal of Commerce 


AND DAILY FINANCIAL TIMES 


prints more 


financial and commercial news and quotations 


THAN ALL THE OTHER 
(6) 


CHICAGO DAILY NEWSPAPERS 
COMBINED . 


By mail or Carrier—$1.00 a month 


SIMPLY FILL OUT AND MAIL THIS COUPON OR WRITE DEPT. P. 


The Chicago Fournal of Commerce 


AND DAILY FINANCIAL TIMES 
12 E. Grand Ave., Chicago 


Date 


Please enter my name for_________ months’ subscription to The Chicago Journal of Commerce at your regular 
subscription rate of $1.00 monthly. 


Name 
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« MIDLAND 
TERRA ©TA 


FOR BEAUTY AND INDIVIDUALITY 
IN BANK EXTERIORS 


QUALITY AND SERVICE 
Our Motto 
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JEFFERSON PARK NATIONAL BANK 
Milwaukee and Lawrence Aves., Chicago, IM). 
Clarence Hatzfeld, Architect 


MIDLAND TERRA COTTA COMPANY 
Chamber of Commerce Bldg., Chicago 
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Powerful 


The impressive char- 
acter of Outdoor Adver- 
tising and its adaptability 
as a medium of powerful 
message conveyance 
make it a logical invest- 
ment for the banker. 


Dignity, beauty of 
design, color and position 
combine to lend it excep- 
tional efficiency as a per- 
manent business builder. 


ED 
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Outdoor Advertising 


An Investment in Progress for 


| | The Banker- - ; 
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it IXTY-THREE banks in Chicago alone are 
finding Outdoor Advertising a_ profitable 
business investment. 


— 
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Hundreds in other cities are coming rapidly to 
this medium of universal appeal. 


You can make the name of your institution a 
byword among those you would serve by driving 
home consistently the message you have for them 
through Outdoor Advertising. 


Outdoor Advertising will work for you diligent- 
lf ly every day, confronting an ever changing audi- 

: ence of probable clients in convincing impressive 
way. 


If you are not an Outdoor Advertiser find 
out now how it can productively fit your problems 
r- by writing 
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nmmerrre SYYYYYYYYYYYYYYTYEYYYTTYVITTYyy Zz LHIAY y areneear , se 
CHICAGO NEW YORK 
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Branches in 45 of the Principal Cities 
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Views of some of the Welfare Loan Societies operated by the Hawkins Mortgage Company 





HERE are 28 Welfare Loan Societies now operating under the 

Hawkins system. Present plans contemplate the establishment of 
Welfare Loan Societies in all cities in the United States of 20,000 
population and over. 


The Welfare Loan Societies do not borrow money, play the stock 
market or make investments of any nature whatsoever. 


They do but one thing. They loan money in small amounts on 
chattel mortgages, Discounts, Bills and Accounts Receivable, Contracts 
and Time Payment Paper, Etc. The value of the property must be at 
least twice the amount of the loan. 


Expert supervision reduces losses to the minimum. 


HAWKINS MORT 


PORTLAND, 


Successors to N. B. HAWKINS & 
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Small Loan Business 
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SOCIETIES OPERATING 
UNDER HAWKINS 









SYSTEM 
Indiana— Ohio— 

Fort Wayne Alliance 
Muncie Columbus 
Marion Cincinnati 
Richmond Dayton 
Logansport Hamilton 
Anderson * Lancaster 


South Bend Youngstown 
Michigan City 













Lafayette Illinois— 
Indianapolis Centralia 
Elkhart Pennsylvania— 
Terre Haute Lancaster 

* Vincennes Florida— 
Kokomo Miami 
New Albany Tampa 

Louisiana— Michigan— 


New Orleans’ Lansing 


Women as well as men find the Welfare Loan Societies a distinct convenience and accommodation 


HE loan business. as operated by the Hawkins system, is a great 

supplemental aid to commercial banking and wherever a Welfare 
Loan Society has been established, it demonstrates its effectiveness as a 
sound economic unit in the financial fabric. 


In every community there are scores of people who have no bank- 
able credit at the commercial bank. The Welfare Loan Societies 
provide a useful service for these people in their hour of need. 


Have you read “The Story of One Hundred Years,”—a fascinating 
bit of history, we shall send you on request? 


GAGE COMPANY 


INDIANA 


COMPANY Founded in 1829 
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“ To the Members o yf the 
American Bankers Assoctation 


and all other bankers who visit New York 


T is possible that the members of the American Bankers 
Association who are coming to New York for the 
Forty-Eighth Annual Convention will be interested in an 
unusual exhibition of bank design which will be on view 
in the offices of this company at that time. 


In addition to a comprehensive presentation of bank 
floor plans and building designs, there will also be dem- 
onstrated the complete Hoggson Preliminary Service to- 
gether with studies showing the relation of the science of 
bank planning to operating expense. 


We hope that a number of you will find time between 
the sessions of the Convention to walk from the Hotel 


Commodore to the exhibition at 485 Fifth Avenue, two 
blocks away. 


HOGGSON BROTHERS 


SPECIALISTS IN BANK DESIGN AND CONSTRUCTION 
NEW YORK CHICAGO 
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SAVINGS 


OF THE WAGE EARNERS | 


Cleveland bank inaugurates simple and effective 
campaign to develop the employes of different 


industries as 


LEAR thinking and planning and 

plain talking are behind a success- 
ful industrial savings campaign that is 
bringing deposits to the Union Trust 
Company of Cleveland. 

Industrial savings offers a new and 
productive avenue of approach to every 
bank that wants to obtain and to extend 
the savings of the wage earner. 
Various methods of developing indus- 
trial savings have been tried from time 
to time but it is only within the last 
year or two that this great potenial 
field of business has gotten the attention 
that it deserves. 


Now, the plan to be described here, 
as it is in force in the Union Trust 
Company of Cleveland, suggests many 
valuable ideas for the banker who 
wishes to tie up his institution more 
closely to the workingman. It is an 
attractive plan because all red-tape has 
been eliminated; the factory manage- 
ment is not burdened with annoying 
details; the wage earner is stimulated 
in the habit of regular savings and ad- 
ditional deposits are brought tv the 
bank. The whole effort has been to 
set up a method to win the kindly rec- 
ognition of the worker and then to 
keep him in a favorable frame of mind 
so that he will continue to save. The 
results so far have splendidly vindi- 
cated the plan of the Unjon Trust Com- 
pany. 

Before going into a description of 
the Union Trust system, it is worth 
while pointing out that any sustained 
plan of industrial savings is almost sure 
to be profitable. Take for example, the 
case of the Compton & Knowles Loom 
Works of Worcester, Mass., whose em- 
Ployes in a comparatively short time, 
deposited $215,000. This represented 
the savings of 65 per cent of the em- 
Ployes and would be larger if all the 


regular savings 


By ELBERT H. CROSBY 


deposits had been made in one bank 
which might then have made special 
efforts to keep employes interested. 
But five banks were designated by the 
employes, thus dividing the deposits 
and accordingly lessening the enthu- 
siasm of the banks. 
plan gives the bank a direct incentive 
to start the business and keep it going. 


The first step in the Union Trust 
plan enlists the co-operation of the 
employing company and experience has 
shown that the larger industrial con- 
cerns among the bank’s customers are 
glad to have the bank undertake a cam- 
paign of the character to be described. 

The campaign in the plant opens with 
a letter from the industrial concern and 
a folder furnished by the Union Trust 
Company, sent to the employe’s home 
six days before the installation of the 
plan. Sometimes a general announce- 
ment is issued. 


The outside of this announcement is 
shown in Figure I, gotten out by E. C. 
& M. Company and signed by P. C. 
Clark. This concern installed a savings 
plan several years ago but because of 
the rapid turnover of help and changed 
condition, the concern adopted the 
Union Trust arrangement. Part of the 
announcement of the new plan sent 
with the folder mentioned above follows. 


I know from experience that it is hard 
to save. Unless a person lays aside a few 
dollars the very minute he gets his pay, the 
chances are he won't save anything. We're 
all like that. 

Now what I am getting at is this. 

The Union Trust Company where the 
E. C. & M. Company does its banking bus- 
iness has offered a plan to make it as easv 
as possible for employes of this Company to 
have a savings account and the Company 
has agreed to co-operate with them. 

The plan is simply this: We will, if you 
wish, set aside from your pay whatever 
amount you want to save—$1, $2, $5, or 
whatever sum you say. The Treasury De- 
partment will deposit this amount in your 
name with the Union Trust, and they will 
pay you 4%, interest on every dollar com- 
pounded semi-annually. In case you want 
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The Union Trust. 


depositors 


to draw your full pay some week, all you 
have to do is to speak to someone in the 
Treasury Department in advance. Of course, 
you can draw out your savings any time 
you wish in accordance with the regulations 
of the bank. 

The E. C. & M. Company will make no 
profit whatever, no one but you or the 
Treasury Department will know that you 
are saving or how much, and you are under 
no obligation whatever to use this plan. 

The Union Trust Company is right in 
Saying that saving to get something is th 
most successful way to save, and saving is 
not so hard after it is once startet, pro- 
vided you can bank your money conven- 
iently. 

The bank wants to start a “I’m Going to 
Get It Club” in the E. C. & M. Company, 
and if you join, that is, start a savings 
account, you will be surprised to see how 
soon you will have enough saved to get a 
radio outfit or something else you want. 

You will get the details of this plan with 
your check next pay day, and in the mean- 
time, if you want further particulars, ask 
your foreman regarding the savings plan. 


The booklet furnished by the bank is 
fresh, crisp and straight from the 
shoulder—no sweet sounding phrases. 
Here’s the way it starts: 


Ever tried to save? 

Pretty hard job, wasn’t it? 

The birds who write all the stuff about 
it being easy to put something in a bank 
each week as regularly as a clock must live 
in banks themselves. 

I remember the first time I started to 
saving. I took part of my pay, hopped on 
@ car as soon as the noon whistle blew, 
and went to a savings bank. 

The bank people treated me _ white 
enough, but the whistle was blowing 
again by the time I got back. I had a 
passbook but I had to pass up my lunch. 

Still, when I looked at that first $5 entry 
in my passbook I felt that I was going to 
put John D. Rockefeller out of the running. 
John, Andy Carnegie and all the rest claim 
they got their start with their first bank 
dey-osit and there must be somethiag in 
what they say. 

And maybe I was getting my start, too, 
but I didn’t last long enough to find out. 
The bank was two miles from the factory. 
I went to work before the bank opened and 
got out after it closed. 

So I gave up trying to save. 

But I still wanted to save. There’s a lot 
of bunk preached about thrift, but no man 
with common sense forgets the advantages 
of saving. I don’t mean saving just for the 
sake of saving, but saving to get some- 
thing and somewhere. 

T used to look at my passbook and figure 
what I would have, at 4 per cent compound 
interest, if I laid aside a few dollars from 
each week's pay. I figured what I could 
buy after a year or two of regular saving. 

I would put down the cost of a flivver, the 
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first payment on a home, the cost of a new 
set of furniture, a set of furs for my wife 
and a lot of other things I wanted. Then 
I would figure how long it would take to 
save the price of those furs or that flivver if 
I put a certain number of dollars in the 
bank each week, plus interest, ‘cause in- 
terest at 4 per cent, compounded twice a 
year makes savings grow at a surprising rate. 

Finally the company I worked for made 
it easy to save. 

They said to us: “We will bring the 
bank directly to the plant. All you will 
have to do is to decide how much you want 
to save each week. The paymaster will 
deduct this amount from your pay, depos- 
iting it to your credit at the Union Trust 
Company. 

“The company will do all the work of 
opening your account so that you won’t 
have to go near the bank unless you want 
to. 
“Any week that you need all your pay, 
just speak to the paymaster in advance and 
he will not make the deduction. And of 
course, you can stop the arrangement or 
draw out your savings any old time you 
want to.” 

Well, this plan worked like a charm for 
me—and for a lot of other fellows. Men 
who could never save a cent began saving, 
and today we have comfortable sums laid aside 
as reserve and are enjoying things we al- 
ways wanted to have. 

I have never missed the few dollars I saved 
from each pay envelope. Yet, if I had 
them, I would have spent them sure as I’m 
a foot high. Every time I’ve increased my 
earnings I’ve increased my savings propor- 
tionately. 

Ete. 


If deemed advisable, the bank will 
send a letter three days later telling 
more about the plan. With this also 
goes another wide-awake folder. It 
starts: 


Did you ever hear a speech or read an 
article on how to save? 

Then you know the usual stuff: It goes 
like this and you can write your own music— 
“cut out the movies and dances and smokes 
and a new dress for the wife. Wear patches 
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in your pants and live on bread and water. 
Put every cent you make in a savings bank, 
and by the time you are a hundred you'll 
be rich enough to enjoy life.” 

Only there won’t be much life left to enjoy. 
_ Not a very encouraging line, is it? Espe- 
cially when we all know it’s a good thing to 
save and that we ought to do it. 

But there is no particular fun in saving 
all your life so you'll have a swell funeral. 
or you will be a long time dead. 


Whenever convenient and desirable, an 
officer of the bank will explain the plan 
to groups of employes. Posters like 
those shown on page 15 are furnished 
for display in various parts of the shop. 
These emphasize the idea of the “I’m 
Going to Get It” Club as well as the fact 
that the plant management recommends 
the plan and is co-operating with the 
bank in promoting this service. 

The actual operation of the plan 
provides that the employes sign a card 
(Figure I) authorizing the paymaster 
to deposit either a certain amount each 
week or all above a stated sum to the 
credit of this account in the Union Trust 
Company. At the same time he fills out 
a signature card for the bank. These 
cards are placed in pay envelopes at 
the time of the installation of the plan 
with another explanatory folder also 
shown in Figure I. 

Each pay day the paymaster makes 
out a deposit ticket according to this 
authorization. These are furnished in 


strips to facilitate handling and are 
made out in duplicate. 


The originals 












Please open a Savings Account for me with The Union Trust 
Company, Cleveland, Ohio, and withhold each pay day from my 
wages for deposit therein, subject to the rules of the bank and in 
accordance with the plan as outlined and announced by the Com- 
pany________, 1921, any sum in excess of $. 
which I may earn. 


It is understood that this order may be cancelled by me at 
any time. 





ee 


Address 


Specimens of the literature that have been used with telling results by the Union Trust 
Company in enlisting the wage-earners as savings depositors. 


are sent to the bank with the total 
amount and each ticket is credited to the 
account and a deposit book sent to the 
employe after the first deposit. 

The duplicate is placed in the pay 
envelope in lieu of money deducted and 
is taken with the deposit book by the 
depositor at least every six months to 
the bank to be entered. Additional 
deposits or withdrawals may be made 
at any time at the bank. On leaving 
the firm the pass book, of course, goes 
with the employe. 

In case the employe wishes to draw 
all his pay any week, all he has to do 
is to notify the paymaster who will 
consequently make no deduction for de- 
posit. These conditions assure the em- 
ploye that he is at all times in control 
of his wages. 

All employes entering the plan join 
the “I’m Going to Get It” Club and re- 
ceive a button. After the initial cam- 
paign new employes receive the authori- 
zation and signature cards as well as the 
pamphlets used by fhe bank in their 
first pay envelope. 

The Union Trust Company has been 
careful to avoid abstract discourses on 
thrift and savings as has been suggested 
by the letters and folders mentioned. 
Here’s a quotation that well illustrates 
this, taken from the first booklet quoted. 


As I said before, there’s a lot of “bull’ in 
the usual thrift talks. Personally, I could 
never see the sense of saving without any 
definite object. Of course the man who saves 
gets ahead; the saver usually gets the better 
job, "cause a savings account somehow seems 
to steady a man, and a bank account keeps 
one out of the bread-line or poor house. But 
somehow these things don’t appeal much to 
the average healthy fellow. It is far more 
interesting and attractive to spend money for 
some immediate thing than to salt it away for 
some vague thing that may happen to you 
a million years from now. 

But when you are saving for a purpose— 
saving to get something you want—there is 
real fun in saving. To see the figures in 
that old bank-book grow gives me a thrill 
that nothing else does. 

I’m no miser—I hate a piker—but every 
now and then I like to get out my book, 
look over the long lines of figures and 
dream of the next thing I will get. Dream 
isn’t the word, though, ‘cause it isn’t any 
dream—I know I will get it. P 

Saving can be made easy—and saving 
will get what you want. I have been saving 
for fifteen years now, and I live better, my 
family has more, and I have no fear of 
future. I’m paying for my home, we have 
a family flivver, my wife isn’t ashamed of her's 
and the youngster’s clothes, and the kids 
will get the kind of education I wish I had, 

And I’m still saving! How much would 
I advise you to save? Well that’s a pretty 
hard question. It depends on what you 
want, how much you want it, what you 
earn, how big your family is and a whole 
lot of other things. 


This well illustrates the basis for all 
the literature. It is concrete and offers 
a definite goal. There is no intellect- 
ually phrased discussion with semi-am- 
biguous ideas, no “bull” to use the 
words of the circular. j 

Not only is this plan of industrial 
savings bringing deposits into the bank 
and providing a vital service to em- 
ployes as well as smoothing out the em- 
ployment problems for the companies, 
but it is bringing the employes into the 
bank. Thus the Union Trust Company 
becomes, not only the “Boss’s bank” but 
“our bank” as well. 
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GRAPHIC APPEALS TO THE WAGE-EARNERS 


Yue 


“SAVE TO GET IT” 


Pees Perms by Wnts Wet ot 


Think Success ‘keep your bank 


“SAVE TO GET 11" 


“You. 100, gam male mere"than a Hive 
Prove it etch VOUR fam book 


“SAVE 10 GET 11" 


eg ia he os Alig 


Courtesy of Harvey Blodgett Company, bank business builders, St. Paul, Minn. 


Specimens of a series of posters used effectively by the Union Trust Company of Cleveland in arousing and sustaining the interest of wage- 
earners in a regular savings account. The posters are placed at vantage points in the factories using the Union Trust plan and are changed 
she. The bank has found that the men react readily to the posters and employers have also observed that the posters are a vigorous arm 

the campaign to teach employes the benefits of thrift. 
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JOE LIVED IN A HOUSE BY THE 
SIDE OF THE ROAD 


And lost money farming until the bank offered to 
get some cows for him and extend credit with the 
result that Joe is on his feet and making a profit 


By S. F. CLABAUGH 


Vice president and cashier, City National Bank, Tuscaloosa, Ala. 


NCE upon a time—that’s the way 
fairy stories begin, but this is not 
a fairy story. It is a true story of 
people and things, and places here in 
Tuscaloosa County that we all know. 
But it is as wonderful as a fairy 
story, so were going to begin with: 
Once upon a time— 


There was a railroad engineer (Joe 
Smith we will call him, because that 
isn’t his name), who, as he leaned out 
of his cab window over the weary miles, 
dreamed of the day he could retire to 
a little farm and to a cottage by the 
side of the road. 


And then he bought the farm. But 
the way of the farmer is often hard. 
The hero of our story made a crop 
when prices were high, and had to sell 
it, alas, when prices were low. Now 
there’s nothing remarkable about that. 
That’s an old story, not only to the 
farmer, but to many others. 

But Joe was not easily discouraged. 
He stuck to his farm and he stuck to his 
engine. It took all he could make on 
his run to keep the farm going. He 
was making his money railroading and 
spending it farming. 

And then one day— 

A bank said-it would bring in some 
fine dairy cows and sell them to the 
farmérs at cost and on credit. Good 
dairy cows, it said, would be the salva- 
tion of the farmer. 

Joe had an idea. He didn’t have a 
single cow, and what was a farm with- 
out a cow? He would take the bank up 
on its offer, and when he paid for his 
cows, he would buy more, and then more 
and more. 

Joe had a vision of great things. He 
would build a fine dairy farm. He 
would have nothing but the finest cows. 
He would sell nothing but the best milk. 
He would keep his dairy in the most 
sanitary condition. He would learn how 
a dairy ought to be run, and run it 
that way. He would make a reputation 
and—keep it. 

Along with his vision of success, he 
had a vision of the service he could 
render. The world needed more milk. 
It was our best food. Most of all, 
the little babies needed pure, wholesome 
milk. It was their life. And he resolved 


that the milk he sold would be of the 
highest purity. He made that pledge to 
himself and to the little children who 
would drink it. 


“Tnasmuch as ye did it 





unto one of the least of these, ye did 
it unto me.” It would be his business 
and his religion. 


On the day of the sale by the bank, 
Joe drove home two fine Jersey cows. 


Not since a boy on the farm had Joe 
tended a cow. 


But never were two cows better cared 
for than these. They were a part of 
Joe’s family. Were they not going to 
lift the farm out of debt? Joe and 
Mrs. Joe (Mrs. Joe is a real help-meet) 
gave them every attention. 


Joe loved them as he did his engine— 
a little better in fact, he was willing 
to admit already. As he milked the 
cows that evening, he realized the dif- 
ference between these gentle, kindly, 
living beings and the big throbbing, 
powerful steel giant he had left as he 
stepped from the cab of his locomotive 
that day before. 

But after all, a good engineer could 
make a good dairyman. Both the loco- 
motive and the cow were delicate pieces 
of mechanism. You couldn’t take 
chances with either. The results from 
both depended on the fuel you gave 
them. He would feed them well. He 
would run on schedule. He wouldn’t 
sleep on his job. He wouldn’t ignore 
danger signals. 

Joe was amazed at the production. 
He realized that there were cows and 
and cows. These were no ordinary 
cows. They gave more milk than he 
knew what to do with. He started sell- 
ing it to his brother railroad men. 


They realized that there was milk and 


milk, and that this. was no ordinary 
milk. It was rich and palatable. They 
told others and soon Joe had more 
customers than he could supply. He 
was meeting his payments on the cows 
promptly. 

He went back to the 
sold him two more cows. 
bred registered Jerseys. 
gave thirty-two pounds of 7 per cent 
milk and the other was a close second. 

By this time, Joe was beginning to 
get a reputation. A cranky university 
professor was among his next customers. 
He subjected the milk to test. It showed 
a bacteria count far below the lowest 
required for the highest grade of certi- 
fied milk. He noticed that the milk 
stayed sweet five days. He told others. 

Joe’s dream was coming true. The 
world did want good milk. 

Back to the bank he went for more 
cows several times that year. Each time 
he wanted only the best. The bank let 


bank and they 
This time pure 
One of them 


“him select his own and then loaned him 


the money. 
ments. 
herd. 


It has been a little more than a year 


He was increasing his pay- 
Soon he would have a valuable 


since Joe started. His dairy is a show 4 


place. Nothing fancy. But just im- 
maculate. 
near to see it. 


Joe hasn’t forgotten his 
Hundreds of little children are drinking 
his milk. It will soon be thousands. 


‘Now, the cold facts of this simple re- 
cital are that Joe’s real name is not Joe 
Smith at all, but Joe Hocklander, R. F. 


THE VALUE OF DIVERSIFIED CROPS 


FARMING communities with diversified agricultural interests have 

been more prosperous during the past two years than those where 
one form of grain or cotton farming has prevailed. This can be seen in 
almost every state. Sections where grains and hay are the principal crops 
are dotted with localities that appear to be making gratifying headway. 
And invariably these communities are livestock or dairying centers. 


Dairying and the raising of hogs, cattle and sheep or the feeding and fat- 
tening of cattle and sheep for market provide year-round labor which of 
itself is more profitable than seasonal employment. Fertility is conserved 
in the form of manure with the result that crops gradually increase. 
Also the product is nearer the form used by the cohsumer, which is 


economically sound. 


The efforts of the City National Bank of Tuscaloosa, Alabama, de- 
scribed here not only have encouraged diversification but have helped to 
draw the farmer more closely to the bank. 
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D., Tuscaloosa, Alabama, and “once 
upon a time” in the year 1921, there 
eame the following letter from Joe: 


s, F. Clabaugh, 
City National Bank, 
Tuscaloosa, Alabama. 
Dear Mr. Clabaugh—I herewith hand 
you statement showing growth of my 
dairy business which commenced on 
March 19, 1921, when I purchased two 
high grade Jersey cows through the 
help of the City National Bank. 

On May 18, 1921, I purchased two 
registered cows from the same bank. 


_ These four cows made such an excellent 


record in production that I began to 
serve a few of my friends with milk 
and the demand became so great that I 
decided to increase my herd and during 
the months of June, September, and 
October, 1921, I purchased twelve grade 
cows. This number could not supply the 
demand so during January and July, 
1922, I added five more cows to the herd, 
which makes a total of twenty-one cows. 


From these cows, I have increased my 
herd with five heifers and four calves 
all from a registered sire owned by the 
Tuscaloosa County Bull Association, of 
which I am a member. I am also-a 
member of the Farm Bureau and the 
Tuscaloosa Chamber of Commerce. 


My retail business has grown from 
fifteen customers in July, 1921, to over 
two hundred customers in July, 1922, 
and each day I am forced to turn down 
from one to three people, as I am unable 
to meet the demand. 


During the month of July, 1922, I 
was milking nineteen cows, and the aver- 
age daily production was from 55 to 
58 gallons of weighed milk. All milk is 
weighed at each milking from each indi- 
vidual cow and a record sheet kept. 

All cows in the herd have been tuber- 
eulin tested, as I am on the Government 
accredited herd list, which allows no 
animal to be associated with herd that 
has not been pronounced free from 
tuberculosis. All cows were either fresh 
at purchase time or freshened very soon 
after and along at different periods and 
as yet there has not been any udder 
trouble or any other disease in herd. 
I feel that this has been due to personal 
observation and care. 

All feed is weighed according to the 
number of pounds of milk each cow 
produces, and the very best feed is used. 

My aim from the beginning of the 
business has been to serve only the very 
best quality milk and to do this, I have 
laid great stress on sanitation. All cows 
are brushed thoroughly before each 
milking, udders washed and dried with 
sterilized cloths. Milkers’ hands are 
washed and dried before milking. The 
milk from each cow is taken to the milk 
house (which is screened and fly proof; 
also the regulated distance from the 
barn), weighed, strained, bottled, chilled, 
and delivered to the customer within 

ree hours after being milked. 

0 know that the efforts being made 
or sanitation were successful, I have 

humerous bacteria counts made by 
onr city milk inspector and through the 
courtesy of the bacteriologist of the 
iiversity of Alabama, repeated tests 
fave been made and these have never 
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ALABAMA FARM SCENES 





The upper picture shows the first cows purchased from the City National Bank of Tuscaloosa. 
In the middle is Joe Hocklander and part of his herd of Jerseys and below is Joe’s new home, 
ample indication of the results of diversified farming. 


exceeded 2,000 bacteria per cubic centi- 
mer and have gone as low as 600 per 
cubie centimer. 
I have done the best I could. 
Thanking you for your help, I am 
Your friend, 
Jo—E M. Hockianper. 
And today Joe is banking with the 
City National and saving a good word 


to his customers about the bank that 
was glad to help him. 

Joe’s case presents an interesting and 
typical example of how the bank, co- 
operating with the farmer, benefits the 
community and at the same time streng- 
thens itself and encourages the indi- 
vidual. 
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Gold 





ITH perfect assurance I shoved the 

little bag of U. S. gold coins, 
and a deposit-slip through the teller’s 
window, and handed in my pass-book. 
No doubt I registered the surprise I 
felt when the teller smilingly pushed 
my intended deposit back through the 
window. 

“Why, what’s the matter with it?” 
I asked. “It’s regular money—United 
States gold.” 

“Don’t doubt it—in fact, admit it,” 
he replied, “but we couldn’t do anything 
with it out here.” 

“But you credited me with my trav- 
eler’s checks, and accepted my letter of 
credit on Brown Bros.—isn’t American 
gold coin just as good as either?” I put 
the question with full confidence that 
there could be but one answer to it. 

The teller remained politely obdurate. 
He wouldn’t accept the five hundred 
dollars as a deposit, although my balance 
amounted to several thousand dollars at 
that moment. Briefly stated, his reason 
for refusing the deposit, was that they 
eouldn’t afford to be bothered with so 
small a sum in American gold. 

Even back in the ‘nineties,’ when this 
occurred, Johannesburg was plentifully 
supplied with banks, and I took the 
gold to two other banks and attempted 
to have it changed into English sov- 
ereigns, but with no success. In fact 
I hadn’t expected any. If the bank 
where I kept my account wouldn’t accept 
it there was little chance that another 
would. 

But the teller in the third bank I 
visited made a suggestion. 

He advised me to take the money te 
a@ jeweller who would no doubt pay me 
the value of the gold at bullion rates. 

There seemed nothing else to do, and 
as I started up the street to the jeweller’s 

shop I did some thinking. First of all, 
I mentally anathematized the structural 
steel concern I was representing for 
sending me money in that shape. A 
draft on London would have been more 
easily transmitted, and would have in- 
stantly been placed to my credit. Prob- 
ably they thought they were doing me 
a downright favor to send the gold. 
Whoever had hit on this bright scheme 
no doubt regarded South Africa as a 
benighted, heathen land where anything 
less convincing than gold coin might 
be questioned. 

And yet with a pocket full of these 





























































nice bright shiny ‘twenties’ and ‘tens’ 
I couldn’t have bought a meal in the 
whole city, unless at a terrific discount. 

I smiled at the recollection of Ikey 
Einstein’s significant comment. At the 
time I heard him utter the remark its 
meaning had not struck me with proper 
foree—now it did. I had been seated 
opposite Ikey in the hotel bus in 
Pretoria. Searching in his pocket for 
a shilling to pay his bus-fare, he’d pro- 
duced an English sovereign. Holding 
it between a thumb and finger he had 
looked across at me, and said: 

“Here’s th’ coin that speaks 
languages.” 


all 


THE accompanying article 
offers an interesting illus- 
tration of the significance of 
world dominion. Since the 
event related here happened, 
the United States has perhaps 
moved forward as a _ world 
power, yet it is unquestionable 
that the English sovereign oc- 
cupies a readily negotiable po- 
sition where the United States 
gold dollar is scarcely known 
and seldom ever accepted when 
it is offered. There has been 
so much talk about the suprem- 
acy of the American dollar in 
the marts of trade that the in- 
cident given here presents an 
interesting subject for consid- 
eration. _How long will the 
American gold dollar be sub- 
servient to the English ster- 
ling? 





It was true. In nineteen foreign 
countries I had traveled, and had never 
found a spot where an English sovereign 
could not be changed into local ecur- 
rency at its full value, or often at a 
premium. 7 

The volubility of the English gold 
coin was unquestioned, but I smiled to 
myself at the reflection that perfectly 
good U. S. gold coins were quite dumb 
—in this particular quarter of the globe. 
Yes, Ikey Einstein knew whereof he 
spoke. In fact he usually did, for at 
that time he had a far-spread reputation 
all over South Africa, for wit and 
cleverness, as well as for assets which 
must be expressed in seven figures 
sterling. 

Then, too, I thought of the Bryan 





campaign for free silver, which I had 


lived through before leaving “The 
States.” From the mass of argument 
in that campaign I had been impressed 
with the plea of the gold advocates that 
the United States should have a cur- 
rency “recognized at face value all 
over the world.” It seemed that gold, 
of itself, did not bring this recognition. 
Other things were obviously necessary— 
commerce, a ‘well-developed merchant 
marine, an efficient consular representa- 
tion. We, of America, could claim none 
of these so far as South Africa was 
concerned. 

The jeweller offered to melt up the 
gold, charging me for the expense in- 


‘volved, and would then pay me the 


balance at bullion rates. He was un- 
willing to commit himself definitely as 
to the expense of melting the gold, and 
I eonjectured from his off-hand state- 
ments that there might be a very small 
balance due me when it came to a 
settlement. 

As I was not in any urgent need of 
the money I decided to keep the gold 
coins. Some day, I’d be returning to 
the States, and then I’d take them back 
with me. But I found a better way. 

I hid the money in the bottom of my 
trunk, but kept out one twenty dollar 
piece which I carried in a vest pocket 
with my silver change. A day or so 
later I was paying for some cigars and 
stood talking’ to a group of Englishmen. 
With some silver I held the “twenty” in 
my hand. 

“Ts that a five-guinea piece?’ one 
asked. 

“No, it’s a twenty-dollar gold coin— 
from the States,” I answered. 

They all took a look at it. 

“How much’ll you take for it?” an- 
other’ inquired. 

“Four pound, ten.” I replied. 

“What are you going to do with it” 
another of the group asked the pur- 
chaser, after he had paid me the money. 

“Going to have one side of it planed 
off, and have Julie’s initials engraved 
on it, and give it to her.” ‘ 

“Julie? was the popular bar-maid, 
in “The Queen’s” bar. 

The idea “took on” and I sold every 
piece of that gold at a premium. Be 
fore I left Jo’burg every bar-maid in 
the city had a monogrammed U. S. gold 
coin either dangling from a chain about 
her neck, or pinned to her corsage. 
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literature at minimum cost. 
to the mercantile and industrial interests. 


A booth at any community gathering offers an excellent method of distributing advertising — 
oreover, it gives the bank an opportunity to show its anes ae | 


AN UNUSUAL EYE APPEAL 
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A LITTLE INVESTMENT 
THAT GOT RESULTS 


Denver bank exhibits its civic enterprise and 
its understanding of community needs in 
attractive booth at industrial exposition 


By JOHN T. BARTLETT 


TOP, look and listen stuff at a 

bank booth at an industrial expo- 
sition made a hit. Allen Herrick, ad- 
vertising manager of the Bankers Trust 
Company, Denver, achieved this with 
half a dozen different stunts—all in 
good taste and all the kind to make 
the crowd stop at his booth. 

The average person likes to watch 
another do things—novel things. The 
crowds which characteristically gather 
around a store window in which a dem- 
onstrator is working are proof of this 
human trait. Mr. Herrick planned to 
capitalize the same psychology at his 
booth. Accordingly, he stationed an 
automatic statement machine in it, in 
charge of an expert operator. 

The next booth was occupied by the 
Hungarian Flour Mills of Denver. 
This booth capitalized the same prin- 
tiple, too. A couple of bakers, using 
4 gas stove, baked small biscuits from 
morning to night, throughout the five 


days of the show. 

The automatic statement machine and 
operator kept count of the biscuits. 
In the five and one-half days, the ma- 
chine totalled some 35,000. In this man- 
ner was the booth given the appeal of 
“someone doing something,” tying up 
in a novel manner with the biscuit 
baking. 

For unusual eye appeal, of another 
sort, Mr. Herrick used a display. case 
with a “money” exhibit. This was an 
exhibit which he had already “proved” 
as an attention getter in one of the 
Bankers Trust display windows. A fac- 
simile stack, of money looked so genuine 
and real that no layman would have 
doubted its authenticity but for a ecard 
explaining .that only the topmost bills 
were genuine. A framed poster on the 
glass-enclosed case read, “QUARTER 
OF A MILLION.” A pile of currency 
four times this size would equal a mil- 
lion dollars. This bank frequently buys 
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bond issues of a million dollars or over. 

The packets in the big stack, instead 
of being real bills, were packets of 
same-size pieces of paper cut from 
phone books. On the top were $1 bills. 

Literature of a not too costly nature 
was put on a counter where it would be 
easy for passers to pick it up. A card 
prominently displayed near this read, 
“FREE LITERATURE. Bank state- 
ments, blotters, trust and investment 
literature. HELP YOURSELF.” §Lit- 
erature of a more expensive character 
was displayed in a glass-enclosed- case 
just behind the heaps of inexpensive 
matter on the counter. This literature 
in the case was distributed as people 
specifically asked for it, or as a booth 
attendant, in the course of a discussion 
with a visitor, found occasion to give 
it away. 

On the walls posters called attention 
to the work of various departments. 
Special prominence was given to an 
enlarged photograph of the bank in- 
terior. This photo was two by three 
feet. On it, following out an advertising 
policy with respect to changes, a new 
paying and receiving cage and a new 
discount cage, were indicated by ar- 
rows. This enlargement was framed and 
mounted on an easel. : 

Methods are interesting, but they are 
only one aspect of a booth advertising 
project of this sort. Results obtainable, 
the value of such expositions for ad- 
vertising enterprises, should interest 
other banking institutions. This was an 
exposition put on by the Colorado man- 
ufacturers. All sorts of manufactured 
goods were on display, from machinery 
to food products. 

The crowd which attended not only 
was large, but it was of good character, 
from the bank advertising standpoint. 
At a theater we get a crowd with a con- 
siderable admixture of people, caring 
only for very light entertainment. At an 
industrial exposition we get more serious- 
minded people in a sensible mood—home 
folks, most of them. These are good 
prospects for the banking institution 
with service to sell. 

The space occupied by the Bankers 
Trust booth cost $80. It was 12 by 12 
feet. 


“We were interested in the idea from 
two angles,” Mr. Herrick told the writer. 
“First, it seemed to us a good method 
for getting extensive distribution of ad- 
vertising literature at moderate cost. 

“Second, it was a practical plan for 
getting the Bankers Trust Company 
favorably before the merchants and the 
manufacturers of the state.” 

And results fully proved the sound- 
ness of this judgment. Getting bank 
advertising literature widely distributed 
is always more or less of a problem. 
This booth distributed huge quantities. 

tad the state banking laws permitted, 
it would have been practical for the 
(Continued on page 77) 





New business manager, 


N a rainy day of course, the dealer 

in raincoats features his wet weather 
goods. For it’s on a rainy day that 
the need for wet weather goods is par- 
amount. 

And it’s an ace that any wide awake 
merchant plays in featuring merchandise 
when the need for that particular mer- 
chandise is most prominent in the public 
mind. 

While it’s just as essential for folks 
to save regularly whether rain coats or 
electric fans are in order, it is possible 
for even banks to link their advertising 
appeals occasionally with prominent 
current events and thus secure for them 
more attention. It’s a cardinal prin- 
cipal of advertising that when the local 
retailer of groceries or banking service 
ean connect his newspaper advertising 
with interesting events prominently 
before the people, his advertising stands 


| THOUSANDS LOSE LIFE 
WORKERS TO GeT omy CRA‘S, 
mou, CRASH OF CHICAG 


A country bank in Wisconsin strikes at vital economic problems in all its advertising display. 
Here we have specimens of advertising copy that show 


matters of current interest as they transpire. 


BANKERS MONTHLY for OCTOBER, 1922 


HOW TO MAKE YOUR BANK 
ADVERTISING TIMELY 


By using headlines and copy connected with subjects 
of current interest, this bank commands attention and 
secures results along the lines of modern merchandising 


By W. E. WALKER 


First National Bank and Wisconsin Trust Co., Madison, Wisconsin 


a much better chance of being read. 

Our own bank advertising substan- 
tiates this conclusion. 

To gain real attention for bank ad- 
vertising, we find it is only necessary 
to keep an eye peeled for the opportune 
moment and strike while the iron is hot, 
or if the iron isn’t hot, strike and make 
it hot. 

I might cite a few examples of our 
current event advertising which aims to 
win attention by dealing with a subject 
of general interest and by pointing out 
the need or advisability of certain 
phases of the bank’s service when that 
need is most easily driven home. 

Recently, two of our large stores 
burned. The names, “Hill’s” and 
“Kornhauser’s were on the publie’s 
tongue. By quick action we succeeded 
in getting our ad in the two local papers 
on the day of the second fire, with the 
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another glaring example of the high cost of fakery. 
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large headline, ‘“Kornhauser’s and 
Hill’s,” which was enough to direct at- 
tention to the advertisement. Having 
this attention, we had an opportunity 
to put over our message: 

“__Glaring examples of the ravages 
of fire. Dozens of other fires have 
oceurred here since the first of the 
year. Will your home or office be 
next? 

“OUR MODERN SAFE DEPOSIT 
VAULT IS INDESTRUCTIBLE 
BY FIRE OR WATER—ALSO 
BURGLAR-PROOF.” 

Then followed a list of some things 
that need protection for individuals, for 
merchants, for lodges, and the conclu. 
sion: 

“Why take a chance when you can 
rent a safe deposit box here for $2.50 
per year. No extra charge for the 
department’s many conveniences.” 
And more people eame in the next 
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day and rented safe deposit boxes than 
had come in during the two weeks pre- 
vious as the best evidence of the ad’s 
timely appeal. 

Then there was the case of the 
Chicago ‘Ponzi’ and his crash when we 
reproduced the broad headline of the 
story and its opening paragraph de- 
picting huge losses, by the side of which 
appeared another timely caution: 

“_Just another glaring example 
of the high cost of fakery. 

“No matter how high the rate of 
interest may be, no investment isa good 
investment unless the principal is 
amply protected. 

“No customer of ours has ever lost 
a dollar of principal or interest on 
our First Mortgages under our Trust 
Agreement, netting 6 per cent, and 
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they relieve you of all detailed work 

and worry.” 

When the railroad and coal strikes 
were at white heat with the newspapers 
carrying several column heads on the 
subject, I dare say few readers passed 
up the bank’s advertisement which an- 
nounced in its headline, “Strike Settled 
for All Time.” Then followed our sav- 
ings messagé: ? 

“Did you ever stop to think that 
the money you place on deposit at 
this strong bank never goes on a 
strike? 

“That strike has been settled for all 
time. We pay 4 per cent interest on 
deposits and your money works for 
you continuously day and night in 
a 24 hour shift. 

(Continued on page 56) 


WORD PHOTOGRAPHS 
OF BANK FUNCTIONS 


Showing how a Chicago bank, imbued with 
a progressive spirit, declared a principle that 
must represent every particular institution 


By OSGOOD BALEY 


T is an economic law that back of the 

existence of any prosperous institu- 
tion is a need for its existence. A bus- 
iness that foists itself upon the eco- 
nomic structure sooner or later pays the 
penalty of its basic lawlessness. It 
may be presumed, then, that there are 
valid reasons for the existence of banks 
that have prospered and have drawn 
to its gates numbers of people who have 
also prospered because of the relation- 
ship. 

How many banks are aware of the 
factors which make them influences for 
the public good, except as generalities? 
How many could put down for the 
public those facts which distinguish 
them from other banks and yet express 
the spirit of banking? Those that can 
are the banks that have good advertis- 
ing. When they interest a reader in 
banking, they are also interesting him 
in the particular kind of banking that 
is done in their institution. 

Recently the Union Trust Company 
of Chicago ran a series of advertise- 
ments in Chicago newspapers, which 
were also included in various papers 
from coast to coast, which sought to 
express the purposes, ideals and serv- 
ies of the Union Trust Company. The 
result was a brilliant and unusual achieve- 
ment. The advertisements aroused wide 
professional comment and brought the 
friendship of many who could not tell 
the technical whys and wherefores of 
their enthusiasm. 

The advertisements have now been 
compiled into brochure form, and may 
tid many another bank to find itself in 


realizing how closely an institution can 
be photographed and identified with 
the general spirit of banking at the 
same time. 

The first advertisement presents ideas 
embodying what the bank conceived as 
“The Seven Essentials of a Banking 
Home.” These are: Safety, Spirit, 
Experience, Caliber, Convenience, Com- 
pleteness and Prestige. The material 





PAUL L. HARDESTY 


Advertising Manager, Union Trust Company 
Chicago 


explaining each of these “essentials” is 
highly interesting and forms the body of 
each of the seven “ads” that follow in 
the series. The advertisement 


on 
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“Safety” shows the effort of the Union 
Trust Company to make the copy rep- 
resentatve of this bank in particular 
on a subject as old as bank advertising. 
It reads: . 

“Twelve thousand four hundred and 
fifty-eight new savings depositors came 
to us recently within a period of ninety 
days. 

“Expressions of confidence such as 
this from the general public make us 
feel more than repaid for the conserv- 
ative policies and the careful banking 
practice that have effectively safe- 
guarded every dollar deposited here 
since the bank first opened its doors in 
1869. 

“To safeguard deposits is a bank’s 
first responsibility. Safety is -assured 
by: 

* _Ample reserves of cash and _ choice 
securities on which cash can quickly be realized. 

b. Strong capital and surplus. 

.c. The character of commercial accounts 
which the bank’s policy attracts. 

d. The constant vigilance, seasoned ex- 
— and balanced judgment of the manage- 

“Back of every service this bank 
offers stand its $2,000,000 in capital, 
its $2,700,000 in surplus, its fifty mil- 
lions in resources, its 53 years of con- 
servative banking experience; and a 


’ directorate thoroughly representative of ~ 


_the best business interests of the Middle 
West. 

“Ther company which places. these 
considerations first in selecting its bank 
thereby associates itself with the best 
and most ‘conservative business con- 
cerns.” 

The name of the bank and its street 
address follows. 

One of the advertisements in the 
series that attracted the most attention 
showed a picture of a great ship plow- 
ing through the sea. The text of this 
advertisement, on “Caliber” follows: 

“Big ships seek deep streams. 

“Enterprises of national scope and 
those operating under the intense com- 
petitive conditions of great cities re- 
quire extensive financial resources. 

“Of what caliber should your bank- 
ing home be? 


1. Large enough that its facilities may be 
adequate for the requirements of every cus- 
tomer, 


2. Broad enough in spirit and perspective 
to help you capitalize all the possibilities of 
your business, 

3. Small enough that its officers may be 
thoroughly —— and heartily in sym- 
a with wMat you are working to accom- 
plish. 


“With fifty millions in resources—and 
an experience of fifty-three years in 
the service of commercial enterprises 
whose products in many instances are 
distributed throughout the world—this 
bank has in an unusual degree that 
caliber which men of affairs recognize 
as desirable.” 

On the subject of “Spirit,” the ad- 
vertisement carries the picture of an 
elderly man, with his hand on the 
shoulder of a young man, advising the 
younger. 

(Continued on page 70) 


i. order to determine the sentiment 
of bankers on the branch banking 
tendency, the Chicago and Cook County 
Bankers Association recently made a 
poll of banks by sending out 30,000 
questionnaires (Figure I). Within a 
short time after these questions were 
put in the mails, more than 3,000 re- 
plies were received and they indicated 
strong opposition to branch banking. 
In fact, the vote was about six to one 
against branches and against “the 
Comptroller’s tacit approval” referred 
to in question 2 on Figure I. 

The branch banking question has 
always been a moot subject, but more 
especially since Comptroller Crissinger 
made a ruling last May. At that time 
it was announced that the First National 
Bank of St. Louis had presented to the 
Comptroller an opinion of the bank’s 
attorneys that the National Bank Act 
contained nothing to prevent national 
banks opening branches. The announce- 
ment further stated that the opinion had 
been approved and that the First Na- 
tional was preparing to open a branch. 

Accordingly, the Olive Street office of 
the First National was opened about the 
middle of June and plans for the open- 
ing of another branch were started. The 
opening of the second office, however, 
was prevented by an injunction of the 
attorney general of Missouri on the 
grounds that the state laws did not 
allow banks in that state to open 
branches. Since then no more branches 
have been opened in Missouri. 

But in the meantime national banks 
in Minnesota, Pennsylvania, California, 
New York, Kentucky and other states 
opened additional offices on the strength 
of the ruling given to the First National 
of St. Louis. -Some of these banks are 
in states where the state laws allow 
banks organized under the state gov- 
ernment to have branches but others are 
in states where banks under state super- 
vision are not allowed branches. 

As soon as the possibilities of the new 
ruling became apparent, Mr. Crissinger 
began to receive telegrams, resolutions 
and calls from congressmen who had also 
received telegrams and resolutions. This 
resulted in modifications of the Comp- 
troller’s original statement and explana- 
tions. Mr. Crissinger pointed out that 
in states where branches were allowed 
by the state law the national banks were 
suffering. Detroit was cited as an 
example. 


By J. FRANKLIN LEWIS 


An expression from the First National 
Bank of Detroit appears elsewhere in 
this article stating definitely the condi- 
tions there and showing that the state 
banks with branches are getting the 
major part of the savings of the people. 

The Olive Street branch of the First 
National in St. Louis continues in busi- 
ness although it is the contention of 
some that the state laws prohibit state 
chartered banks from having branches. 
This does not agree with the more re- 
cent statements of Mr. Crissinger that 


. Are you opposed to branch banking in any form? 


Are you especially opposed to the Comptroller’s 
tacit approval of branches by banks located in 
states where branch banking is prohibited? 


. Will you aid in organizing within your state the 
sentiment against branch banking? 
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HOW SENTIMENT VARIES ON 
BRANCH BANK QUESTION 


Nation-wide survey by bankers’ association brings 
out many interesting expressions and shows 


considerable opposition to branch banking 















session of the legislature prohibiting F- 
branches. If such a law proves difficult F 
of passage, the committee plans to aet 
on legislation prohibiting branches out 
side of the corporate limits of the town 
in which the home office is located. ; 

Perhaps the greatest activity in the} 
controversy has centered around the} 
Chicago and Cook County Bankers | 
Association which sent out the question- F 
naires previously referred to. A tele | 
gram opposing branch banking was sent | 
to the senators from Illinois and to the | 
















YesO NoO 







YesO NoO 





- « YesQ NoO 


Is your bank a member of the American Bankers 


Association? . . . . 


. Will you send a delegate to the A. B. A. conven- 
tion in New York?—October 2nd to 6th 


New York Hotel Address 


Name of Delegate 


Please sign and return in enclosed envelope. 





Figure I. 
ciation on the branch bank question. 
inquiry: 


YesO- NoO 


YesO NoO 


President 
sue Vice-President 
ier 


This is a specimen of the questionnaire sent out by the CooleCounty Bankers’ Asso- 


On the reverse side of this questionnaire is the following 
“Plans for a national association opposed to branch banking are be 


ing formulated. 


Would you lend your moral, and if necessary, financial support to such an organization? We shall 
appreciate and act on any suggestions you care to make.”’ 


the ruling was made-so that the welfare 
of national banks would not be jeop- 
ardized by the activities of state banks 
with branches. Missouri banks point 
out that the Oliye Street branch is not 
the outgrowth of state bank competition 
asiit does exist there for the branch is 
within a block of four national banks. 

Many Missouri banks have formed an 
organization to oppose branch banking. 
The Kansas City, Missouri, clearing 
house has passed a resolution that it is 
opposed to branch banking. 

In California, new significance has 
been given to the resolution passed by 
the California Bankers Association 
opposing branch banking and the ap- 
pointment of a committee of eleven to 
frame a law and present it to the next 


representatives from districts near Chi- 
cago when it became known that a na- 
tional bank in the “loop” district had 
applied for permission to open branches. 
Mr. Crissinger, it is understood, later 
refused to approve this application be 
cause of the conflict with the state laws. 

In making the canvass on braneh 
banking, the Chicago and Cook County 
Bankers Association tried to make it 
clear that it was not opposing national 
banks and state banks but that the 
question it was bringing up was one 
of branch banking as opposed to 00 F- 
branches. ef 

A summary has not been completed 
on the number of national banks reply- 
ing to the questionnaire and their stand 
on branch banking, but a survey of the 
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ballots indicated that the national banks 
responded more readily than state 
chartered institutions and that the vote 
among them was also opposed to branch 
banking although not so overwhelmingly 
as among the state institutions. 

Many of the national banks favoring 
the ruling of Mr. Crissinger and the de- 
velopment of branch offices and several 
of the state banks also accepting this 
view, commented as did a New York 
national bank which wrote, “We think 
the law should give national banks the 
same rights as competing state banks.” 


No doubt if the question had been ~ 


worded “Should national banks be 
granted the same privileges as state 
banks” many more banks would have 
taken this stand. 

But the question as explained in the 
booklet accompanying the ballot was 
aimed more generally at branch banking 
no matter who controls the branches. 
The association has been careful to show 
that it is not in a controversy between 
national and state banks. In fact, the 
financial support of the campaign is 
borne about equally by national and 
state banks. 

Many of the banks balloting com- 
mented on the issues involved or stated 
their own experience and views. For 
example, a state bank in Arizona voting 
in favor of branch banking wrote, 
“We have no branches and do not expect 
to have any. However, branch banking 
has been permitted in this state for 
years and under these conditions we have 
no objections to national banks having 
the same privilege. We think branch 
banking is safe, but the individual com- 
munity is not so well served.” This last 
statement is modified by a New Jersey 
state bank that also voted for branches 
when it said, “In some circumstances 
branch banking is advisable and helpful 
to the community served.” 

A national bank in Philadelphia 
wrote, “We believe that branch banking 
in one form or another is here to stay 
in the large centers. We are an out- 
lying bank doing a neighborhood busi- 
ness, and have been doing whatever we 
could for some time past to strengthen 
our lines to meet this competition.” 
This bank favored branches. 

Two very decided opinions in favor of 
branch banking came from a savings 
bank in Pennsylvania and from a state 
bank in Kansas. The president of the 
former wrote, “After 30 years oppor- 
tunity to study the Canadian system, 
close observation of branch banking in 
New York City, Cleveland, Detroit, and 
elsewhere, in spite of some legitimate ob- 
jections that nray be raised, the pre- 
ponderance of benefits are with branch 

ing under proper restrictions. If 
fewer and larger banks can give better 

Service than a lot of little ones, why 
not?” And the Kansas banker briefly 
Wrote, “Branch banking is the only solu- 


tion of our problems—we have too many 
small banks.” 
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The experience of a state bank in 
Virginia on the profitableness of branch 
banking is interesting. “We have two 
branches at present and have found them 
profitable to our bank and very con- 
venient to our customers.” This bank 
generously favored branches for all. 
A national bank in the same state 
wrote, “We think the Comptroller within 
his legal rights and otherwise *justified 
in permitting national banks to operate 
branch offices. If something of this 
kind is not done, state institutions would 
control the situation and might impair 
the Federal Reserve System.” 

This was the only mention of the Fed- 
eral Reserve System by banks favoring 
branches but those opposed to branches 
were quite liberal in their references. 
Several commented on the principles 
included in the Millspaugh bill now be- 
fore Congress which would amend the 
Federal Reserve act to include “No mem- 
ber bank shall own, establish, maintain, 
or operate any branch bank, branch 
office, or branch place of business in 
conducting any of its business.” 

Other banks have taken a very oppe- 
site stand and write as did this Colorado 
bank. “Establishment of branches un- 
der any pretext marks the beginning of 
the finish for small country banks. The 
leader in this is the Federal Reserve. 
bank. We think the Federal Reserve act 
should be: amended forbidding branch 
Federal Reserve banks.” 

A Mississippi banker offered this 
suggestion, “As Mr. Crissinger is slated 
to succeed W. P. G. Harding as head 
of the Federal Reserve banks and 
Eugene Meyer to be Comptroller, I sug- 
gest that we make a concerted effort to 
retain Harding and through pitiless 
publicity force Mr. Crissinger to deal 
squarely with the small banks.” 

The wide range of opinions from 
states in every part of the country can 
only be indicated briefly here. The fol- 
lowing are typical comments. “We 
have seen the operations of the Bank 
of Italy and Canadian banks and think 
it is a very bad thing for small banks 
and for the public,” writes a Nebraska 
bank. From Oklahoma comes the blunt 
statement, “We are unalterably opposed 
to branch banking in any form.” 

That many banks favored competi- 
tion from local banks with its many 
angles of approach is indicated by their 
remarks. A national bank in Texas 
wrote, “We need competition in all in- 
dustries. That is our main reason for 
being opposed to branch banks.” This 
view that branch banking reduced com- 
petition is supported by an Arizona 
bank which said, “At the present time 
we are the only independent bank in 
this county, but do not find the com- 
petition as difficult to meet as if they 
were all independent.” 

This statement is not supported by 
letters from other states, however, such 


as this one from South Carolina, “There _ 


is a branch bank or rather one of a 
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chain of banks in our territory. We 
know from experience the dreadful pos- 
sibilities of branch banking.” 

The principle of chain banks came in 
for comments from many. This state- 
ment came from a Kansas bank, “We 
suggest legislative committees in every 
state to advocate passage of laws pro- 
hibiting branch banking, bank holding 
corporations, and require specific capital 
for each location occupied, prohibit loan- 
ing on or owning stock in other banks 
except in cases of bona-fide short time 
loans.” 

To this may be added another angle 
of chain banking from South Dakota, 
“In states where banks are allowed to 
earry the stock of other banks as an 
asset it would be practically impossible 
to do away with branch banking or its 
equivalent. The name of the branch 
might be changed so as to conceal the 
fact that it was a branch, but the funda- 
mental principles would go on unham- 
pered. We feel that branch banking 
would not only become monopolistie but 
would become so much so that clean com- 
petition which we now enjoy would be 
done away with to a considerable extent, 
especially in cities where the entire fi- 
nancial resources were under one head.” 

What do bankers want done? 


Many suggest as does this Pennsyl- 
vania banker, “I think it should be pos- 
sible for banks in the larger e¢ities to 
establish branches within the city in 
which the main bank is located, but not 
allowed to go out into other cities, towns 
and states.” Recent statements from 
Mr. Crissinger indicate that this is what 
he intended but it is not what has hap- 
pened where state banks have branches 
without restrictions. 

An Idaho bank writes, “We favor na- 
tional legislation. prohibiting branch 
banking in any state which does not 
sanction it for state chartered banks.” 


By EMORY W. CLARK 


President, First National Bank, Detroit. 


N the now prevalent and somewhat 

virulent, discussion of branches for 
national banks, there are certain funda- 
mentals which are occasionally over- 
looked by some of the writers and 
orators on the subject. Is it intended 
that the national banks shall be per- 
mitted and encouraged to operate 
branches in the manner in which the 
Canadian banks do? Opponents of the 
proposition assume without reservation 
that this is the intention and with this 
assumption as a premise, they proceed 
to construct a very convincing argument 
against the introduction of branch bank- 
ing into our national bank system. The 
evils resulting from centralization of 
financial power and credits are enlarged 
upon and the local banker, in the small 
city, town or village is affrighted with 
the bogy of a gigantic financial octopus 
that will swallow them all, hoof, hair 

(Continued on page 36) 


T a cost of less than one per cent 
for the original deposits, the Liberty 
Trust and Savings Bank of Chicago 
closed its second annual employes con- 
test with 2,070 new accounts and de- 
posits of $142,486.69—the result of six 
weeks of active work by fifty employes. 
Other contests have produced new bus- 
iness at lower cost per account, but few 
have accomplished as much where bank- 
ing competition is as close as in this 
ease. Neighboring banks were offering 
free deposits with new accounts and 
others giving away fountain pens to 
new depositors. Methods that succeed 
under such conditions are worthy of 
discussion. 

Organization methods of the contest 
were similar to the previous contest 
and to other employe efforts used suc- 
cessfully by banks elsewhere. The of- 
ficers selected the three captains of the 
Strength, Service and Safety teams and 
called these captains together to meet 
two officers for each team who served as 
lieutenants and also to draw for team 
members. ‘Two officers assigned to each 
team acted as an advisory counsel and 
assisted the captain in his efforts to 
keep the team working. The captains 
were allowed to draw for first, second 
and third choice among the employes 
and thus selected the teams. 


Three days before the opening of the 
contest the employes were called to- 
gether at a “pep” meeting. At this time 
the president and the director of the 
contest, as well as other officers, an- 
nounced the plan with enthusiastic talks. 
This was followed by team meetings 
with the captain and advisory board 
explaining the work, and all joining in 
making plans. The teams of sixteen 
each were small enough so that every 
member could feel the team spirit which 
quickly developed. 

The goal of 2,000 accounts in six weeks 
by fifty employes meant that every one 
had to bring in an account every day. 
To keep this quota well in mind, a quota 
clock was built with four hands and 
divided into 690 parts, the quota for 
each team set slightly in excess of actual 
requirement to make the 2,000. One 
hand marked off the weekly task of 115 
new accounts for each team, and the 
other three hands were adjusted each 
morning to keep pace with the activity 
of the teams that they represented. 

In order to award merit for securing 
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HOW FIFTY EMPLOYES BROUGHT 
IN NEW ACCOUNTS EACH DAY 


By developing enthusiasm, interest and competition in 
their joint efforts, the employes of the Liberty Trust & 
Savings Bank secured profitable new business at low cost 


By F. R. DANIELS 


large accounts a point system was 
devised. Three thermometers were used 
to show the daily standing of the teanis 
on the point system and a large chart 
with the names of members down the 
side and points indicated across the top 
was used for individual scores. The 
spaces were all even across the board 
but represented different amounts. The 
first four stood for 25 points then by 
hundreds to 1,000 and then by thousands. 
This meant that those with low scores 
made apparently more progress than 
those further advanced. This feature 
gave the contest a fast start and later 
inspired some of those starting slowly 
to eatch up with the ones who stepped 
off at a good pace. 


Points 
$ 4.99 10 
24.99 25 
99.99 50 
249.99 65 
499.99 75 
999.99 90 
2499.99 120 
4999.99 150 
and up 250 


Accounts 

$ 1.00 to 
5.00 to 
25.00 to 
100.00 to 
250.00 to 
500.00 to 
1000.00 to 
2500.00 to 
5000.00 


Bonus 


3.00 


In addition to the bonuses, the various 
indicators, and the inspiration of team 
effort special plans were used to stimu- 
late results. Weekly team luncheons 
were held at which members pledged a 
certain quota for the coming week. It 
was much easier to get a pledge of ten 
new depositors in a week then forty in 
six weeks. 


On different occasions after closing 
hours, parties were held, a plan so suc- 
cessful that parties will probably be held 
all through the year. Special team and 
contest meetings were called whenever 
advisable. There were also frequent 
meetings of captains for an exchange 
of ideas and methods used. 

From time to time special prizes were 
offered, including $10.00 and $5.00 
pieces, fountain pens and suitable mer- 
chandise. 

Conferences were arranged between 
unsuccessful team members and officers, 
captains or the manager of the contest. 
When the right point was touched these 
proved extremely helpful. 

The most generally helpful of the 
plans, was the daily publication of a 
bulletin. In a small bank of this kind, 
it was impractical to have an elaborately 
printed bulletin. A heading was 


printed on different colored bond papers 
along the lines of the heading on the 
first page of newspapers. Enough was 
printed at the time to last through the 
contest. The rest of the page was 
produced each day as needed by the 
use of a duplicating device such 
as is used in restaurants. By the f 
use of special typewriter ribbons with PF 
prepared inks this process is possible. 
Inks are available in different color for 
drawings and lettering that make it 
possible to illustrate these bulletins, 
For example, towards the close of the 
contest the number of accounts still to | 
be secured was put in numbers an inch | 
high at the top of the page. Each day 
some new comment was added to spur 
on the finish. Seventy-five copies are 
about as many as ean be secured by 
this method but it offers a quick and 
economical way to put this kind of 
message into everybody’s hands, and 
with wide possibilities in cartoons, draw- 
ings, and other attention-getting devices 
without the expense of cuts or engray- 
ings. 

Towards the close of the contest the 
efforts of the less successful members 
lagged badly and threatened to find the 
close of the contest without the neces- 
sary number of account. So the stars 
were called aside and organized into a f- 
life-saving crew, pledged to put the | 


contest over the top. On the last: day it ES 


was necessary to bring in 111 accounts. 
The daily average to this time had been 
slightly over fifty so the life-saving crew 
had a job on their hands which they not 
only accomplished but showed 7(@ extra 
accounts, a total of 181 for the day. 


As mentioned before the 2070 ac- 
counts with total deposits of $142,468.69 
or an average of $64.84 was secured at 
a cost of 64 cents an account or less 
than one per cent of the deposits. An 
analysis of the expenses shows that 
$737.25 was spent for cash bonuses 
direct to the employes. This was 55 per 
cent of the total expense. The final [ 
prizes totaled $195.00 or nearly 15 per [> 
cent, and the luncheons, advertising, 
weekly prizes and minor expense 
amounted to $411.07. In other words, 
70 per cent of the total expense of 
$1,343.32 was paid in eash to the em- 
ployes and the rest was largely the cost 
of luncheons and merchandise used % 
prizes. 

Contests of this nature, not only put 
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new accounts on the books at reasonable 
figures but paid the cost to people who 
are already employes of the bank. This 
eontest developed the people who worked 
in the bank, indicated to the officers 
the employes who could be depended 
upon, and pointed out the leaders in 
the bank staff. 

Not content with securing the new ac- 
counts, the Liberty Trust and Savings 
bank is planning a campaign to keep 
active the accounts secured during the 
contest. Six weeks after the contest 
closed the following letter was mailed 
as an appreciation of the initial deposit 
and an urge to keep the account grow- 
ing. ; 
’ IT CAN BE DONE 


Our Employes Savings Contest went beyond 
the set goal for 2000 new accounts. Both the 
personnel of the bank, and our partons have 
shown an unusual amount of enthusiasm during 
the entire period of the contest. On the last 
day alone, we secured 181 accounts, which put 
the contest over the top. You, yourself, have 
taken an active part in this great contest, and 
helped to make it a success, for which we thank 


you. ‘ 
Now that you are listed among our thousands 
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af savers, we want to ask you this question: 
“Are you going to save regularly and system- 


atically?” Your answer should be ‘Yes,’ be- 
cause that is the only kind of saving that will 
bring you satisfactory results. You will 
pleasantly surprised how soon small amounts, 
if deposited regularly will accumulate to a large 
balance—a sum large enough to really accom- 
plish something for you. CAN BE DONE. 

You have made no mistake by opening an 
account with us, for the Liberty Trust & Sav- 
ings Bank, as you already know, is a modern 
and up-to-the-minute institution. In addition 
to the services of the Savings Department, you 
can avail yourself of all the convenienges which 
our Commercial, Bond, Foreign, Trust and other 
departments have to offer you. We want you 
to become familiar with all these departments 
and the officers in charge of them. 

You decided wisely when you opened an ac- 
count. You selected the largest bank in the 
community to serve you. Now determine to save 


_ regularly and consistently. Come in often—any 


time—and let us serve you to your satisfaction. 


The results of this kind of letter are 
two-fold. First, it reduces to a mini- 
mum the loss of accounts which is often 
considerable. Second, this kind of at- 
tention brings the new depositors back 
to the bank sooner than otherwise and 
helps them establish the savings habit. 
And it is the repeat deposit in banking, 
like the repeat order in business, that 
brings the increase in the profit account. 


LETTING THE PUBLIC 
TELL THE PUBLIC 


Two booklets of savings experiences of customers published 
by the State Bank of Chicago have brought more new 
business to the bank than any efforts previously made 


By GAYLORD S. MORSE 


Asst. Cashier, State Bank of Chicago, First Vice-Pres. Financial Advertisers Association 


EAL life, and not merely “Reel” life, 

for even the latter might suffer by 
comparison, is one thing of which a 
bank has an immense volume and an 
endless variety. 

Observe on any day during banking 
hours, the great numbers of young and 
old, rich and poor, high and low, black 
or white or yellow or brown, handsome 
or hideous, happy or sad, serious or 
frivolous, sincere or hypocritical, wise 
and foolish persons who pass through 
and transact some sort of business with 
the bank. And then remember that this 
bank does business and makes a profit 
just because each of these people want 
a’ slightly different thing. Whenever 
they all want the same thing,—their 
money—there’s embarrassment. For 
human nature, as it is, either makes 
business and prevents embarrassment or 
it makes for depression and prevents 
business. Which it shall do is largely 
up to the bank. 

And that’s the reason why every suc- 
cessful banker must (and he knows that 
he must) study the human nature of 
his own day. For dealing with human 
nature in the person of individual ecus- 
tomers of the bank is not only a prac- 
tieal matter, but a vital source of suc- 
ess upon which the banker must and 
Consequently does rely. One cannot 


assume an aloof attitude and discuss 
human nature as though it were bonds 
with a fixed rate of interest, a stabilized 
security, to be bought or not as one 
sees fit. For to borrow an expression, 
“Human nature is now, was in the begin- 
ning, and ever shall be with us,” and 
no doubt the weariest teller, out of daily 
experience, more emphatically than rev- 
erently, adds “World without end!” 

The banker’s ability to analyze the 
practical problems and conditions upon 
which the life, success and pleasure of 
human beings depends, and to use this 
analysis in building a service that meets 
the demand, determines the place and 
power of his bank. 

Many commendable plans have been 
devised to “Tell the World” that the 
banker knows what the people want, 
and that he can and will serve them. 
The general term for all these plans is 
advertising. 

One might get oratorical about it and 
say, “Advertising is the mogul engine 
that hauls the train laden with inspiring 
information and sound facts from the 
seclusion of the banker’s desk to the 
public distributing station, and returns 
filled to capacity with human beings 
bringing their money and their problems 
to the: bank.” 

No doubt the banking fraternity is 








_ dren. 
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one of the last to realize what an im- 
portant part advertising does play in 
deposit building and service patronage. 
But there’s-a reason for that. The 
popular demand for steadiness, stabil- 
ity and power in a bank has naturally 
atrophied the banker’s original sense of 
aggressive appeal to the public. That 
is to say, ponderous - proclamation is 
often substituted for personal perti- 
nancy in his advertising. 

Analyzed as a word, advertising 
means, “turning the vision toward.” If 
that is true, then the sixteen so-called 
advertisements on the front page of a 
recent financial weekly, are misnamed. 
For, out of the sixteen, only five have 
anything in them which “adyerts” 
human interest toward the ~business. 
Eleven blackly announce in heavy type 
names, dates, capital and surplus. And 
by that, these same eleven pervert atten- 
tion from their intended meaning to 
their obvious monotony. Only three 
out of the five bravely invite the reader 
in plain English to use their service, 
and boldly state that others are doing 
so profitably; while two mildly. and 
“pink-tea-edly” advert vision toward 
the splendid features of their own insti- 
tution. : 

**e ee 

HE striking thing is that a bank 

grows and thrives because it serves 
natural human interest in a business 
manner, though none the less human 
for all that,—and then the same bank 
will put on its dignified black and white 
party clothes and formally make its 
announcements as stiffly and -coldly as 
would a uniformed English butler in the 
door-way of a socially-iced drawing room. 

Here’s pointed illustration of a cer- 
tain human attitude toward that sort of 
advertising, related to me by a friend: 

“What’s the matter now?” said the 
tired business man to his irate wife. 
“Matter?” exploded i. w., “Matter! 
Why the Joneses have just sent us an 
announcement of their daughter’s wed- 
ding instead of an invitation.” “An- 
nouncements don’t draw wedding pres- 
ents do they?” answered the t. b. m. 
“That’s it exactly; after we’ve been 
friends for years and could and would 
have done as well by the bride as any 
other guest and a great deal better than 
some I could mention, for them to send 
us a mere announcement is what I eall 
2 common insult.” 

The human nature of this woman is 
the rule and not the exception. In the 
first place we take little interest in mere 
announcements. The form of them is 
the common excuse for “letting George 
do it,” and exactly the reason why some 
of our standard institutions are poorly 
supported and their meetings poorly 
attended. Imagine if you can, the mere 
announcement of the opening of school 
ever filling the school house with chil- 

Tt is, rather, the invitation with a 


(Continued on page 44) 





A view that explains why New York is one of the 





QN to New York! 
“On to the American Bankers As- 
sociation 48th annual convention! 
“On!” ery 7,000 bankers in every 
nook and corner of the United States 
who are planning to be at the conven- 
tion October 2 to 6 and 
set a new attendance 
record. 
Two weeks before the 
first session 3,000 hotel 


reservations have been 
made for out-of-town 
bankers besides which 


2,500 delegates and guests 
from around New York 
will be on hand. Ex- 
perience shows that 
many last minute reser- 
vations will be made 
during the two weeks 
just before and that many 
more bankers will decide 
to come at the last 
minute, as the train pulls 
out for New York, trust- 
ing to luck that they will 
find a room when they get there. 

Surely the largest of the previous 
convention records will be smashed. 
Chicago holds that record of 4,600 
bankers in official attendance. 

It is seventeen years since New York 
has had the privilege of entertaining 
a convention of the American Bankers 
Association, and New York—from bank 
president to office boy, street car con- 
ductors, cab drivers, crossing policemen, 


NEW YORK’S SUPERB SKY-LINE 


store clerks, actors, bell-hops, everybody 
—is preparing to make this the occa- 
sion extraordinary. 

New York has long been granted the 
premier position as America’s financial 
center, and since the war the financial 





Along the Waterfront of America’s Greatest City. 


center of the world. This has been 
largely true because New York harbor 
has handled most of the trans-Atlantic 
shipping of this country and naturally 
became the trading center for export 
products. So in New York are found 
the great piers that shelter the grey- 
hounds of the Atlantic, the export and 
import houses that have built our for- 
eign trade. This fact also assures New 
York of constant leadership now that 


BANKERS MONTHLY for OCTOBER, 1922 


reat maritime forces in world affairs. Shipping from all points of the 
world enters the wharves of the New York harbor. 


Europe is so extensively indebted to us. [ 


The problems of international finance 
that have come to our doors during the | 


last five years will clamor for attention 
at the convention. 

Again New. York stands second to none 
in variety of amusements 
and the scope of enter- 
tainment offered to the [ 


movies in palatial homes, 
its shops and stores, its 
drives and parks, its art 
galleries and museums to 
the throng of theaters 
that have brought to 
Broadway and its neigh- 
boring streets the title of 
“the Great White Way,” 
New York stands sw-. 
preme. 

And to cap the climax, 
New York promises to be 
the leader in our. na- 
tional pastime. New York may be the 
only city to see the world’s champion- 
ship games in baseball. At least she 
will be one of two cities to see the 
games. In all probability the games will 
come during the convention. : 

But as dad is reported to have said 
to every youngster, when he finds him 
playing “mibs” or “pegging” tops 
before doing the evening chores, “Bus 
iness before pleasure.” 
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MANY CELEBRITIES TO 
SPEAK AT MEETING 


REPARED for consideration of the 
problems of international finance, 
admittedly more serious today than ever 
before, these seven thousand representa- 
tive bankers will come from all parts 
of the United States. While matters 
of great and immediate financial import 


to this country alone will be discussed, | 


it is the international aspect of finance 
that will underlie the convention work. 
This convention has not been held in 
New York for seventeen years, and the 
coming meeting is regarded as the most 
important business conference of the 
year in the United States. 

Regarding the plans, Thomas B. Me- 
Adams, president of the association, said: 

“Fundamentally, we are in a sound 
financial position and can look forward 
to increasing prosperity in commerce 
and industry, provided carelessness and 
selfishness are not allowed to undermine 
the stability of our citizenship. 

“Two outstanding problems perplex 
us—industrial controversy and unrest 
at home; and international financial 
difficulties abroad. In the solution of 
these questions the banker has a distinct 
community position and obligation as 
counsellor and advisor to the millions of 
people who have confidence in his judg- 
ment, integrity and patriotism. To 
these problems the American Bankers 
Association in convention will adddress 
itself with unmistakable vigor. 

“The Right Honorable Reginald Mc- 
Kenna, formerly Chancellor of the 
British Exchequer and now Chairman 
of the London Joint City and Midland 
Bank, will discuss ‘Reparations and In- 
ternational Debts,’ Thomas W. Lamont, 
of J. P. Morgan & Company, one of our 
foremost international bankers and a 
financial and economic adviser at the 
Peace Conference, will treat world 
finance from the American viewpoint. 
Henry J. Allen, the fearless, aggressive 
Governor of Kansas, will discuss the 
responsibility of the government for 
industrial justice and the relation of 
the Federal Reserve System to Amer- 
lean business. The convention will also 
hear from one of America’s brilliant 
orators, Dr. George E. Vincent, former 
President of the University of Min- 
nesota and now head of the Rockefeller 
Foundation, one of the great public 
service foundations of this country. He 
will speak on ‘Public Health Assets.’ 

“ This great financial congress should 
bring the bankers of America closer to 
the answer as to what they can do to 
most effectively help in promoting do- 
Mestie as well as world prosperity. In 
such a° conference every banker has his 
Own part. 

(Continued on page 31) 
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A stately view of one of the great financial corners of America. 
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The Bankers’ Trust buildin: 


in the foreground and immediately to the right the headquarters of the American Bankers 


Association, No. 5 Nassau Street. 





Grand Central Terminal of New York City with Pershing Square in the foreground. The 


The 
high building to the left is the Biltmore Hotel. 
of improvements that are eloquently reflected in this photograph. 
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Looking out over New York harbor. 


(Continued from page 27 ) 

“Our hosts, the bankers of the City 
of New York, with Seward Prosser 
at their head, are doing everything pos- 
sible for our comfort and _ pleasure. 
Among the entertainment features al- 
ready arranged are a fashion show, teas 
and luncheons for the ladies; theatre 
parties; a smoker at the Astor; a 
grand ball; golf tournaments; and a 
trip by boat to West Point to a special 
drill and review of the cadets arranged 
through the courtesy of the Secretary 
of War and the Superintendent of the 
Military Academy. 

“Every indication points to this being 
the largest convention in the history of 
the association. It is hoped to make it 
the most potential for broadening the 
influence of the American bankers and 
increasing the prosperity and happiness 
of the American people.” 

One hundred bankers of New York 
City compose the committee which has 
the convention details in charge. Seward 
Prosser, president of the Bankers Trust 
Company, is chairman; and Walter 
E. Frew, president of the Corn Ex- 
change Bank, heads the executive com- 
mittee. Guy Emerson, vice-president of 
the National Bank of Commeree, is ex- 
ecutive manager. Others in charge are: 
Entertainment committee, Henry J. 
Cochran, vice-president Bankers Trust 
Company ; Finance committee Gates 


W. MeGarrah, chairman Mechanies and 
Metals National Bank; Golf committee, 
ortimer N. Buckner, chairman New 
3 York Trust Company; Hotel commit- 


Fi 


py 
ba a 
ee 
ro 


te, Harvey D. Gibson, president New 

York Trust Company; Reception com- 

mittee, Thomas W. Lamont; Women’s 

Reception committee, Mrs. Dwight W. 

OrTow. 

Thus, complete arrangements have 
made to receive the oncoming host 


Which will represent banks in all parts 
of the United States. 
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The tower in the left foreground is the Bankers’ Trust Company and the island beyond is 
Governor’s Island. Out in the right is Bedloe’s Island with the Statue of Liberty. At the extreme right is Ellis Island. 


MAKING IT PLEASANT 


FOR WOMEN VISITORS 





Convention headquarters will be at 
the Hotel Commodore, but almost one 
hundred other hotels have been called 







without conflict in assignment of dele- 
gates. Three hundred local bank em- 
ployes and members of the Bond Club 
have volunteered their services in greet- 
ing the visitors upon arrival and help- 
ing make their welcome friendly. 
Arranged so as to interfere in no way 
with the serious business of the conver- 





This monumental building gives some conception of the postoffice requirements 
of New York City. 


upon to aid in housing the thousands 
of delegates and their families. Elab- 
orate planning was required to do this 


tion, a program of entertainment has 
been drawn up that will hold the interest 
of every visitor, and particular attention 





One of the four bridges connecting Brooklyn on Long Island with New York City 


proper—Built at a cost of $31,084,705.00. 
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Nearly every city in America contributed toward the construction of the Woolworth Build- 


ing — the historic example of what can be done by small savings. 











Bedloe’s Island with the statue of the Goddess of Liberty —the gift of the 
ment to the United States. 


French Govern- 


has been given to the entertainment of 
the visiting women. Thirty of the most 
prominent women in New York have 
notified Mrs. Morrow that they will en. 
tertain groups of the visitors at luncheon 
in their homes, and a fashion show, shop.- 
ping expeditions, theater parties and 
other features will assure the guests 
amusement in plenty. 

Aside from the events specially ar. 
ranged by the committee, facilities will 
be available to delegates to see the in- 
ternational polo matches, the world 
series baseball games, some of which 
may be played in New York that week, 
and the greater variety of attractions 
of all sorts which go to make up the 
entertainment of a great city. 

To show that New York is not entirely 
engrossed in business or amusement, the 
committee of one hundred, in collabora- 
tion with the editor of Valentine’s Man- 
ual of Old New York, has in course of 
publication a unique souvenir book, 
which will contrast the old and new New 
York, and show that the city has played 
an important part in the history of the 
nation. The book is profusely illus- 
trated. 

For the convenience of the visitor, 
huge maps of the city have been devised 
and will be hung in the convention head- 
quarters, showing all traffic lines, the 
shopping and theatrical district, and 
other points of city life. In the Grand 
Central and Pennsylvania stations in- 
formation booths will be established, and 
similar booths will be placed in many 
of the hotels. 


EW YORKERS in spite of a wide 

impression to the contrary, are 7 
generally ready to stop and tell a f 
stranger how to reach Fifth avenue, or 7 
who is the best dentist, or which is the 
best play in town. But when a big & 
group of visitors is expected and New ff 
York is very glad to see them it doesn't 
like to leave them to this haphazard 
method of finding their way about. 
Therefore— 

Meet the Information Service now 
being recruited by the Women’s Recep- 
tion Committee for the convention of 
the American Bankers Association. 

One hundred and thirty-four attrac 
tive young women form the personnel 
of this service. Normally their job 
is to protect the time of New York bank 
officers, whose secretaries they are, but 
convention week they will be released 
to serve the visitors. Meanwhile they 
are cramming on everything an out-of- 
towner could possibly want to know, 
and are practicing their best manners, 
that every guest who approaches them 
in their little booths in the various 
hotels, where they will be stationed, 
may get the glow of a warm persd 
welcome. 

The Committee of One Hundred, of 
which Seward Prosser, president of the 
Bankers Trust Company, is chairmal. 
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being merely men, decided that to in- 
vest this convention with the quality 
of human get-togetherness that this 
world so needs, the women must be 
ealled in. Mrs. Dwight W. Morrow, 
whose husband is a banker, was asked 
to form a committee and devise plans 
for giving the 3,500 or more women 
who are expected as guests an all- 
around good time. They have an elab- 
orate program for the convention wives 
and daughters, but they feel that for 
genuine service nothing is going to beat 
this corps of 134 girls. 

Miss Jean A. Reid, chairman of the 
Information Service, is coaching the 
young women in their duties as pros- 
pective hostesses. They must be pre- 
pared for anything. Suppose Mrs. 
Banker Jones from Arizona wants her 
little son psycho-analyzed. The infor- 
mation girl must know where to send 
her. Or suppose it is a dentist Mrs. 
Jones wants—or the best way to reach 
her old school friend who lives in Flat- 
bush—or a permanent wave, or a corset 
specialist—in any case, she must not 
appeal to Information Service in vain. 

The entire one hundred and thirty- 
four are entering into the spirit of the 
thing with ardor, and looking forward 
to meeting the women of the West and 
South. When it was decided to open 
the Information Booths the Sunday 
preceding the convention, for the ac- 
commodation of arriving guests and 
delegates, the girls volunteered to give 
that day to the work. 

Miss Hannah K. Crooke is supervisor 
of the service, and the work is going 
forward at the headquarters of the 
Women’s Reception Committee, 598 
Madison avenue. Every detail of the 
convention and the program of the En- 
tertainment Committee will be on tap at 
the Information Booths. 

**# *# ® 


IHE general sessions of the conven- 
tion will be held in the Grand Ball- 
room, Commodore Hotel, 42nd Street 
and Lexington Avenue, in the forenoons 
of Tuesday, Wednesday and Thursday, 
October 3, 4 and 5. The sessions of 
the sections and divisions of the asso- 
ciation will be held in the Grand Ball- 
toom on Monday morning and on Tues- 
day, Wednesday and Thursday after- 
hoons, morning sessions will be called 
at 9:30 and afternoon sessions at 2:30. 
The Executive Council will hold its 
meetings in the East Ballroom of the 
Commodore Hotel, the Finance and Ad- 
ministrative Committees in the Board 
Room on the Mezzanine floor. All other 
tommittees will meet in the rooms of 
the New York Chapter, American In- 
situte of Banking, 15 West 37th Street. 


Monday, October 2—9:30 to 5:00 
Committee Meetings 
Trust Company Division 
National Bank Division 
State Bank Division 
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The Metropolitan Life Insurance Building is developed into this tower at Madison 
Avenue and 23rd Street. 








The scores of trains that go and come every hour from the Pennsylvania station, keep New 
York in constant touch with America. 
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Looking down Broad Street from Wall, the heart of the financial district. The Stock 


Savings Bank Division 

Agricultural Commission 

Commerce and Marine Commis- 
sion 

Economie Policy Commission 

Public Relations Commission 

Administrative Committee 

50th Anniversary Committee 

Finance Committee 

Insurance Committee 

Protective Committee 

Committee of Five 

Committee of Membership 

Committe on Public Education 

Committee on State Taxation 

Committee on Federal Legisla- 
tion 

Committee on State Legislation 

Special Committee on Taxation 


Monday, October 2—9:30 to 12:30 P. M. 
Ballroom, Hotel Commodore 


Sixteenth Annual Meeting Clearing 
House Section 
Invocation 
Address of the President, John 
R. Washburn 
Reports of Officers and com- 
mittees 
Address, John McHugh, Pres., 
Mechanics and Metals Na- 
tional Bank, New York 
Address, L. F. Loree, President. 
Delaware and Hudson Rail- 


Exchange is the low building at the bend in the street. 


* way—Subject “Labor Unions” 
Open discussion on the clearing 
house examiner system 
Election and Installation of 
Officers 
Monday, October 2—2:00 P. M. 
Ballroom, Hotel Commodore 
Sixth Annual Meeting State Bank 
Division 
Address of the President, R. S. 
Hecht 
Address, “Financing Agricul- 
ture,” Eugene Meyer, Jr. 
Managing Director of the 
War Finance Corporation 
Address, “Practical Problems of 
State Banking” Marshall 
Cousins, Commissioner of 
Banking of the State of Wis- 
consin. 
Committee Reports 
Open Discussion 
Report of the committee on res- 
olutions 
Election and Installation of 
Officers 
Monday, October 2—7:00 P. M. 
Dinner of the Reserve City 
Bankers 
Monday, October 2—9:00 P. M. 
Meeting of the Executive Coun- 
cil of the Association. 
Tuesday, October 3—9:30 A. M. 
First -General Association Ses- 


Program 


Reports 


Tuesday, October 3—2:30 


Tuesday, October 3—5:00 


Tuesday, October 3—Evening—Theatre 
Party. 

Wednesday, October 4—9:30 A. M. 
General Session 
Program 


Wednesday,October 4—2:30 


Program 





. 









sion called to order by Pres. 
ident Thomas B. McAdams 





Invocation 

Address, Thomas W. Lamont, of 
J. P. Morgan & Company. 

Adress, President McAdams 








Administrative Committee and 
Executive Council 

American Institute of Banking, 
Retiring President Robert B. 
Locke 

State Secretaries Andrew Smith, 
President State Secretaries 

The Clearing Houses, John R. 
Walsh, President of Clearing 
House Section 

The Trust Companies, J. Af 
House, President of Trust 
Company Division 

The Savings Banks, Raymond 
R. Frezier, President of Sav. F 
ings Bank Division 

The National Banks, John G. f 
Lonsdale, President of the & 
National Bank Division Pi 

The State Bank, R. S. Hecht, 
President of the State Bank f 
Division 

Address, “Public Health Assets,” 
Dr. George E. Vincent, Do- 
nator, Rockefeller Foundation 

Appointment of _ resolution: 
committee 



























Meeting of the Savings Bank 
Division 

Meeting of the State Secretaries 
Section 







Meeting of the Association's § 
nominating committee. 













Address, Governor Henry J. 
Allen of Kansas “The respon- F 
sibility of the government for 
industrial justice and the re 
lation of the Federal Reserve F 
System to American business” 

Address, “Reparations and In- 
ternational Debts,” Reginald 
McKenna, formerly Chancellor 
of the British Exchequer and § 
now Chairman of London 
Joint City and Midland Bank. F 

Report of nominating committee F 

Election of officers 











Meeting of the National Bank : 
Division, Main Ballroom, 
Hotel Commodore Fe 


Remarks by President John 4. | 
Lonsdale 
Appointment of Committees ” FF 
resolutions and nominations’ [7 
Address, James §S. Alexander, | 
President National Bank of : 
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Commerce, New York 
Address, “Some Problems for 
Thinking Men to Think 
About,” Frank A. Munsey, 
New York 
Reports of committees 
Election of officers. 
Wednesday, October 4—6:30 
Dinner of incoming American 
Bankers Association State 
Vice-President, Presidents, and 
Secretaries of state bankers 
associations 
Wednesday, October 4—8:00 
Theatre party for ladies 
Wednesday, October 4—8:30 
Smoker for men 
Thursday, October 5—9:30 
Final General Session 
Reports 
The Committee of Five, Charles 
DeB. Clairborne, Chairman 
Insurance Committee, Oscar G. 
Foreman, Chairman 
Committee on State Taxation, 
Ernest J. Perry, Chairman 
Committee on State Legislation, 
Craig B. Hazlewood, Chair- 
man 
Committee on Federal Legisla- 
tion, A. E. Adams, Chairman 
Committee on Public Education, 
John H. Puelicher, Chairman 
Public Relations Commission, 
Francis H. Sisson, Chairman 
Agricultural Commission, Joseph 
Hirsch, Chairman 
Economic Policy Commission, 
M. A. Traylor, Chairman 
Commerce and Marine Commis- 
sion, Fred I. Kent, Chairman 
Resolution committee 
Installation of officers 
Thursday, October 5—2:30 
Meeting of the Trust Company 
Division 
Thursday, October 5—6:30 
Dinner of the American Insti- 
tute of Banking 
Thursday, October 5—9:30 
Grand Ball of the American 
Bankers Association 
Friday, October 6—11:00 A. M. 
Executive Council meets abroad 
boat on trip to West Point 
where cadets give special 
parade. 


| Friday, October 6—4:00 P. M. 


Administrative Committee meets 
on the boat. 
Friday, October 6—7:00 P. M. 
Golf Dinner 


Nor does this tentative program allow 
‘f @ vigorous discussion of the recent 
ruling of the Comptroller of the Cur- 
mney, D. R. Crissinger giving national 
banks the right to establish branches. 
ruling has been viewed with alarm 
many bankers and unless extensively 
before the convention will no 
receive much attention during the 
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sessions. The appointment of a head 
for the Federal Reserve Board will also 
be widely discussed, at least off the floor. 
The soldiers’ compensation act, tariff 
legislation, the War Finance Corpora- 
tions and possibly other political foot- 
balls will receive their share of attention. 

One of the features of the exhibit hall 
at the convention will be the counter- 
feiting exhihition prepared by the 
United States Secret Service. This will 
be under the personal supervision of 
W. H. Moran, chief of the Secret Service 
Division of the Treasury Department, 
and will include most interesting speci- 
mens of the work of counterfeiters in 
imitating United States currency. 

New features are being added daily 
to the entertainment program that will 
be presented to the delegates. A bus 
ride through New York and the historic 
country to the north, with an expert 
lecturer to provide the necessary in- 
formation, and a trip by water around 
Manhattan Island aboard a specially re- 
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elaborate features have been arranged 
at the Capitol Theater, the largest mo- 
tion picture house in the world. These 
events are supplementary to the regular 
program. 


| HISTORY OF A. B. A. 


HE American Bankers Association 

is nearly fifty years old, the present 
convention being the forty-eighth annual 
meeting. The organization was started 
in 1875 when seventeen representative 
bankers met at Barnum’s Hotel, in New 
York City; May 24 of that year, at the 
request of James T. Howenstein, of the 
Valley National Bank of St. Louis. 
After short deliberation a call was pre- 
pared for the first convention of the 





~ American Bankers Association at Sara- 


toga, N. Y. It was held July 20 to 22, 
1875, and a committee of nine was 
appointed to draft a constitution and 
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In the Stock Exchange Building on Broad Street near Wall upwards of a million shares of 
stock are sold daily, reflecting the happenings and thoughts of the entire country. 


served boat, are two events scheduled 
for Sunday, October 1. In the world of 
golf, tournaments have been arranged. 
There will be an exhibition match be- 
tween Hagen and Sarazen and at an 
interesting golf dinner Friday night 
prizes will be awarded. Tuesday night 


by-laws. About 300 bankers attended 
this first convention. Organization was 
completed the following year, and the 
new. mutual benefit association which 
now has a membership of approxim- 
ately 23,000, was successfully launched. 
(Continue on page 83) 
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HOW SENTIMENT VARIES 
ON BRANCH BANKING 


(Continued from page 23) 
and hide. The strangling of local en- 
terprises by this foreign monster is por- 
trayed to arouse the resentment of the 
village manufacturer and merchant. 

All of which is very alarming, if 
true. But is it true? 

The fact is that branch banking, so- 
called, is being conducted today by state 
banks in a manner entirely unobjec- 
tionable, and that national banks can, 
if not prevented, do the same. The 
further fact is that the national bank- 
ing system is losing ground by not doing 
this thing which the competitive state 
banks are doing successfully, in many 
states. 

In his letter to Senator MeCormick, 
Comptroller Crissinger refers to the 
bank situation in Detroit as illustrating 
the disadvantage to which national banks 
are subjected where state banks are per- 
mitted to operate branches. It may 
help to dissipate certain misconceptions 
if the Detroit situation is more perfectly 
and more generally understood. 

The Michigan law (and Michigan 
banking laws are very stringent) per- 
mits a state bank to maintain branches 
within the municipality in which its 
principal office is located, but not else- 
where. For example, a state bank in 
Detroit can have branches within the 
corporate limits of Detroit but cannot 
have branches in Highland Park, a 
suburb of Detroit, but a separate munic- 
ipal corporation. There is no possibility 
of a state bank in Detroit maintaining 
branches throughout Michigan, in com- 
petition with local banks. The same 
restrictions can (and would) be imposed 
by the comptroller of the currency on 
national banks. 

As a matter of fact, the “branch 
banks” maintained by the state banks in 
Detroit are nothing more in effect than 
branch “offices”? such as Comptroller 
Crissinger evidently contemplates for 
national banks. These branches receive 
deposits; that is their main function. 
These deposits are chiefly the savings 
deposits of the neighborhood and’ the 
small checking accounts of the house- 
wife and the neighborhood storekeeper. 
The depositors are afforded the con- 
venience of a bank near their homes 
and places of business with the protec- 
tion and safety insured by the resources 
and management of a large banking 
institution; their funds are invested 
with the same care and experience as 
the funds of the millionaire and the big 
department store, whose deposits are 
made at the main bank downtown. 

The branch, as a rule, makes no loans. 
The branch manager, of course, has 
authority to make loans up to a certain 
limit (say $500 to $1000) to his cus- 
tomers, but all applications for loans 
above this limit go before the officers 
and directors of the bank. These 
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“branches” are, therefore, in practice 
nothing more than offices for the receipt 
of deposits; all items are cleared daily 
through the main bank. The “branches” 
are, to put it differently, little more than 
conveniences for the customers of the 
bank. It is a system which follows out 
the modern policy of taking the business 
to the people, making it convenient and 
simple for them to maintain a bank 
account. 

This system in Detroit has contributed 
greatly to the up-building of savings. 
There is hardly a family which does not 
have one or more accounts with a branch 
bank in the neighborhood. 

Twelve state banks in Detroit have 
altogether 174 branches. There are two 
other state banks that have no branches; 
one of these is strictly a savings bank 
and the other is a new bank. 

There are six trust companies but 
these companies confine themselves 
strictly to trust business and do not (in 
fact, under the state law cannot) do a 
banking business, and eannot under the 
state law have branches. 


There are only three national banks 
in Detroit. These three have combined 
deposits of $141,087,865, as follows: 

Commercial ......... $106,250,673 

Savings 13,948,775 

Be: DANES: 20). 2. 4:00 6 5 19,282,230 

U.S. deposits........s 0. 1,606,187 

The combined deposits of the state 
banks aggregate $362,653,451 as fol- 
lows =" 

Commercial ..........$134,045,871 

Savings 219,561,811 

Due banks 9,045,769 

The three national banks have $106,- 
250,673 commercial deposits as con- 
trasted with $134,045,871 for all the 
state banks; and on the other hand the 
state banks have $219,561,811 savings 
deposits as contrasted with $13,948,775 
for the national. 

It is apparent from these figures that 
while the state banks in Detroit are 
competing successfully with the national 
banks for commercial deposits, the state 
banks, by reason of their numerous 
branches, are securing the great bulk 
of the savings deposits. It is not sur- 
prising, therefore, that the national 
banks in Detroit should regard with 
favor the proposition to open branches 
and are heartily in sympathy with the 
common sense view of the matter which 
Comptroller Crissinger has taken. 


By HENRY M. HART 


Vice-president City National Bank, San Antonio, 
Texas. 


T present probably no other topic 

is attracting as much attention as 
the agitation regarding branch offices 
for national banks. While the writer 
does not feel qualified to add any 
especially important thoughts to what 
has been expressed it is hoped that some 
value might attach to the gathering of 


views on this subject from the various 
sections of the country. 

The outstanding feature of most 
articles I have read, has been the ten- 
dency to cloud the issue by confusing 
branch banking as known for instance 
in California, and branch offices ag 
apparently contemplated by the St. Louis 
First National. No doubt such author. 
ities visualize a future condition which 
they fear may arise out of the branch 
office privilege, but they should be more 
careful to distinguish between their 
criticism of the one, and their fear of 
the other. 

Personally I regard it quite feasible 
to conceive a safe and sound middke 
ground in this phase of the matter, 
For instance, were a_bank’s_ branch 
offices confined to their Congressional 
District, the advantage accruing would 
in many instances afford the parent 
bank a greater diversification in their 
loans direct to borrowers. In our dis- 
trict we include several gulf ports with 
their attendant industries; also citrus 
fruit and green vegetables; in other 
directions live stock, oats and fruits are 
predominant; locally and at the border 
cities in our district, trade with Mexico; 
and our industrial plants require certain 
finaneing. The liquidation and maxi- 
mum loan periods embraced in these 
various lines differ and taken as a whole 
would create a constantly well-balanced 
situation. 

Another phase is the warning claim 
that large banks with branches would 
put the small bank out of business. I 
believe this argument could only have 
in mind the weaker of the small banks, 
and our experience in Texas has been 
that these are a menace to everybody, 
The Texas State Guaranty Fund like 
that in the other States has been 
strained to meet the drain of these little 
under capitalized “banks” unable to 
stand the effect of deflation. Now I 
don’t believe that the smaller banks 
properly capitalized and ably conducted 
have any fears whatsoever. There 
are advantages which they possess iB 
the way of connections, personal rele 
tions, ete., which will enable them 
meet any legitimate competition and it 
is, I believe, conceded that the Comp 
troller Department will permit no other 
kind. 

The growth of our larger cities and 
the incidental creation of outlying 
neighborhood communities, the increa& 
ing down-town traffic congestion, the 
prohibitive expense which frequently 
prevents entirely independent ~.nstift 
tions from being organized to serve Ss 
burban sections, seem to conclusively 
justify the down town bank in seeking 
to establish additional conveniently 
located offices. Otherwise there will b 
a constantly growing tendency toward 
the elimination from the down-tow 
banks, of that very important elemeth 

(Continued on page 41) 
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A Complete Advertising 
and Merchandising Campaign 


furnished without charge to users 
of Super-Safety Insured Checks 


Lobby Displays 


E furnish display cards, master bond, 

identification cards and directions nec- 
essary to set up lobby displays, such as the 
above reproduction featuring Super-Safety 
Insured Checks. This is a splendid means of 
informing depositors of the added protection 
which you give them with insured checks. It 
builds greater faith in your institution in their 
minds and makes walking, talking, boosting 
advertisers of your bank out of them. 


Window 
Displays 


E furnish all the 

materials necessa- 
ry; also directions on 
how to set up window 
displays such as_ the 
above example furnish- 
ing an excellent oppor- 
tunity for the bank 
having windows suitable 
tor display purposes to 
attract passersby and jm spent 
show them the added |S =" © oe ee 
protection given de- Window Display—The Woodlawn Savings Bank, Birmingham, Ala. 
positors through Super- 
Safety Insured Checks. Such displays as these build greater public faith for banks using 
them in local communities and assist materially in securing new accounts for your bank 
through the use of Super-Safety Insured Checks. Such window displays as these identify 
your bank with our powerful national advertising program appearing in leading publica- 
tions and enable you to make each of our advertisements in the magazines your ow! 
advertisement in your locality, through the fact that these displays associate your bank 
with the subconscious recollection of our advertisements seen in leading magazines. 





Lobby Display 
Bank of Cerro Gordo, Cerro Gorda, Ill. 
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Your Checks 


Insured 


Carry your commercial, account with 
us and secure this added protection and 
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We Provide the Safest Checks in the World 
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THE MERCHANTS & FARMERS BANK 





Check protectors, acid proof inks, ete, 
bother. At least they were only make-shifts 
check can be altered, no matter what précautions 


If anyone should alter your check on our b 
you are fully protected against such loss by $1000. 


which we give free. 


This positive protection to checking funds 
is made possible by our recent adoption of 
Insured Checks—the World's Safest ebecks. 


Pay your bills with Super-Safety Insured 
pished by this bank and cease worrying abou! 
“‘paised.”’ Insurance protects you against such 


Come in and get your supply of Saper- 
checks. We furnish each depositor = vest-poe 
insurance policy and identification card. Ask 
you have s commercial account with us—or, 


and get one. 


po 
‘Community National Ba 


“1308 JEFFERSON AVENUE 
BUFFALO,N-Y, 


OFFICERS: 
ROBERT W. &. 
GUSTAVE A. KAYSER. 
C. JOHNSTON, 
General 


EDWARD a. DUERR, President. 
‘WM. G. BISHOP, Vice-President. 
OTTO P. BREMER, Cashier. 


=z 
FREDRICK G BaGLEY. 


are 0@ 


CAMPBELL, Vice- 
‘Vice- Presidemt . 


Blanchester, 4 
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Newspaper Advertising 


Gr — are several reproductions 
newspaper advertisi 
by banks featuring their super Sanne 
Insured Checks. We furnish cuts neces- 
sary for use in this advertising. We will 
= write the copy for you if you desire 
his is another splendid means of closely 
identifying your bank with.our national 
advertising program enabling you to 
build greater public faith in the com- 
munity and at the same time getting new 
business which results from this greater 
public faith. The newspaper advertisi 
service we furnish free_would cost as 
much as your checks if bought separately 
as advertising*service. : 
All materials r 
furnished without a a 
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“Here, Jim, is a bank that gives positive ia 

protection. You can tell them every time I want these checks. 
by that circle and double arrow design I have looked all over 
with the slanting word ‘Insured’.”’ town for this sign. 


Why banks 
display these signs 


Bankers everywhere are displaying window signs, tellers’ 
grill hangers, display cards and newspaper advertisements 
featuring the circle and double arrows, together with the 
slanting logotype of Super-Safety Insured Bank Checks 
because these signs help to build public faith in banks 
and banking; because this increased public faith in banks 
will increase the deposits directly and indirectly. 


Deposits in banks can be increased directly through the 
issuing of the individual certificate of insurance to deposi- 
tors. These are furnished without charge to each bank 
purchasing Super-Safety Insured Checks. Naturally, 
bank depositors appreciate this added protection and 
deposit their funds where it is obtainable. 


Bank deposits are increased indirectly with Super-Safety 
Insured Checks through the constant word-of-mouth 
advertising given by depositors to friends and acquaint- 
ances through the mention of this unusual protection 
which the bank gives. 


Do your checks help to increase deposits directly or 
indirectly > ; 


$1,000.00 of check insurance 

against fraudulent alterations, 
issued without charge, 

covers each user against loss. 


The Bankers Supply Company 


The Largest Manufacturers of Bank Checks in the World 


NEW YORK CHICAGO DENVER 
ATLANTA DES MOINES SAN FRANCISCO 











HOW SENTIMENT VARIES 
ON BRANCH BANKING 


(Continued from page 36) 


the individual balances. Experienced 
bankers know that strictly commercial 
or out of town accounts are neither the 
most satisfactory nor the safest. In 
many instances the women attend to 
these individual accounts and they re- 
sent the loss of time and inconvenience 
of attempting to get to the down town 
bank. A down town bank operating 
offices in certain semi-residential neigh- 
borhoods would contribute to 
business growth of that section and 
be an economic factor in conserving 
the time of the people it served. It 
would provide these people with all of 
the advantages and facilities of a great 
institution and not just those such as 
we frequently find in the small subur- 
ban banks, usually less efficient, less 
safe and lacking in complete equipment, 
and often either the creation of pro- 
motors, or justified only by the desire 
of some persons to enter the banking 
business. 


Much hgs been said in behalf of the 
small banks or the large bank but in the 
last analysis one other interest is to be 
given foremost consideration—that is 
the greatest good to the greatest number 
of the people. I say this without hold- 
ing any of the now popular prejudice 
against organized capital. But I firmly 
believe that more good can be accom- 
plished for the general good by a sane 
middle ground course, based upon the 
present and prospective situation and 
not upon conditions thirty or forty 
years ago, and by giving to the people 
of the outlying districts an opportunity 
to, if they so desire, affiliate with, and 
receive the benefits of a connection with 
some large, well organized, down-town, 
city banks with its various departments 
and facilities not usually found in the 
smaller institutions. 


On the other hand, if the independent 
banks located in these outlying districts 
will perform substantial service to their 
community, finance its enterprises, 
provide the diversified financial facili- 
ties, which their clientele are entitled 
to receive, they will always get and hold 
their full share of the potential patron- 
age of their district. The claim is made 
that the branch bank would only take 
care of favored concerns to the detri- 
ment of the others. Would not such a 
policy tend to strengthen the indepen- 
dent bank’s position in its field? 
These latter must not hold the idea that 
they enjoy any special privilege which 
makes them immune from the same 
legitimate competition which mercantile 
enterprises must face and stand up to 
courageously. I emphasize again my 
great respect for the average small bank 
executive. These men need never fear 
legitimate competition. They serve effi- 
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ciently and are usually the mainstay of 
their communities. Yet I do not believe 
that they deny the equitable right of 
others to set up banking facilities, 
whether branch or independent in any 
community where those fostering the 
enterprise believe there is justifica- 
tion for their endeavors. 


A sound thought sometimes injected 
into the discussions of this subject, is 
that in establishing branch offices due 
consideration should be given by the 
comptroller before granting permission, 
to determining whether the parent in- 
stitution is amply capitalized. Certainly a 
$200,000.00 capital—the present require- 
ment of a national bank in a city of over 
fifty thousand people is not sufficient to 
justify several branches which together 
with deposits at main offices would pos- 
sibly create a total deposit liability of 
several millions. The banks should ex- 
pect the department to be governed: by 
the same reasoning which prompts the 
banks themselves to require commercial 
borrowers to maintain a safe ratio of 
quick assets to current liabilities, and 
should expect to be required to main- 
tain proper proportion of invested eap- 
ital to deposit liability giving due re- 





gard to the need for a comparatively- 


slightly increased ratio where the liabil- 


ity must be met at any of several places © 


of business. Yet with this increase the 
need will not equal the total reserves 
required by several independent institu- 
tions and, therefore, from an economic 
viewpoint the releasing of the difference 
between the two affords that much addi- 
fional loanable funds for the commun- 
ity’s use. 


From a legal standpoint we face this 
present situation—that while opponents 
contend that a national bank cannot 
create and operate branch offices, yet 
the stockholders of these parent banks 
may accomplish their purpose by sub- 
terfuge through organization of several 
banks of limited capital, in every way 
functioning to the advantage of the 
same group of stockholders. Why not 
cut out the subterfuge and proceed in 
an open and above board manner. The 
advantages of this latter method are 
mutual to public and bank. All these 
years we have had state banks, in many 
states operating many branches yet 
because one of our national banks de- 
cides to follow a similar course—not 
by the subterfuge of buying state banks 
with established branches, but by a 
straight line method, then comes the 
nation-wide protest. 


Several of the articles of protest 
contain as proof of the danger of 
branch offices, an exploitation of the 
war record of what they eall the inde- 
pendent banks. Can anyone point to 
conspicuous examples of banks operat- 
ing branch offices having lagged in this 
respect? Look over the records of the 
great eastern financial institutions, and 
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the big over subscriptions piled up in 
every bond campaign and even more 
conspicuous is their record since the 
closing of the war. With government 
financing so necessary and the enthu- 
siasm of conflict removed, the banks in 
the large Northern cities have practi- 
cally subseribed enough to the treasury 
offerings to underwrite every issue. 
This has been possible through their 
ability to concentrate their large re- 
sources. 


Undoubtedly the growth of this~plan 
would render some modifications of our 
present banking laws imperative as well 
as some additional legislation. If the 
plan is sound proper legislation must 
follow to safeguard and restrict it with- 
in proper limits. If not sound-then we 
must be fair toward all in that attitude 
and not governed by selfish fears. 


Assuredly outside of the enactment 
of the Federal Reserve Bank Act, very 
few changes in our banking statutes 
have been made in the past decade and 
it would, therefore, seem quite in order 
that we endeavor to maintain these laws, 
in keeping with the current conditions 
which they are effected to properly meet 
and provide for. Details so conceived 
as to provide an equitable, safe, and” 
practical operation of the branch office 
idea would necessarily have to be 
worked out by those most competent to 
do so having in mind at all times that 
essential consideration .“the greatest 
service to the greatest number.” 





By HENRY S. CHANDLER 


Manager, Foreign Department, Chicago City 
Bank and Trust Company, Chicago. Formerly 
with Molsoms Bank, Montreal, Canada. 

HE fact that the Comptroller of the 

Currency may permit national banks © 
to.open branches is a real menace to the 
financial world. With our Canadian 
neighbor to the north we have just wit- 
nessed another fiasco on branch bank- 
ing when the Bank of Montreal took 
over the Merchants Bank of Canada, 
Montreal, with its hundreds of branches 
from one end of Canada to the other, 
and let us look into the reason. 


In Canada the banks controlling all 
the deposit are about 15 in all and 
about 15 boards act upon and control 
every dollar of bank invested capital. 
The Merchants Bank of Canada loaned 
enormous sums of money in stocks and 
bonds collected through their branches 
in Montreal and elsewhere in Canada 
and speculated with them from their 
head office, and when there came a crash 
in stocks and depleted bonds it im- 
paired their capital, and the share- 
holders had to sell out to the more 
powerful institution. 


Review the past. How many other 


Canadian and English banks have been 
_absorbed or have failed in the last 25 
years? As a member of one. of the 
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largest Canadian banks being attached a knighthood from the King. 


to the head office and several of the 
branches, I know with their system of 
returns or reports they keep in touch 
with the resources of every province, 
every city, town and hamlet in Canada. 
In a moment’s notice the head office 
ean cut off the merchant’s line of dis- 
counts, and it is often done when the 
merchant, the builder or the manufac- 
turer needs the money for legitimate 
purposes and would have same but for 
the powers working from a distance. 
The branches of a great bank of for- 
eign origin in Chicago, New York, San 
Francisco, are sustained with the idea 
of loaning money only, money collected 
from their branches in Canada which is 
withdrawn from circulation to obtain 
higher rates at these points. 

Heaven only knows our system is 
far from perfect in the United States, 
but our local banks establish ‘them- 
selves from the benefit of their local 
community, and serve to build up their 
local community, and serve to build up 
that section. The deposits are turned 
back into local loans for the benefit of 
certain districts. 

Many farmers and business men in 
Canada were absolutely shut down for 
loans during the War, loans that were 
necessary to carry on the requirements 
of their country, and many drove miles 
across the border to make loans from 
United States banks. Now the money 
which should have been loaned to them 
was being loaned to the English Gov- 
ernment by the same small coterie of 
men at the heads of the Canadian 
banks, and for their pains some drew 


DRAWING A 


The writer saw an amusing incident 
in Montreal while at a ball years ago. 
Two of the leading bank officials in 
Canada were in the waltz, middle-aged 
men (they dance to a good old age in 
Canada) when one remarked, “I say, 
Old Top, our resources are pretty low.” 
The other one still in the maze of the 
waltz, said, “Say, Perey, shut down on 
Ontario.” In the morning every loan 
was curtailed or shut down on the 
Province of Ontario—until the favored 
few allowed the lines to be withdrawn. 

They say the Federal Reserve System 
is taking away a number of the duties 
of the national banks. But is the Fed- 
eral Reserve to be permanent or as I 
judge a political plaything, the Flot- 
sam and Jetsam of our financial waters? 
Polities creeping in, to my judgment, 
it will soon be relegated to the land of 
memory. 

Now then, how about competition? 
Competition is the life of all business, 
but not for banking. In my day the 
big banks had a gentleman’s agreement 
as to location, and divided the towns and 
kept out of each others territory as 
much as possible, but not now. The 
writer was in Toronto a short time ago, 
“banks to the right of him, banks to 
the left of him, banks to the rear of 
him.” Banks falling over each other 
to fight for what little business there 
might be on some remote corner. 

In some states branch banking is 
allowed, and watch my prophecy, the 
day will come when the people will 
regret having headquarters of the bank 
many, many miles away. 


PICTURE OF 


14 MILLION DOLLARS 





EPOSITS of $14,498,460.44 sound 
big to the average depositor, but 
what does it mean to him when he prob- 
ably doesn’t fully appreciate the effort 
required to make and save $100,000. 
The Citizens Trust Company of Utica, 





New York, have used the page re- 
produced here in their statement to give 
customers a better idea of the size of 
the bank. 

It is a long way from Utica to Denver, 
yet every inch of the way could be 


z CITIZENS 
Trust COMPANY 


Our Deposits, 


' $14,498,460.44, 


in Dollar Bills placed end to 
end, would reach from 
Utica to Denver. 


The flags indicate the growth 
in five-year periods, 

deposits being : 

1907, $ 1,622,311.04 
1912,  4,850,302.54 
1917,  9,322,017.21 
Now, 14,498,460.44 





marked with the deposits of the Central 
Trust Company if the deposits in the 
form of dollar bills were placed end to 
end. 

Similar comparisons are familiar to 
the public. They have heard that the 
railroads of America would reach 
around the world so many times, and 
all the telephone wires would go to the 
moon and back or some other impossible 
place. So it is not strange for them 
to picture these dollar bills stretching 
away off to Denver and thus grasp some 
idea of the gigantic size of the banks 
deposits. 


Philadelphia Banking Resources 


Philadelphia’s 68 trust companies, 16 
state chartered banks and six savings 
institutions have more than $906,000, 
000 of resources and in excess of 1,100, 
000 depositors, according to reports of 
these classes of banking establishments, 
made as of June 30, and compiled by 
State Commissioner of Banking Cam- 
eron. More than 800,000 of the de 
positors are classed under “savings.” 


The resources of the trust companies 
are given as $596,629,072.28, their de- 
posits as $414,769,624.27, with 602,327 
depositors, 352,641 classed as “savings.” 
These banks have capital of more than 
$52,000,000 and surplus or more than 
$77,000,000, while their investments in 
securities alone are $208,449,995.61. 


The six savings institutions have re- 
sources of $286,505,941.85, with 459,980 
deposit, having $263,949,435.94 on 
deposit, practically all in the “savings” 
class. Their investments in securities 
alone are more than $236,000,000, while 
the surplus is $16,000,000. 


The state banks show $23,301,5999.03 
of resources, 81,356 depositors, with 
$719,383,318.79 of deposits, and invest- 
ments of 6,158,000 in securities. More 
than 55,000 of the depositors are classed 
as “savings.” 





B. D. Quarrie, Elected Director of 
Guardian Savings 


B. D. Quarrie, vice-president and 
general manager of the Otis Steel Co, 
has been elected a director of The Guar- 
dian Savings and Trust Company of 
Cleveland, J. A. House, president, has 
announced. 


Mr. Quarrie is well known in the 
Cleveland district. Before becoming a0 
executive of the Otis Steel Co., he was 
for several years superintendent of the 
American Steel & Wire Co. He was 
graduated form Case School of Applied 
Science with honors and is now a trustee 
of the school. For a number of years he 
was a member of the Cleveland Board of 
Education. He is vice-president of the 
Westwood Country Club and a member 
of the Union Club and other local org® 
nization. 
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How many times do you 
copy note information? 


Db? YOU post to the Discount Register 
and to the Maturity Record and to the 
Liability Ledger, both direct and indirect? 


You can cut down on that materially. It 
will pay you to do it. Possibility of error, 
alone, is a drawback too great to risk. 


With the Baker-Vawter Triplicate Loan 
System, you can make all these records 
of a note at one writing, with pen or type- 
writer. 


It is a simple, quick method. You have 
reference to all notes by number, by date 
and alphabetically—by name of both maker 
and discounter. 

Hundreds of our bank customers are 
satisfied users. May we tell you of its prob- 
able value to your bank? 


BAKER-VAWTER COMPANY 


Originators and Manufacturers Loose Leaf and Filing Equipment 





We serve and sell direct. 
Our own offices in 55 
cities. Phone or write 
Baker-VawterCo.,near- 
est large city. | 

Manufacturing plants at 
Benton Harbor, Mich. 
SanFrancisco,California. 
Holyoke, Massachusetts. 
Kansas City, Missouri. 
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Canadian Distributors: 
Copeland-Chatterson, 
Ltd.. Brampton, Ont. 





Use This Coupon 
Baker-Vawter Company 
Dept. D, Benton Harbor, Mich. 

Our bank has an average of_____notes per month. 


Please tell us how your Triplicate Loan System may 
benefit us. 









a 
Address picolinate 
City 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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LETTING THE PUBLIC 
TELL: THE PUBLIC 


(Continued from page 25) 
compulsory punch which brings the 
children to the school and makes poss- 
ible the service which the school can 
render to our citizenship. In like man- 
ner the bank which forgets the distine- 
tion between cordial invitation, with a 
punch in it, and mere announcement, 
will not inerease either the number of 
its saving depositors nor the amount of 
the deposits. 

It would be well for many of our 
modern copy writers for banks and 
financial institutions, to seriously study 
the humility of the small boy who is not 
too proud to write underneath his erude 
effort,—*This is a horse.” For no bank 
can afford to be too proud to explain 
its statements, nor to persistently and 
pleasantly invite the publie to test its 
service. 

It has oceurred to us at the State 
Bank of Chicago that there is no plaus- 
ible reason for the continual appear- 
ance of the bank merely in its conven- 
tional black and white. 


We believe that any bank advertise- 
ment, if it is true to name even, must 
definitely imply, if not explicitly state 
to its every reader, “This mean YOU, 
and you are invited to use our bank.” 
And the clinching climax in bank adver- 
tising is the direct challenge—“We 
serve others well, why not you?” 

The public is naturally more inter- 
ested in the public than in anything 
else. That is probably why so much 
inspirational advertising literature, 
written to inspire the savings habit, 
has been written regarding the frugality 
and thrift of such men as Carnegie, 
Schwab, Ford, Marshall Field and 
many others—but as a matter of prac- 
tical application, isn’t it altogether pos- 
sible that the average savings depositor 
(or prospective depositor) will feel that 
it is impossible for any person to reach 
such a degree of wealth through saving 
alone? Won’t they feel that the argu- 
ment is not well founded? I doubt 
very much if it sounds a responsive cord 
in the hearts or minds of those to whom 
it is directed. 

Mr. Wage Earner is more interested 
in knowing how the man at the next 
bench succeeeds in owning his own home, 
or in possessing a few more comforts 
than he does, and the salaried man is, 
of course, more interested in knowing 
how the man at the next desk succeeds 
so well, than he is in being reminded 
by his bank of the fortune of some of 
our prominent financiers. 


Of course the benefit derived by the 
public at large from a knowledge of the 
habits of sane, successful business men 
cannot be measured. The inspiration 
to young men and women, and the chal- 
lenge to frugality, thrift, and persistent 
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effort is a tremendous 
world to-day. 

But advertising must continuously 
put the technique of thrift, aceumula- 
tion and investment, into the minds and 
lives of the average individual. They 
need the service the bank can give—and 
the bank must prove that it has a serv- 
ice, by not only offering the well-worn 
working plans for the thrifty, but by 
showing how those same plans are 
working in the lives of others. 


power in our 


And here again is the endless variety 
of life from which the banker can draw, 
not conventional stories, but real life- 
stories, each one different, yet all 
humanly alike. 

s * & # 
OME one has wisely said, “A fish 
cannot teach you how to swim.” He 

might be a very obliging fish, he might 
even be able to speak your language, 
yet you could drown within his reach 
and he would not even know what was 
the matter with you. 

And it is equally true that a tri- 
umphant man cannot in the day of his 
triumph teach you to be triumphant. 
He may be ever so human and ever so 
interested in your welfare, but how can 
he, in the busy-ness of his power, give 
the time and patience to you which you 
must have to lift yourself out of your 
weakness into your strength? The man 
of great success can and does set a 
shining mark for you to aim at. But 
you must have the companionship and 
service of some one who is now—at 
this very moment—traveling your road, 
eating your kind of fare, and earrying 
with successful strength, your sort of 
a load. 

Hence we, in the State Bank of 
Chicago, asked some of our successful 
“savings” depositors to tell us in plain 
English, exactly how they do it, so that 
others might profit from their experi- 
ences. And here are some of their 
real life stories: 

** * 
A WOMAN in moderate cireum- 
stances writes, “I started my ac- 
count on the dime-savings-bank plan. 
I saved the little dimes until they grew 
into quite a few dollars. This was done 
without my husband’s knowledge, as I 

wanted to surprise him. 

“Then one day he said that he would 
like to go into business on a larger scale 
if he had the money. So I gave him 
the surprise of his life when I showed 
him my bank book and said he could use 
the money. He used it, was successful, 
and in less than two months he returned 
me the money. He is now prospering 
very nicely, which he could not have 
done without my savings.” 

* * * * 
MAN born in a foreign country 
writes, “My savings account was 
started with $30.00 earned by working 
overtime. With this beginning, ambition 
naturally demanded more _ entries. 


Looking back over my life in this 
country, it has taken thirty-five years 
to save the sum I now have, but it 
does not seem long. In spite of hard 
times which no one escapes, MY SAYV- 
INGS HAVE SEEN ME THROUGH. 
Indeed, I have often had the privilege 
of assisting a less fortunate friend in 
need of help and ready cash.” 
* * & ® 
YOUNG man writes how he began 
saving on a salary of $70.00 per 
months; 
“When I started to work I divided 
my salary of $70.00 as follows: 
Savings account..............$10 
To mother (partial board).... 
Carfare and lunch 
Spending money and clothes.. 35 
$70 
I did not do this because I was look- 
ing for a “rainy day.” But because I 
know that some day, no doubt, I will 
marry and I will need at least $1000.00 
to furnish my little home. I am on the 
way toward that thousand dollars. My 
salary has been increased to $90.00, so 
I now give $20.00 to mother, deposit 
$20.00, and use the remainder for 
necessary expenses. I now have, at the 
end of 1921, $400.00 saved. Nothing 
short of being thrown out of employ- 
ment shall keep me from regularly de- 
positing that $20.00.” 
** *& * 
A NOTHER depositor writes, “On 
opening my account, I determined 
to save $60.00 within six months, but in 
four months, when I found I had saved 
this amount, I cut the time down. That 
was years ago. Now, after having in- 
vested in carefully selected property, and 
having achieved fair success, I attribute 
it all to having definitely set out to save 
a certain small amount in a given time. 


. 
In other words, I used the ‘goal system’. 
** & # 


AN un successful busines man writes, 


“TJ went into business for myself 
some years ago with very bright pros- 
pects. Business was good for a time. 
However, a period of depression found 
me unable to meet obligations, so I sold 
out and went to work. 

“To maintain my honor and to pay off 
former creditors I began saving that 
portion of my wages not absolutely 
necessary for the sustenance of life for 
myself and family. One by one my 
obligations were fulfilled. I found 
through paying debts that savings was 
a simple matter after all, if one would 
sit down and look things squarely in 
the face. 

“Naturally my wife and I are very 
proud of the result of our systemati¢ 
saving, for we are now nearing the time 
when out of failure we shall be: finan- 
cially independent. 

“T am working in a factory, so have to 
punch a time clock, but my savings 

(Continued on page 52) 
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URAL credits and agricultural ex- 
pansion have gone hand in hand. 

In past years the greatest difficulty 
has been to evolve a rural credits plan 
that would actually meet the needs of 
the farmer. Many have been tried in 
various countries. Most of them have 
either failed completely or developed 
weak points that made for high interest 
rates and limited resources. 

Manitoba has the distinction of 
having developed a rural credits plan 
that works. 

Under the Rural Credits Act, passed 
in 1917 and later amended to meet new 
conditions, the short-term requirements 
of farmers are provided. 

Provision is made under the law for 
the organization by farmers of rural 
credit societies. Through these the in- 
dividual shareholders are enabled to 
borrow for productive purposes. 

Fifteen farmers may initiate the or- 
ganization of a society. A petition to 
the Lieutenant-Governor-in-Council con- 
tains the names of the petitioners, the 
lands occupied, the amounts subscribed 
by each to the capital of the proposed 
society, and the amount of the capital 
stock. The Provincial secretary, if 
satisfied, then issues letters of patent 
incorporating the society. 

Before beginning business the society 
receives subscriptions to its capital 
stock from at least thirty-five persons 
actually engaged or agreeing to engage 
in farming within one year. 

Each member of a society subscribes 
for at least one share of stock, and 10 
per cent is paid on all subscriptions at the 


start. The Provincial government and. 


the municipality subscribe each for one- 
half as much stock as the total farmers’ 
subscriptions. Like the farmers, they 
must pay 10 per cent on their sub- 
scriptions. 

Nine members make up the board of 
directors. Three are elected by the 
farmers, three by the municipal council, 
and three by the Provincial government. 
One of the latter serves as an officer of 
the government, devoting his time to 
agricultural instruction. He is usually 
appointed on ten or more rural credit 
society boards to insure uniformity and 
efficient management. The secretary- 
treasurer is the only paid officer. 


A member desiring a loan applies to 
the secretary. He states the purposes 
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HOW CANADIAN GOVERNMENT 
HANDLES RURAL CREDIT 


Farmers of the Canadian northwest not only enjoy 
long time rural credit but are now benefiting 
from a short time credit system that fits their needs 


By EDWARD JEROME DIES 


and declares his assets and liabilities. 
If the application is approved he is 
granted a line of credit for a year. His 
personal property and returns from the 
investment of the loan are subject to 
a lien in favor of the society. The prop- 
erty cannot be disposed of during the 
period of the loan without consent of 
the society’s secretary. Besides this 
security, the lender of the money has 
the protection of the entire society. The 
society, on the other hand, is protected 
through the privilege of seizing and 
selling the property of a borrower who 
violates the contract. 

Interest paid by the borrower must 
not exceed 7 per cent. Out of the in- 
terest paid the lender, one-seventh must 
be returned to the society. At the 
discretion of the directors loans may be 
renewed, when the borrower is unable to 
repay. 

Under the law the society must invest 
the amount of its paid-up capital in 
government, municipal or school bonds. 
Returns from this investment, together 
with the society’s share of the interest 
paid by its borrowers, must be used to 
defray the society’s expenses, after 
which a dividend not to exceed 6 per 
cent’ a year may be disbursed on the 
paid-up stock, and the remainder must 
be transferred to a reserve fund. 


Funds for these loans formerly came 
from the banks. The rate was 6 per 
cent to the societies, which charged the 
borrowers 7 per cent. In the spring of 
1920 the banks raised the rates to 64% 
per cent. This amount was not accept- 
able. 


The government then opened the Pro- 
vincial Savings Office to obtain money 
for rural credits loans. Deposits are 
accepted by this office and its branches 
and depositors receive 4 per cent in- 
terest. Deposits are guaranteed by the 
government. 

In July, 1920 the Savings Office was 
opened. On last Oct. 1 there were 6,500 
depositors. and $3,000,000 on deposit. 
The plan is meeting with great success. 

So much for short-term requirements. 
For long-term or mortgage credit Mani- 
toba passed an act in 1917. This law 
created the Manitoba Farm Loans As- 
sociation to act as the loaning agent 
between the government and the farm- 
ers. A board of five members appointed 


by the Provincial government manages 
its affairs. 

Capital stock of the association is 
divided into 200,000 shares of $5 each. 
Only borrowers and the government can 
own shares. Each borrower subscribed 
to shares equalling 5 per cent of his 
loan. Association loans are secured by 
a first mortgage which must be repaid 
on the amortization plan. Mortgages 
are for a thirty-year period, but loans 
may be paid off at any annual payment 
date after the end of five years from 
date of mortgage. 

Maximum loan to any person is 
$10,000, and loans must not exceed 50 
per cent of the fair estimated value of 
the land and improvements. 

Funds for loans were first obtained 
from the provincial treasury. In addi- 
tion the board was authorized to sell 5 
per cent bonds up to 90 per cent of its 
first mortgages, which are used as collat- 
eral security. These bonds must not 
exceed a total of $90,000,000. Principal 
and interest are guaranteed by the gov- 
ernment. 

Interest rate on the association’s 
bonds was increased by the last legis- 
lature from 5 to 6 per cent, enabling 
the board to borrow adequate funds for 
its purposes. At the same time there 
was the annulment of the provision that 
borrowers had to subscribe for stock in 
the association to the extent of 5 per 
cent of their loans. Operation of the 
act thus brought aggregate loans up to 
$5,039,150 by the end of February, 
1921. 

Other provinces have adopted meas- 
ures which have proved highly beneficial 
to farmers, particularly to those in the 
rich mixed farming stretches of the 
prairies who are rapidly expanding 
their fields, increasing their herds and 
otherwise enlarging their holdings. 

As an indication of this general 
growth of agricultural Canada it is 
pointed out that at the confederation 
of the provinces in 1867 there were 123 
banks in the entire dominion. Today 
there are more than 4,500. In that 
period railroad mileage has increased 
from 2,288 to 38,896 miles. It was once 
believed that wheat growing on the 
western prairies was impractical. For 
ten years the prairie provinces have 


(Continued on page 53) 
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Where Is The Implement 
Business Going? 


(A Brief Indication to Bankers of Their Interest In The MOLINE PLAN of Distribution) 


VERY banker who should be loaning money to farmers and implement dealers for the 


financing of implement purchases in his community, and is not, has a vital, personal 
interest in the trend of that business. 


For years the system employed by large implement manufacturers has been encroaching more 
and more upon the province of the local dealer, insinuating the manufacturers into the dealers 


business with experts, canvassers and collectors. Thousands 
upon thousands of small dealers have been established—so 
many that few have adequate opportunities for a large vol- 
ume of business or of reasonable profits 


Likewise, this system has reached over into the province 
of the local banker, the only logical source of credit. It 
maintains complete domination over implement distribution 
through long credits, thus absorbing the profits from financ- 
ing as well as from the sale. 


The only logical conclusion of such a system is the event- 
ual centering of all implement distribution in the hands of a 
few large manufacturers, with local dealers serving only as 
agents with a paltry pittance doled out to them. 


Realizing these facts, conscious that sound business practice 
looks to “‘the greatest good of the greatest number’’, The 
MOLINE PLAN was evolved and has been approved by 
our new Board of Directors, some of whom represent the 
largest financial institutions in America. It is made possible 
by the growing disposition of the-farmers to cooperate. 


The MOLINE PLAN is accomplishing these four great results: 


(1) It focuses the local financing in the hands of the local bank, 
the only logical source oflocalcredit. This is profitable 
for the bank and saves waste for the farmer. 

(2) It saves colossal waste in distribution and shares the saving 
with dealers and farmers in lower implement prices. 

It builds strong, self-sufficent, independent dealers who 
have the confidence, good-will and respect of farmers. 
It makes dealers the masters of their own business. 

It leaves all the profit from the sale including the financing 
of the sale of implements in your community where the 
implements are used and the wealth produced. Only 
a fair manufacturing profit is taken out. 


You and any other straight thinking man will concede 
that these reasons are desirable. To understand how sen- 


sibly and practically they can be accomplished, read the 
column at the right. : 


We invite you to correspond with us on the MOLINE PLAN 
and our method of cooperation with you. Upon request, we will 
gladly send our booklet which describes the MOLINE PLAN. 


MOLINE PLOW COMPANY INC. 


Re-organized, Re-financed, Powerfully Capitalized 
MOLINE, ILLINOIS 





How the 


Moline Plan 


Eliminates Waste 
in Implement Distribution 


1 It establishes fewer dealers, 
_ with larger territories offering a 
large volume of business and adequate 
profits. In the past, there have been 
too many small dealers with small 
territories, a small volume of busi- 
ness, and consequent small profits. 


It puts the business on a 

cash basis, and shares the saving 
with dealers and farmers. It elimi- 
nates the necessity for excessive cap- 
ital, extensive bookkeeping, risk of 
loss and expensive collection organ- 
izations, all of which have added 
to prices. 


3 It does away with wasteful 

factory sales effort. Strong, 
self-sufficient dealers do not need 
canvassers and collectors to camp 
with them to instruct, persuade, ex- 
pert, collect and canvass. In the 
aggregate, the saving is tremendous. 


It enables us to make our 

larger shipments direct from 
the factory, saving transportation 
costs, handling and warehousing. 
This becomes possible through the 
larger volume of business of in- 
dividual dealers and co-operation in 
buying by farmers. 


5 It provides that dealers 
shall charge for service only 
when and as rendered. In the 
past, dealers have offered so-called 
‘*free’’ service on implements which 
farmers have actually paid for in the 
price. We feel that the man who 
does not use service should not pay 
the bill of the man who uses an 
excessive amount. 


Readers will confer,a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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ESCROWS AS A SOURCE 
OF NEW BUSINESS 


Even the neighborhood banks in Cali- 
fornia find it profitable to handle 
transactions dealing with real property 


By N.C. 


EVELOPMENT of the handling of 

escrows, principally in real estate 
transactions, by the banks of California 
has been very rapid during the last few 
years, until at the present time this 
business is rated as of considerable 
value. 

Formerly the title companies exclu- 
sively handled escrow business, but now 
a considerable portion of it is being 
taken eare of by the banks, the title 
companies continuing to look after the 
filing and recording of the papers with 
the offices of record, and guaranteeing 
the titles. 

In the handling of eserows, both the 
buyer and seller, or the mortgagor and 
mortgagee place the transaction in the 
hands of the bank’s eserow officer, is 
the explanation in brief of the California 
system made by Roger P. Jones, for- 
merly assistant title officer of the Title 
Guarantee & Trust Company, now es- 
crow officer with the Washington-Ar- 
lington Branch of the Citizens Trust & 
Savings Bank of Los Angeles. The 
buyer places his money in escrow, with 
instructions as to how the title is to be 
vested; after completion of the escrow 
the money is paid out by the bank to 
the seller, or to his order for releases 
of liens, agent’s commissions or other 
proper charges. When the transaction 
is placed in escrow a eareful and de- 
tailed record of instuctions is made out 
by the escrow officer, and these instrue- 
tions are of course carried out to the 
letter. This method affords absolute 
protection to both parties. If the tran- 
saction is not completed on account of 
defective title or for other reasons, the 
money is returned to the buyer. 

In California record title and prior- 
ity of liens depends upon the date 
(minute, hour and day) of filing the 
papers in the offices of record. By 
courtesy ,of the recorder all instruments 
filed by the title companies are entered 
as of 8.30 a. m. of the filing day, in- 
suring priority as to other papers filed 
later in the day. The title companies 
have account books showing a record 
of all papers filed the day before and 
prior thereto, so by filing a deed or 
other instrument at the hour of opening 
the following morning, and the minute 
of filing being a matter of record, the 
escrow holder is protected in the filing 
of all papers. The title companies thus 
handle the papers and file them for the 


HELMS 


bank, the bank handling the money and 
seeing that all the specified provisions 
of the instructions are carried out. 
These provisions may involve a division 
of the purchase price, pro-rating rents, 
insurance, taxes, and interest, paying off 
liens and incumbrances, paying commis- 
sions due agents, and performing vari- 
ous other duties necessary to place the 
title in condition as ealled for. 

A newly organized corporation may 
under order of the State Corporation 
Commissioner place a portion of its eap- 
ital stock in escrow pending certain de- 
velopment work or until certain provi- 
sions are carried out, the escrow holder 
being desingated as the depositary for the 
stock or for the money subscribed there- 
for. Stocks of merchandise may be 
bought and sold through escrow, the 
escrow holder causing the proper notice 
of sale to be recorded, and paying any 
bills which may be presented. Real 
estate sold under the monthly payment 
plan ean also be handled through es- 
crow. In facet there is almost no limit 
to the services performed by the escrow 
departments of the California banks, 
where it is an advantage to have the 
money handled by a disinterested third 
party and where there are certain provi- 
sions to be complied with by either 
buyer or seller or both. 

A fee amounting usually to one tenth 
of one per cent or one dollar a thousand 
is charged by the escrow department for 
its services; this fee is paid by the 
seller; this is the usual rate charged, 
but it may vary more or less depending 
upon the work involved; the instruc- 
tions made out when a transaction is 
placed in escrow are often quite elabo- 
rate and leave nothing to guesswork, 
special printed forms being used for the 


purpose. 
Most of the neigborhood branch 
banks have escrow departments, and 


this results in better service being given 
than would be the case if the matter 
was handled by a down-town company; 
with a branch bank escrow officer there 
is personal contact and interest that 
simplifies and expedites the handling 
of escrow matters, and eliminates un- 
necessary red tape found with the 
larger concerns. 

It might be imagined that some banks 
may delay making disbursements so as 
to have the use of the money as long as 
possible, but Mr. Jones stated that as 





far as he knew banks were desirous of 
paying out the money as soon as pos- 
sible, not only that the transaction may 
be completed and out of the way, but 
also for the reason that the prompt 
handling of an escrow is a good adver- 
tisement for the bank, the same as in 
any merchandising business. The ad- 
vertising feature of escrow work is also 
an important consideration. It brings 
a large amount of new accounts into the 
bank. People moving into a new neigh- 
borhood and buying property are quite 
likely to do their banking with the bank 
that handled their escrow, provided the 
escrow is taken care of in a satisfactory 
manner. This is one reason why the 
banks make disbursements promptly 
and endeavor to put through all deals 
without delay. 

It is necessary, according to Mr. 
Jones, that the eserow- officer be 
thoroughly familiar with all details of 
the title business, be an expert convey- 
ancer, and understand the laws affect- 
ing real property, so that all matters 
may be intelligently looked after. For 
this reason California banks endeavor 
to secure the services of men who have 
had title experience, for a man with 
such experience knows how the title 
business is operated, and is able to give 
proper instructions to the title com- 
panies as to the title requirements and 
as to filing papers. By close co-opera- 
tion between the escrow officer and the 
title company, transactions are ex- 
pedited, there is no lost motion or delay, 
and the possibility of errors is reduced 
to a minimum. Some title companies 
of California have welcomed the taking 
over of the escrow business by the 
banks because it leaves them free to 
devote their time and energies to the 
handling of title business, and _ places 
the financial features of property trans- 
fers where it belongs, with the banks. 

Escrow officers are frequently called 
upon to give advice to clients regarding 
property transfers and this also results 
in building up good will for the bank. 
Although the eserow departments pay 
their own way and often a good profit, 
yet the big advantage it offers to the 
bank is in its ability to bring new bus- 
iness, more deposits, more friends. The 
California banks devote considerable 
attention to the escrow business and 
have developed this branch of the bank- 
ing business to a high state of efficiency. 


Ex-Governor Hooper of Tennessee is 
said to be in favor of indirect criticism. 
Speaking the other day of the transpor- 
tation act, he said: “Indirect criticism 
is more effective. I know a man who 
pulled up his clerk in the following 
manner: 

“ ‘George, if Atkinson ealls today tell 
him I’m out. And don’t be working oF 
he'll know you're lying!”—Atlanta 
Journal. 
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Securities bought and sold on commission 
Foreign Exchange, Commercial Credits 
Cable Transfers 


Circular Letters for Travelers, available 


in all parts of the world 
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HOW TO ACCEPT CHECKS 
BY TELEGRAPH 


In order that acceptance of a check by 
wire be valid the courts have held that 
the wording must constitute a contract 


By LESLIE CHILDS 


BY the great weight of authority the 
courts have held that a valid ac- 
ceptance of a check may be made by 
telegraph. However, the courts have 
also held, that, for a telegram to be thus 
considered its terms must plainly in- 
dicate that this was intended by the 
parties in interest. In other words 
there must be evidence of a meeting 
of the minds, and the terms used in 
such telegrams, must, when read in con- 
nection with all the facts involved. 
fairly import a contract of acceptance. 
This then raises the question of what 
words are necessary to constitute an 
acceptance of a check by telegram? 

In this connection it may be stated 
that neither law nor custom compels 
the use of any particular formula, and 
that parties are free to choose their own 
words. And in view of this it seems 
probable that the trend of judicial con- 
struction of telegrams of this kind may 
best be illustrated by excerpts from 
eases of both classes. That is, from 
cases in which the words used. have been 
held to amount to an acceptance, and 
from others in which the terms used 
were held not to constitute an accept- 
ance. 

As an example of those in which the 
words used were held to amount to an 
acceptance, Iowa State Savings Bank 
vs. City National Bank, an Iowa case 
reported in 168 N. W. 148, is of interest. 
In this case the savings bank wired the 
other as follows: 

“Will you pay check for ten hundred 
thirty-five dollars signed Lon Fraseur 
for cattle?” 

The City National Bank in answer 
wired back: . 

“We wil pay check for ten hundred 
thirty-five dollars signed Lon Fraseur.” 

Upon receipt of this reply it appears 
that the savings bank cashed the check 
in question, and forwarded same for 
collection. When it reached the City 
National Bank payment was refused on 
the grounds that payment had been 
ordered stopped. Thereafter the sav- 
ings bank brought suit against the 
other and the Supreme: Court of Iowa 
held that the telegram amounted to 
an acceptance that bound the City Na- 
tional Bank to make the check good. 

A like conclusion was reached in 
Garrettson vs. North Atchison Bank, 
39 Fed. 163, where the following words 
were used in telegrams: 

“Will you pay James Tate’s check on 


you, twenty-two thousand dollars? 
Answer.” 

In reply the bank telegraphed: 

“James Tate is good. Send on your 
paper.” 

In determining whether or not the 
above telegram constituted an accept- 
ance that would bind the bank the court 
in part said: 

“The question put to the bank, and 
to which an answer was requested, was 
not whether Tate was good, but whether 
the bank would pay his check for a 
given sum. It cannot be supposed that 
the bank intended to return an am- 
biguous answer for the purpose of mis- 
leading the party asking the question, 
and therefore, if the answer had been 
limited to the words, ‘Tate is good’, 
there would be ground for holding that 
the bank thereby intended an affirmative 
answer to the categorical question put 
to it; but all doubt is put at rest by 
the remaining words of the answer, 
to wit, ‘Send on your paper.’ These 
words invited action on the part of the 
person to whom they were addressed. 
They were not merely an expression of 
an opinion. 
the message sent * * * and which they 
were intended to answer, the meaning 
thereof is, ‘Send on your check on Tate, 
and we will pay it. ’” 

Turning now to cases in which the 
words used in telegrams were held not 
sufficient to constitute an acceptance, 
we have a number of good examples. 
Among these cases in Meyers vs. Union 
National Bank, 27 Ill. App. 254, in 
which the court construed the following 
telegram. 

“Will drafts for $3,800, made by 
J. R. Snider on you be paid if presented 
Monday ?” 

In reply it was stated: 

“Drafts named are good now.” 

In passing upon the sufficiency of 
the words used, and in announcing the 
requirements of telegrams if they were 
to be taken as acceptances the court, 
among other things, said: 

“There is a distinct implication in 
the words, ‘Drafts named are good now,’ 
that the bank would not undertake to 
answer for the state of Snider’s account 
the moment when its telegram was sent. 
* * * An acceptance is a contract, and 
does not differ from other contracts in 
the essential requirement of a meeting 
of minds. A bank is not bound to 
accept by telegram the checks or drafts 


Read in connection with ° 


of its depositors, although in posses- 
sion of funds to pay. Its duty in such 
eases is to accept a draft, or pay a 
check, only on presentment. One re. 
lying on a telegram as an acceptance _ 
should see to it that the language used 
will, at least, fairly bear the meaning.” 

The court thereupon held the answer 
not sufficient to constitute an acceptance 
that would bind the bank. 


Another interesting case of this kind 
was First National Bank vs. Commer- 
cial Savings Bank, 74 Kan. 606, in 
which the following telegrams were up 
for construction: 

“Is J. F. Donald’s check on you for 
$350 good?” 

The reply being: 

“J. F. Donald’s check is good for 
sum named.” 


In passing upon the legal effect of 
these telegrams relative to whether or 
not they constituted an acceptance the 
Kansas Supreme Court, in part, said: 

“The inquiry indicates no clear in- 
tention to extract from the bank a new 
contract to pay independent of its duty 
to Donald. It is entirely consistent with 
the expression of a simple desire for 
information relating to Donald’s stand- 
ing at the bank. It fairly means: ‘Is 
J. F. Donald’s account with you suffi- 
cient to make his check for $350 good? 
The answer is strictly responsive to the 
inquiry. It indicates no clear intention 
te make Donald’s check good whenever 
presented and whatever the condition 
of his account. It is entirely consistent 
with the simple purpose to state 
Donald’s standing at the bank on the 
day of the telegram. It fairly means: 
‘Donald’s account is now sufficient to 
meet a check for the sum named.’ The 
writings are not equal to the unam- 
biguous and unequivocal ‘Will you 
pay?’ and ‘We will pay.’ ” 

In conclusion the court held the fore- 
going telegrams insufficient to constitute 
an acceptance. 


The foregoing cases were selected for 
review because of the plan sets of facets 
involved, and the clear language of the 
respective courts in the opinions. And 
it is believed that taken together they 
present as clear an illustration of the 
law on the subject as the books contain; 
and that the sum of their holdings may 
be fairly stated as follows: 

That to constitute an acceptance of 
a check by telegrams the messages taken 
together must positively import a con- 
tract of acceptance. And if the mes- 
sages are ambiguous and the terms 
used fail to indicate that it was the in- 
tention of the parties that there should 
be an acceptance, there will be none. 

On the other hand if the enquiry 
embodies the question, “Will you pay” 
and the reply states in substance, “We 
will pay,” by the weight of authority, 
as illustrated in the foregoing cases, 
there will be an acceptance. 
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LETTING THE PUBLIC 
TELL THE PUBLIC 


(Continued from page 44) 


soon be large enough to complete the 
purchase of a small farm where I will 
be my own boss. There no landlord 
can raise the rent, and I’ll have no time 
clock to punch.” 
** * * 
NE of the most successful women in 
our city today, took pains to write 
in detail. Breifly summarized she tells us 
that she was reared in a home of com- 
fort with an indulgent father who gave 
her little opportunity to learn the value 
of money. After graduating form bus- 
iness college and high school she started 
as a stenographer at $6.00 a week. At 
twenty-one years of age she was earn- 
ing $30.00 a week, spending it all, and 
receiving a weekly allowance from her 
father at the same time, not one penny 
of which did she save. In this year her 
father died, and through the influence 
of a chance acquaintance she started to 
save. 

Today she is the owner of her own 
business, a large employer of other 
women, requiring of each of them the 
habit of saving. This woman has also 
acquired a college education since she 
became twenty-one years of age, has 
happily married, and is rearing her 
family. Every step of the way she has 
made by means of thrift. 





She advises us “Were I connected 
with your institution, I should make a 
special effort to interest the working 
girls. I believe it would pay. I have 
before me the pass books of two of my 
girls, yours—numbers 156844 and 156- 
845. These girls had never saved a 
dollar in their lives until I showed them 
the necessity. They came to me three 
years ago earning $16 and $18 respec- 
tively. Today their earnings are $30 
and $35 and will be increased this year, 
so you will see it was not a matter of 
war wages. While other girls bought 
fur coats and heaven knows what, these 
girls saved money and dressed better 
than the spendthrifts.” 

** *& & 

HE former stories quoted in this 

paper, with others like them, we 
have printed and circulated in a booklet 
under the title “Suecess Ideas,” placing 
on the cover under the title the follow- 
ing challenge, “Can You Get One From 
These Experiences.” This booklet we 
have circulated among beginners and 
those who have very small savings ae- 
counts. Because it is actual human ex- 
perience expressed in every-day lan- 
guage, hundreds of small depositors 
have been encouraged and inspired by 
it, while results to the bank are meas- 
ured in thousands of dollars inerease in 
the accounts. 

The story of a suecessful business 
woman summarized above, we have 
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printed in an attractive booklet by it. 
self, entitling it, “Saving Happiness.” 
This booklet we put into the hands of 
thousands of women employed in the 
loop of Chicago. It has brought more 
women to our bank, some to start ae. 
counts, some to talk over their ow 
business affairs, and some to criticize 
the story and the woman and her ideas, 
than any other publication which we 
have sent out from this bank. In short, 
we are fully satisfied that human nature, 
as it is, can and does “tell the world” 
simply, naturally and. effectively exactly 
what the people want to know. 

And we are resolved, in this bank, to 
continue to serve ‘our Public’, by letting 
the publie tell the public, through ow 
advertising, the interesting story of 
banking and human nature. 





William E. Walter, vice-president, 
United States Trust Company of Pat- 
erson, New Jersey, First National Bank 
of Clifton and Peoples Park Bank of 
Paterson has been appointed on the 
Legislature Committee from New Jersey 
of the National Association of . Credit 
Men. Mr. Walter was formerly a Fed- 
eral and State Bank Examiner. 


W. A. Crossland, of Wayne, Nebraska, 
has become assistant cashier of the 
State Bank, of Laurel, Nebraska, sue- 
ceeding W. B. Hay, who has resigned to 
enter the University of Nebraska. 














MILWAUKEE 


—Through association and personal contact in our three banking houses, 
we aim to better serve the many individuals and industries in Milwaukee. 


—Through co-operation with our correspondent banks, we aim to better 
serve those enterprises which are contributing to the growth of the Milwaukee 
territory— 


thruout the State of Wisconsin. 


—Through having complete banking facilities available, we aim to better | 
serve the interior banks which for years have sought counsel and assistance 
from this Bank of Personal Service. 


COMMERCIAL AND SAVINGS 


SECOND WARD SAVINGS BANK 
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HOW CANADIAN GOVERN- 
MENT HANDLES RURAL 
CREDIT 


(Continued from page 46) 
been winning international wheat and 
eats championships. Last year Canada 
yanked as the second largest wheat 
grower in the world with a crop of 
329,835,300 bushels, 90 per cent of which 
was grown in the three prairie prov- 
inces. It is the second largest producer 
of oats with 510,093,000 bushels, and 
the fifth largest producer of barley with 
64,252,800 bushels. There are 6,998,317 
farm animals on the prairies of which 
$81,899 are milk cows, and dairying is 
only second in importance to grain 
growing. 

There were 9,500,000 cattle in Canada 
last year, practically all fine grades, 
with many purebreds. Improvement of 
blood lines has been notable in all 
varieties of livestock. Serawny sheep 
of the big herds have given place to the 
high-grade and purebred stocks of the 
small farmers. 

Forty years ago Manitoba had 62,- 
260 inkabitants as compared with 613,- 
008 now, and many of the rich litile 
cities that dot the prairie provinces 
were nothing more than fur tradiny 
posts. 

Canada’s agricultural rise has been 
due in large measure to the aid extended 
to both new settlers and established 
farmers by the Dominion and Prov- 
incial governments. 

Manitoba’s rural credits act which 
is bringing. such gratifying results is 
but a part of this general program of 
aiding the farmer. 


Advertising Florida and the Bank 


The Barnett National Bank of Jack- 
sonville, Florida, has used a ‘unique 
publicity method for securing new bus- 
iness. Realizing that much of their 
business comes from tourists and that 
this can be made a profitable source of 
new business even if for only a part 
of the year, the bank has prepared and 
sent to bankers all over the country a 
booklet “Barnett’s Book of Facts About 
Florida.” The material selected is 
valuable information to tourists, and 
while not the usual variety of inviting 
literature, contains many statements of 
the advantages of the state. With the 
booklet went a notice with this closing 
paragraph: “When you have patrons 
Visiting Florida give them letters of in- 
troduction to the Barnett with the as- 
Surance of thejr ‘receiving consistent 
ourtesies.” 

The Barnett National has a growing 
Teputation for  out-of-the-ordinary 
methods of publicity. In this case they 
are advertising Florida to bankers as 
Well as putting themselves in the way of 
new business. 
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TRUST COMPANY 
big institution—with resources 
$50,000,000 — 
but we are not content with mere 
We place far greater 
emphasis on bigness of ideals 
The size 
of} your account gis not the 
measure of our good will. 
are as much‘ interested in the 
affairs of the depositor with a 


modest account as we are in 
those with big balances. 
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Ernest J. Waterman Appointed Trust 
Officer for Chemical National Bank 
The Chemical National Bank of New 

York announces the appointment of 

Ernest J. Waterman as Trust Officer 

succeeding Edwin Gibbs, who resigned 

to become associated with the banking 
firm of Lehman Bros., New York. 

Stephen L. Jenkinson was named as- 

sistant trust officer. 

Mr. Waterman was formerly as- 
sistant trust officer of the Chemical 

Bank and served as trust officer of the 
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Citizens National Bank before that 
bank was consolidated with the Chemical. 
Prior to that time he was trust officer 
of the Brattleboro Trust Co., Brattle- 
boro, Vermont. He graduated from 
Middlebury College and shortly after 
was admitted to the bar in Vermont. 
The Trust Department of the Chem- 
ical was created in September 1919, 
since which time it has expanded very 
very rapidly in line with the rapid 
development of trust service in many 
other institutions. 
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WHAT ABOUT A FEDERAL 


BANK OF AGRICULTURE 


Is there a need for an agency to handle 
farm paper running over six months,as much 
of it must, but not to handle mortgages? 


By J. R. KOLP 


Cashier, Farmers Savings Bank, Palmer, Iowa 


T is with a realization of the inade- 
quacy of any rediscounting agency 
to properly care for the needs of an 
agricultural community, that I write; 
urging legislation toward the establish- 
ment of a Federal Bank of Agriculture. 
The urgent need for outside funds is 
seldom felt by a long established finan- 
cial institution that serves an agricul- 
tural clientage. The American farmer 
is a money saver and not a money 
spender. He has learned from the soil 
he tills, that by a little work each day 
multiplied over and over, a great end 
may be attained. The profits in dairy- 
ing do not come in lump sums but from 
daily toil each and every succeeding day. 
Who can watch a field of corn during 
the growing season and not learn that 
great things are accomplished in a very 
little way, providing that “little way” 
is done consistently and repeatedly? 
The results of the systematic saving on 
the part of the farmer were piled up 
in his local bank awaiting a “rainy day.” 
When this “rainy day” came in the 
form of the drop in price of agricultural 
products the savings of the farmer were 
drawn from his bank. Because the 
bank must keep its deposits subject to 
payment on demand, it is absolutely 
necessary and essential that the bank 
have a connection to whom it can go 
for funds, who would loan money con- 
sistent with conservative credit exten- 
sion. 

At the present time the ultimate: re- 
discounting agencies are the Federal 
Reserve Banks and the War Finance 
Corporation. The paper that is accept- 
able to them, however, does not fulfill 
the requirements of the producers of 
the world’s food supply. Sufficient 
time is not given the borrower to 
adequately carry on any phase of the 
agricultural industry. The attitude of 
these agencies is one of favoritism to 
the large commercial banks, for they 
say that the money the Federal Re- 
serve Banks have is the reserves the 
commercial banks are not permitted to 
loan, and if the Federal Reserve used 
these funds in the rediscounting of 
paper that has a maturity of more than 
six months, the reserves of the commer- 
cial banks would be tied up in non- 
liquid, long maturity paper, the collec- 
tion of which could not be affected at 
an opportune time. 





With a little thought as to the lapse 
of -time necessary to carry on the work 
of the agricultural industry, it is read- 
ily seen that six months’ paper is en- 
tirely inadequate. 

First, let us consider the grain in- 
dustry. Taking into consideration the 
preparation of the soil, the planting of 
the crop, the cultivating, harvesting and 
successful marketing of the same, anyone 
will agree that six months’ paper does 
not allow for the successful functioning 
of these various operations. Second, 
in the hog raising industry, no one can 
buy the sows, have them bred and cared 
for, care for the litters, feed, fatten, and 
market them in the duration of the six 
months allowed by the Federal Reserve 
Banks and the War Finance Corpora- 
tion. Nor, third, no one can raise cattle 
successfully without the assurance of 
his banker of the positive renewal of 
the obligation incurred at least four 
times. 

The only men who are successful 
year after year in the cattle industry, 
are the men who do not have to look to 
their bank for funds. They have 
learned that, under existing conditions, 
the only way to make money with cattle 
is to raise them; not to feed them. 
Oftentimes the feeder will realize on 
them if he has sufficient land for 
pasture. More often, however, the ma- 
turity date of the six months’ paper 
arrives before the stock are ready for 
market and the feeder cannot negotiate 
a successful sale. Generally speaking, 
the man who makes money in cattle 
raises them from the ground up. The 
same truth holds, therefore, in both the 
grain and livestock phases of the agri- 
cultural industry, that it cannot be 
carried on successfully on six months’ 
paper. The borrower must be assured 
that he can get from one to three years’ 
time on the money he needs in order 
to function as a successful producer. 

It may be that the need for any out- 
side agency on the part of the banks 
serving an agricultural community will 
be felt for only a short while. The 
farmer is rapidly becoming accustomed 
to the lower price level for his products 
and is working in accordance with them. 
The disastrous slash in income to the 
agricultural interests would have put 
any other industry to the wall. Such 
is not true of the farmer. He plans his 


work with consideration as to what he 
can expect for his finished product and 
not what he can demand for it. The 
producer is beginning to lay up for 
another “rainy day” and will soon be 
on his feet again. As he progresses, so 
will his bank; hence it may be but a 
short while until all the rediscounts of 
the country banks are paid. Until that 
time comes, however, there is an ‘urgent 


’ need for some rediscounting agency that 


will operate betwéen the correspondent 
banks and the Federal Reserve Banks 
handling short time. paper and the 
large insurance companies and mort. 
gage companies handling farm loans, 
A Federal Bank of Agriculture would 
fulfil this vacancy and allow the back- 
bone of American industries to operate 
successfully. 


National City Not Dealing With Soviet 
National City Bank, New York, only 


American banking institution having Ff 


Russian branches, has given no serious 
consideration to reported agreement be 
tween Russo-Asiatic Bank of London, 
and Soviet government for restoration 
of British bank’s property, and event- 
ual payment by Russia of £3,000,000 
for damage caused by its nationaliza- 
tion. Officials of the City Bank stated 
they had no intention of following lead 
taken by British institution. 

Status of National City’s property in 
Russia is doubtful. Officials of the 
bank have received no official informa- 








tion that their property has been na- Ee 
tionalized, although it is in possession 


of Soviet government. 
are being carried on through State De 
partment, and bank does not expect to 
deal directly with Communist emissaries. 


Michigan Bank Deposits 


All negotiations [7 


The report of the Michigan bank 


commisioner, covering 576 institutions 
as of June 30, shows $836,714,000 total 
deposits, an increase of $31,977,000 since 


May 5 and of $50,191,000 since June 30, F 


1921. Total loans were $343,024,000, 
an increase of $17,398,000 over May 5 
and a decrease of $14,622,000 from 


June 30, 1921. Bills payable and redis 
counts were $16,096,000 or $4,116,000 


less than May 5 and $41,455,000 less 
than June 30, 1921. 


Directors of the First National Bank f 


ia we PTs ETE A) 


of Cresson, Pa., elected C. Law Watkins & 
to fill the place of the late Edward 


O’Brien on the directorate. Mr. Wat 
kins is vice-president and general mat 
ager of the Pennsylvania Coal & Coke 
Corporation with offices at Cresson, and 
president of the Watkins Coal Com 
pany Barnesboro. 


The Atlas Bank of Brooklyn has 
opened a branch at 158 Rivington Street 
to be known as the Clinton branch. 
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HOW TO MAKE YOUR 
BANK ADVERTISING PAY 


(Continued from page 21) 

“Safety for your money is assured 
by our resources of over ten million 
dollars, by our experience of over 
two-thirds of a century of sound 
banking in Madison, by strong vaults, 
and by capable, seasoned manage- 
ment.” 

It may be argued that there is some 
breach of confidence in pretending to 
talk about the strike and then to go off 
on a tangent and talk about saving 
money. I’ll grant that there is a breach 
of confidence there but I don’t believe 
the reader resents it if you can secure 
his attention by some such stroke. I 
have never been enthusiastic about the 








average irrelevant headline but when 
there is an opportunity to gain the at- 
tention of a far greater percentage of 
readers by its use, I am inelined to 
believe it is worth while. 

Here is a timely safety message that 
we have used more than once immed- 
iately following prominent local rob- 
beries, using the headline, “A strong, 
safe bank”: 

“Only when a hold-up or robbery 
oceures right at home do we realize 
the importance of placing our money 
in a bank that is absolutely safe, in 
a bank whose vaults defy burglars 
and even fire itself. 

“Here at The First National 
Bank-Central Wisconsin Trust Com- 
pany we have four vaults as strong 
as any vaults in the state. If there 



























ilege. 


910 Harris Trust Building 


No. 1 of a series of talks on Bank Income Tax Problems. 


A DOUBLE SET 
OF BOOKS 


Sounds a bit misleading and complicated. 


Yet that is what the Government permits and 
recommends to Banks to record correctly their 
resources and liabilities for income tax purposes. 
It can be very easily handled in a few hours’ time 
once a year and does not conflict in any way with 
the regular set of books, statements or reports. 


Every bank that in the past has made charge- 
offs or reductions on Buildings, Furniture and 
Fixtures, Notes, Bonds or Other Securities, that 
were not closed transactions when charged off, 
and therefore not allowable deductions from tax- 
able income, should avail themselves of this priv- 
It makes a material difference in the tax. 


Besides correcting invested capital, it insures 
the allowance of a proper depreciation for every 
year, and a deduction for losses when they are 
allowable, that were not allowable when charged 
off. It prevents the erroneous inclusion in in- 
come of any recoveries on such charge-offs. 


HUGH N. SMITH 


Certified Public Accountant (II1.) 
Bank Income Tax Specialist 


Complete Bank Income Tax Service, including the preparation 
of returns, reviews, claims, defense of additional assessments, 
Department correspondence and verifying Department Audits. 


Telephone State 8837 




















CHICAGO 
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is any place in Wisconsin that bur- 
glars cannot reach, it is our Safe 
Deposit Vault protected by thick steel 
walls and a 25 ton steel door—burglar, 
fire and water proof. 

“Back of our strong vaults are — 
the ten million dollars of resources 
of this strong bank—a bank that has 
stood the test, rendering safe and 
efficient banking service in Madison 
for over 68 years. 

“Consider SAFETY in selecting 
your bank. Your money is absolutely 
safe when you carry your checking 
or savings account at The First Na- 
tional Bank-Central Wisconsin 
Trust Company. And you ean rent 
a Safe Deposit Box in our attractive 
new Safe Deposit Department for 
$2.50 per year.” 

Likewise when Irish difficulties came 






in for a good share of newspaper 
publicity, we used the simple headline, 
“Home 
our space and followed this safe de 
posit box copy: 


Rule” to attract attention to & 


“A good home rule to follow is 
this—Never keep your valuables in 
drawers, mattresses or stoves. 

“There they are constant tempta- 
tions to unsentimental burglars. 

“Don’t lock the barn after the 
horse is stolen. Rent a Safe Deposit 
Box in our strong vault for less than 
a cent a day.” 


The Central Wiseonsin Trust Con- 


pany made use of a recent case which f 
was brought to the attention of the 
advertising department. Stressing safety 
in investments, this headline was used: [- 
“This Man Lost $74,486 in Unwise In- 
vestments.” ES 


The copy follows: 


“One of the most prominent bus- 
iness men in another part of the state 
died recently and named the Central 
Wisconsin Trust Company as ex- 
ecutor of his will. 

“Among his personal effects was 
found a package of worthless certifi- 
cates. Inscribed on the outside in his 
own signature was this notation: 
“Do not list among my assets. 

Only keeping them to show how 


easy it is to make mistakes.’ 


“This business man lost $74,486.00 FF 
in investments that looked good but FF 
failed to materialize. : 

“Little wonder is there that so 
many Madison people lose thousands fF 
of dollars each year by going wrong F&F 
on investments that ‘look good.’ b 

“In all the years that the Central 
Wisconsin Trust Company has been & 
in business, no client of ours who has 
entrusted his investments to our care 
has ever lost a dollar in either prit- 
cipal or interest. 

“We are recommending investments 
in first mortgages on Wisconsin farm 
lands because they’re safe and net 
you 6 per cent. We look after all 
the details. 

“That’s the kind of investment we 
believe the average Madison citizen 
with money to invest is after. . 

“_how easy it is to make mistakes. 
“Consult us before investing.” 


(Continued on page 77) 
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To continue to create each ensuing year a 
restricted number of incomparable motor 
cars is the perpetual responsibility of The 
Pierce-Arrow Motor Car Company. Strict 
adherence to such ideals is obviously incom- 
patible with haste or speed in manufactur- 
ing. Precision can be attained only by the 
utilization of highly skilled and experienced 
hand work. Pierce-Arrow open cars are now 
$5,250 at Buffalo; closed cars, $7,000 at 
Buffalo. Pierce-Arrow dealers in most local- 
ities can assure fairly prompt deliveries. 
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LANS to form a eivie foundation 

and create a trust fund, the income 
of which will be used to eliminate grad- 
ually the $23,000,000 bonded indebted- 
ness of Milwaukee, Wisconsin, are under 
way, with the possibility that the foun- 
dation will be headed by Oliver C. 
Fuller, president of the First Wisconsin 
National bank. 

Mayor Hoan has written to Mr. Ful- 
ler, suggesting the organization of the 
foundation and the creation of the 
trust fund and urging him, because of 
the study he has made of similar or- 
ganizations, to become the head of this 
civie project. 

The project now under consideration 

is double-barreled, in that the founda- 
tion which Mr. Fuller has been asked 
to head would raise a trust fund entirely 
from bequests and donations, the in- 
terest of which would be sent to the 
city annually to be used in reducing 
the bonded indebtedness and gradually 
the reduction of taxes, while the city 
itself will be asked to create another 


A Bank 
with 


700 Branches 
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PROPOSE TRUST FUND 
TO ELIMINATE TAXES 


Milwaukee considers establishing a trust fund from 
bequests and donations to pay interest on funded debt 
and possibly to replace taxes for current expenses 


fund under the trusteeship of the public 
debt commissioners. The interest from 
this city fund would be used for the 
same purpose. 

Special legislation is necessary if 
the city fund is to be created. and 
Thomas M. Duncan, the mayor’s sec- 
retary, will introduce the necessary bill 
at the next session of the legislature. 

The interest on the bonds of the city 
of Milwaukee is now $3,000,000 per an- 
num. If, as is done in New York and 
Chicago, bonds are issued to retire 
other bonds, or to pay interest on bonds 
already issued, possibility of the re- 
duction of taxes is light. In outlining 
the project, Mayor Hoan wrote the 
following letter to Mr. Fuller: 

“It has oceurred to me that it might 
be possible to create a trust fund which 
could be built up through bequests and 
donations, the income of which could 
be gradually used to eliminate the 
bonded indebtedness of the city of Mil- 
waukee and eventually to eliminate 
municipal taxtation. 


OUR business in Canada, Central and South 

America, Cuba and throughout the West 
Indies will be promptly and efficiently handled 
by our Branches in these countries. 


tion Business. 


Private wires 


transactions. 


The intimate knowledge of conditions gained 
through our southern and foreign connections 
enables us to offer exceptional service as your 
correspondent for Letters of Credit and Collec- 


connecting our New York, 
Montreal, Toronto and Havana offices greatly 
facilitate the conduct of important exchange 


“Because of the part you took in the 
establishment of the Milwaukee Foun- 

ation, I am writing to ask your opin. 
ion as to whether or not this plan would 
be practical. 


“The most fundamental advantage 
possessed by Milwaukee is its ex. 
ceedingly satisfactory financial condi- 
tion. Milwaukee has been operating 
under a budget system for 12 years. 
Twelve years ago it eliminated the is- 
suing of bonds for temporary improve- 
ments. For many years Milwaukee has 
not suffered from municipal extrava- 
gance such as we have witnessed in other 
cities. We have lived within our in- 
come. 

“IT might mention that the city of 
Chicago last year sold $8,000,000 20- 
year bonds to meet a deficit of $6,250,- 
000 in current expenses. 

“T believe that the city which first 
sets itself to the task of eliminating 
its bonded debt and removing the 
burden of municipal taxation accord- 
ing to a definite plan which will av- 
tomatically produce results in the future 
will necessarily attract industry to it- 
self.” 

In the event that Mr. Fuller approves 
of the plans now being worked out 
and consents to head the foundation, 
the Association of Commerce will be 
asked to assist, and it is probable that 
the trust fund may be started with a 
campaign for $500,000. 





THE ROYAL BANK OF CANADA 


600 Branches in Canada, 100 Branches Abroad 
Head Office—Montreal 


LONDON, ENGLAND 


BARCELONA, SPAIN 


NEW YORK, N. Y. 


PARIS, FRANCE 
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A Commercial Bank 
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Ever since The Merchants Loan and Trust 
Company Bank of Chicago was founded, more 
than sixty years ago, the big end of its business has 
been commercial banking. 


From time to time, new departments have been 
added, extending and widening the Bank’s service, 
but it has always remained first of all a commercial 
bank, and commercial banking its principal activity. 


Today this Bank is recognized as one of the 
leading trust companies of the United States in 
volume of commercial business and holdings of 
bank deposits. 


BOARD OF DIRECTORS 


CLARENCE A. BURLEY Attorney and Capitalist 


ROBERT W. CAMPBELL . i ‘ . Knapp & Campbell 
MARSHALL FIELD ‘ ; : : Marshall Field, Glore, Ward & Company 
ERNEST A. HAMILL . . Chairman, Corn Exchange National Bank 
HALE HOLDEN . ‘ Senta. Chicago, Burlington & Quincy R. R.-Company 
MARVIN HUGHITT - Chairman, Chicago & North Western Railway Company 
EDMUND D. HULBERT ‘ ‘i ‘ . President 


The Merchants Loan & Trust Company 
linois Trust & Savings Bank 
The Corn Exchange National Bank 


CHAUNCEY KEEP ‘ ‘ . Trustee, Marshall Field Estate 


CYRUS H. McCORMICK ‘ : ‘Chaissan, International Harvester Company 
JOHN J. MITCHELL . : : ‘ Chairman 


The Merchants Loan & Trust Company 
Illinois Trust & Savings Bank 


JOHN S. RUNNELLS . : : : . Chairman, Pullman Company 
EDWARD L. RYERSON ; ; ; . Chairman, Joseph T. Ryerson & Son 
JOHN G. SHEDD . . ; ‘ : . President, Marshall Field & Company 
ORSON SMITH . ; : ; ; : Chairman of Advisory Committee 
JAMES P. SOPER . ; . ; ; ‘ President, Soper Lumber Company 
ALBERT A. SPRAGUE . . ‘ - Chairman, Sprague Warner & Company 


OFFICERS 


JOHN J. MITCHELL, Chairman of Board 
EDMUND D. HULBERT . President 


FRANK G. NELSON . Vice-President A. P. PITHER .... Assistant Cashier 
JOHN E. BLUNT, Jr. . Vice-President W. A. HUTCHISON Assistant Cashier 
C. E. ESTES. . . . Vice-President LEON L. LOEHR, Sec’y and Tr. Officer 
F. W. THOMPSON... Vice-President A. LEONARD JOHNSON, Asst. Secretary 
H. G. P. DEANS . . Vice-President G. F. HARDIE . . Mgr. Bond Dept. 
JOHN J. GEDDES. . . . Cashier C. C. ADAMS . Asst. Mgr. Bond Dept. 
F. E. LOOMIS . . Assistant Cashier H. J. SAMPSON, Asst. Mgr. Foreign Dept. 


Banks and bankers seeking additional facilities 
or contemplating a banking change are invited 
to investigate the special services offered by this 
Chicago banking institution. 
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EUROPE’S 


CREDIT DIFFICULTIES 


America now holds European securities in 
large volume ascontrasted withextensive Euro- 
pean holdings in this country before the war 


By D. R. CRISSINGER 


Comptroller of the Currency 


T is become a truism that unless the 
United States “comes to the rescue 

of Europe,’ Europe can not survive. 
Some people who employ this phrase 
seem to have in mind that we must rush 
over to Europe with a treasure-chest 
full of gold and eredit evidences, and 
by rubbing the two together produce 
an Aladdin-like effect of universal pros- 
perity, wealth and satisfaction. Others 
have apparently entertained the view 
that what we needed to do was to send 
commercial agents abroad to gather in 
the gold and securities, the profits and 
fee titles, of about all the rest of the 
world, and bring them back for our 
own strong-boxes. I may say frankly 
that neither of these programs has ever 
particularly appealed to me. Ihave 
always had doubts whether the loan of 
our gold and credits to a Europe un- 
prepared for proper employment of 
them would be of advantage either to 
Europe or to us; and I have had mis- 
giving on the other side, whether either 
we or the old world would profit much 
by an undue eagerness on our part to 
reap quick profits from the unfortunate 
situation of the older hemisphere. 

There has been a good deal of 
demand that the United States recognize 
its obligation to the world and begin to 
perform that obligation. We have 
been told that the United States was 
the great reservoir of liquid eredit and 
available assets, from which we must 
permit drafts to be made if the world 
is to be placed on its feet. 

Back three generations ago the 
world’s pioneers and adventurers and 
financiers and business men discovered~ 
the possibilities of the American conti- 
nent. They discovered that here was 
a tremendous storehouse of God’s 
wealth, under the control of a sparse 
population of intelligent and progres- 
sive people. They recognized our right 
of political control, but they recognized 
also our economic needs, our necessities 
of development, our financial require- 
ments. And so the old world loaned 
money to us, with which we built our 
railroads, opened our mines, made our- 
selves the greatest producer of food- 
stuffs, of copper, of coal, of iron, of 
gold, of cotton, of a hundred great staples 
out of which our merchandized civiliza- 
tion has been built. The old world came 
to us with its money and credit, and said: 

“We have the capital; you have the 


God-given resources; give us an invest- 
ment for our surplus and e¢apital in 
your national opportunities, and we will 
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make possible the development of those 
opportunities.” 

On those terms, we got together. The 
old, world largely financed the develop- 
ment of the new world, during the nine- 
teenth century. We developed a wealth, 
producing capacity, a variety of re- 
souree, that we did not fully recognize. 
We swung out into the _ twentieth 
century, still innocent of how much we 
had accomplished, still imagining that 
while we had done very well, we could 
not of course assume to compete with 
the elder industries, the established 
finance, the highly organized enterprise, 
of the old word. 

And then came the great war. It 
dazed us at first, then it brought us a 
realization of our fortune. We dis- 
covered over night our giant capacity 
to produce, to supply the needs of men 
everywhere, to hold up the arch and 
pillars of a democratic civilization. 
That we did; and the discovery that we 
were able to do it was a greater revela- 
tion to us than to our allies. We had 
never suspected such a capacity, such 
wealth, such resources of productive- 
ness. 

A year ago, two years ago, we were 


all agreed that the gold standard could 
not be maintained in the world if all the 
gold were to come to America. From 
1915 on, it had been persistently flow- 
ing to us from every land and every 
quarter. Then we began, first to take the’ 
bonds of the allied nations; then to buy 
the securities that stood for their in- 
dustries and enterprises, which came 
seeking from us that same financial 
support which the old world had given 
to us in our nineteenth century epoch 
of rapid development. 

I read the other day that thus far 
this year the sales of foreign securities 
in the United States had averaged some- 
thing like twenty million dollars every 
week. We have bought the securities of 
the City of Rio de Janeiro and The Re 
publie of Brazil, of the East India Con- 
pany of Holland, of the Royal Dutch 
Oil Corporation, of the cities of France, 
the government of China, the govern- 
ments, the provinces, the peoples, the 
incorporated companies of the whole 
world. On top of our loans during the 
period of war, we have acquired other 
billions upon billions of corporate and 
private and back credits, until we have 
become the greatest creditor community 
that. the world ever saw. 

When American investors buy two 
hundred million dollars of South Amer- 
ican government securities,—-of  secur- 
ities which ten years ago would have 
been placed in Europe,—we are literally 
and actually releasing that amount of 
credit and financial resources to serve 
the immediate needs of Europe. Europe 
in the last seven years, by way of 
financing itself, has been selling off its 
holding of securities throughout the 
world. We have been taking them; 
and to that extent have been lifting 
from Europe the burden of financing 
the world, freeing the energies and cap- 
ital of Europe to look after its own 
concerns. 

In 1914, according to the best esti- 
mates, foreign investors owned from 
four billion to five billion dollars of 
American securities. Since the begin- 
ning of the war we have, first bought 
back by far the greater part of those 
securities; probably two-thirds of them. 
Then, following our direct participation 
in the war, we loaned ten million dollars 
to our European allies; which with 
acerued interest amounts to roundly 
twelve billion dollars. 

But this is not all. We have extended 
commercial credits to European buyers 
in our markets to an amount variously 
estimated from two billion to five billion 
dollars. Still further, we have beer 
buying the securities of foreign coun- 
tries ever since the Armistice. A highly 
reliable authority assures me that these 
purchase have amounted to: 

For the year 1919,.............$713,610,033 

For the year 1920,............. 571,700.282 

For the year 1921, 

For the year 1922, (Jan. 1 to Sept. 5) 751,386,725 
(Continued on page 65) 
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Makes Savings the Great 
National Pastime 


"[HE new Baseball Bank offers an attractive and consistent 

appeal to the bank’s community. It stimulates and sus- 
tains interest in regular savings and is especially adapted for 
employes’ contests and personal solicitation. 


Identical in size with the league baseball, it is a distinct 
departure from all miniature banks on the market. Holds 
quarters, dimes, nickels, and pennies. Made to carry $25.00 
in assorted coins. 

The Chase National Bank of New York, one of America’s 
great banks, is distributing the Baseball Bank at all of its 
branches. The Boulevard Bridge Bank in the Wrigley Build- 


ing in Chicago is also using it effectively as a deposit builder. 


Write today for exclusive rights in your city on our 
campaign for securing and building new savings accounts. 


THE MILLER BANK ADVERTISING SERVICE. 


; Manufacturers and Distributors 
108 North Dearborn St. CHICAGO, ILL. 


“Start the Ball A-Rolling’’ for Bigger Deposits 
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TypicaL of Cleveland’s 
increasing importance in 
the industrial and finan- 
cial world is the installa- 
tion by the Bond Depart- 
ment of this bank of a 
four-times-a-day Radio 
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HOURS 


9:00 to 9:45 A.M. 
10:00 to 10:45 A.M. 
2: to 2:45P. M. 
3:00 to 3:45 P. M. 


Code Letter - WJAX 
Wave Length ~- 485 meters 


- Again Cleveland Leads 


Financial News Service, 
which is now broad- 
casted by its own radio 
sending station—one of 
the most powerful and 
improved broadcasting 
outfits in the country. 


THE UNION TRUST 


Cleveland 
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This brings to Cleveland 


Reserve District the 
unique distinction of hav- 
ing the only Radio Finan- 
cial News Service owned 
and operated by a hnan- 
cial institution. 


And the benefits accrue 
equally to business men, 
bankers and farmers, for 
this service will supply 
Cleveland and its great 
tributary district with up- 
to-the-minute news of the 
financial world, including 
prices on U. S. Liberty 
Bonds, Victory Notes, 
Certificates of Indebted- 
ness, Investment Bonds, 
Farm and Dairy Products, 
Live Stock, Field Seeds, 
Grain, Flour, Butter and 
Eggs, Fruit, Housewives 
Retail Prices, together 
with miscellaneous data 
and news bulletins 
accumulating from the 
many sources peculiar 


I COMPANY ¥ 


and to the Fourth Federal. 











to Cleveland’s 
bank. — 

Thus, once again attract- 
ing to Cleveland the eyes 
ofthe business men of this 
great productive section 
with this signal and wel- 
come innovation in bank- 
ing service: 
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Resources Over 
$260,000,000 
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the Heart of the Community~ -. 


‘he Bank 


HE heart of every community interest is the bank. Every local 

problem should be taken there. Every local unit should give the 
bank a chance. More, every company that sells goods in the com- 
munity owes it a duty. Apart from this duty, the building of its own 
business depends on building the community. The majority of com- 
panies now represent the old wrong method. Their powerful support 
perpetuates it. It is their duty to install the new and it is vastly to their 
interest to do so. They should see that their dealer establishes a 
relation with his bank. They should make it easy and profitable for 
him to do so. They should overcome initial resistance by substantial 
expressions of their own faith. 
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se eiscsssccessessssscees: 


lf all this were done tomorrow, most banks would recognize and 
gladly assume their profitable duty. Some would not. Those who 
would not should be approached on such arguments of substantial 
interest as these. Failing there the community cannot abide delay. 
It must have a banker. If it has not one, it should get one and 


bye 4 Fre 


President 


MOLINE PLOW COMPANY 
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SOLVING EUROPE’S 
CREDIT DIFFICULTIES 


(Continued from page 60) 

If the same rate should be continued 
for the remainder of this year, we will 
have purchased during 1922 about $1,- 
100,000,000 of foreign securities; and for 
the four years 1919-20-21 and 22, about 
$2,500,000,000 of foreign securities. 

But these foreign securities to which 
I am referring include only those issued 
in terms of American dollars, for flota- 
tion here. In addition, our people have 
been large purchasers of securities 
issued abroad in terms of the money of 
the country of issue. I am informed 
that for 1919, 1920 and 1921 we bought 
over $620,000,000 of such securities. So 
it appears that for the four years our 
purchases of foreign securities, whether 
expressed in dollars or in the units of 
foreign currency, will far exceed three 
billion dollars. 

But this, still, does not represent by 
any means our total financial contri- 
bution. American optimism was never 
better demonstrated than when, early 
in 1919, Americans began to buy German 
marks, Italian lira, French frances, and 
other foreign moneys. I have been un- 
able to approximate satisfactorily the 
amount of speculation in foreign money 
that has been carried on. A _ good 
European authority recently indicated 
that probably about fifteen billion Ger- 
man marks had been sold outside Ger- 
many, at prices ranging all the way 
from about 7 cents down to the near- 
vanishing point which the mark recently 
Teached. If it be true that Germany 
has sold fifteen billion marks outside 
of Germany, and that they have sold 
at an average of 5 cents to the mark, 
as some authorities have declared, that 
would mean that Germany has exported 
$750,000,000 worth of marks, which are 
now held abroad, and in exchange for 
whieh Germany has established eredits 
with which to buy raw materials, food- 
stuffs, and the like. 


What proportion of that $750,000,000 





Half the Continent'’s Business 





Capital and Surplus $2,400,000.00 


of more than 


interests. 


J. BRENNER ROOT .. Cashier 


‘ 


has been taken in America one can only 
conjecture. But judging by observation 
and general information, I think it fair 
to assume that at least a half billion 
dollars of good American gold-standard 
money has been invested in the moneys 
of foreign countries. That likewise 
must be added to the total of what we 
have been contributing toward the finan- 
cial rehabilitation of the old world; in 
the case of the mark, our investment 
begins to take on the general aspect of 
a deed of gift; it could hardly have 
been more completely a donation, if we 
have turned the money into bales of 
cotton, pigs of copper, bushels of wheat, 
and shipped it as a free gift to Germany. 

The point I am making is _ that 
whether we have received securities on 
which the interest is reasonably certain 
to be paid, or other securities on which 
it has not been and may never be paid, 
or currency whose value has faded away 
to nothingness;—whether we have re- 
ceived or have failed to receive real 
value, it is still true that we have ex- 
ported this vast amount of wealth. Let 
me recapitulate. As I have calculated 
it, our contributions to financing the 
outside world since August, 1914, may 
be summarized as follows: 


American securities repurchased 
EE bos w-e-oie hw enorme $3,000,000,000 
American government loans. .10,000,000,000 
Interest on government loans .. 2,000,000,000 
Commercial credits extended 
GON 66-5. 6. COCKE Ss 
Dollars securities bought from 
foreign countries— 


3,000,000,000 


ME cord Sip aha Sue inate ily ore 713,000,000 
WE, © nate oe otters a nat eteeate 571,000,000 
ROE 6 esrat cdahlawet.<tsraete's 596,000,000 
1922 (8 months) ......0..-. 751,000,000 
Foreign-money securities sold here % 
1919, 1920, 1921 and 1922, . 620,000,000 
Foreign currencies bought by 
GN + his 5-6 one racecwerenres 500,000,000 
Rs oo Se Se cssew woke $21,751,000,000 


What, then, has been the effect of all 
this upon Europe? We hear much 
about the demoralization of currencies 
there. We hear about the failuré of 
European governments to balance their 
budgets, to make their taxes pay their 
current expenses and the service of 
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THE MIDLAND BANK 


is just Eighteen Months old, and it has accumulated Resources 


FIFTEEN MILLION DOLLARS 


because the scope and quality of its service has appealed to bankers 
throughoyt the country as well as to representative . business 


You will be interested in the way we handle your Cleveland 


business. Correspondence invited. 
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WILLIAM P. SHARER 
CARL R. LEE Vice-President 


HAROLD C. AVERY 
or EMMET W. SAMPLE. . 
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President 
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What is the truth? The 
year 1921 marked a very great and 
striking advance over the year 1920 in 
the matter of balancing governmental 
budgets. 


Let me go a step farther, by way of 
suggesting the progress toward normal 
conditions. The French Republic. is 
Europe’s political center of gravity. 
France has made persistent, steady, and 


-remarkable progress toward restablish- 


ing a proper relationship of income to 
outgo in government finance. We may 
fairly assure ourselves that France has 
passed its economic point of crisis.” The 
fiscal year 1923 is not unlikely to see 
the French . budget balanced, and we 
may hope that 1924 will see a balance 
well established. The note issues of the 
Bank of France show a tendency down- 
ward which indicates that deflation is 
moving safely toward re-establishing re- 
lations between the French monetary 
system and the gold standard. 


Italian government finances are 
makjng favorable progress, and Italian 
money is likewise strengthening its posi- 
tion. There is not much to be said 
about the situation in Britain, because 
Britain is showing the regular British 
disposition to maintain its high stand- 
ards, to continue its leadership in good 
banking, sound finance, and solid business. 

If you will return to Switzerland, 
you will find a country whose greatest 
misfortune in recent times has been that 
its money has been too good; the ex- 
change rate has been so strongly in its 
favor as to impose actual difficulties 
in business transactions. Much the 
same is true of Holland and the Sean- 
dinavian States. 


When we go beyond Europe, to the 
outlying countries of the world, we find 
that on the whole they have been able to 
raise capital to start toward re-establish- 
ing their industries, to inaugurate better 
budgets, to resume production, and to 
start their monetary systems toward re- 
habilitation. 


(Continued on page 134) 
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“PAR FACILITIES” 


ITH us your bal- 

ance insures service 
that does not stop with 
the receipt of °*member- 
items’” at par. 


We receive all items at 
par, member or non- 
member; cash or col- 


lection. 


Our 24-hour-transit depart- 
ment and direct method of 
handling collections result in 
a maximum interest bearing 
balance of collected and 


available funds. 


We make no charge for tele- 
graphic transfers. 


PHILADELPHIA 
NATIONAL 


PHILADELPHIA, PA. 


The Mechanics & Metals National 
Bank has been appointed trustee under 
a mortgage of the Remington Arms 
Company securing an issue of $8,500,- 
000 first mortgage bonds. 


President F. O. Watts of the First 
National Bank of St. Louis and wife 
will attend the A. B. A. convention as 
will Walker Hill, executive manager, 
and wife, who expect to leave about 
September 29th for New York. Richard 
S. Hawes, vice-president, and M. E. 
Holderness, vice-president, and wife, 
will also attend the convention. 


The Atlas Bank with capital of $200,- 
000 and surplus of $100,000 has opened 
banking offices at No. 39 Cooper Square, 
New York City. Henry C. Zaro is 
president of the bank, Harvey Connolly, 
first vice-president and cashier, and 
Gustav Kotzenberg, second vice-pres- 
ident. 


The Board of Directors of the 
Guaranty Trust Company of New York 
have declared a quarterly dividend 
of 3 per cent, for the quarter ending 
September 30, payable on that date to 
stockholders of record on September 15. 


WHERE DOES BANK’S 
LIABILITY CEASE 


HE question of the liability of 

bank for the loss of money, given 
to its employe by a customer to be 
deposited, where the money was given 
to such employe at a place other than 
in the bank, has been before the courts 
but few times, and while the decisions 
upon it are not precisely in accord, by 
the weight of authority, a bank is not 
liable for money thus given its employe 
for deposit unless the money is actually 
placed in the bank. 

The reasoning upon which this rule 
is based is illustrated in an interesting 
manner in Demarest vs. Holdeman, 34 
Ind. App. 685. The facts and cireun- 
stances which culminated in the action 
were, in so far as material to this dis- 
cussion, as follows: 

One Finn, it appears, was the treas- 
urer of a school city, and made arrange. 
ments with one Kerstetter, the cashier 
of a bank, that he should receive money 
from the county treasurer, in the name 
of Finn, and deposit it in the bank of 
which Kerstetter was cashier. Ker- 
stetter, in addition it seems was to keep 
the books pertaining to Finn’s office. 

Thereafter the county treasurer gave 
Kerstetter the sum of $2,900, and 
obtained the latter’s receipt for same 
in the name of Finn. This money was 
paid to Kerstetter, the cashier of the 
bank, for deposit in the bank for the 
school city, and was given to him in the 
county treasurer’s office, and not in the 
bank. All right. - 

This money, it appears, was not 
placed to the credit of the school city 
by Kerstetter, and thereafter in the 
instant suit which was filed by Demarest 
who was Finn’s successor in office, for 
the recovery of certain money and to 
set aside the cancellation of certain 
warrants payable to Finn, the question, 
among others, arose as to the bank's 
liability for this sum of $2,900 paid its 
cashier outside the bank for deposit. 
In this connection, it seems, the plain- 
tiff contended that the arrangement 
made by Finn with Kerstetter, the cash- 
ier, to receive such money would make 
the bank the agent of Finn in the matter 
regardless of where the money was re 
ceived for deposit. 

This then squarely raised the ques 
tion of the bank’s liability for the money 
received by its cashier for deposit when 
received at a place other than in the 
bank. In passing upon this point the 
Indiana Appellate Court on appeal, 
among other things, said: 


“Kerstetter was cashier of the bank 
located at Elkhart. The $2,900, for 
which appellant seeks to hold the bank, 
was paid by Holdeman to Kerstetter 
the county treasurer’s office at Goshen, 
taking a receipt signed ‘Ed. Finn, pe 
Kerstetter’ * * * 
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“Jf the bank was Finn’s agent, it 
could properly be concluded, from the 
evidence, that it was not required to 
receive the money other than in the 







en ordinary and usual way. If Finn had 
be paid to Kerstetter at Goshen this 
ren 





amount of private funds to be by him 
carried to Elkhart and deposited to 
Finn’s credit, he may have paid it to 
him because he was cashier of the bank; 
but if it never reached the bank Finn 
could not hold the bank good for the 
amount. We think the same rule would 
apply in the case at bar that applies 
in the supposed case. * * *” 















































rule The court then in support of its con- 
ing clusion upon this phase of the case 
34 quoted from Morse, Banks and Bank- 
- ing (4th ed.)., See. 168f., in part, as 
Hon follows : 
dis “Where money is offered for credit 
on a deposit account it is clear that 
—_ it should not be accepted away from the 
nge- bank. The bank does not contemplate 
hier any such method of receiving deposits, 
_" but has provided an entirely different 
—_ system. Clearly, therefore, it does not 
x of empower its cashier thus to receive 
Ker- them. * * * But if he does so receive 
keep them, and then loses them or misapplies 
- them before he has actually transferred 
pave them into the corporate possesssion, 
and the question arises—can the payer hold 
same the bank to make good the amount? 
was Clearly, we say, he can not. Even 
the though the cashier may have had the 
» the identical money in his pocket at and 
a the after the time of his return to the bank, 
1 the nothing short of his actual transfer 
over and bringing it to account in the 
not bank can make the bank liable. * * *’” 
city So, without doubt the Indiana case 
the is in accord with the weight of judicial 
arest opinion, and may be said to announce 
, for the general rule in situations of this 
id to kind. And, in accordance with this 
rtain tule, as illustrated in the case reviewed, 
stion, a bank is not liable for the loss or con- 
ank’s version of funds, received by its em- 
id its ployes for deposit, where such funds 
posit, are received at a place other than in 
plain- the bank, and are never placed in 
— account with the bank. 
make Thomas A. Wadden has been elected 
patter president of the State Bank of Junius, 
AS Te South Dakota to succeed John W. 
Wadden, resigned. John A. Wadden 
ques- is president of the Sioux Falls National 
noney Bank, and will continue in the active 
= management of the affairs of the institu- 
n the tion. 
nt the —aeeeea 
ppeal, Banks of Hazelton, Pennsylvania, 
have given notice’ that after September 
bank 1 interest will be paid only on daily 
), for balances of $5,000 and over. Up to this 
bank, time the minimum was $500. 
tter 10 -_-__ 
oshen, Jep Stallings and L. A. Stallings 
n, per have been elected directors of the First 





National Bank of Loco, Oklahoma. 
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The Birthplace 
of the Chemical 


The New York Chemical Manufacturing 
Company, located in Greenwich Village, was 
the humble beginning of the Chemical 
National Bank. Organized in 1823, its charter 
was amended the following year “to permit 
of a general banking business” with the stipu- 
lation that at least $100,000 of its $500,000 


capital be employed in the manufacture of 
chemicals. 


The excellence of the company’s products was 
attested by a comtemporary report of the State © 
Medical Society as “superior to similar articles 
imported from abroad,” and the establish- 
ment as “worthy of public patronage” —a pres- 
tige inherited and preserved by the Chemical 
National Bank. 
A commercial bank— performing 
every function of a bank 


Seeking New Business on our Record 
THE 


GHEMICAL 


NATIONAL 


BANK 


OF NEW YORK 


Founded 1824 


BROADWAY AND CHAMBERS, FACING CITY HALL 





S. G. Bayne, Chairman of the Board 
of the Seaboard National Bank, has 
been elected President of the New York 
Produce Exchange Safe Deposit & 
Storage Co., to succeed the late William 
A. Nash. 


John W. MeNulty of the First Na- 
tional Bank, Charleroi, Pennsylvania, 
has been elected cashier of the People’s 
National Bank of Washington, Penn- 
sylvania, to take the place made vacant 
by the resignation of J. W. Grimes, 
who is to aecept a similar position with 
the Union Trust Company of that place. 


Trust Officer 
Wanted 


Substantial national bank desires to 
engage man 28 to 40 years old experi- 
enced in both one oe handling all 
phases of trust work. High grade person- 
ality essential. Position anent with 
salary to meet ability offered. Excellent 
pcg ge d and broad field for exactly 
the right man. Correspondence will be 


direct with employer and held confiden- 
tial. Furnish full particulars about your- 
self to Box 125, % 


THE BANKERS MONTHLY 
Chicago, Il. 


536 So. Clark St. 
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Most investors 
need an investment banker’s 
sound advice 


«F5>.ACH MONTHI receive a large number of circulars 


offering me securities, 


>»? 


said a business man re- 


cently. “‘The senders evidently assume that I know all 


issues listed. 


and saving plans.” 


the investor. 





Reliable advice in investment 
matters—that is what the av- 
erage man and woman needs, 
but rarely knows where to find. 
Banks and investment houses, 
which today are telling the pub- 
lic how able and willing they 
are to help it invest safely and 
wisely, are profiting equally with 


about the various types of investments and the specific 


“What I need is some reliable person or firm to help me 
choose investments best suited to my business circumstances 


The Equitable welcomes an 
opportunity toassist other banks 
and investment houses in se- 
lecting good securities for the 
investors of their communities. 
Direct representatives are main- 
tained in various investment 
centers for your convenience. 
For further information, ad- 
dress our Bond Department. 


THE EQUITABLE 


TRUST COMPANY 
OF NEW YORK 


CHICAGO OFFICE 
National Life Building, 29 South La Salle Street 


DONALD L. De GOLYER, Manager 
MEXICO CITY 


Doesn’t Work Both Ways 

A real estate man was debating 
strikes and labor’s demand with a labor 
leader. “You people just want time 
and a half for overtime, and double 
time on Sundays and holidays,” the 
realtor said. “Now, just suppose I was 
a banker, and you came to me after 3 
o’clock some day and said, ‘Henry, I 
need $1,000; can you let me have it?’ 
and I were to answer you, ‘Yes, John, 
you ean have it, but it’s after 3 o’clock, 
and you'll have to pay me rate and a 
half for it.’ Or that it was on Labor 
Day, and I’d say to you, ‘All right, I’ve 
got the money, all right, but its Labor 
Day, and you”ll have to pay me double 
rate for it.’ It’s a poor rule that doesn’t 
work both ways.”—Wall Street Journal. 


Conclusive arrangements have been 
made for merging the Central Bank of 
Westchester County and the West- 
chester Title and Mortgage Com- 
pany both of White Plains, New York, 
into a new corporation, to bear the title 
of the Westchester Title and Trust 
Company, and have a capital of $600,- 
000. Officers of the new institutions 
are Howard E. Foster, president; Willis 
Brown, Jr., and Theo. F. Flandreau, 
Jr., vice-presidents, and John A. Sned- 
eker, cashier. 

EK. S. Rudloff has resigned as cashier 
of the First National Bank of Tamaqua, 
Pennsylvania, to accept the cashiership 
of the Union Safe Deposit Bank of 
Pottsville, Pennsylvania. 


AUTOMOBILE PRODUC. 
TION HEAVY IN AUGUST 


EAVY production continued in the 

automobile industry during August 
according to reports received from 
factories by the National Automobile 
Chamber of Commerce. While the total 
production for July reached 244,444 
estimates based on shipping reports for 
the first three weeks of August indicate 
this figure will be exceeded by more 
than 20,000 machines. Last year 
August production exceeded July by 
4,445 machines, the figures being 176- 
340 in July and 180,785 in August 1921, 
Thus, July 1922, exceeded the same 
month a year ago by 38 per cent, while 
August will apparently increase over 
August 1921 by something like 50 per 
cent. Production of cars and trucks for 
the entire industry during the first 
seven months of 1922 reached 1,395,066 
compared with 1,668,550 for the entire 
year of 1921. 


The export situation continues to 
show improvement. Passenger car ex- 
ports in May exceeded April by 8 per 
cent, and June exceeded May by 15 per 
cent. The revival of truck business 
abroad continues to be affected by the 
disturbed industrial conditions in 
Europe; exports in May, however, ex- 
ceeded April by 36 per cent; June ex- 
ports of trucks decreased 7 per cent 
under May. 

The motor car makers and_ the 
N. A. C. C. are carefully watching 
developments in the railroad strike 
situation and its effect on rail opera- 
tions. There has already been some 
handling of materials overland by truck 
that would ordinarily travel by rail and 
the driving of finished cars overland has 
increased through lack of automobile 
freight car supply. Motor transport 
for materials and overland deliveries of 
finished machines will be undertaken on 
a large scale, should carriers become 
unable to supply freight cars. 


D. O. Randall, formerly president of 
the First National Bank of Douglas, 
Wyo., with associates has purchased 
control of the Commercial State and 
Savings Bank of Denver. 


Clarence N. Anderson, president of 
the Oak Park Bank, Des Moines, Iowa, 
has sold his interest to M. C. Lanning, 
President of the Cimmings Savings 
Bank. Mr. Lanning has been elected 
president of the Oak Park and will 
divide his time between the two institu- 
tions. 


The Bank of Detroit, Michigan, has 
inereased its capital from $1,000,000 to 
$2,000,000 and increased its surplus to 
$500,000, The bank has fifteen branches 
in this city. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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State Bank Service 


E have made the phrase ‘‘State Bank Service” 
stand for something definite. It has a real | 
- meaning to our correspondents for they know 
that they can depend upon us to perform all | 
services well and unusual services willingly. 
‘Service,’ not ‘Serve Us’’-has been our motto “|| 
since the bank was established in 1879. We 
welcome an opportunity to outline our services | 
to bankers desiring a Chicago connection. 


STATE BANK OF CHICAGO 


Resources over $50,000,000 
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Los Angeles Trust & Savings Bank 


becomes 


PACIFIC-SSOUTHWEST 


HIS change of name is made in order 


TRUST & 
SAVINGS 


BANK 


part of California from Fresno south, as well 














TT DS SS SSS 


that the title under which this bank 


operates, together with its Branches in 
twenty-four California cities, may be 
properly descriptive of the territory 


served. 


The ‘‘Pacific-Southwest’”’ is a term which 


as those western states which are becoming 
more and more closely affiliated as an eco- 
nomic entity. 


The First National Bank of Los Angeles, 
the Pacific-Southwest Trust & Savings Bank 
and the First Securities Company, under 


ASX DUIS DIS DIS DAIS BAIS DAIS DAIS DAIS DAIS DUIS ASS SG 


is generally recognized as representing a 


one ownership and one management, serve 
unified geographical area composed of that 


this entire territory. 


HENRY M. ROBINSON 


President 


PACIFIC-SOUTHWEST 22333 BANK 


(Formerly Los Angeles Trust & Savings Bank) 


SIXTH AND SPRING STREETS, LOS ANGELES 
with Twenty-five Los Angeles Branches 


BRANCHES IN OTHER CALIFORNIA CITIES 


ESI OEM, NNW NNN NNN 


Alhambra Carpinteria Catalina Island(Avalon) Fresno Glendale Guadalupe Hanford Huntington Beach 
Huntington Park Lindsay Lompoc Long Beach Los Alamos Orcutt Oxnard Pasadena 
Redlands San Pedro Santa Barbara Santa Maria Tulare Visalia 


Ni /ANI/ 


MENON NO NZ NNN NNN NNN NN NNN NNN NNN NNN 


> 
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When your shipment goes overseas 


ALUABLE goods are sent 

overseas to a distant foreign 
customer you may never meet; to 
one whose business integrity is 
known to you only by good report. 
Hazardous? Not as commerce is 
organized to-day for safety, ac- 
curacy and speed. 


Before the sale, you may have 
enlisted the help of this bank in 
locating desirable markets. 
After opening negotiations 
abroad, you request a report 
upon the reliability of prospec- 
tive customers. Cables click; 
our direct representative 
investigates and submits 
credit data. 


Correspondence is 
invited 


of BOSTON 


Norman Metzger, son of Albert E. 
Metzger, vice-president of the Fletcher 
Savings and Trust Company of Indiana- 
polis, Ind., has been appointed cashier 
of the East Washington State Bank, re- 
cently chartered and to be located at the 
corner of East and East Washington 
Streets. The new cashier, for several 
years, has been connected with the 
Fletcher Savings and Trust Company 
with which the East Washington State 
Bank is to be affiliated. The new bank 
is to be capitalized at $25,000. 


The Commercial Savings of Norwood, 
Ohio, increased its capital stock from 
$25,000 to $50,000. 


Boston offers your shipment the 
advantages of a shorter sea trip, 
favorable rates, and excellent port 
facilities for handling. Three im- 
portant railroads have terminals at 
the docks. Upon arrival of goods 
here, The National Shawmut Bank 
supervises handling, insurance and 
forwarding. 


In the numerous details of 
establishing new foreign con- 
tacts, transmitting documents, 
collecting and remitting 
promptly, there is ample oppor- 
tunity to demonstrate that a 

bank widely experienced in 

export and import commerce 
is a decidedly helpful ally. 


Capital and Surplus 
$20,000,000 


peWMUT BANK 


The Holstein Savings Bank of Sae 
City, Iowa is planning a new building 
te be erected this fall. 


The Farmers State Bank, of Peters- 
burg, Nebraska has recently installed a 
radio outfit. 


The American State Bank, of New 
Castle, Nebraska, has been organized 
with a capital stock of $50,000. George 
1. Parker is president. 


The Southern National Bank of 
Nashua, New Hampshire, is considering 
bids for a new bank building, two 
stories high, and of brick and stone. 


WORD PHOTOGRAPHS of | 
BANK FUNCTIONS [| 


(Continued from page 21) i 
“‘_and select a bank that has the f 
right spirit,’ “the advertisement begins | 
“For such a bank will prove to be you | 
best friend.’ ” 4 
Spirit is then defined as “the wil § 
and ability to understand the busines — 
man’s problems and help solve them” 
An advertisement that stresses the 
qualities of the Union Trust Company 
is the one on “Experience.” It reads: § 
“Men who have built one busines 
sueeessfully work with assurance in § 
establishing a second or third enter. 
prise. 
“Tt is first time over the road that is F 
uncertain. : 
“When Ulysses S. Grant was pres f 
ident, the Union Trust Company was 
guiding business men over that road 
Matters not familiar to a man engag- > 
ing in his first enterprise have been 
studied out thousands of times by this [ 
bank in co-operation with patrons. 
“All day they come and go, seeking the 
bank’s judgment to’ reinforce their own. | 
One man wishes our reaction upon the | 
business situation in his various markets; | 
another needs to adjust the ratio be [ 
tween his fixed and working capital; a 
third, entering the money market, re f 
quires seasoned advice on methods orf 
terms; others have their problems of § 
credits or costs, sales methods or trade 7 
outlets. 
“No two problems are alike, but the F 
underlying principles have been the f 
same ever since this bank was founded [7 
“In making important decisions, even 
seasoned executives seek the outside P 
viewpoint of their banker. The Union 
Trust Company’s 53 years of commer | 
cial banking, together with the divers: | 
fied experience of its officers and dire: © 
tors, are always freely at your service.’ F 
Picturesquely worded copy appear)” 
in the advertisement headed “Complete | 
ness.” 4 
“From the street booths in medieval 
cities, where gold pieces could be changei 
and cash borrowed, banks have gradt- 
ally developed into comprehensive serv F 
ice organizations, some of which expedite F 
financial matters for individuals anf 
business concerns in hundreds of ways f 
“Upon choosing a complete bank lik 
the Union Trust Company, you «ly 
transact all your financial business BF 
der one roof—save your time, serge 
your convenience and be assured thi! 
your confidential affairs are close} 
held. 
“Under our policy of giving We 
patrons complete service, this bank bi " 
worked out various features which havty7 
proved of unusaul interest and advatl | 
age to business men as: 


1. Highly specialized facilities for shippe* | 
2. Our “Insurance Trust” Plan, which * |” 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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cures definite inheritance and U. 8. Income Tax 
advantages and builds the maximum safe family 
estate. 

“Upon considering the wide range of 
Union Trust Company services sug- 
gested by our chart, many business men 
find themselves caring for matters per- 
sonally which this bank is doing for 
others both better and at less cost. By 
consulting us you may find it easier to 
place these details upon our experienced 
departments and free yuorself for ac- 
complishments which await your individ- 
ual attention.” 


The advertisement on “convenience” 
serves as a pointer of the fact that this 
may be one of the bank’s most im- 
portant assets, and must not be taken 
for granted. 

The final advertisement stresses the 
prestige which the Union Trust Com- 
pany has gained in its years of serving 
the public. 


Pierce Arrow Problem 


Bankers, in considering the Pierce- 
Arrow situation, realize difficulty of 
floating, on the basis of red ink in- 
come figures, a loan to finance the bank 
debt and supply working capital. 

There remains the alternative of 
giving stockholders the opportunity to 
furnish necessary aid. This method has 
been informally discussed. The incubus 
is the bank debt of $7,900,000 which 
althongh somewhat lower than the high 
is still $5,900,000 ahead of the figure in 
1919. There is at present no funded 
debt. 


Company has outstanding $10,000,- 
000 8 per cent cumulative preferred on 
which $100,000 back dividends will have 
accumulated at the end of second quarter 
of this year. There are 250,000 shares of 
common or no par value. 


Net tangible assets applicable to the 
common stock, on December 31, 1921, 
after deducting arrears in preferred 
dividends, were only $1.24 per share 
and they are under this figure today. 

While progress has been made in 
rehabilitating the factory end, the com- 
pany still has difficulties ahead so far 
as its finances are concerned. Product 
is today conceded to be as good in work- 
manship as the best previous model. 

Company has worked off its high 
priced materials and reduced inventories 
Which were at the peak $16,470,662 in 
1920 and $11,246,697 December 31, 
1921. With more factory efficiency and 
opportunity to buy materials at present 
lower market prices, it has been possible 
to reduee prices and sales have im- 
Proved since the recent price reduction. 

On December 31, 1921 company had 
only $473,964 cash, compared with $1,- 
424,168 in 1919. Net working capital 
at that time was $4,985,801, compared 
with $13,126,646 in 1919. 
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STABILITY | 


Can be expressed through the medium of a beauti- 
ful bank building, as well as through a strong finan- 
cial statement or an imposing board of directors. 


Georgia Marble—pure, chaste and strong, reflects 
the character and stability of the banking institu- 


tion. 


The Georgia Marble Co. 


TATE, GEORGIA 





Georgia Marble 





The Bank of Italy shows a gain of 
52,000 new customers for the first six 
months of 1922 making a total of 343,- 
653 depositors. During this period 
resources have grown from $194,179,449 
to $213,584,833 or in round number 
nineteen and a half millions. 


Six additional directors have been 
added to the board of the Planters Na- 
tional Bank, of Richmond, Virginia, 
namely: E. M. Crutehfield, Wm. H. 
Sitterding, John P. Parrish, F. L. 
Schofield, J. S. Eggleston and Wm. D. 
Stuart. Leslie H. Reed was elected to 
the board, succeeding the late Edgar S. 
Carlton. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Raymond E. King has been appointed 
assistant cashier of the First National 
Bank of Meriden, Connecticut, to fill 
an existing vacancy. 


Assistant Cashier Allen V. Sieglinger 
has been advanced to the position of 
eashier of the First National Bank, of 
Rock Falls, Illinois. 


Directors of the Farmers Equity State 
Bank, of Mander, N. D., have elected 
E. A. Ripley, president, to succeed 
Wm. Mass, resigned. 


The Carolina Savings Bank of Char- 
leston, N. C., will open a branch for the 
further convenience of customers. 


BANKERS 
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SUPREME COURT DECISION WILL 
STOP MISLEADING TRADE TERMS 


GENERAL clearing up of trade 
terms in all lines of industry may 
be expected as a result of the decision 
of the U. S. Supreme Court in the case 
of the Winsted Hosiery Company, 
predicts The Bank of America in a 
pamphlet giving the decision in full. 
Every business in which trade names 
and brands have come to bear mean- 
ings other than the original and which 
are no longer accurately descriptive, 
will now have to revise them drastic- 
ally because the Federal Trade Com- 
mission, in this decision, has proved 
its power to abolish them. While 
the decision deals specifically with the 
designation “wool’’ for material which 
is not all wool, it is applicable to all 
lines of business, particularly to tex- 
tiles and clothing, furniture and honse- 
furnishings, and the metal trades. 
“American business rises to a new 
plane of integrity and dignity,” says 
The Bank of America, “and the federal 
government expresses a new version of 
its duty in the decision of United States 
Supreme Court that the buyer of 
goods shall be protected from mislead- 


ing trade names and brands. The de- 
cision of the Supreme Court in the case 
of Winsted Hosiery Company means 
the abandonment of ‘caveat emptor’ as 
a principle of American business. It 
means that the seller must now beware 
—that the United States stands behind 
business honesty. It means that the 
people of this country, as consumers, 
will receive the complete protection of 
the law. 

“A new step is thus marked by the 
decision in the progress of American 
business towards higher standards of 
honesty and fairer dealing in selling 
and advertising. The fight has been 
long and well-fought. The vigilance 
committee of the Associated Advertis- 
ing Clubs of the World; better business 
bureaus in many cities; courageous 
publications; trade associations; finan- 
cial organizations and _ professional 
bodies have all done immeasurably valu- 
able and diffieult work in protecting the 
public from the grosser forms of ad- 
vertsing fraud. But until now the mis- 
leading trade term appeared to be a 
fixed institution in American business 





CHICAGO TRUST COMPANY 


STATE AND MADISON STREETS 
Statement of Condition at the Close of Business September 15, 1922. 


RESOURCES 


Time Loans on Collateral. ..... 
Demand Loans on Collateral. . 
Loans and Discounts 
Loans on Real Estate i 
Liberty Bonds and U. S. Cer- 
tificates of Indebtedness 
Bonds and Securities ; 
Stock in Federal Reserve Bank 
Stock—C. T. C. Safe Deposit 
Company (Bank Building)... 
Cash and Due from Banks..... 
Overdrafts 
Customers’ Liability Under Let- 
ters of Credit and Acceptances 
Bonds Held Against Interim... . 
Interest Accrued but Uncollected 


$ 2, 005, — 19 


337 1 17,993.90 


291,792.17 
1,626,118.22 
60,000.00 


600,000.00 
3,084,273.88 
461.84 


40,659.00 
27,669.33 
84,316.24 


$16, 749,362.87 


LIABILITIES 


$ 1,500,000.00 
500,000.00 
347,189.94 
55,425.69 


Surplus 

Undivided Profits (net) 
Reserved for Interest and Taxes 
Deposits— 


Demand 
Dividends Unpaid 
Interim Certificates Outstanding 
Liability Under Letters of Credit 
and Acceptances... . 
Discount Collected But 
earned...... se 


14,200,543.19 
180.00 
45,945.36 
40,659.00 


59,419.69 


$16,749,362.87 


DIRECTORS 


EDWARD P. BAILEY, Vice-President. 

LAIRD BELL, Fisher, Boyden, Kales & Bell, 
Attorneys. 

ARTHU R B. CODY, Manager Real Fstate 
Loan Department. 

PRENTISS L. COONLEY, Vice-President H. 
W. Caldwell & Son Co. 

RAYMOND E. DURHAM, Jewel Tea Co. 

MARQUIS EATON, Defrees, Buckingham & 
EATON, Attorneys. 

SAMUEL M. HASTINGS, President Com- 
puting Seale Co. of America. 

M. A. HEALY, Lyon & Healy. 

ANGUS 8. HIBBARD, American Telephone 
& Telegraph Co 

HENRY H. HILTON, Ginn & Co. 


PATRICK H. JOYCE, President Illinois Car & 
Manufacturing Co. 

EUGENE U. KIMBARK, Paper Mills Co. 

CLARENCE MARK, Steel & Tube Co. of Am. 

JOHN A. McCORMICK, Vice-President. 

C. M. MODERWELL, C: M. Moderwell & Co. 

GEORGE B. OGLE, Geo. A. Ogle & Co. 

JOHN W. O'LEARY, Vice-President. 

CLARENCE 8S. PELLET, Critchell, Miller, 
Whitney & Barbour. 

WALTER J. RILEY, President, First National 
Bank, East Chicago, Ill 

A. W. SHAW, A. W. Shaw Co. 

LUCIUS TETER, President. 

PHILIP K. WRIGLEY, 


Wm. 
Wrigley Jr. Co. 


Vice-Pres. 


OFFICERS 


LUCIUS TETER.... 

JOHN W. O'LEARY 

EDWARD P. BAILEY 

va A.  __cacca 
O. BIRNEY 

& H. FOX 

FREDERIC 


Vice-President 
. . Vice-President 
. . Vice-President 
. . Vice-President 


. Asst. Cashier 
*. Asst. Cashier 


HOWARD H. HILTON 
WILLARD F. HOPKINS Secretary 
ROY K. THOMAS Trust Officer 
WILLIAM T. ANDERSON. . Asst. Secretary 
D. D. KLEDER ......... Assistant Secretary 
J. W. MARSHALL.....Manager Bond Dept. 
ARTHUR * as and HIRAM 8. CODY, 
Managers Real Estate Loan Dept. 
JOSEPH A. DUNER Auditor 


. Assistant Cashier 


which few were inclined to attack, 
‘Trade term’ had almost become a 
synonym for ‘misleading name.’ 

“The babel of business terminology 
has not been merely an expression of 
underlying laxity of  standards—it 
was also a real cause of them. With 
the language of trade meaningless, 
irrelevant and misleading, there could 
be no real understanding between buyer 
and seller and standards inevitably 
deteriorated. In jalmost every trade 
and industry there has grown up a 
vocabulary in which the relevance of 
term to meaning has become obsolete. 
The origins of these terms are many, 
some reprehensible and some at first 
innocent. Some were merely erude des- 
ignations to distinguish grades of 
products, some represented approxima- 
tions to ideals of quality, some were 
developments of competitive boasts and 
some were deliberately misleading. 
Now, wherever the reasonable mean- 
ing of a term to a lay buyer differs from 
an actual description of the product 
named, the law clearly demands the use 
of an accurate branding. 

“Advertising, the language of. seller 
to buyer, must necessarily be vitally 
affected by this decision. It is upon 
advertising that the structure of modern 
American business has come to be more 
and more raised. Unless this founda- 
tion of advertising is sound, the strue- 
ture can never be really dependable— 
unless advertising is believed, buying 
through advertising cannot be certain 
or sustained. Misleading trade terms 
have been one of the greatest hindrances 
to truth in advertising. Where adver- 
tising should have been convincing it 
has merely been persuasive. Now the 
credibility and the selling effectiveness 
of all advertising should be materially 
increased by the elimination of mislead 
ing brands. 


W. J. Maloney, formerly cashier of 
the Luxemberg, Iowa, Savings Bank, 
has accepted the vice-presidency of the 
First National Bank of Warren, Illinois. 


J. C. Lindley has been elected pres 
ident of the First State Bank, of 
Sulphur Springs, Texas, succeeding the 
late W. E. Kennemur and Dr. H. W. 
Pritchett, sueceeds Mr. Lindley as vice 
president. 


C. T. Dedon has been made a vite 
president of the Central Trust and Sav- 
ings Bank, St. Paul, Minnesota, and 
E. M. Pettibone, formerly secretary of 
the Northwestern Trust Co., will sue 
ceed Mr. Dedon as secretary. 
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NOW 


Not at the End of the Fiscal Year 


Big business, operating on close margins, has 
found it unsafe to wait until the end of the fiscal 
year to take inventory, determine profit and 
loss, and complete the balance sheet. 


Big business has proved, both for itself and 
smaller business, the absolute necessity of know- 
ing, exactly, NOW, daily, or at least once a 
month, the extent of profits and progress. 


The current trend of sales and production, used 
as an indication of what to expect at the end 
of the fiscal year, is, “‘generally speaking,”’ 
“fairly accurate.” But “generally speaking”’ is 
not accurate enough. 


The only safe and constant basis for executive 
decisions is exact knowledge, facts and figures, 
accurately maintained. “NOW, not at the 
end of the fiscal year’? means the prompt cor- 
rection of mistakes, elimination of loss, insur- 
ance of profits. 


Continuous and Sound Methods of Cost Ac- 
counting vitalize the Business Budget, making 
it a living, indispensable aid to business manage- 
ment—guiding, controlling, insuring. 





ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


NEW YORK CHICAGO CLEVELAND INDIANAPOLIS NEW ORLEANS 
PHILADELPHIA MINNEAPOLIS BUFFALO TOLEDO DALLAS 
BOSTON ST. PAUL PITTSBURGH ATLANTA FORT WORTH 
PROVIDENCE st. Lou's DETROIT - RICHMOND HOUSTON 
WASHINGTON KANSAS CITY CINCINNATI BALTIMORE DENVER 


BANKERS MONTHLY for OCTOBER, 19» 














GREGERSON BROTHERS 


CERTIFIED PUBLIC ACCOUNTANTS 
INCOME TAX CONSULTANTS 


We specialize on Income Tax work for Banks and Trust Companies 


OMAHA NATIONAL BANK BLDG., OMAHA, NEBRASKA 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Canadian Prairies Export Butter 
Co-operatively 


The Saskatchewan, Canada, Co-opera. 
tive Creameries will ship 25 to 30 cay. 
loads of butter to Great Britain thi 
year, as a result of sending represep. 
tatives overseas to establish bnsinex 
connections. 


The privilege of using a new way 
length of 485 meters has just bee 
granted to The Union Trust Compam 
of Cleveland, broadeasting _ station 
This wave length is commonly know 
as the “farmer’s wave leneth” and j 
used almost exclusively for _ offic 
government weather reports, narke 
bulletins and quotations. 

The Union Trust broadcasting statio 
of Cleveland has been using a way 
length of 360 meters. This is the saw 
wave length which is commonly used fy 
musical programs, announcenients ani 
the like, and as a result there wah 
some interference in this territory b> 
tween the entertainment programs an 
the market quotations given out throug 
the Union Trust Station. In order t 
avoid this interference The Union Tru 
Company has secured permission fr 
the Department of Commerce in Was 
ington to use the wave length of 4% 
meters. 

The Security Bank & Trust Compu 
have signed a 25 vear lease on the fie 
floor of the new California, Commerdife 
Union Building, at Pine & Montgome fy 
Sts., which will be the new hone of 
the bank January 1, 1923. The Ane E 
ican National Bank has purchased i) 
present property of the Security Bal ; 
W. H. Weeks is architect for the half 
and G. W. Kelman is the architect 
the California Union — Commesi 

Building. 4 

Organization is in process of OF 
California State Bank ot Seal Beaty 
California, with eapital of $25,000 ame 
surplus of #5,000. A new building : 
planned. . 
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‘It will serve as a protection to the bank on 
its loans; it will help the borrower to find the 
margin between his costs and selling prices. 
Certainly, these facts will redound to the good of 
business in general. 
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“a ae pO more than at any previous time, the 
© sam banker will find it helpful toencourage * 
a his commercial borrowers to determine 
re wae and to regulate their costs of operation 
a : ‘on a reliable basis. 

throug! : ; er ; y 

yrder t It is the bankers responsibility at this time to 
mn a point the way to sound business principles. If 
on . 
1 Wad your commercial borrowers can lay before you. 
of & their operating costs in each department for the 

past year, together with a prospectus of such 

Compailh changes in costs as may be necessary in the 
ae : months to come, it will be a long step in the 
nt omen direction of judicious control of credits. 
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Our broad experience in analyzing all lines 
of business and establishing simple and flexible 
cost systems will be of value to the banker and 
the business executive. 


WOLF AND ComPANY 


Accountants 


(FORMERLY BAKER, VAWTER & WOLF) 






NEW YORK PHILADELPHIA INDIANAPOLIS MILWAUKEE CHICAGO 
KANSAS CITY DES MOINES OKLAHOMA CITY MUSKOGEE 
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Woven into the 
Fabric of Business 


Years of successful service have veritably 
woven Lloyd-Thomas appraisals into the very 


This is a surprising statement—yet it is sub- 
stantiated by the ever-increasing number of rep- 
resentative institutions which insist upon a 
Lloyd-Thomas appraisal as the primary step in 
the planning of business maneuvers. 


Whether it be for the purpose of merger, bond 
issue, credit extension, insurance adjustment or 
invested capital, Lloyd-Thomas appraisals have 
been proved indispensable. The great saving 
involved in money, time and energy—usually 
cover, many times over, the original cost of the 


a large staff of highly trained and 
experienced specialists, the Lloyd-Thomas or- 
ganization, flexible and efficient, can meet the 
most exacting demands of accuracy and speed. 


Recommend that your institution use this short 
cut to accurate, authentic, dependable informa- 
tion regarding physical values. 


The lloyd-Thomas Co. 


RECOSMITED AUTHORITIES OF PHYSICAL VALUES 
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Pacific Gas Statement 

The income account of the Pacific Gas 
and Electrie Co., for the seven months 
ended July 31, 1922 shows an increase 
of $1,080,622 in net income after taxes 
to $8,876,926. Gross revenue for the 
seven months is $22,725,894 which is 
an inerease of $771,367. Unappro- 
priated surplus is up $358,353 to $1,- 
062,754. 


The condensed income account follows: 


Increase 
DD |.J-0 dipeteta see oad $22,725,894 771,867 
Net after taxes ...... 8,876,926 1,080,622 
Bond Interest & Amorti- 

zation of Dis. ..... 3,233,006 168,982 
Balance after Interest & 

Cyr 5,643,920 911,640 
Depreciation & Reserve 2,089,407 299,112 
50 i ovegex nes $3,554,513 612,528 
7 months dividends ac- 

ecrued on Pfd. Stk. .. 1,479,793 234,389 





SUNN. 5 ivan a sare 2,074,720 378,139 
7 months dividends ac- 

crued on Com. Stk 1,011,966 19,786 
Unappropriated Surplus 1,062,754 358,353 


Sales of electric energy in July were 
the largest in the company’s history, 
according to a statement issued by Vice- 
president, A. F. Hockenbeamer. He 
pointed out that the increased consump- 
tion of electric energy was evenly dis- 


tributed throughout every basic in- 
dustry using electric power. Owing to 
the almost universal use of electric 


energy in California this is regarded as 
an accurate index to general business 
conditions in the State and the substan- 
tial increase in power consumption is 
regarded as deeply significant of a 
steady trend upward in general business 
throughout the State. 
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Buying Power Expands 
The upward movement of busines PF 
which began several months ago, and f 
was temporarily checked by strikes 
and threats of strikes, has been resume | 
as these hindrances to progress ar 
being removed, and there is a stro 
undereurrent of confidence in the — 
gradual return of prosperity. One well. — 
known student of economic conditions 
goes so far as to say this: 
“For the first time in two years we > 
feel justified in» talking optimisn & 
From now on we shall be on the hom 
stretch. Although it will be a year o 
more before we can have prosperity, 
yet we are all now justified in prepar. 
ing for it.” ' 
Other statisticians are equally inf 
clined to place emphasis upon the favor. 
able character of such fundamentals a § 
(1) easy credit conditions; (2) increas f 
ing volume in the production and move 
ment of basic commodities, particularly | 
iron, steel, lumber, paper and oil; (3) F 
gradual stabilization of the price level; 
(4) fairly complete absorption of the} 
labor supply, eliminating the problem 
of unemployment; (5) excellent crop | 
prospects, with prices which will gives | 
better purchasing power to farmers. 
Since wealth springs primarily fron | 
the soil, and 26 per cent of the work- | 
ing population are engaged in the bu} 
iness of farming, the agricultural out} 
look is of first importance. According [ 
to official estimates, the winter whet} 
crop of the United States, now beim) 
harvested, will place $535,000,000 in th) 
pockets of the farmers, while the sprim | 
wheat crop will add 260 millions mor} 
Considerably over a billion dollars wil) 
be derived from the sale of the con)” 
crop, which promises a yield of over 3,10 
million bushels, for the fourth time if 
the country’s history. Add to the] 
products 1,251 million bushels of oats)” 
a record crop of hay, and the fourif> 
largest crop of tobacco ever grown, aniy 
then figure out the tremendous increas) 
in the purchasing power of the farma | 
and the benefit to railroads and all othey 
lines of industry having to do with th 
gathering, transporting and marketig 
of the earth’s bounty. Consider, ali 
the great store of potential credit 1) 
the banks and the Federal Reserve itt 
stitutions, available for the handing 
and movement of these crops, and s— 
fluid that there is not even a suggestia' = 
of stringency anywhere. In the fat 
of these facts, it is small wonder tify 
the market for bonds and shares 
railroads and industrial stocks bt 
shown strength even in the face of &fF 
quieting labor conditions.—Amers# 
‘ National Bank of San Francisco. 

















The First National Bank of Keifé 
Okla., opened for business September 'F 
Frank Bassett is president and B. BF 
Stigeleder is vice-president of the °F 
bank, : 
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A LITTLE INVESTMENT 
THAT GOT RESULTS 


(Continued from page 19) 


pooth attendants to open for visitors a 
large number of savings accounts. As 
it was, a number of new accounts was 
directly traceable to the booth. In addi- 
tion, great quantities of trust and in- 
yestment department literature got 
distribution upon which it was not 
possible to make direct check of results. 

An opportunity to do a whole lot of 
effective advertising for little money, 
that is the way this industrial exposition 
shaped up for the Bankers Trust Com- 
pany, and as many affairs of a similar 
nature would likely shape up for other 
banking institutions. 


HOW TO MAKE YOUR 
BANK ADVERTISING PAY 


(Continued from page 56) 


Similarly, when we have occasion to 
advertise in any particular class or 
group publication, we aim to talk about 
something that group is interested in 
in order to gain attention and enable our 
advertisement to put over its message. 

Advertising of this type cannot very 
well be prepared as a definite campaign 
because of the fact that it is timely. I 
believe it helps get bank advertising 
out of a rut, however. And it does get 
attention, thus performing one of the 
most difficult functions of bank advertis- 
ing. 

When yon’re. looking for pearls, 
every bubble gets attention. And when 
there’s been a big fire, or other prom- 
inent local event, folks will read ad- 
vertising that talks about this event of 
major interest in the community. 


Mercantile Trust of California Expands 


John S. Drum, president of the Mer- 
eantile Trust Company, San Franeisco, 
California, has announced that the insti- 
tution has added another bank to its 
growing chain in the East San Francisco 
Bay District. The bank added to the 
Mercantile’s system is the Bank of Rich- 
mond. This is the third bank in the City 
of Richmond to come into the Mercantile 
Trust Company’s organization within two 
weeks. The bank has resources in ex- 
cess of $700,000 and it will be operated 
48 @ branch of the Mercantile Trust 
mM ¢onnection with the two other banks 
recently taken over. 

_The two other banks are the First Na- 
tional, of Richmond, and: the. Richmond 
Savings Bank, affiliated institutions. 
All three branches will be under the 
Management of former President 

tarles J. Crary, of the Richmond Na- 
ional, who has become a vice-president 
of the Mercantile Trust Company. 
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Simplify Your Atéounting 


O matter what your problem may be in tins prompt and 
effective care of the accounting in your commercial, sav- 
ings, trust or other departments, we are prepared td assist you. 


Long experience with the functions of the bank, enable us 
to extend to bankers a vital and constructive program of sav- 
ing time and labor and improving service. . 


And, at the same time, we can“hélp your commercial 
borrowers and thus fortify your own position in granting credit. 


SIDNEY AVERY & COMPANY 


Bank Accountants and Examiners 
Milwaukee, Wis. 


First Wisconsin National Bank Building - 





NATIONAL BANK STOCK 
GOOD INVESTMENT NOW 


T is good opinion that for a long term 

investment purchase of National 
Bank stocks of the highest character 
has advantages at the present time. 
This is from the point of view of pros- 
pect of earnings and gradual increase 
in book and market value. Selections 
must be made with [giéwledge and dis- 
crimination. tial eee, Fs, 

Of course, on t mt: of market- 
ability, bank stocks may be at some dis- 
advantage, on account of the wider 







spread between bid and asked prices,” 


but stocks of the New York banks are 






Chemical National 
Nat. Bank of Commerce 
First National 
Mechanics & Metals 
Bank of New York, N. B. A..... 
Seaboard National 
Bankers Trust Co. 
Central Union Trust Co. 

Bmpipe “Trost Ce. «665.605. dee 
Farmers Loan & Trust Co. .... 
American Exchange 
Chase National 
National City Bank 
Hanover National Bank ........ 
Guaranty Trust Co. .......:«... 
Public National Bank 
State Bank 

































Edward Hogan of Gilbertsville, Iowa, 
has been appointed cashier of the Lux- 
emburg, Iowa, Savings Bank. 
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BOOK VALUE 


June 30, 1921 June 30, 1922 Bid Asked 
$441 : “$455 $500 $510 
238 246 <¢ =. 278 282 
465 537 1150 oe 
270 273 397 403 
459 482 550 560 
260 269 295 310 
195 240 366 372 
245 252 407 = 415 
191 225 295 302 
332 392 475 485 
253 249 278 285 
231 207 340 345 
260 Stk. Div. 224 328 332 
~~? t Sse 620 635 
222 170 240 245 
218 «251. 305 325 
271 285 295 


always prgfnptly negotiable. 


’ The period of low money which pre- 
vails and appears to promise to con- 
tinue, does not perhaps afford ~ such 
banking opportunities for profit as high 
money periods, but this is fully out- 
weighed by the diminished liability to 
losses. 

We append below a list of a few of 
the leading banks and trust companies 
of New York, showing their book values 
of June 30, 1922, compared with those of 
a year ago and giving the approximate 
bid and asked quotations. 

















































QUOTATION 


The First National Bank of Cambridge, 
Nebraska, has installed a radio receiving 
set to pick up markets and news. 
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Exact 
Size 
3%" x 4" 


3,735 New Accounts in 
10 Days! 


HE Central Trust Company of Cincinnati recently secured the above number 









Copper 








Bronze of new Savings Accounts in 10 DAYS’ TIME through our LIBERTY BELL 
Finish THRIFT CAMPAIGN. 


Mr. A. M. Hopkins, Assistant Trust Officer, writes in part as follows:—‘‘We 
thank you for the energetic way in which you supported us in the campaign and 
ue do not hesitate to commend the Liberty Bell plan.” 


° for sample Liberty Bell Bank, price list and full 
Write To-day details of our Liberty Bell Thrift Campaign. 


THE BANKERS SAVINGS & CREDIT SYSTEM COMPANY 


Madison Ave. and W. 103d St. CLEVELAND, OHIO 


Citizens of Mishawaka, Indiana, assert 
that Owen J. Shoemaker, cashier of the 
Farmers Loan & Trust Company, 
Napanee, Indiana, is the youngest eash- 
ier in the state, if not in the country. 
Mr. Shoemaker is 20 years old, and pre- 
viously was teller for the same bank. 
His home is in Mishawaka. 

George A. Voelz has been appointed 
cashier of the Citizens’ State Bank of 
Wittenburg, Wisconsin. 


Lewellyn E. Jones, for vears auditor 
of the Chatham & Phoenix National 
Bank, has been appointed cashier. 
Burt L. Haskins, formerly, eashier is 
now vice-president. 

The Second National Bank of Pater- 
son, New Jersey, are extending their 
vaults at a eost of $16,000. 


elected the following officers: A. P. 
Comeron, president; J. L. Ridinger, 
and Dr. Geo. Bowman, vice-presidents, 
and F. D. Peoples, secretary and treas- 
urer. 


Points of Contact 


Every dot on this map represents one or more 
of the 662 Wisconsin banks which have se- Over $1,500,000 in gold from Englané 


e e e 2 . _— ely bv K web & Co., this 

lected the First Wisconsin as their Milwaukee was seemeves hy Ruins, Lewd 6 Us, 
week, bringing the firm’s total import 

correspondent. for the year to about $29,275,000. 


These dots also represent 662 reasons for the 
superiority of the First Wisconsin for your 


. "till Bank Client: “Hello! what's become 
Wisconsin items. 


of the old eashier?” 
New Cashier: “He's gone away. 
Largest Bank Northwest of Chicago Client: “For a rest?” 


New Cashier: “No, to avoid arrest.” 
—Bank Notes (Commonwealth Bank of 
FIRST WISCONSIN a 
NATIONAL BANK That Sentence 


Australia.) 

. They were going home from school 
Milwaukee “Teacher said that that that that tha 
girl used was superfluous.” 
Capital, Surplus and Undivided “Here's the first pupil for my stam 
Profits Ten Million Dollars. mering school,” said the business mal 
as he introduced himself.—Mass. Ag 
Squib. 
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The directors of the Irwin, Pennsy- 
vania, Savings and Trust Co., have & 
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RESPONSIBILITY 


Only by many years of specialized effort has this Bank 
grown into the position of responsibility which it now 


Pater- 
- their 






















ain occupies as “the Bill of Lading Bank of Chicago.” . 
ae “As soon as thehaymar-| B/L items routed to Chicago and through Chicago run 
a k ill - ° “le ° 
dinge mence routing our draits | into billions of dollars a year. Upon this enormous 
: ts, d bills of lading th h : : a : 
rear I you benk,” writes the volume rests Chicago’s prestige as America’s Freight Center. 
2 president of a bank whic 
for several years hes ued | Through our private wire connections and straight-line 

inglane & that you are better pre- h d f ki ll . ll . ; h U : d 
ae tured te handle cheba. | methods of making collections on all points in the Unite 
import J have ever done busines | Otates and Canada, this Bank is serving and saving for B/L 
aa — customers and correspondent banks from coast to coast. 
hecome Specific and graphic material bearing upon our B/L and collection 

7 service is available to any interested bank or business house on request. 
ay. 
arrest.” & 
a NION LRUS M 
ee The B/L Bank in America’s Freight Center 
«i Offering the Seven Essentials of a Banking Home 





SAFETY -. SPIRIT EXPERIENCE - CALIBER - CONVENIENCE - COMPLETENESS - _ PRESTIGE 
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Announ cing 


the completion of an incomparable series of 
folders on personal trusts, with beautiful 
illustrations in five colors which enable the 
reader instantly to visualize the brief printed 
messages; 


and a comprehensive program of advertis- 
ing covering every trust function— 


all so clearly and simply phrased as to get 
the interest and bring conviction to the man 
whose business this campaign will draw 
into your Trust Department. 


We shall be pleased, at your request, to 
lay this campaign before you, without 
cost or obligation on your part. 


Wm. FLLIOTT GRAVES 
Builders of Banking and Trust Business 


221 Ellsworth Avenue Grand Rapids, Michigan 






tw 
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ON TO THE 48TH ANNUAL 
CONVENTION 


(Continued from page 35) 

At the second convention, which was 
held in Philadelphia in 1876, the aim 
of the association was definitely form- 
ulated as being to “promote the general 
welfare and usefulness of banks and 
panking institutions, and to secure uni- 
formity of action, together with the 
practical benefits to be derived from 
personal acquaintance and from the dis- 
cussion of subjects of importance to the 
banking and commercial interests of the 
country, and especially to secure the 
proper consideration of questions regard- 
ing the commercial and financial usages, 
eustoms and laws which affect the bank- 
ing interests of the entire country.” The 
words “and for protection against loss 
by erime” were added to the foregoing 
at a later date. 

The subsequent history of the Asso- 
ciaton has been one of development and 
growth to meet the changing and ex- 
panding conditions of the country. The 
extent and varied interests of banking 
in the United States rendered advisable 
a division of activities within the basie 
principles laid down at the organization. 

In 1896 the trust company section 
was formed. In 1902 the savings bank 
section was organized; in 1906, the 
clearing house section; in 1910, the 
state secretaries section; in 1915, the 
national bank section; and in 1916, the 
state bank section. These “sections,” 
with the exception of the Clearing 
House and State Secretaries, were sub- 
sequently changed to “divisions.” The 
American Institute of Banking was 
formed in 1900 and was organized as 
a section of the association in 1908. 

Each of these sub-divisions of special- 
ied interests functions under its own 
elective president and other adminis- 
trative officers, covering their special 
fields in more detail than is attempted 
by the general activities of the associa- 
hon. 

The association as a whole is con- 
dueted by the general elective adminis- 
trative officers, with the general conven- 
tion as the supreme authority, with an 
executive council to exercise specific 
functions of administration and with an 
administrative committee to represent 
the council and administer the affairs 
of the association in the interim between 
meetings of the general convention and 
the couneil. 

Ih addition to the specialized activ- 
ies conducted by the divisions and 
sections, there are the offices of the gen- 
eral council; the protective department 
Which investigates crimes against banks; 
and also a number of commissions to 
study particular subjects of general in- 
lerest to banking and business, such 
a the Agricultural Commission; Com- 
merce and Marine Commission; Com- 
mittee on Par Collections, Economic 
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A Complete Envelope 





Service 





for Banks 


Registered Mail Envelope 


Made of tough Leather- 
ope with double sealing 
locks to insure complete 
protection and depend- 
ability in delivery. 





Flat and expanding 
styles. Sizes 334x634 to 
11%x15. The strongest 
and safest envelope for. 
registered mail. 


C—Lap Safety Seamless Mailing Envelope 


Millions Used. Annually 


If You Are Npt a Present User—You Receive Them in Your Mail. 


Watch for the C-LAP and Note 


its Delivered Condition 


For Filing Col- 
lateral, Trusts, 
Etc. 


Sizes, 4x9% to 
5x12 and larger. 
Flat and Expanding 
Styles with quarter, 
half or full length 
panels. Extracards, 
plain and printed, 
always in stock. 





Leatherope Label 
Holder Envelopes 





Stop Payment 
Check List 


Solves a common 
and _ troublesome 
problem in a very 
handy way. Price, 
$1.50 each. In- 
cludes 74 printed 
removable cards. 
Additional cards 
carried in stock for 


quick shipment. A Practical Conven- 


ient Safeguard 


. 


Let the Security Handle ALL Your Envelope Requirements 
WE MAKE MAILING AND FILING CONTAINERS FOR EVERY BANK NEED 


Bond Mailing Envelopes 

Collection and Remittance Envelopes 
Currency Mailing Containers 
Deposit Slip and Check Binders 
Heavy Mailing Envelopes 

Kraft Express Envelo; 

Loan and Mortgage Taveteoes 


Pass Book Covers 

Safe Keeping Envelopes 
Statement Envelopes 

Filing Envelopes of all kinds 
Letter and Legal File Folders 
Income Tax Wallets 
Expansion File Pockets 


Sole Makers of LEATHEROPE Mailing and Filing Containers 


ecurity Envelope @mpan 


use of ‘Specialties 








Established 1897 
Main Office and Factory-Minneapolis, U.S. A. 


Branch Offices: New York Cleveland 


Chicago Detroit San Francisco 





Policy Commission; Public Relations 
Commission; Insurance Committee; 
Committees on Taxation; Committees 
on Legislation; and the Committee on 
Public Education. The national head- 
quarters of the Association are at 5 
Nassau Street, New York City. 
Throughout its career the association 
has taken a stand for sound money. 
Many eminent men have served as pres- 
ident since its organization, the list with 
their year of office being as follows: 
Hon. Charles B. Hall, 1875; Alex- 
ander Mitchell, 1878; George S. Coe, 
1881; Lyman J. Gage, former Secretary 
of the Treasury, 1883; Logan C. Mur- 
ray, 1886; Charles Parsons, 1888; 
Morton MeMichael, 1890; Wm. H. 
Rhawn, 1892; M. M. White, 1893; 
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: Pierson, 


John J. P. Odell, 1894; Eugene H. 
Pullen, 1895; Robert J. Lowry, 1896; 
Joseph C. Hendrix, 1897; George H. 
Russell, 1898; Walker Hill, 1899; 
Alvah Trowbridge, 1900; Myron T. 
Herrick, former Governor of Ohio, now 
American Ambassador to France, 1901; 
Caldwell Hardy, 1902; E. F. Swinney, 
1904; John L. Hamilton, 1905; G. S. 
Whitson, 1906; J. D. Powers, 1907; 
George M. Reynolds, 1908; Lewis E. 
1909; F. O. Watts, 1910; 
William Livingtone, 1911; Charles H. 
Huttig, 1912; Arthur Reynolds, 1913; 
William A. Law, 1914; James K. Lyneh, 
1915; P. W. Goebel, 1916; Charles A. 
Hinsch, 1917; Robert F. Maddox, 1918; 
Richard S. Hawes, 1919; James S. 
Drum, 1920; Thomas B. McAdams, 1921. 
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Building Aerial “Highways” 


For twenty years this bank has played a very 
active part in the financing and building of the great 
automotive industries of the Great Lakes region. 


It has seen a score of well managed little shops 
grow into immense organizations affording lucrative 
employment for thousands of men. 


It is in the markets of the world that these pro- 
ducts have been sold. And it has been back through 
this Bank that millions and millions of dollars have 
returned to enrich the community. 


Because of this intimacy with the growth of auto- 
motive transportation, we have great faith in the 
ability of our people toenter also the aerial field and 
build permanent “highways’”’ leading out through 
space from the Great Lakes Region. 


Be sure and read of, if you cannot attend, the Second 
National Aero Congress held in Detroit in October. 


FIRST NATIONAL BANK 


vor rn OoltT 


MICHIGAN 


The First National Bank, the Central Savings Bank and the 
First National Company of Detroit, are under one ownership. 


Encourage Chinese Farming 

The Ministry of Agriculture and 
Commerce of China recently issued a 
circular order to the provinces pointing 
out the necessity of making special 
efforts to encourage the farmers in the 
improvement of their agricultural 
methods. Magistrates are instructed to 
appoint an official to look after the 
farming industry of the district and to 
take the necessary measure to arouse 
the interest of the farmer: in the im- 
provement of farming. The ministry 
also enjoins the local officials to culti- 
vate close relations with the farmers so 
that they can exchange views regarding 
agricultural questions. 

Dr. C. A. Reed, nut culturist of the 
United States Department of Agri- 
eulture, will arrive in China sometime 


this month for the purpose of investi- 
gating the walnut industry of China. 
He will make his headquarters at the 
College of Agriculture and Forestry, 
University of Nanking, Nanking, and 
from there make: trips into the walnut 
districts. In order to make Dr. Reed’s 
visit a profitable one, the College of 
Agriculture and Foresty is very anx- 
ious to get in touch with persons living 
in districts growing walnuts, either in 
orchards or as individual trees so that 
an itinerary niay be planned. When 
writing to the college, as much informa- 
tion as possible should be given regard- 
ing the extent of the industry, quality 
of nuts grown and any other informa- 
tion which would help in deciding on 
the advisability of visiting the region. 


The Gold Surplus. Riddle 

The dislocations of world finance, by 
draining other countries of a large part 
of their gold during the past two years 
and pouring it into the United States, 
have created, among many portentons 
problems, one that sooner or later we 
shall be compelled to solve. That problem 
is how to keep the gold deluge from dis. 
rupting our financial and business or. 
ganism. Gold is vitally needed by other 
countries to give stability to their eredit 
and eurrency; at the same time it holds 
a menace for us. So dislocated is the 
mechanism of international exchange 
that the world’s best thinkers and the 
strongest leaders have not solved the 
riddle. There is no present or remote 
sign of a turn in the gold tide away 
from our ports, and every week adds 
more to the surplus. 

As a basis of credit, gold seeks oc- 
cupation wherever it is lodged, and 
though the danger of a new inflation 
may not be immediate, and a measur- 
able expansion of banking credit may 
take place before its symptoms make 
themselves clear, the danger is ahead, 
and only a wise credit control will avert 
it. The memory of borrowers, in face 
of new opportunities, is proverbially 
short, and no matter what may be the 
lessons of experience, if credit is made 
available more and more easily, and if 
banks continue to lower their rates in 
order to find employment for their 
available but idle funds, borrowers will 
be encouraged more and more to ex- 
tend themselves in disregard of their 
real needs—The Mechanics & Metals 
National Bank. 


Farming in China 
To China the term “modern chemical 
fertilizer” is practically unknown, and 
Chinese farmers, who by the way, are 


universally ranked as the best soil 
judges, have neglected to make use of 
these European and American aids to 
agriculture. At the same time, the con- 
servative methods of cultivation of the 
Chinese, as well as their ancient use of 
organic residues, tend to be most: help- 
ful to the fertilization of the soil. The 
need of a maximum output of an agri- 
cultural product, however, cannot be 
ignored in view of the great mass of 
China’s population. The lack of 
proper irrigation and the up-to-date 
use of modern fertilizer prevent the 
country from advancing agriculturally. 
In agriculture retrogression is partic 
ularly due to the latter reason. The 
only factor that would tend to progress 
in the growth of mulberry trees and the 
resultant development of the silk im 
dustry is the use of fertilizer. 


Carter Stewart has been elected vice 
president and appointed cashier of the 
Public National Bank, of Houston, 
Texas, to succeed Stroud Kelly, t 
signed. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Piling up Municipal Debts 

The time has come to eall a halt to 
unproductive municipal borrowings. 
These have been of enormous volume, 
going far to increase the burden of state 
and municipal taxation which in some 
sections is probably two or three-fold 
what it was before the war began. 
Owing to the widespread demand for 
tax exempt securities, it has been so 
easy for municipalities to market their 
bonds that new issues have been put out 
often in reckless fashion. In this way 
a huge indebtedness has been created 
for future generations to pay off and 
in some instances with only slight re- 
gard for the present tax burdens of 
the communities involved. While this 
movement is perhaps less reckless than 
it was, it is still excessive, averaging 
more than $100,000,000 a month during 
the first half of 1922. It is easy to see 
that war demands revealed unexpected 
sources of taxation on the part of whole 
communities and that the authorities of 
some municipalities having seen how easy 
it was to market bonds have been led 
to put out more such securities than 
ought to have been issued by the bor- 
rowing eommunities. With taxation so 
enormously increased, however, it ought 
to be the aim of all communities to scale 
down such demands, especially for un- 
productive municipal improvements. 
Unless this is done forthwith by both 
states and municipalities the country 
will be threatened by enormously in- 
ereased taxation and an aggregate bur- 
den too heavy for the people to bear.— 
The First National Bank of Philadel- 
phia. 


Alterations have been completed 
greatly expanding the space available 
for the Pawtucket branch of the Rhode 
Island Hospital Trust Company. 





The Merchants National Bank of 
Aurora, Illinois, has opened a trust de- 
partment with full functions. The 
work of the department will be watched 
with interest as Aurora is within the 
shadow of Chicago and the ability to 
develop a strong trust department will 
encourage the development of this work 
in the smaller cities of the middle west. 


The vault of the Gainesville, N. Y., 
National Bank is being much enlarged 
to care for new safe deposit business. 
Other alterations are also being made. 


Work has been started on a new 
building for the Central Savings and 
Company of Monroe, Louisiana. 


The new two-story building will be of 
brick. 





A chapter of the American Institute 
of Banking has just been formed at 


Tampa, Florida, with an enrollment of 
over 80. 
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Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Our experience of over seventy-two 
years as a correspondent for other 
banks and our large resources, 
enable us to afford a connection 
that is at once profitable, prompt 
and constructive. 


We invite your account 


MARINE 
TRUST COMPANY 


OF BUFFALO 
Capital and Surplus, $17,000,000.00 
















Equipped 
to Serve Commerce 
at Home and Abroad 
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BANK 


OF NEW YORK 


Safe Deposit Vaults 
Foreign Exchange Department 

















Securities Department 


Credit Department 
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Trust Department + 


Serving Financial 
Institutions Since 1856 





BANKERS MONTHLY for OCTOBER, 1922 








SAFEGUARDING YOUR VAULTS 


ALL TELLERS ARE URGED 
TO “SIT UP AND 
TAKE NOTICE” 


NE of the most skillful forgers in 

the country is operating from time 
to time in the cities and all banks ought 
to be on their guard. His methods are 
unusual and, therefore, if care is used 
he will fall. 

He presents a check made payable 
well-known customer (many 
doctor) the endorsement on 
which is skillfully forged. He deposits 
the amount to the customer’s account 
and asks for a duplicate deposit 
slip. He returns in a short time with 
a check on which the customer’s name 
as maker is forged so skillfully that it 
defies detection and if it is paid the 
bank loses the amount. 

He is described as being about thirty 
vears of age 5 feet 8 inches or 9 inches 
in height, slim build, dark complexion. 

If you are asked to stamp a duplicate 
deposit slip or sign one, “STOP, LOOK 
AND LISTEN.” If the person making 
the deposit returns and requests the 
cash on a check purporting to be signed 
by your customer, delay payment and 
notity this oftice—Minnesota Bankers 
Association. 


to some 
times a 


The Citizens National Bank of Way- 
nesburg, Pennsylvania, has started work 
on a new building to cost $275,000 to 
be built of Indiana limestone and com- 
pleted within a vear. 


The exchange Bank of Stuttgart, 
Arkansas, is installing a new vault to 
be the largest in that part of the state. 


The Alarm 
That Leads 
Them All 


The Safety Burglar Alarm 

is safeguarding hundreds of 
and giving genuine 

satisfaction. 

Real protection at minimum 

costs. 


Send for Catalog 


Safety Burglar Alarm Co., Inc. 


16 Fulten St, W. GRAND RAPIDS, MICH. 


—— 
TU 


Forgeries in Ohio 

Cheeks bearing the forged signature 
of J. G. Stinchomb are appearing in 
Fostoria, Ohio, drawn against the First 
National Bank and the Union National 
Bank of that city. The checks are 
drawn on counter check forms of the 
two banks named and are made to 
appear as payroll vouchers, the amounts 
being $12.80, $18.75, $22.50 and $34.75. 
Individuals and merchants have been 
vietimized by this operator, he usually 
making a purchase of some small 
amount of merchandise and asking for 
the balance of the check in cash. 

J. G. Stinchomb is a contracting road 
builder and the party issuing these 
checks tells a story of working for Stin- 
chomb. The names of Harry Miller 
and Ralph Harris were used as payee 
on the checks so far received. 

Deseription of party is as follows: 
Height, about 6 feet; eyes, gray: part 
of teeth gone; speech faulty. Wore 
light brown suit. : 

Another party issued several checks 
against the Delaware Savings Bank, 
Delaware, Ohio, drawn in the name of 
J. J. Shea and payable to C. F. Miller, 
all of which are forgeries. The sig- 
nature of Shea is reported to be a very 
good imitation of the genuine. All 
checks appearing to date were cashed 
in Columbus Ohio. 

Still another check recently passed in 
Ohio ealls for attention. Check is as 
follows: Pay roll account of the Good- 
rich Tire & Rubber Co., Akron, Ohio, 
check in amount of $65.00 payable to 
Robert A. Channing, and signed The 
Goodrich Tire & Rubber Company, per 
J. H. Houser, treasurer. Check number 
is 1114, date, August 18, 1922 and is 
marked. “In Account With The Ohio 


‘Savings & Trust Co., Akron, Ohio.” 


The title of the rubber company is 
not correct, nor is that of the bank, but 
any one not definitely informed on these 
points would be easily caught on such 
paper. 

The proper name of the rubber com- 
pany is “ The B. F. Goodrich Company” 
and the title of the bank is “The Ohio 
State Bank & Trust Company.’ ” 


Look Out for This Man 


W. H. Gibson, alias John Anderson, 
alias Wm. E. Samuels, alias Geo. A. 
Bressler, alias Wm. Illington, alias 
Arthur Coleman. 

This crook is still traveling through 
Illinois and is described as follows: 
Height, 5 feet 10 inches; Agé, 35 to 50; 


Weight, 145-150; slender build, sharp 
features, smooth shaven, dark 
plexion and hair. 

In the last two cases reported this 
man has claimed to work for a railroad 
as a strike breaker or guard, in one 
case the Chicago and Alton and in the 
second ease the Illinois Central. In 
both of these cases, fortunately for the 
bankers, these items were taken “For 
collection only.” 


¢om- 


The Treasury Department in its eir- 
cular letter No. 500 describes a new 
counterfeit $10 Federal Reserve note as 
follows: 

“On the Federal Reserve Bank of 
Chicago; check letter ‘D’; series of 
1914; D. F. Houston, Secretary of the 
Treasury; John Burke, Treasurer of 
the United States; portrait of Jackson. 

“The number of the specimen at hand 
is G239608A. The workmanship on 
this note is so crude throughout that 
further description is deemed wnneees- 
sary.” 

Warnings of counterfeits are issued 
over the signature of Benjamin Strong, 
Governor. 


Bonds of the Chieago, Rock Island 
and Pacific Railway Company of Iowa 
are again making their appearance at 
banks, the latest report being from 
Wisconsin stating that two men have 
been working in the vicinity of Ocono- 
mowoe. They are described to be about 
52 years old, apparently foreign. One 
is of dark complexion and wears glasses 
and the other light complexion without 
glasses. They had in their possession 
two C R I and P, 4 per cent gold bonds, 
due in 2002, $1000 each, and tried to 
borrow money from the bank to pur- 
chase an automobile. 

If any of these bonds are presented 
at your bank, immediately wire the 
Wisconsin Bankers Association. 


Flash Light Photographs 


Warn your customers to wateh out 
for two men and a tall woman who sell 
flash light photographs. Their plan is 
to sell a flash light photograph of bus- 
iness men at their desks, price of which 
is usually from two to three dollars and 
is generally paid by check. Following 
the receipt of this check a number of 
forged checks appear, patterned after 
the one received and cash obtained. 

If you learn where these three are 
operating immediately notify the Min- 
nesota Bankers Association. 


Readere will confer a favor by mentioning THE BANKERS MONTHLY when writing to eur edvertisers. 
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Safetee Hada, i 
Plate Glass + |Plus| 


All the beauty, clearness and transparency of fine plate glass PLUS the 
absolute security of a bullet-proof glass. No wire mesh—nothing to 
interfere with vision. Just beautiful plate glass—plus Protection! 


A bank robber can shoot point 
blank at Safetee Glass—and his 
bullet is stopped as a stone wall 
would stop it. Police Departments 
in principal cities conducted experi- 
ments—shot 45 caliber steel—jack- 
etted bullets at. Safetee Glass— 
cracked the glass, but not one bul- 
let went through! 


Not only do you protect the 

money of your depositors by 

using Safetee Glass in your A 
Bank, but you absolutely 


Fh asi “— — of ~~ BULLET 

Safetes Glase you make their SIMPLY CAN'T 

Tae | Gree, 
IT 


Equip your Bank Messenger and Collection cars with Safetee Glass — for 
it is just as fine protection outside the bank as in. Remember— 
Safetee Glass is Plate Glass Plus—clear, transparent, and no wire mesh! 


Write Us for Literature, Booklets and Samples 


SAFETEE GLASS COMPANY 


Sole Manufacturers 


PHILADELPHIA, PENNA. 


Guaranteed by Its Makers ASERR Endorsed by Its Users 


keadere will confer @ favor by mentioning THE BANKEKS MONTHLY when writing te eur edvertisere. 
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Your Vaults 


need thorough testing and 
inspection by competent 
engineers. 


We specialize in consultation and 
inspection service upon bank vaults. 
We test all classes of building 
materials, supervise the erection 
of buildings, make examinations 
and prepare reports on properties, 
operations and processes of all 
kinds. 


Let Us Serve You 
ROBERT W. HUNT & CO. 
Engineers 


2200 Insurance Exchange 
Offices in Principal Cities 


Chicago 
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$20 Federal Reserve Note Counterfeit 

On the Federal Reserve Bank of 
Atlanta, Georgia; check letter “H”; 
face plate No. 33; W. G. McAdoo, 
Secretary of the Treasury; John Burke, 
Treasurer of the United States, portrait 
of Cleveland. 

This counterfeit appears to have been 
printed from lithographic plates on 
paper believed to be genuine and ob- 
tained by bleaching genuine bills of 
smaller denominations. The bill is 
crudely printed, the portrait of Cleve- 
land being particularly bad. The num- 
bering looks as though it were done by 
hand and should be the means of detect- 
ing the counterfeit if examined. 

The Kanawha Bank & Trust Co., will 
build a $25,000 addition to its building 
in Capitol street, Charleston, W. Va. 
The adjoining building will be razed 
to make way for the improvement. 


DEPOSIT BOXES 


UNIT CONSTRUCTION 


THE 


J. BAUM SAFE & LOCK CO. 


613 to 625 East Front Street 
CINCINNATI, OHIO 


Send us your specifications and 
let us submit our proposition. 


Lonson Coin Boxes will save considerable space in your vault because the boxes stack up and 
' s. .The label on each box shows the denomination and amount contained. 
an hour is saved in checking up this way and the necessity of recounting is entirely eliminated. 


Profit by the Experience of these Three Banks 


_  ‘*We are very much pleased with the Lonson Way of handling our coin in the vault, it surely 
is a marvel for neatness and facilitates the checking up.’-—Farmington State Savings Bank, 


occupy all corners. 


Farmington, Mich. 


“We consider Lonson Coin Boxes to be the most practical, convenient and easiest method of 
counting and storing coin that we have ever found.’’—Bank of Clarkson, Clarkson, K 


‘‘We have found Lonson Coin Boxes to be a great saver of 
boxes are readily stacked.’’—Wilber National Bank, Oneonta, N. 
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| “dl Lonson Manufacturing Co. 


Let Us Serve You 
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Save in Your Vault 


Space for Coin Storage 


Time in Checking 


Many 


y. 
. in our storage vault as the 


Lonson Coin Boxes are made in two styles— 
the De Luxe for UNWRAPPED coin at $6.00 
per dozen. The Utility for WRAPPED coin 
at $3.00 per dozen. Both are made to hold 
amounts and denominations as. follows: 


No. | Pennies $ 5.00 No. 4 Quarters $100.00 

*“ 2Nickels 20.00 ‘* 5 Halves 00.00 

Dimes’ 50.00 “ 6Dollars 100.00 
Your trial order shipped on approval 


Write Us Ask Your Dealer 
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Warning 


The Farmers and Miners State Bank 
of Belt, Montana reports the loss of 
their Certificate No. 1725, issued in 
favor of Elizabeth Alber in the. 
amount of $1,700.00, either lost or 
stolen in Butte, Montana. Payment has 
been stopped on this certificate. If 
presented decline payment, hold, and 
immediately telegraph the Farmers and 
Miners State Bank, Belt, Montana. 

The Bank of Belfry, Belfry, Montana 
reports the loss of their cashier’s checks 
No. 11077 in the amount of $861.08 and 
No. 11078 in the amount of $219.60 
issued to C. D. Berry of Morgantown, 
West Virginia. Payment has been 
stopped. If presented, decline pay- 
ment and telegraph Bank of Belfry, 
Belfry, Montana. 

Warning comes to be on the watchout 
against the operations of Len E. Boyd, 
alias W. S. Hampton, alias E. A. Scott, 
who has defrauded banks in Colorado, 
Oklahoma and Louisiana. 

His method of operation is to open 
up a checking account, depositing about 
$150 in cash and then a few days 
later present a forged cashier’s check 
in the amount of $500 and in the case 
of the two banks at Colorado Springs, 
upon presenting the $500 cashier's 
checks at each bank he secured $400 
worth of American Bankers Association 
Travellers’ checks. 


The Liberty Bank of Buffalo expect 
to move their Genesee street office into 
a new $50,000 building about the first 


of the year. The branch is to be fully 
equipped with vault and similar equip- 
ment. 

Work has beeen started on the new 
$250,000 building for the Exchange Na- 
tional Bank of Tampa, Florida. 


C. M. Hijerleid of Stillwater, Minn, 
has purchased an interest in the First 
State Bank of Northome and will 
become eashier of the institution. 


A five story bank and office building 
is to be constructed for the First Na- 
tional Bank. of Pomona, California. 


The Rockwood, Georgia, Bank and 
Trust Company are planning to remodel 
the present building with a finish of 
terra cotfa and stone. 

Negotiations are in process for the 
consolidation of the First National and 
the Crocker National Banks of San 
Francisco. 

C. F. Gorman has been elected vice 
president of the Pacific-Southwet 
Trust & Savings Bank, Long Beach, 
California, branch. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our..advertisers. 
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UNION TRUST COMPANY’S 


New Building at Cleveland, Ohio 
will be supplied with 


Diebold Vault Equipment 


Let us prepdre specifications and data 
for you with no obligation on your part 


DIEBOLD SAFE & LOCK COMPANY 
CANTON, OHIO 


CHICAGO NEW YORK PROVIDENCE 
DETROIT TON ST, PAUL 
CLEVELAND BALTIMORE MINNEAPOLIS 





A Tricky Mule Buyer 

The Missouri Bankers Association is 
endeavoring to locate a man who has 
defrauded a Missouri banker. The 
party in question is between 35 and 38 
years old, weight about 160 pounds, has 
blue eyes, sandy hair and sandy com- 
plexion. At the time he was last seen 
he was wearing a khaki shirt, striped 
trousers and a large black hat. 

His methods are very smooth and 
tricky and will bear watching. 

He came into town and registered at 
the hotel; called up one of the prom- 
inent farmers, asking him in to talk 
over the mule business. He told this 
farmer that he wanted to buy mules 
direet from the farmers, and not through 
the local buyers. He took the farmer 
into the bank with him and there stated 
that he had bought mules through this 
section of the country during the war. 
He deposited a check for $5,000 for 
collection, and presented a check for a 
smaller amount bearing the endorsement 
of the farmer who introduced him. This 
endorsement later proved to be a forgery. 
His right thumb was bandaged as though 
injured, and he asked the farmer to 
write his name and telephone number 
in a book, indicating his own inability 
to write on account of the crippled 
thumb. He spent several days in the 
vieinity with the farmer who introduced 
him at the bank, looking for mules, 
ostensibly to buy a carload. 

The defrauded bank states that the 
bank at Cameron, Missouri, advises that 
the Ira Whitaker there has not been 
out of the community. The check used 
in the forgery was a printed one of 
Tra Whitaker’s from a bound book of 
checks in the possession of the man rep- 
resenting himself to be Whitaker. 

If this fellow shows up, have him 


arrested and wire the Missouri Bankers 
Association. 


Ogden Butler, assistant cashier of the 

National Bank of St. Johnsville, 

New York, has tendered his resignation, 

to assume the management of the bond 

department of the. Utica, New York, 
City National Bank. 


THE TYPICAL BUYER 
OF AN AUTOMOBILE 


‘ TRIKING facts in connection with 

the automobile trade are brought 
out by the Cleveland Trust Company 
in their mid-month business bulletin for 
September. 


“The number of automobiles manu- 


factured in this country during the first 
eight months of this year,” says the bul- 
letin, “is practically equal to the num- 
ber made during the entire 12 months 
of 1921. The output of passenger cars 
and trucks during the record year of 
1920 was 2,205,000 and it has been gen- 
erally believed that the high figures for 
that year of prosperity would not be 
equalled for many years to come. Al- 
ready it is evident that this year’s out- 
put will closely approach the volume 
reached in 1920, and it is possible a new 
high record may be reached.” 

The bank quotes figures based upon 
many thousands of transactions which 
show that the typical purchaser of an 
automobile may be described as follows: 


He is a married man 33 years old. 
He has a bank account and carries 
life insurance. 


He buys a $1,400 car and pays $700 
down. 


He pays the balance at the rate of 
$100 monthly. 

His monthly income is $350. 

He owes real estate in which his 
equity is $5,000. 

He -has personal property worth 
about $2,000. 

This is not his first car. 


“These facts” continues the bank, 
“oo far toward explaining the ability of 
the country to absorb new ears this 
year at the rate of a quarter of a mil- 
lion a month, of which about one-half 
are of makes more expensive than 
Fords. 

“The tide of business is rising and 
will probably continue to do so for 
many months to come,” adds the Cleve- 
land Trust Company. “There is no 
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present prospect that the revival will 
either terminate or suffer a serious re- 


verse in the near future,” the bank 
asserts. 


“Business recovery has now been . 


definitely under way for-one year,” says 


-the bulletin. “It has been retarded but 


not stopped, by the coal and railroad 
strikes, for its momentum has been too 
great to be seriously checked by even 
these widely effective disturbances in 
two of our truly fundamental industries. 

“There have been five great factors 
in the process of business recovery. 
The first was the working off of the ac- 
cumulated stocks of high priced goods 
left on the hands of producers and 
dealers when prices collapsed in 1920. 
This has been greatly stimulated in re- 
cent months by rising prices and in- 
creased purchasing power resulting 
from expanding payrolls. The second 
factor was the abundant supply of 
funds that became available after prices 
dropped and interest rates fell. 

“The third stimulating influence was 
the great building boom which is still 
under way, creating new high records 
in the construction industry and rapidly 
cutting down the building shortage left 
as a result of the war years. 

“The fourth of these constructive 
factors was the unprecedented and 
unexpected activity in the automobile 
industry. The fifth is just now 
becoming actively effective. It is the 
abundant crops of the present season, 
already partly harvested, and promising 
to imcrease greatly the purchasing 
power of the agricultural sections of 
the country. 

“Settlement of the bituminous coal 
strike with the sharp upturn in produc- 
tion at the mines is being reflected in 
better operations in the steel industry. 
During August the outputs of pig iron 
‘and of steel ingots were curtailed.” 


crore 
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INTERNATIONAL TRADE 
DECLINING 


ORLD international trade in the 

first half of 1922 shows a material 
decline in stated value when compared 
with the corresponding period of 1921, 
and of course a big fall off when com- 
pared with the high record year 1920. 
Official reports of 18 principal coun- 
tries representing about 60 per cent of 
the world’s normal trade indicate that 
the stated value of their international 
commerce in the first half of 1922 is 
about 13 per cent that of the 
same period in 1921. 


below 


The total foreign commerce of these 
18 countries, reduced at the par of 
exchange to the common unit of 
United State dollars, aggregates approx- 
imately ¥#19,000,000,000 value in the 
tirst 6 months 1922 against $22,000, 
000,000 in the corresponding months 
of 1921, and suggest that the nominal 
value of world international trade 
in the full year 1922 may approx- 
imate #60,000,000,000 against $70,000,- 
000,000 in 1921, and $90,000,000,000 in 
the high record vear 1920, but still 50 
per cent greater than that of the year 
preceding the war, 1913, when world 
international trade aggregated $40,000,- 
000,000. 

The reduction in the 1922 
apparently oecurs in 
manntfactured 


movement 
large degree in 


articles. A. careful ex- 
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amination of the import and export 
records of the countries named shows 
that 10 of the 18 countries report 
increases in their exports and only 
four show material increases in imports. 
Moreover, the countries which have in- 
creased their exports in 
almost 
group, 


1922 belong 
exclusively to the agricultural 
while the limited number in- 
creasing their imports are in most cases 
of the class dependent on foreign coun- 
tries for food and manufacturing ma- 
terial. In the case of the United States, 
which is one of the four countries in- 
creasing imports in 1922, the increase 
is apparently due in large part to the 
abnormal importation of the classes of 
goods on which higher duties are 
promised in the pending tariff measure. 
On the other hand the countries show- 
ing a decline in their exportations 
belong almost exclusively to the group 
producing manufactures 
tion, notably 


for exporta- 
Great Britain, Franee, 
Netherlands, Italy, and the United 
States. Japan is the one manufactur- 
ing country showing an increase in ex- 
ports in the six months’ period under 
consideration. Still another indication 
that the decline in 1922 trade occurs 
chiefly in manufactures is found in the 
fact that the great agricultural coun- 
tries, which are naturally large import- 
ers of manufactures, have as a_ rule 
made no increase in their imports in 


1922 despite the fact that they have 
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Are You Neglecting 
93% of Your Depositors ? 


AN extensive investigation by 
us developed the fact that 
only 7 out of 100 bank depositors 
are safe deposit box renters! Does 
this coincide with your experience? 


Barshal Service develops this neglected, 
but important, field. Safe-deposit boxes 
are a strong tie to bind your depositors 


Under the Barshal Unit Plan, your safe 
deposit box equipment may be logically 
and regularly expanded to meet the in- 
rb Barshal equip- 
ment is superior in construction. 
gests strength and security and begets 
Barshal merchandising ser- 
vice actually builds business for you. 


Complete information ts available at your 
We suggest you write today. 
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RAND MSNALLY & COMPANY 
Clark, Harrison and La Salle Sts. 
Chicago, Ill. 
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Fj Here's my $5.00.* Please enter my name 
for a year’s subscription. 
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*To the United States, Canada, Alaska, Hawaii, the Philippines, 
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increased the value of their agricultural 
exports. 

This decrease of approximately 13 
per cent in the stated value of world 
trade in 1922 is apparently due in large 
degree to a reduction in the quantity of 
merchandise entering commerce rather 
than a marked decline in prices in the 
period under consideration, though the 
fall in trade figures in 1921 was chiefly 
due to lower prices. In fact world 
prices in 1922 have in many articles ot 
international commerce materially ad- 
vanced and are also perceptibly higher 
than a year ago. The import figures of 
the United States, which are based on 
the value of the imported articles in the 
countries from which drawn and thus 
supply an_ exceptionally convenient 
measurement of world prices, show in a 
majority of higher average 
price in 1922 than a half year earlier 
and are in many instances higher than 
a full vear ago.— Bani 
of New York. 


cases a 


National City 


Osear F. Woods has been elected pres- 
ident of the Seeurity Savings Bank, 
Perry, Iowa, and is succeeded as vice- 
president by Sidney B. Dodge. 


M. J. Schultz has been appointed 
cashier of the Coast National Bank, ot 
Fort Bragg, California, recently or- 
ganized to sueceed the First Bank otf 
Savines and the First National Bank. 
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New York 


Daily Evening 


A Newspaper’s Responsibility to 
the Public It Serves 


“pee Banker’s watchword is “Responsibility,” and few newspapers 


in the history of American journalism have ever evidenced so stead- 
fast a sense of responsibility to their reader as hss THE WORLD. 


Recognition of this has come from distinguished authorities. 


A jury representing the faculty of the school of Journalism of Colum- 
bia University bestowed the Pulitzer Gold Medal for 1921 upon THE 
WORLD for “the most disinterested and meritorious public service 
rendered by any American newspaper during the year.” 


Previous to this, the schools of journalism cf the University of 
Syracuse, the University of Wisconsin and the University of Illinois, by 


vote of their student bodies, bestowed upon THE WORLD first place in 
Public Service. 


It is only natural that financial advertising which meets the exacting 
requirements of the Financial Department of THE WORLD partakes of 
this sense of responsibility which builds reader-confidence, without which 
no advertiser can long hope to succeed. 








Mallers Building Pulitzer Building Ford Building 
Chicago New York | Detroit 
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| OFF FOR INVESTMENT 
| BANKERS’ CONVENTION 


ce wo wal | 

FOR a year California investment 
CONTINENTAL SERVICE bankers have been appealing to 
| members of the Investment Bankers’ As. 
| sociation to spend their vacation in 
California as well as to attend the 
annual convention to be held at Del 

Monte October 7-12. 


Plans for the trip start when six 
special trains leave Chicago, September 
30, and cross the California state line 
October 3. 


The Chambers of Commerce and 
business men of Sacramento will 
provide automobiles for a trip to the 
show places of the city, including 
Sutter’s Fort, out the Natomis road to 
view gold dredgers in operation, and a 
jaunt over California’s famous paved 


highways through the ranches of the 
| R ANSI | Sacramento valley. 


At Fresno the specials will be parked 
for the night and the visitors will be 
. guests of the San Joaquin Light and 
ONTH in and month out Power Company, the Chamber of Com- 
i" ‘. merce and Fresno business men. The 
the transit services offered trains will leave Fresno at 10 p. in. for 
b Los Angeles. 
by this Bank give new demonstra- In Los Angeles, California invest- 


° > ment bankers of the Southern section 
tions of speed and efficiency. It of the state will take over the entertain- 


: ° ° ° ment from 7:45 in the morning until 
is more than a main-line service. midnight. There will be visits to the 


' motion picture studios, golf at the 
It reaches into the by-ways. many country clubs, an informal dinner 
and dance at the Hotel Ambassador in 


. e243 > the evening, trips to the beaches, 
Connections of long standing with through the orange groves and to the 


thousands of banks a specialized myriad points of interest. 
b 


The trains will leave Los Angeles at 
department with 300 highly 2 a. m. for Santa Barbara, where they 
‘. will arrive at 6:30 a. m., and will be 
trained employes, and experienced parked in Santa Barbara within a 
block of the beach and the famous bath 

and expert management make house and plunge. 


possible the greatest dispatch an d The Santa Barbara banks will provide 


an-automobile ride into the country, 
. : : visiting the old mission, then to the polo 
the saving of time and interest. field over the hills, where lunch will 
. be served during the progress of a polo 
game. 
; ; : . The trains will leave Santa Barbara 
Bankers we invited to investig ate at any time the delegates desire, arriv- 
and test our transit service. ing in Del Monte the following morning. 


Between sessions of the convention 
entertainment of many kinds, which 
ean be found at Del Monte, will be 


‘ T provided. These include polo, golf on 
The CONTINEN AL and two famous courses, swimming, tennis, 
horseback riding, trap shooting, boat- 
COMMERCIAL ing, salmon fishing, hunting, and drives 
to points of historic interest. 
B A N K S San Francisco will be host Friday, 


Oct. 13, when the day will be given over 
CHICAGO to lunches, golf, sightseeing tours, all 
reaching a climax in the big “doings” 
at the Bohemian Club. Special trains 


will begin the return trip October 14th 
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GOOD SHOWING MADE 
BY U. S. TREASURY 


HE United States Treasury closed its 

books for the fiscal year 1922, which 
ended on June 30, with a surplus of 
$313,801,651.10, instead of the deficit 
of $24,468,703 which was in prospect 
when the estimates of receipts and ex- 
penditures for the year were submitted 
to Congress by the President last De- 
cember. The total ordinary receipts of 
the Government for the vear amounted 
to $4,109,104,150.94 as compared with 
an estimate of $3,968,453,663. Total 
expenditures, on the other hand, were 
$3,795,302,499,84 as compared with an 
estimate of  3,992,922,366. Receipts 
were therefore $140,650,517.94 greater 
than was expected and expenditures 
were less by $197,619,866.16. 

The Treasury Department attributes 
“the better showing which has been 
made” to “a combination of several 
factors.” Custom receipts proved to be 
larger than for any previous fiscal year 
in the history of the Government. They 
amounted to $356,443,387.18 as com- 
pared with the estimate of $275,000,000. 
Income and profits taxes brought in $2,- 
068,128,192.68, as compared with an 
estimate of $2,110,000,000, but miscel- 


laneous internal revenue _ receipts 


amounted to $1,104,500,000, an increase 
over the estimate of more than $40,- 
The total of internal revenue 


000,000. 





Exchange and Your 


Canadian Security Drafts 


American investors are becoming 
increasingly interested in the buy- 
ing and selling of Canadian internal 
During the past six 
months Canadian stock brokers 
probably handled more American 
business of this kind than ever 


securities. 


before. 


American bankers who are called 
upon to collect “security” drafts 
on Canadian brokerage houses, can 
save money for themselves and 
their customers, by routing these 
drafts through the Foreign Ex- 
change Department of this bank. 

Close rates for Canadian exchange 
will enable them to obtain the 
largest possible number of American 
dollars for their Canadian funds. 


A Canadian Bank for Canadian Business 


Union Bank of Canada 


New York Agency, 49 Wall Street 
Resources Over $152,000,000 
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receipts, $3,213,253,256.78, 
fore almost exactly the estimated $3,- 


was there- 
214,500,000. Miscellaneous revenues, 
including Panama Canal tolls, which 
accounted for $11,747,092.47, vielded a 
total of $539,407,506.97 as compared 
with an estimated $478,953,663, the dif- 
ference being due chiefly to increased 
realization on property and_ securities 
and the sale of about $44,000,000 of 
Federal Land Bank bonds owned by the 
Government. 

The decrease in total expenditures is 
accounted for by the postponement to 
next year of expenditures on account of 
the railroads and by unexpectedly large 
realization upon railroad obligations 
held by the Government, particularly 
equipment trust notes, which gave the 
Government a credit on this item of 
$56,000,000 as against a proposed ex- 
penditure of $337,000,000. That a 
very large share of the credit for the 
deerease in estimated expenditures was 
due to the efforts of the Business Or- 
ganization of the Government, under 
the inspiration of General Dawes and 
his Budget Bureau associates, to keep 
the expenditures at a minimum, cannot 
be doubted. Under Secretary of the 
Treasury Gilbert makes note of this in 
his report. He the. results are 
“due to the unremitting efforts of the 
Government departments and establish- 
ments under the firm leadership of the 
President to reduce current expenditures 


says 
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HE New York Trust Company 

offers to corporations, firms and 
individuals, a thoroughly modern and 
complete commercial banking service, 
including a highly developed credit 
information service which is available . 
to customers. 


Special conveniences are offered to those 
engaged in foreign trade. These include 
foreign credit information and current 
data bearing upon foreign markets and 
trade opportunities. 

Long experience, covering the entire 
field of trust service, enables us to offer 
unexcelled facilities for the administra- 
tion of all personal and corporate trusts. 


The New York Trust Company 
Capital, Surplus & Undivided 
Profits 


100 BROADWAY 
$7TH ST. & FIFTH AVE. 





to the utmost limits 
proper administration.” 

The unexpected increase in revenues 
during the year and the savings which 
were accomplished enabled the Treasury 
Department to make a reduction in the 


consistent with 


public debt of $1,014,068,884.23. On 
June 30 the total gross debt of the 


United States amounted to $22,963,- 
381,708.31 as compared with $23,977,- 
450,552.54 on June 30, 1921. This re- 
duetion in the debt was accomplished, 
first, in the amount of $442,694,600, 
through retirements on account of the 
sinking fund and other public debt ex- 
penditures chargeable to ordinary re- 
ceipts; second, in the amount of $227,- 
572,593.13, through the reduction in the 
net balance in the general fund of the 
Treasury on June 30, 1922, as com- 
pared with June 30, 1921; and third, 


_on aceount of the above described sur- 


plus of ordinary receipts over total ex- 
penditures chargeable against ordinary 
receipts —The Budget, New York. 


Plans for a two-story bank building 
for the Security Trust and Savings 
Bank of Los Angeles have been com- 
pleted. The building is to be constructed 
at Eagle Roek, California. 





Ground has been broken for the new 
building of the National Bank of 
Royersford, Pennsylvania. It is to be 
30 by 75 feet, of Indiana limestone. 





- $27,000,000 
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The following legal 
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ANSWERS TO IMPORTANT 
LEGAL QUESTIONS 


questions taken from a 


recent bulletin of the Illinois Bankers’ Association. 
furnish information on special points of law 


QUESTION: We have a checking 
account in the name of R. C. Blank, 
administratrix, showing balance’ of 
$351.78. A check for this amount was 
issued in August 1921, by the adminis- 
tratrix, payable to an heir as the balance 
of his part of the estate. 

The administratrix has died and the 
above mentioned check is still outstand- 
ing and unpaid. This check was pre- 
sented for payment, after the death of 
the administratrix, but we asked the 
payee to wait until we learned more 
about the status of this account. 

ANSWER: This bank wis correct 
in refusing payment of check drawn 
by R. C. Blank, administratrix, after 
it had notice of the death of the drawer. 
The bank should have the consent of 
the administrator or executor of the 
estate of the drawer of the check the 
same as though she had not been acting 
in a representative eapacity. The 
holder of this cheek has a preferred 
claim as a trust fund claim against the 
estate of the deceased drawer of the 
check, or if the estate of which R. C. 
Blank was administratrix has not been 
closed, the Probate or County Court 
having jurisdiction over that estate would 
have authority to enter an order author- 
izing the administrator de bonis non 
of that estate to pay the for 
which the check was issued. 

QUESTION: In writing a chattel 
mortgage is it necessary to enumerate 
the different articles or pieces of prop- 
erty in the mortgage or could one 
simply state all the personal property 
of the said mortgagor? Would this 
cover all his personal property wherever 
situated? 

Could we take a chattel mortgage on 
corn not yet planted but in the mort 
gage described the different land on 
which the mortgagor intended to plant 
the corn? If after the mortgage eorn 
was planted on the tracts described in 
the mortgage which was given before 
the planting of the corn, would this 
mortgage hold good? 

ANSWER: To avoid any misun- 
derstanding it is always advisable -in 
writing either a chattel mortgage or 
bill of sale to enumerate so far as is 
reasonable the different articles or 
pieces of property covered by the mort- 
gage. Where this property can be 
divided into classes it is all right to do 
so by referring to them as “one lot of” 
but not advisible to say “one lot of 
farming implements.” The largest and 


elaim 


most valuable of all of the items should 
be specified and where they have num- 
bers, such as engine numbers, the num- 
bers should be given to permit of ready 
identification. Otherwise, if the gen- 
eral phrase were used such as “all per- 
sonal property of mortgagor,” the ques- 
tion might be raised, what was alk 
the personal property owned by the 
mortgagor as of the date of the mort- 
gage? All of the important and most 
valuable pieces should be mentioned 
singly; where stock is covered, the 
kind of stock and number of head 
should be given, and if they are of 
different values, so many at such and 
such a value per head, ete., and the 
same is true of horses, and where horses 
have names, they should be referred to 
by their names and by description as 
to color and. kind, if blooded stock. 

It would not be safe to take a chattel 
mortgage on corn not yet planted and 
in the mortgage to describe the land 
on which the mortgagor intended to 
plant the corn. A new mortgage should 
be taken on the growing crop or an 
agreement and in the interim to give a 
chattel mortgage on the corn crop after 
it had been planted. 


QUESTION: We issued our cer- 
tificates of deposit in the name of “John 
Blank” payable to “self.” He died re- 
cently and all of the heirs being of 
legal age they wish to settle the estate 
among themselves without having the 
court appoint an administrator and 
have requested that we pay our cer- 
tifieates standing in the name of Mr. 
Blank (deceased) to them. 

If we pay the heirs or their author- 
ized representative the money on these 
certificates and take a receipt signed 
by all the heirs in which payment is 
acknowledged and also state in this 
receipt that they agree to reimburse us 
for all damages or costs we may suffer 
as a result of this payment of money to 
them, would we be protected from 
claims filed by creditors against the 
estate? If there were minor heirs could 
this be handled in this way? If not, 
what would be the proper procedure? 

ANSWER: This bank should take 
an affidavit from all the heirs at law 
covering the heirship and reciting that 
the decedent died intestate, i. e., without 
a will, if such was the ease. The heirs 
should also enter into an indemnifying 
refunding bond to the bank for twice 
the amount of the certificates of deposit. 
The bank should also take the receipt 


of the adult heirs. The bond will 
protect the bank to the extent of the 
financial worth of the signers for the 
damages or costs which the bank may 
suffer as a result of the payment of the 
money to them. In the absence of- 
probate, claims would not outlaw for 
at least seven years. 

If there are minor heirs, I would not 
advise the bank to pay out this money, 
in which event there should be either 
administration on the deceased custom- 
er’s estate or appointment of a guar- 
dian for the minors to whom should 
be paid the respective distributive shares 
of such minors in the fund. The 
bank should also have the consent of 
the State Treasurer and Attorney Gen- 
eral before paying over this money. 

I would advise this bank to dis- 
continue issuing certificates of deposit 
payable to the order of “self” as there 
is a possibility that certificates so writ- 
ten might be construed as being payable 
to the order of “ourselves,” i. e., the 
bank, requiring the endorsement of the 
maker before becoming negotiable. 
Certificates should be made “payable 
to the order of A. B.” 

Our administration statute expressly 
sanctions the settling of an estate with- 
out probate where all of the heirs are of 
legal age and the estate is solvent and 
consists only of personal property. 
The bond question is also designed to 
protect the bank against claims and 
eredits. The bank should further protect 
itself by paying the funeral bill out of 
the fund and the doctor bills and other 
expenses attendant upon the last illness 
of the deceased, such claims being pre- 
ferred claims should there ever be an 
administration. If such items are paid 
by the heirs direct out of other funds, 
the production of the paid receipts 
should satisfy the bank, if such paid 
receipts are left in the custody of the 
bank in connection with the other 
papers above mentioned. 

QUESTION: We have a very in- 
complete signature file. A number of 
our active accounts have been taken 
and we have no signatures for them at 
all. In some cases we are paying checks, 
say John Brown was the account, 
signed by his wife and a son or maybe 
a daugther, without signature cards 
showing they are authorized to sign. 

Would you suggest that we go 
through and get this signature file up 
to date? My father has the idea, 
though he is not sure, that our respon- 
sibility is lessened somewhat if we do 
not try to get this file up to date. 
Where the accounts are joint accounts 
had we better have our signature ecard 
show that fact, ete.? 

ANSWER: There will be less re 
sponsibility and less likelihood of 
trouble, and any trouble more easily 
met by this bank, if its signature file 
is brought up to date. I approve forms 
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and for joint survivorship accounts. 


QUESTION: We recently cashed a 
check which came to us through local 
clearings, of the A. Company, a div- 
idend check, which was signed by a 
party who was not authorized and who 
had not been employed by the A. Com- 
pany. We Have learned since that a 
eertain individual who had access to 
the office of the local printing company 
that made up the checks for the A. 
Company, stole some blank checks out 
of that printing company’s office. We 
have complained to the printing com- 
pany of their carelessness in having 
ehecks in their office which can be stolen 
and negotiated fraudulently. 


It seems as though some companies 
are making a practice of printing more 
than the amount ordered and retaining 
the balance themselves, generally just 
a few cheeks. Just how this practice 
ean be stopped we do not know. 


The A. Company have advised us 
that they received a telegram about the 
time this check was cashed in California, 
from a company whose endorsement 
appears on the check and who appar- 
ently cashed it, asking whether or not 
the check was genuine. The A. Com- 
pany promptly wired that it was not 
geniune, but it appears it was negotiated 
by that company, nevertheless, and as 
stated above, we paid it by oversight. 
We have returned the check to our cor- 
respondent with instructions to take it 
up with their Western correspondents, 
asking a refund. We secured an affi- 
davit from our eustomer that the check 
was not genuine. 


We should appreciate a word from 
you regarding the different phases of 
this matter and who you would con- 
sider responsible. We understand there 
have been several decisions in Illinois 
to the effect that although a bank does 
pay a check bearing a forged signature 
of one of its customers, if the party 
negotiating it was negligent in- not 
taking the proper precautions to ascer- 
tain whether or not the transaction was 
bona fide, the loss shall be on such neg- 
ligent party. 


ANSWER: This involves the rule 
that a drawee cannot recover money 
paid upon a forged check to a bona 
fide holder, the drawee being presumed 
to know the signature of its customer. 
Some courts hold that a bank taking 
a forged check from a stranger without 
inquiry as to his identity, is not suf- 
ficient negligence to deprive such bank 
of the status of a bona fide holder so 
a to make it liable to refund to the 
drawee. Court decisions to this effect 
are found in New York, Maryland, 

esota and Vermont, but more 
courts hold that a bank cashing a check 
for a stranger should make reasonable 
inquiry as to his identity, and by en- 
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submitted both for individual signatures 


INCE its organization over ‘ie years ago, dur- 


ing which time it has continued under the same 
management, 


THE NATIONAL BANK OF THE 
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has constantly endeavored to be of the right sort of assis-~ 
tance to its patrons. That the relationship between the 
bank and its customers has proved mutually pleasant and 
profitable is evidenced by the substantial success of both. 
To those desiring this exceptional banking service in 
Chicago, the management continues to offer its facilities 
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dorsing the check impliedly represents 
it has. performed that duty, and that 
where inquiry is not made, the rule 
that the drawee is bound to know the 
signature of its customers does not 
apply. Decisions to this latter effect 
are found in twelve states but IlInois 
has no decisive decision as yet on this 
question. In the ease of First National 
Bank of Quiney v. Rieker, 71 Ill. 439, 
there are expressions which would in- 
dicate that when the question presented 
by this inquiry comes squarely before 
the Supreme Court it will follow the 
majority of decisions. 


In passing it may be said that no 
liability is created by the bank guaran- 
tee of prior endorsements in such cases, 
as that does not include a guarantee of 
the genuineness of the signature of the 
drawer. The Ricker ease is not squarely 
in point with the facts set forth in this 
inquiry, but it was held in that case 
that where the holder of a forged check 
presented it to the drawee had received 
payment on it and withheld knowledge 
which he then possessed of faets which 
rendered it morally certain that the 
check was a forgery, he was not in a 
position to set up in a suit brought to 
recover back the money that the drawee 
was presumed to know the signature 
of its own depositor and that the 
drawee was estopped to say he is mis- 
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taken. Our Illinois courts, as do courts 
generally, hold that where a wrong has 
been committed and one of two innocent 
parties must suffer, that one must suffer 
who enabled the wrong to be done or 
started in motion the machinery which 
ultimately caused the 

In the 


loss. 

case covered by the inquiry it 
appears that the company which en- 
dorsed and cashed the check wired to 
the maker of the cheek asking whether 
the check was genuine or not. It does 
not appear whether they made this in- 
quiry before they cashed the cheek or 
afterward. In other words, at the time 
they cashed the check they may have 
been entirely innocent and shortly there- 
after into of facts 
which led them to question the validity 
of the check and that they wired to 
satisfv themselves, possibly with the 
idea that if the check was not genuine, 
they could immediately take steps to 
protect themselves. It would hardly 
seem possible that they would cash the 
check after they were advised by wire 
that it was not genuine. If the amount 
involved is sufficiently large to warrant 
the expense, the bank should endeavor 


came possession 


to recover by suit. 
QUESTION: At the last examina- 
tion of our bank by the State Banking 


Department, we were carrying checks in 
the sum of $235.50, which if charged to 
the accounts of drawers would perhaps 


increase over-drafts $50.00. We were 


BANKI 





carrying these items as eash items and 


did show an overdraft 


not account on 
our books as we are trying hard to 


prevent the over-draft accounts and in 
this manner did not show over-draft; 
and if we had, the amount of the same 
would have been very much _ smaller 
than the total of the checks which we 
were using as cash items. Our action 
in the matter was not approved by the 
examiner and we instructed to 
carry the same as an overdraft account. 
I have another matter which is con- 
cerning the system of books to be used 
in a state bank—who shall choose the 
system, the officers of the bank or the 
examiner who makes the examinations 
of the bank? We have been using the 
present system since 1898 and have 
found the very satisfactory in 
all ways; we have also found our 
tein enables us to prepare our income 
tax return with very little trouble. 
ANSWER: It is improper to carry 
the cheeks in question as cash. They 
shoald have been charged to the ac- 
counts of the customers even though 
that resulted in increase of overdrafts. 
I know of law providing who 
should choose the system of bookkeep- 
ing for a state bank, but the bank books 
must be kept so as to enable the state 
auditor through his examiners to make 
proper examination of the books, and 
if the system itself or the books are not 
kept in a manner susceptible of proper 
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examination, the bank lays itself open 
to trouble. It is advisable for the bank 
to have its system conform to the re- 
quirements of the state authorities and 
in other respects work in harmony with 
the proper officials. : 

QUESTION: We wish information 
in regard to the application of the new 
law requiring registration ,of real estate 
brokers and salesmen. Our bank like 
most other country banks, receipts for 
rents on property belonging to others, 
in some cases charging a percentage of 
rent received, and in other cases making 
no charge. 

Is it your understanding 
active officers of the bank 
out licenses as brokers? 

If such a license is required and 
obtained and one of the officers should 
in his individual capacity have oppor- 
tunity to effect a sale of real estate 
belonging to another, charging a com- 
mission for his service, would his license 
obtained in connection with his bank 
position also cover such a sale with no 
connection with the bank? 

ANSWER: The question submitted 
is being considered by several of the 
Chicago banks and trust companies. It 
does not apply to banks acting under 
court appointment where property is 
under their possession or control and 
where their fees are fixed by or subject 
te the supervision of the ap- 
pointing them in capacities such as Ad- 
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¢ 
ALL THE WORLD KNOWS 
! AN A:B-A CHEQUE 
g 
For this reason experienced travelers 
Ie * settle their financial difficulties before 
xe they start by supplying themselves with 
. # 
nd Van 8 
ld mee ee ; 
r- " ” American 
: A‘B-A zz, Cheques 
i FOR TRAVELERS 
nk When you sell them to your customers you 
= can do so with the knowledge that whether 
the cheques are presented at home or 
ted abroad they will be exchanged for ready 
the money. Sold in compact a in denomi- 
It nations of $10, $20, $50, and $100. 
der 
as For literature and information write to 
_ BANKERS TRUST COMPANY 
ap- New York City 
Ad- 
ministration, Executor, Guardian, Con- the wife’s separate estate it would have 
servator, ete., and from a careful read- to secure a judgment against her. If 
ing of the statute it would seem to be the wife was merely a guaranter on the 
the intention of the legislature that it note, the bank would have to first ex- 
should apply only to those persons or haust its remedies against the husband’s 
concerns whose principal business is the estate before proceeding against the 
purchase and sale of property for wife. If, however, the wife was a co- 
others and the negotiating of leases and maker or surety, she may be sued at 
the collecting of rents for others, and once if the note is past due. 
that where these lines of activity are QUESTION: We held a note for 
only incidental to the main business of $200 due May 25, 1922, signed by Mr. 
the person or concern, the law has no A. and his wife. On May 22, Mr. A. 
application. If such a license, however, tendered us a note for $150 signed by 
should be required and is obtained and his brother and wife payable to A. and 
one of the bank officers should in his dated, May 1, 1922 for six months, and 
individual capacity have opportunity asked us if we would accept it, giving 
to effect a sale of real estate, charging him credit for $125 on his $200 note, 
a commission for his services, his license the balance being taken by him in eash. 
obtained in connection with his bank We did this, believing that his brother 
position would also cover such a sale and his wife were better security than 
having no connection with the bank. A himself. Of course, A endorsed the 
QUESTION: If a bank holds notes note. The next day, May 26th, Mr. A 
| given the bank by a man with his wife filed a petition in voluntary bankruptey. 
: signing as security and the man should This $200 note was due May 25th, and 
» die, leaving his wife an estate mostly A did not say anything more about pay- 
in the form of life insurance, may the jing it after we had given him credit 
bank collect from the wife by levying for the $125 from the proceeds of his 
on the insurance money? brother’s note. If he has become a 
ANSWER: The bank would have a bankrupt, will the note which we pur- 
claim against the estate of the husband chased from him in good faith and for 
and also has a claim against the wife, value, have to be turned over to the 





and whether the wife’s property is made 
Up of proceeds of life insurance coming 
from her husband or other individual 
Property, makes no difference. 

Before the bank could proceed against 











trustee in bankruptey, or can we hold 
it? A also owed us $85 on another 
note signed by himself and wife and 
due October 12, 1922, which will T 
suppose have to be turned in as well 
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as the baiance of $75, due us on the 
$200 note. 


In a roundabout way we have heard 


that A said he would not let us lose 
anything if we did not turn our notes 
in. We have always found A trust- 
worthy and cannot believe that he has 
taken this step to make us lose any- 
thing on him. If we hold the notes 
for him to make a settlement in thjs 
manner, and he fails to reimburse us 
within a reasonable time, what woiild 
be our rights as creditors under the 
bankruptey proceedings? 

ANSWER: This bank has one year 
from date of adjudication in  bank- 
ruptey in which to file its claim against 
the bankrupt’s estate. Therefore, it 
may defer filing its claim until near the 
end of the year to see whether “A” 
intends to make good to the bank. The 
note which was purchased from the 
bankrupt in good faith and for value, 
having been acquired within four months 
of the bankruptey, might be considered 
a preference and have to be turned into 
the assets of the bankrupt’s estate, but 
that question can also remain = in 
abeyance until the bank determines 
whether he intends to make good to the 
bank on his indebtedness. 





The Manufacturers’ National Bank 
of Attleboro, Massachussetts, is build- 
ing a new home, one story, basement 
and mezzanine. 
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War Finance Corporation Activities 

From August 16 to August 31, in- 
clusive, the repayments received by the 
War Finance Corporation totaled $6,- 
773,974, as follows: 


On loans made under the 
On export advances: 

From exporters .$295,075 295,075 
On agricultural and live stock advances: 

From banking and financing 

institutions . . $4,639,307 

From live loan 

companies bbe aid eee 
From co-operative market- 
ing associations 


war powers: $53,635 


stock 


268,601 


6,445,264 
Total . 2 + $6,773,974 

The repayments received by the Cor- 
poration from January 1, 1922, to 
August 31, 1922, inclusive, on account 
of all loans totaled $118,938,516. 

From August 16 to August 31, 1922, 
inclusive, the Corporation approved 24 
advances, aggregating $808,000, to 
financial institutions for agricultural 
and live stoek purposes. 

Plan Poultry Community 

Ontario, Canada, is to have a great 
poultry community, similar to that at 
Petaluma, California. The city of Peta- 
luma, with a population of over 6,000 
people, was organized and built entirely 
on the product of the white Leghorn. 
There-are more than 6,000,000 hens in 
the district, and annually over 400 car- 
loads of eggs are shipped therefrom. 
The Ontario community will be started 
on a tract of 500 acres north of Toronto, 
which is to be subdivided into approx- 
imately 75 poultry plants, each owned 
independently, but working on a semi- 
co-operative basis. Upward of 100,- 
000 layers will be accommodated and it 
is estimated that 100 cases or more of 
eggs a day will be produced when the 
community as projected is fully de- 
veloped. This product will be graded in 
accordance with the Canadian govern- 
ment standard, and sold under the com- 
munity trade mark direct to the econ- 
sumers. 

According to figures re¢ently com- 
piled the annual production of manu- 
facturing industries in Canada now 
amounts to approximately $400 per 
head of population while the exports 
equal $150 per head, or the highest in 
the world. 


Improvements totaling $20,000 will 
be made on the Anaheim, Cal., National 
Bank. 


\NKER 410 TARMER - 


DEVELOP DAIRYING IN 
THE MIDDLE WEST 


Dairying material increases the profits 
of farming over straight grain growing 
and keeps the fertility on the farm 


HERE are very obvious reasons 

why the bankers and leading bus- 
iness men of these Middle-Western 
states, which are so well adapted to 
dairying should encourage the develop- 
ment of the industry of dairying. The 
relation of freight charges to the value 
of dairy -products is relatively small. 
Complaints have been prevalent that 
the inereased freight charges wanted 
in 1920 upon hay from loealities west 
of the Missouri river to central and 
eastern markets were prohibitive in 
view of the decline of values, and some 
reductions have been made. The fact, 
however, is that hay should not be 
moved such distances as a permanent 
policy, and that is true of other bulky 
produets. Moreover, aside from the 
question of freight charges, the cow 
should be kept where the hay is grown, 
or by and by hay will not grow. 

A few years ago President Waters, 
of the Kansas State Agricultural 
College made an estimate of what the 
farmers of Kansas were gaining upon 
the relatively small butter production 
of the state, as compared with what 
they would receive for the feed con- 
sumed in ease it was sold on the markets. 
The butter shipments at that time ag- 
gregated about 9,000,000 pounds in a 
year, and sold for about $2,500,000, to 
which was added the value of by-prod- 
ucts, about $500,000. He caleulated 
that there was a gain of $1,176,000 in 
selling the butter over selling the feed, 
and beside that, the feed if sold would 
have earried out of the state $1,250,000 
worth of soil fertility which dairy farm- 
ing would have given back to the soil. 

Discussing fertility, Dr. Walters said 
that it was physically possible, through 
the work of modern science, to maintain 
the soil without -live stock, but that it 
was not humanly possible, because it 
involves an investment of money that 
we get from the crops, and as long as 
we are human, we will prefer to spend 
that money for automobiles and other 
things that make life happy and let the 
soil go. So we may accept it as a fun- 
damental fact that we must have some 


- sort of live stock. 


Dr. Walters, who is now editor of the 
Weekly Kansas City Star, has made 


an address recently in which he com- 
pared the dairy cow with the beef steer 
as rival machines for converting vege- 
table growth into food for man. He 
said that a steer producing a live weight 
of 1,000 pounds in a year was produe- 
ing 300 to 400 pounds of edible dry 
matter, while the herd ot Holstein 
cows on the farm of the University of 
Missouri was producing an average for 
all ages of 14,000 pounds of milk per 
year, or something like a ton of dry 
matter per cow per vear. He added: 

“There are two classes of animals 
whose improvement has been remark- 
able beyond that of anv other class, one 
is the dairy cow and the other is the 
hen. The production of the improved 
dairy cow is more than ten times that 
of the unimproved cow, and the egg 
production of the highest class laying 
hens is tenfold that of the unimproved 
or the wild hen.” 

Dr. Waters commented upon the 
objection to dairying. based on_ the 
steady work involved, with some sound 
philosophy, as follows: 

“We hear a great deal about the 
labor that is involved in dairying. We 
have it out here in the Southwest, and 
we say that we would go into dairying 
if we could do dairying on horseback. 
We are all looking for the kind of 
agriculture that does not keep us busy, 
and we say that we will get behind with 
our riding if we milk cows, and all that 
sort of thing, but we must bear this 
in mind—that no business that does not 
give employment the year round, oF 
approximately so, is going to sustain 
the family on the farm, and also that 
any business that has short hours, it 
does not make any difference whether 
it is in the city or on the farm, and has 
a large amount of leisure, produces only 
average results, and in the average re 
sults there is no profit. The only mal 
who gets ahead is the man who works 
more hours than the average man, and 
works harder than the average man, and 
that is true in the city and in the 
country as well; and any kind of fara 
ing that does not give the farmer 
opportunity to do that sort of thing 
will not produce much profit.” 

He also passed out a few words t 
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city folks which bear repeating: 

“Carrying that idea a little further, 
there is an idea prevalent among the 
city people that the head of the family 
working a few short hours a day ought 
to be able to support the rest of the 
family in idleness. The average man 
in the citv resents the idea that the 
family should help him in earning a 
living and in buying a home. He in- 
sists that it is his right to work himself 
to support that family and buy and 
earn a home. And yet I ask you if vou 
know anywhere of a farm where the 
head of the family working eight hours 
a day with the rest of the family in 
idleness, can support the family, and 
sueeeed; and the time is coming some 
dav when the women on the American 
farms will come to the gates of the city 
and say to the women and children and 
men of the city: “This inequality must 
he adjusted some way. We have no 
program. We have no suggestion, but 
we say that the situation under which 
it is necessary for us to work, and under 
which you do not work, is intolerable, 
and must be adjusted.”—Fidelity Na- 
tional Bank & Trust Company, Kansas 
City, Mo. 

Banks Offering Prizes for Cattle 

Warren, Pa., banking houses are 
taking a great interest in the cattle rais- 
ing industry of the county and are aid- 
ing many of the farmers in the restock- 
ing of their farms and in the replacing 
ot the old-time herds with pedigreed 
stock that gives a great milk yield and 
makes the farms more valuable. In 
order that the fine stock of the county 
way be shown at the county exposition 
and attract attention from men not in- 
terested in the better grade stock the 
banks have offered various for 
cattle displays. Among the banks and 
the amount they have offered are the 
following: Warren Savings Bank, 
$100; First National Bank, $100; 
Warren Trust Company, $100; Warren 
National Bank, $100; Citizens’ Na- 
tional Bank, $100; Conewango Trust 
Company, $50. These prizes are di- 
vided into various groups for the best 
showing of Holstein, Shorthorns, Ayer- 
shires, Jersey and Guernseys. The 
entries are fairly pouring in for the 
stock exhibits and they promise to be 
the best ever made in this section. The 
Holstein champion cow of the state will 
he exhibited by the Cray farms which 
own her. 


sults 


W. H. Clemens has been appointed 
cashier of the Nerthern National Bank, 
Fargo, N. 1)., succeeding A. D. Chris- 
tianson, resigned. Mr. 


Clemens 
formerly axsistant cashier. 


Was 


Harold De Wald, who has been acting 
tashier of the First National Bank, 
Philmont, N. Y., has been appointed to 
that position by the board of directors. 
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You 


—and render all a real service— 


by presenting them a copy of the 


National Home Budget System 


and Depositors Hand Book 


“ Saving—like C harity— begins at home.”’ 

It shows them actually how to 
save 10% or more of their income by 
providing a simple home accounting 


system, upon the household 
budget plan. 


Your Bank benefits from this 
saving. In addition, the book has 
a year-‘round advertising value for 
you, having your name and address 
on the covers, and any message you 
want. 


Printed in quantities especially 
or you, at prices remarkably low. 


Ask for our proposition and sample 
booklet. 


EDWIN C. HYDEN 


can attract new clients 
to your Bank—increase the ac- 
counts of those you already have 


Dayton, Ohio 
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At Your Command 
















The facilities and ex- 
perience of this Bank are 
at all times at the com- 
mand of out-of-town 
banks desiring to avail ; 
themselves of our con- 
structive co-operation in 
special matters and our 
general good service in 
all matters. 
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Nationat BankeCincinnan 
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How often do you read 
the Want Ad Page? 


In this issue you will 
find it on page 


a 
















BANKERS MONTHLY 


PON the foundation of more 
than half a century’s experience 
and growth is based the present organi- 


zation of 


the FIRST 


NATIONAL 


BANK of CHICAGO and the FIRST 
TRUST AND SAVINGS BANK. 


This experience has developed 
a highly specialized service in both 
banks, applicable to the needs of banks 


and bankers. 


Calls and correspondence are 
invited relative to the facilities affordea 





for the transaction of domestic and in- 
ternational financial business of every 
conservative character. 

Combined Resources exceed $300,000,000 


JAMES B. FORGAN, Chairman 


Board of Directors of Both Banks 


FRANK O. WETMORE, President 
First National Bank of Chicago 


MELVIN A. TRAYLOR, President 
First Trust and Savings Bank 





Sale of stock affecting two Findlay, 
Ohio, banks has been announced. P. 
W. Ewing, until recently president of 
both the First National Bank and the 
Ohio Bank & Savings Company, sold 
his stock in the former institution to 
David Kirk, senior, and at the time, pur- 
chased Mr. Kirk’s interests in the Ohio 
Bank & Savings Company. The tran- 
saction constitutes a complete separa- 
tion of the Ewing and Kirk financial 
interests loeally. 


N. A. Telyea, who resigned as cashier 
of the Montana National Bank, Billings, 
Montana, to join the American National 
staff, has been succeeded by F. A. 
Marble, asistant cashier. Harold J. 
Walker has been appointed to succeed 
Mr. Marble. 


Readers will confer a favor 


Edwin Selle is now cashier of the 
Henderson County Savings Bank, Hen- 
derson, Kentucky, in place of C. W. 
Geibel, who resigned to become cashier 
of the Ohio Valley Banking & Trust 
Company. 


S. F. Kehrer, formerly cashier of the 
First State Bank of Dayton, becomes 
cashier of the First National Bank of 
Kilkenny, Minn. 

The preliminary plans for the new 
bank building to be erected by the 
Security Trust Company of Emaus, 
Pennsylvania, have just been presented. 
They eall for a building 65 by 75 feet, 
to be constructed of either Indiana lime- 
stone or Silesholtzville granite through- 
out. 


for OCTOBER, 


1922 


CONGRESSIONAL REPORTS 
THAT ARE ALIVE 


‘ORREST CRISSEY, writing in the 
financial digest published by the 
Corn Exehange National Bank, Phila- 
delphia, Pennsylvania, gives high praise 
to two volumes brought out by a Con- 
eressional committee. These. are: 
“Transportation” and “Marketing and 
Distribution,’ submitted by Sidney 
Anderson, often referred to as the 
House Leader of the Farm Bloc. He 
says: 

It is seareely going too far to say that 
any financier, manufacturer, merchant, 
business man of any sort, farmer, teacher 
or economist can better afford to pass 
by any other publications of the year— 
so far as practical working value is 
concerned—than to the contents 
of these volumes. And nearly all of 
those who would get the greatest good 
from them are almost certain to pass 
them by unless special attention is 
called to them. To fail of securing for 
these outstanding contributions to Amer- 
ican economics a general reading would 
not fall far short of a public calamity. 
It is for this reason that this apprecia- 
tion is written. The vital facts pre 
sented in these volumes are of imme 
diate workable value to every business 
man in America who is eapable of 
doing his own thinking—or even a part 
of it. 

Then there is an additional pleasure— 
almost a sensational one—in recording 
appreciation of these outstanding con- 
tributions to the literature of present- 
day economics. This comes from the 
unique character of the performance 
“submitted by Mr. Anderson.” — Per- 
haps it is the only instance on record 
of a Congressional inquiry which has 
resulted in a report bearing no taint of 
political bias, of special pleading, of 
pre-conceived slant or of submerged 
purpose. That’s some achievement in 
itself! But add to that the fact that 
the work has been done with admirable 
skill and judgment as to the facts pre- 
sented and the conelusions drawn from 
them and the marvel of the perform- 
ance increases. Finally, complete the 
seore by recognizing that the work has 
literary quality and interest above that 
of perhaps the majority of economic 
books, and that definite constructive 
conclusions—specifie reeommendations— 
are arrived at with respect of every 
subject handled. Then you have at 
least a suggestion of the unique achieve 
ment for which the publie is indebted to 
Mr. Anderson and his associates in the 
task. It’s a “real job,” as the auto 
mobile salesmen say. 

Because all eyes are today turned oD 
the railroads, take the book on “Trans 
portation” as an example of the char 
acter of the service rendered in this 
work. The basic facts were secured by 
a Division of Transportation, whieh 
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threw out a dragnet, covering the whole 
country, in the form of committees con- 


sidering transportation from its rela- 
tion to agriculture and industry. Of 


these committees there were about 315, 
and every member of every committee 
was selected because of special knowl- 
edge and experience. It was a re- 
markable enlistment of highpriced talent, 
of analytical judgment commanding a 
high market price. 

These committees send out more than 
a quarter of a million of elaborate and 
earefullly prepared questionnaires and 
conducted hundreds of hearings, con- 
ferences and consultations. More than 
1600 people worked on this job, and 
worked hard for many months. 

But no man who studies this remark- 
able “Transportation” report will stop 
there. Its examination will merely serve 
to give him a good appetite for the final 
volume of the group which deals with 
“Marketing and Distribution.” This 
takes about every important commodity 
price apart, and shows all its parts and 
their relative size. And it does this in 
a way that the ordinary man on the 
street can understand. It deals with 
the consumers’ dollar as spent for cloth- 


ing, shoes, groceries, drygoods, hard- 
ware, meat, fruits, and about every 
other basic necessity. Best of all, it 


shows who gets a whack at that dollar 
and how deeply he nicks it. Then he 
finishes the job by a series of findings 
and recommendations which will open 
the eyes of any distributor, merchant, 


consumer or manufacturer who will 
read them. These reports are meat for 
everybody in every line of business— 


but the banker who does not have them 
on his desk is doing himself an injustice. 

E. L. Olmstead has been elected pres- 
ident of the First National Bank, of 
Brea, California. 

Wm. T. Davis, formerly cashier of 
the State and Seeurity Bank, Brigham, 
Utah, has accepted a similiar position 
vith the First National Bank. 





The Atlantic Bank and 


Trust Com- 


pany, Greensboro, N. C., one of the 
largest banks of North Carolina, is 


soon to have one of the most modern 
equipped banking offices in the South. 
It is to be located on the ground floor 
of a new building which is under con- 


struction at a cost of approximately 
$2,000,000. 





G. N, Reppe, formerly assistant cash- 
ier of the Farmers and Merchants State 
Bank at Zumbro Falls, Minn., has taken 
the place of B. E. Fick as cashier of 
the Farmers State Bank of Hammond, 
Minn. 





Martin Campion 
President of the 
Omemee, N. D. 


elected 
Bank of 


has been 
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Promptness 


Marks Drovers Service 










WHE unvarying promptness 
with which the Drovers 
handles the business of 
its correspondents, has 
builtup a spirit of inter- 
nal co-operation that gives our cus- 
tomers unusual service. 
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Completely organized to handle 
every detail of Chicago business for 
out-oi-town banks, promptly and 
efficiently, there is still a friendly 
4 air about our methods—a sincere 
interest in our patrons that gives 
pleasure to both.sides af our bus- 
iness transactions. 
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Direct Member Chicago Clearing 
House Association 


ROVERS 
A National Bank 


Union Sta ck Yards-Chicago 
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ADVERTISING 


A“TOYCO” Battoon 


Will make kiddies think of your bank 


when they are grown up depositors 


Ask us how 
THE TOYCRAFT RUBBER COMPANY 


Dept. BM ASHLAND, OHIO, U. S. A. 


Tens Fee ce tanks 


Eyes. If they Tire, 


For Advance 
Reports on 


“7 — ob go 
i re, Irritated, In- 
& AWS R EYES flamed orGranulated, 
use Murine often. Soothes, Refreshes. Safe for 


Infantor Adult. At all Druggists. Write 
for Free EyeBook, Marine Eye Remedy Co., Chicago 


Proposed issues, 
bids wanted, etc. 
WRITE 





ip six story bank and office dlls 
is in course of construction for the 
Bank of United States at the corner of 
Madison Ave., and 116th Street, New 
York. The cost completed will be about 
$250,000. 


PACIFIC NORTHWEST 
PRESS CLIPPING BUREAU 


Hinckley Bldg., SEATTLE, WASH. 
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Graham, Anderson, Probst and White 
have completed plans for a two story 
and basement bank and office building 
for the Citizens National Bank of 
Baltimore. The new building is to be 
of briek and steel. 


The Farmers State Bank of Lenexa, 
Kansas, has already started work on 
their new building to be finished before 
the first of the vear. 

A brick and stone building to house 
the bank as well as having space for 
a theater will soon be started by the 
First National Bank of MeMinnville, 


Tennessee. 


Every Business 
Man Knows 


that his success 
is dependent upon 
the prosperity of 
his customers. 
Many banks and 
financial houses 
today have depart- 
ments devoted to 
promoting the busi- 
ness interests of their 
clients. That is not 
paternalism; it is 
far-sighted business 
service. 


Canada is a 


“Best Customer 
and the develop- 


ment of her re- 
sources has only 
commenced. Can- 
ada needs settlers 
to cultivate her 
broad areas—to in- 
crease her output—to 
multiply her demands. 
She offers attractive 
returns. She affords 
Americans an oppor- 
tunity for far-sighted 
business service. Pros- 
perity in Canada pro- 
motes prosperity in 
the United States. 


Advertisement inserted by the Cana- 
dian Department of Immigration & 
Colonization, Ottawa, Canada. 
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CALIFORNIA EXPORTS 
COTTON TO MEXICO | 


J DABNEY DAY, Vice-President 
e of The First National Bank of 
Los Angeles, has announced the closing 
of a deal by which Claggett, Gooch and 
Northeross ship 5,000 bales of Imperial 
Valley cotton from the Mexiean side to 
Cia Industrial Companie de Orizaba, 
Orizaba, Mexico. The sale was made 
through J. de la Torre Y Hijo of the 
City of Mexico, which is the largest 
cotton selling ageney in the Mexican 
Capital. 

This shipment, which will be made in 
December and January next, will be 
valued at approximately $625,000, is 
the first shipment of Pacific-Southwest 
cotton to Mexican mills and is the 
beginning of what probably will become 
very business relations between 
the Imperial Valley growers and Mex- 
ican manufacturers. 


close 


By selling this cotton within Mexico, 
the growers below the Mexican line save 
export duty of approximately $4.00 per 
bale. The shipment is to be made 
through Los Angeles Harbor and the 
cotton comes from the largest cotton 
ranch in the world, the ranch controlled 
by the Chandler interests and managed 
by H. H. Clark. This particular ship- 
ment was grown by A. N. Shenk of 
Calexico, who has 10,000 aeres in cotton 
south of the line. Shipment by means 
of the Los Angeles Harbor means a 
saving of approximately $1.50 per bale, 
or a total of some $7,500 over rail 
deliveries. 

“We have been financing cotton ship- 
ments to Liverpool and the Carolinas, 
to New England and to Japan, as well 
as to France, and other European coun- 
tries,’ Mr. Day said. “This is the first 
shipment made to Mexico—the first of 
what will be in the future one of our 
best potential markets for cotton raised 
south of the Mexican line. Very few 
people really realize the fact that the 
boll weevil, the pest which makes cotton 
growing in the South hazardous, is 
practically non-existent in the Pacifie- 
Southwest, because the boll weevil 
thrives best in hot, moist territory, 
while our cotton lands are hot and dry. 
The cotton areas in the Pacifie-South- 
west are greatly increasing their produc- 
tion and their markets are constantly 
extended. 


“Claggett, Gooch and Northeross 
have been heavy shippers of our cotton 
to Liverpool. J.-J. Boswell has been 
shipping to France, while the Southern 
Products Co., which is the American or- 
ganization which supplies the Nitsui 
people in Japan, have sent a great deal 
of cotton through this point to the 
Orient. It is of particular interest at 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


the present time to note that there js 
almost a world famine in cotton and jp 
face of that fact our short staple cotton 
is running a full 1 1/16 inch or bette; 
in Jength. 

“The fact that The First National 
wes able to finance. this shipment to 
Mexico probably will be but the fore. 
runner of increased 
Los Angeles Harbor 
seaboard of Mexico 
Canal.” 
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Paper from Corn Stalks 

It has been a problem just what to do 
with the large quantities of corn stalks 
that must be got rid of each year. A 
process has been developed for treating 
corn straw so as to make paper and other 
valuable by-products out of it. The de 
tails of this process have been reported 
to the Hungarian Academy of Sciences. 
The process, which is known as the 
Vegvi Ipar, vields 40 pounds of cellu. 
lose, 40 pounds of molasses and 5 
pounds of artifical fertilizer from every 
100 pounds of straw. The cellulose can 
be used for the manufacture of paper. 
The considerable value of these by- 
products makes this process much more 
advantageous than the ordinary method 
of obtaining cellulose from wood chips 
—From The Industrial Digest. 


A 200,000,000 Page Book 

When you glance at an advertisement 
in your daily paper, do you realize that 
you are reading part of a book of 200; 
000,000 pages? And yet if all the ad- 
vertising pages of all the newspaper 
in this country were piled together they 
would make a book of this size. For 






this is the volume of advertising ap- — 


pearing in the newspapers of this coun- 
try every year. If these advertising 
pages were collected for a vear they 
would have a volume 21,000,000 feet 
thick, the equivalent of 21,000 Wool- 
worth buildings piled top of each other. 
And although there are no statisties iD 
regard to the amount of printer’s ink 
required, the number of barrels used 
would undoubtedly make an imposing 
pyramid.—From The Industrial Digetl. 


The business situation of Louisiana + 
reflected in the liquidation of the banks 
whose bills payable and _ rediscounl 
with the Federal Reserve have fallen 


from $59,736,000 on December 21, 192, F 


to $7,000,000 on June 30 last. 

Thus the banks have completely liqu- 
dated themselves, $7,000,000 being col 
sidered a normal amount. June 3, 


1922, the state banks in New Orleam & 


owed only $81,000. 
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The Advance Agent 
of Opportunity 


HICAGO investors know that in the “Final 

Edition” of The Daily News they ‘receive 
the COMPLETE story of the financial day —and 
receive it TWELVE HOURS EARLIER than 
they find it in any morning newspaper. 


With its 401,698 yearly daily average circula- 
tion The Daily News has not less then 1,200,000 
daily readers who read it with an exceptional 
degree of interest and confidence built up by 
more then forty-six years of efficient newspaper 
service. Its carefully edited financial pages are 
read with intelligence and appreciation by an army 
of financially competent and willing investors, 
who regard it as a sound directory and guide. 


Your advertising message on these pages 
reaches the reader when his interest in investments 
is keen and personal and when his buying de- 
cisions are formed—in that home reading hour 
when the buyer takes counsel with himself and 
his family. 


Discriminating advertisers seeking business 
at its source place their advertisements in 


THE CHICAGO DAILY NEWS 


First in Chicago 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


































































more than a century. 


clients. 


i 


Capital, Surplus and Profits $27,000,000 


A Century of Service 


This bank offers to its patrons the service of 
an institution with a history reaching back 


Our banking, foreign, credit, securities and 
trust departments offer a complete financial 
service to meet the varied needs of our 
Detailed information of the service 
rendered by any of our special departments 
will be gladly supplied upon request. 


Established 1810 


THE MECHANICS & METALS 
NATIONAL BANK 


of the City of New York 





BRONZE CHECK DESKS 


GRILLE WORK, CAGES, ENCLOSURES 
BRONZE TABLETS, BRASS SIGNS 
RAILINGS, GATES, BULLETIN BOARDS 


Write for Folder “B"’ 


THE NEWMAN MANUFACTURING CoO., 
418 Elm St., Cincinnati, Ohio 


Perey H. Johnston, president of The 
Chemical National Bank of New York, 
has been elected a director of the New 
York Life Insurance Company. 





Readers will confer a favor 


Aubrey C. Joyner, formerly cashier 
of the Bank of Amherst, Virginia, is 
now cashier of the Farmers Bank, in 
place of W. K. Smiley, who has gone 
to Lynchburg. 


Bank of 
has just 
The bank’s cap- 
The surplus amount 

undivided _ profits 


The Farmers National 
Bayerstown, Pennsylvania, 
opened its new home. 
ital is $125,000. 
is $150,000, and 
nearly $50,000. 


George W. Hill, vice-president of the 
American Tobaceo Co., has been elected 
a direetor of the Seaboard National 
Bank of New York. 
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UNITED STATES CROP 
REPORT 


UGUST was a hard month on corn, 
but spring wheat stood up well, 
The official return as of September ] 
shows 2,875,000,000 bushels of corn 
compared with 3,017,000,000 the month 
before, and 277,000,000 bushels of spring 


wheat as against 263,000,000 on August 
1. Both corn and wheat work out at 


more than the five-year average. 
but few exceptions this is true of the 
other staples. What is equally im. 
portant is the fact that even at present 
prices, the money value of the crops, 
including cotton, is much larger than 4 
year ago, while the cost of production 
averages less. 


With 


August is a critical month for corn as 
it is generally tasseling then, and needs 
rain. Excepting Iowa, eastern Ne 
braska and some parts of Missouri and 
Minnesota, the corn producing areas 
west of the Mississippi suffered severely. 
East of the river the drought took toll 
also in the corn fields that are embraced 
in lower Ohio, Illinois and Indiana an¢d 
some in Kentucky and Tennessee, while 
excessive rains did still greater damage 
in South Carolina and Georgia. But 
with all this, the crop is equal to the 
average. The carryover will not be 
burdensome and there are far more hogs 
in existence than a year ago. There- 
fore the prospects .for fair prices for 
corn are better than a year ago. 


We have about 13,000,000 more 
bushels of wheat than last year. This 
inerease is almost equal to what was im- 
ported. Consequently our exportable 
surplus should be close to the amount 
of last year. Reports from Canada now 
claim a crop equal to that of 1915. If 
these estimate materialize, Canada and 
the United States together will be able 
to export at least 525,000,000 bushels 
compared with 400,000,000 last year. 
This increase just about offsets the esti- 
mated shrinkage in European produe- 
tion. If the southern continent has an 
average crop the world requirements 
can be met without difficulty. The 
wheat market being international, the 
price the American farmers will receive 
must depend somewhat upon the crops 
of Australia and Argentina. — The 
present prospect, based largely upon 
Canada’s estimated production, is that 
there will be neither scarcity nor supe! 
abundance. This should mean a fai? 
and probably rising price for wheat. 


Taking the entire crop production 
into consideration, including cotton, all 
the minor crops, fruits and vegetables, 
the September 1 prospect is cheerful 
In bushels and pounds, the true measure 
of consumable goods, there is an abund- 
anea; in value, there’is a considerable 
inerease in the producers’ purehasing 
power. 
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and A Welcome froma Bank that Welcomed the 1877 Convention 
san 3 O that host of distinguished bankers who will attend the con- Quite different from the modern network of rapid transit sys- 
; R vention of the American Bankers’ Association in our city tems which today make financial New York so easily accessible 
yoat. next month, the Bank of the Manhattan Company extends a cor- to bankers everywhere. ; 
e esti: FF dial welcome. Coming at atime when there are problems of great Even at the time of the 1877 convention, the Bank of the 
rodue- national importance to be solved, we feel honored in having the Manhattan Company had seen seventy-eight years of financial and 
as a convention here on the scene of some of the nation’s greatest events. commercial development in America. ; 
sments _ New York City was the scene of this convention for the first With each improvement in means of travel and communication, 
The time in 1877, two years after the founding of the association. the Bank’s contacts spread until today it has connections in every 
1. the Delegates to that early convention found it a long, tedious jour- State. 7 . ; 
ul, oe ney to come from any considerable distance. In fact, only a few It offers exceptional banking service to Banks, Bankers, and 
receive years had passed since the completion of the first transcontinental Trust Companies on favorable terms, consistent with the Bank’s 
- erops railroad and there were few connecting lines. known reputation for conservative and reliable banking practices. 
The & 3 
upon BANK of the MANHATTAN COMPANY 
is that : ‘ ; 
super an 7 of a eiit . Tr iran Asst Cashiers 
a fair Vice-Presidents ae ne ee tained By 479% ; W. F. Moore 
heat. - — 40 Watt STREET, New York Ati weil 
duction Hay T Hap - STEPHEN BAKER,President | RAYMOND E. JONES, First Vice-President W. A. Rusu 
ton, all Eowm S. Larrey O. E. PAYNTER, Vice-President and (ashier a a = ene 
; , :. S. DONALD 
etables, © A’: Row.sr Urtown Orrice—31 Union Square, New York we O. G. ALEXANDER 
heerful TEM. Presson BrookLyNn Rep aa John s Place, Cypress Hills, and Liberty Avenue C. W, Com 
Queens Boroucu Orrices Jamaica, Flushing, Long Island City, Far Rockaway, Rockaway Park, Rocka- D. W. Kercuam 
neasure Frank L. Hitron way Beach, Seaside, Ozone Park, Jackson Heights, Richmond Hill, Elmhurst, Maspeth, Corona, W. S. Mitan 
abund- V. W. Smiru College Point, Woodhaven, Brooklyn Manor, Ridgewood, Fresh Pond E cass Waesvren 
iderable ‘Joun Stewart Baxer Capital $5,000,000 Surplus and Undivided Profits $17,277,459.35 |= W. L. Hopxins 
chasing , 
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ber 31st—the twenty-five prize-winning 
jingles were published in the daily news 


CLUB MEMBERSHIP 


By CHARLES 


7. advantages of the Christmas 
Savings Club accounts are too well 
known to need recounting. They offer 
depositors a very wide range in the 
choice of the amounts of the weekly 
savings for, as the usual offer phrases 
it, “no matter how little you can save 
our Christmas Savings Club makes it 
possible for you to save that little each 
week for fifty weeks and to earn three 
per cent on your savings.”’ Also the plan 
for each member to draw a Christmas 
Savings Club check two weeks before 
Christmas Day appeals strongly to a 
great many people. So that for indue- 
ing many folks. to save regularly a cer- 
tain stipulated amount the Christmas 
Savings Clubs are effective. 

The Grand Rapids Savings Bank of 
Grand Rapids, Michigan had an _ un- 
usually large membership in its 1921 
Christmas Club—over sixty-five hun- 
dred persons joined. And this number 
in a city of less than one hundred and 
fifty thousand population, served by a 
number of strong banks also having 
Christmas Clubs is a very creditable 
showing. The sixty-five hundred mem- 
bers of the 1921 Club received on last 
December 10th, Christmas Savings Club 
Checks amounting to over $225,000.00 
—the amount saved by the club members 
plus three per cent interest. ' 

For the eurrent 1922 Christmas Sav- 
ings Club this bank inaugurated a novel 
feature for creating interest in their 
club and thereby increasing the member- 
ship to an even greater number. This 
feature consisted of a jingle contest 
in which the bank offered twenty-six 
eash prizes totaling fifty dollars. In a 
half-page newspaper advertisement the 
bank set forth its contest in an announce- 
ment like that shown in Figure I. 

From the number of jingles submitted 
it seemed as if nearly everybody in 
Grand Rapids could jingle—or at least 
thought that they could. Furthermore 
the contest seemed to eatch the fancy of 
nearly all classes of people; rich and 
poor; high-brows and the masses. A 
veritable snow storm of jingles were 


papers. Of course everyone who had 
submitted a jingle watched the papers 
to find out if they were among the 
winners. 


H. SMITH For creating and sustaining interest 
in the Christmas Savings Club the 


left at the bank by the jinglers and 
delivered by the mailmen. Then during effective and is suggestive to bankers 
the period when the Club was open for wishing to feature their 1923 Christmas 
membership—December 10th to Deeem- Clubs. 


PTR SG SR RRR RG Oe ea 
THE JINGLE CONTEST 


About the 


Grand Rapids Savings Bank 


above deseribed contest was unusually 


Everybody who can jingle is invited 
to jingle the Christmas Savings Club 


THE SECRET 


Thousands soon will gather here 
Starting right another year, 
In The Christmas Club. 


To enroll they pay no fee 
But their deposits must weekly be 
In The Christmas Club. 


A few cents, one dollar or two 

Or five or ten each week will do 
In The Christmas Club. 

The secrets of riches you will learn 


If your habits to savings turn 


In The Christmas Club. 


JINGLE FOR PRIZES 
Write a jingle for a prize 
That will help to advertise 

The Christmas Club. 
We will pay a dollar each 


For good jingles that will preach 
The Christmas Club. 


The Christmas Club. 
By December ten you should tell 


In short jingles how to swell 


The Christmas Club. 


Watch for your jingle in the papers. We will publish 
twenty-five prize-winning jingles during the time the P 
Club is open for membership—December 10th to 31st. 


eae 


Jingles should be mailed by December 10th 
to The Christmas Savings Club of the 


Grand Rapids Savings Bank 


“The Bank Where You Feel at Home” 
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Figure I. Advertisement used to stimulate interest in Christmas Club with satisfactory results. 
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Thanking the Public for Its Support 
The Home State Bank for Savings of 
Grand Rapids, Michigan, recently dis- 


tributed a eard with a ribbon 525% 
inches long attached. The unusual 


appearance assured the reading of the 
message on the ecard: “This ecard is the 
thickness of a customer's ledger card. 


On the bank's three opening days, June | 
1 to 3, 1922, 4407 customers opened ac- 
counts. These ledger cards piled on top | 


of each other measured 525. inches 
high, or the length of this ribbon. This 
was a record-breaking 
Hang this card up, and preserve it as 
a souvenir of the pupularity of your 
bank.” 

This novel of 
success of an opening is not only good 


way 


advertising but thanks the publie for | 


their generous support. It instantly 
warks the bank wide-awake, pro- 
opessive and successful. 


as 


New York Banks Open Service 
Departments 

Four savings banks in New 
State are inaugurating personal serv- 
iee departments this fall. 

The first bank among this group is 
the Cortland Savings Bank which 
opened a Home Savings and Personal 


Service Department about ten days ago. | 


Miss Josephine Leverett, a woman 
trained in economies and with varied 
experience supplemented by the special 
preparatory course given at Columbia 
University this summer, is the director 
of the department. Cortland as a town 
of homes will be a particularly good 
field for the development of home savy- 
ings advice. There is also a rare oppor- 
tunity for the extension of the bank’s 
service into the rural districts. 

The Queens County Savings Bank of 
Flushing, will also open a service de- 
partment on October 1 under the dire:- 
tin of Miss H. Mildred Cowan, who 
has had training and experience in 
home economies and in teaching. 

Of quite a different nature is the 
serviee work the Green Point Savings 
Bank of Brooklyn, has started. The 
hank is situated in the heart of a 
foreign population which presents an 
exeellent opportunity for savings edu- 
cation. It is planned to render personal 
service to this mass of foreign-born de- 
positors beginning with the housewives 
and showing them how they can suceess- 
fully blend old world habits with Amer- 
an ¢ustoms. This department will be 
conducted by Miss E. L. Holeombe, a 


» Woman with economic background, ex- 


Perienced in nursing and dietetics who 
recently did a notable piece of work 
with the Rochester Milk Station. 

The Metropolitan Savings Bank of 
New York City will also open a service 
' ent on October 15, in charge 
of Miss Lisette Trunk and it is expected 
that several other banks will soon make 
similar announcements. 
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_— 


A new and better size of 
our popular bank—one 
that will come in often 
for deposit. 


Full advertising value, 
secured for your bank 
name on the side—instead 
ofthe top. + 


Handsomely nickel plated 
on a strong all brass body 
—will not rust—this 
little bank will give good 
service. 


Sample on Request 
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Advertising 


OUR cuts of unusual 

drawings and illus- 
trations will make your 
advertising distinctive! 
The price is nominal. 


Send for free folder today | 
L. D. SAUER STUDIOS 


Mutual Home Bldg.— Dayton, Ohio 
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A Real ‘‘Cash Carrier’’ 


The Banking & Trust Associates 











Cuts for Bank 





Send for Sample and Prices 


Handy 
Dime Saver 


Embodies all desirable features * 
TESTED CAMPAIGN for news- 
paper, window display, direct 
by mail furnished with each order 


AMY ROETTIG AYDE 
25 N. Dearborn Street. Chicago. til. 
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Marshall Building 
CLEVELAND 












For Every Bank’s 














New Business 
Manager 

















“More Business for 
Your Bank” is a 
pocket-size Manual of 
Bank Development’ 
reflecting the study, 
experience, and up-to 
date information of 
this entire organiza- 
tion. 









































It offers and explains 
our services, but 
nearly every para- 
graph is in itself a 
sérvice to the new 
business executive of 
any bank or trust 
company. 
















Copies on request 



















Bankers Service 
Corporation 










19 and 21 Warren St. 
New York City 


























































It Get’s "Em and 
Holds "Em 


That’s the reason the Speer Rosefelt Calendar 
Bank has proved a consistent and profitable 
success in every bank using it. 








First Wj 
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Capita) $6000000 
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TONAL BANK 


AVE Tae 4 
Assist — — 
Savings Deparser’, 


SUBSEQUENT DEPOSITS prove the merit of 
the Calendar Bank. By teaching savers to save 
daily and to deposit regularly, it becomes a 
steady producer for your savings department. 


Write Us for Full Information 


SPEER ROSEFELT 
Calendar Bank Co. 


M. & M. Bank Building 
MILWAUKEE, WIS. 
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Save and be Saved 
For centuries preachers have been 
exhorting their hearers to follow the 
Golden Rule but it was only recently 
that a banking institution started to 
preach the Golden Rule of Thrift— 
right out on the streets of the town, 
The Capital City Trust Company is the 
first parson-bank of Trenton, New 
Jersey, and its financial sermons are 
bringing depositors into the fold. And 
this is how the gospel of financial inde. 
pendence is preached to the multitude 
On the outside of the bank facing 
the street, hangs a placard-holder, three 
feet high by four feet wide, which js 
built just like a large picture frame with 
glass in front. The twist of a thumb. 
screw opens the frame for the insertion 
of a placard, which is changed daily, 
about 30 different cards ‘in all being 
used. 
And each of these cards carries a pithy 
sermon anent the wisdom of saving 
money. Here are three typical ser. 
monettes preached from the framed 
pulpit: 
CASTLES IN THE AIR 
Have weak foundations. Build 
your castle or cottage on the sub- 
stantial foundation of your savings. 


YOUR BEST FRIEND 
Cannot always be with you but you 
will always know where to find 
the savings set aside in the bank. 





WHILE YOU’RE WORKING 

For the dollars, keep the dollars 
working for you. 

According to the officials of the bank, 


direct results can be traced to this 
method of advertising and inasmuch a FF 
the cost of the frame and placards iF 
negligible, it ought to pay other banks 
to try out the plan. If yon have 
large street frontage, put up two o F 
more sign-holders—any carpenter cal 
make them. And as for the inserts, 4 
sign painter can produce them in a jiffy 
at one dollar each. They ean be wel F 
over and over again provided you allor F 
sufficient time to elapse between display: 

Of course, a great deal depends upo 
the “punches” injected into the “ser 
monettes.” 





Permission has been granted the Mu 
nicipal Bank of Brooklyn by the Stati 
Banking Department at Albany to 2p 
crease its capital to $400,000 from $20; 
000 through the sale of 2,000 shares @ 
new and additional stock at $100 1% 
share. According to S. J. Goldbes i 
who has been president of the bat 
sinee its organization in 1919, the stocl 
is being liberally subscribed for by me 
idents and business people in the vicitll! 
of the parent bank as well as ® 
the territory served by its two brane 


rs 
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Work has been started on the * 
$200,000 building for the First 
tional Bank of Whittier, Calif. 
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Slip Off, a p 


We have omeramase deli 
Feather Pens, Pencils, Rulers, 


agents to call on you. 





FORD, LINCOLN & CO. 


Prepare to Remember the Kiddies for the 
Fall Business 


Something new and original. A Penholder with no metal to corrode. The 
releases the pen. Made in any color. Made regular for black ink 
or double ends, for red and black. Your ad on this holder will be kept for 
years. Ordernow. Price, Regular holder $30.00 per M., Double ender $40.00 per M. 
t the heart of the kiddies. 

istles, Balloons. 
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SAVINGS ACCOUNTS IN 
THE UNITED STATES 


N average of more than one savings 
account for every family in the 
United States is indicated in partial data 
for the country compiled by the Savings 
Bank Division of the American Bankers 
Association, revealing over 26,600,000 
savings depositors in the sources of data 
eovered. In addition, there are at least 
ten million other owners of savings ac- 
counts of varied forms whose numbers 
cannot be reduced to definite figures. 
Complete data is practically impos- 
sible to obtain under present statistical 
conditions in regards to savings. But 
even with all figures lacking for the 
thousands of state-chartered banks 
which accept savings in Illinois, Mis- 
souri and twenty-three other states and 
the District of Columbia, and with only 
the mutual savings banks out of all the 
state banks and trust companies in 
Indiana, Ohio and New Jersey included, 
the number of savings accounts reported 
by the Federal and State supervisors of 
banks reached a total of 26,637,831 on 


Savings Accounts 


June 30, 1921, which is the only date 


for which the statisties are available. 


In addition, there are millions of 
savings depositors in the non-reporting 
states above mentioned, which include 
not only the South with the exception 
of the Virginias, but also the great 
states between the Mississippi and the 
Rockies except Minnesota. Further- 
more, there are perhaps three million 
owners of time certificates of deposit 
which are used in place of savings ac- 
counts in rural sections, also the half- 
million patrons of the postal savings 
system, five million members of building 
and loan associations, and other millions 
who invest the proceeds of their thrift 
with life insurance, real estate mort- 
gage and standard industrial and other 
corporations. 


The total of savings deposits was re- 
cently reported as amounting on June 
30, 1921, to $16,618,595,000, an average 
of $655.16 per account. 


in Banks of the 


United States, June 30, 1921 


Compiled by Savings Bank Division of American Bankers Association 


Mutual Savings Banks 
Other State Banks 

Trust Companies........ 
Private Banks 

National Banks 


(17 states) 

(13 states) 

......(8 states) 

(New York only)............72,961 
(all states) 

Total Reported 


2,713,808 


8,015,736 
26,637,831 
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Jazz Caps, Felt Caps, 
We have samples and quota- 
tions ready for your inquiry. We are able to make prompt delivery, give you 


good service and quote you manufacturers price. We have no commission 


332 S. Franklin St. 
CHICAGO 









DAVENPORT UCL Lie) 


adie tt) 
uCwYORK 


| CHANGEABLE 


Bulletin Boards, Desk and Wall Cal- 
endars, Building Directories, Name- 
plates, Bronze Signs and Tablets. 


Write for Folder . 


DAVENPORT-TAYLOR MFG. CO 


160 N. Wells St. 101 W. 42nd St. 
Chicago New York 


| 





The Coin Purse 
for Security 


: WY HEN you put your money in 
an Evertite Purse and draw 

. the catch across the top to shut 
it—it’s locked—completely—all 


the way acioss. To open, just 
draw the catch in the opposite 
direction—it cannot come open 
accidentally. 

This patented fastening is inde- 
structible and fully guaranteed. 

For. men, women and children. 
The most appropriate gift a bank 
could make. 

All good novelty advertising 
houses can supply, or sample and 
Price list on request. 


GLOVERSVILLE PURSE CO. 
Dept. B Gloversville, N. Y, 








Wallace E. Zirkle has sold his interest 


in the Citizens State Bank of Cheney, 
Oklahoma, to Virgil E. Davis of Cisco, 
Texas. Mr. Davis will be cashier and 
T. L. Northeut, president. 




































HOW TEAMWORK HELPS 
IN BUILDING DEPOSITS 


Topping the four million mark has required only 
a few months for new Chicago bank—A new base- 
ball savings bank that draws children’s accounts 





By HARRY M. SPEER 


ESS than a year ago, the Boulevard study was also made of accounts already 
Bridge Bank was established in the in the bank and prospective new ac- 
Wrigley building in Chicago and the counts. Many business men in that 
rapid growth of this new institution is district have their personal accounts at 
shown by the fact that between Decem- the bank and gradually the deposits of. 
ber 10, the opening day, and June 30 the organization with which these indi- 
of this year the deposits topped the viduals are connected are being brought 
$4,000,000 mark. in, first, because the bank is conveniently 
Mr. Walsh, new business manager of located and second, because of its avowed 
the bank, says this growth is the result policy of cheerful service. 
chiefly of personal solicitation methods Recently the bank extended its cam- 
and not alone through the-aid of letters, paign in other directions and has heen 
booklets, billboard or newspaper adver-_ especially active in the development of 
tising. The co-operation of everyone its savings department. Personal solici- 
connected with the bank from the di- tation has been one of the chief methods 
rectors down is an example of the used and certain employes are constantly 
benefits to be derived from teamwork. soliciting business outside. 

The Boulevard Bridge Bank is one Coincident with this savings campaign 
of the latest developments of the North has heen the distribution of a novel sav- 
Michigan Avenue business district in ings bank which appeals especially to 
Chieago, and it is located in the build- children and to grownups as well. The 
ing which has been pointed out many bank is a miniature baseball and is the 
times as one of the results of five-cent size of the official league baseball, fin- 
chewing gum purchases and the pro-_ ished in white with blue stitching and, 
gressive advertising methods of Mr. of course, has a slot for coins. It also 
Wrigley. The bank is headed by _ bears an etched brass dise about the 
Lawrence H. Whiting and has among: size of a quarter and with the name of 
its directors a number of Chicago’s busi- the bank imprinted on it. One of these 
ness leaders, including Wm. Wrigley, banks is delivered to each depositor in 
Jr., John F. Hagey, Robert W. Stewart, a small carton which resembles closely 
Frederic W. Upham and others. the box used for regular baseballs. Each 

In its campaign for new business the child who opens a new account is pre- 
bank: employes were aided by “leads” sented with a savings bank which corre- 
secured from officers, directors, stock- sponds to the famous “pill” used by 
holders and eustomers. A thorough Babe Ruth, Ty Cobb, Tris Speaker and 

































THE J. C. HUB MEG. CO. 


2041 E. 3d ST. CLEVELAND, OHIO 


Solid and Insertable 

: Celluloid Tab Guides 

: CHECK FILES ” LEGAL FILES 

E CARD INDEX SIGNATURE and 
3| CORRESPONDENCE LEDGER FILES 
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other heroes in the national game. 
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The bank gives an initial deposit of 
fifty cents with each new account opened 
and the use of the baseball bank, with 
this additional feature, has further jn. 
creased its popularity among childreh, 

When the Pageant of Progress was 
held. on Chicago’s municipal pier last 
August, the Boulevard Bridge Bank 
featured these baseballs in its booth and 
many new accounts were opened as a 
result of this display. Also among sey- 
eral outlying banks in the city which are 
affiliated with the Boulevard Bridge 
Bank these baseballs have brought in 
many new accounts. 

According to Mr. Walsh, this method 
of getting new accounts is just another 
example of saying “the old thing in a 
new way.” By using posters about the 
bank lobby and through other advertis- 
ing the bank appeals to children to 
make a home run to wealth.” And, by 
the use of such slogans the bank’s appeal 
takes a stronger hold upon the boy's 
mind than through the staid old bit of 
advice, “Save for a rainy day.” 


Tendency of Bond Distribution 

The extensive distribution of gover- 
ment bonds during the war is in marked 
contrast to the previous intensive dis- 
tribution and has brought about a 
change in bond selling, points out a 
booklet entitled “Some New Aspects of 
Bond Selling and Advertising” recently 
published by Wm. T. Mullally, Ine. 

Another factor radically changing 
bond distribution is the tax exempt 
features of government and municipal 
bonds which. is attracting attention to 
these issues at the expense of corpora- 
tion bonds. These two factors have 
led small investors into the industrial 
bond market and made tax exempt 
securities popular with the big investor. 


ae = es ae? oak Oe 


This condition is explained and dis- 
cussed in the booklet, where it is pointed 
out that the manicured bond salesman 
with a long expense account must come 
from his haughty position and sell. An- 
other suggestion is the introduction o 
good saesmen who are “nearer to the sod” 
and can meet and sell the small investor 
without making him feel his inferiority. 


Soot RS a oo 


Consideration is also given to the 
thought, “Do we want small -invest- 
ors?” The booklet calls attention to the 
success of banks and insurance col 
panies in cultivating the small investor 
as well as to the effect on the economi 
structure of many small investors. 





At the regular monthly meeting o 
the board of directors of the Reliant F 
State Bank, Chicago Illinois, the diret 
ors voted to call a special stockholders 
meeting Oct. 9th, 1922 to recommen! 
that the capital of the bank be increase 
from $300,000.00 to $500,000.00. 


4 
i 





































reri- 
rked 
dis- 
it a 
ut a 
ts of 
ently 
c. 




















nging 
empt 
icipal 
on to 
pora- 

have 
istrial 
xempt 
vestor. 
a dis- 
ointed 
lesman 
t come 
|. An- 
jon ol 
he sod” 
nvestor 
riority. 
to the 
invest: 
to the 
e coll 
nvestor, 















eonomit Fe 


(ors. 


ting of 


Reliant 
e dire F 
choldes’ 
ommen 
nereasél 








‘as the first question: 





















































SAVINGS DEPOSITS 
NATIONAL BANKS 


A QUESTIONAIRE was -recently 

sent to two hundred national 
New York States, asking, 
“Does your bank 
maintain a savings, thrift, or special 
interest department?” To this ques- 
tiomaire 87 answers were received and 


IN 


banks in 


fe of the 87 replying banks, 76 maintain 


what virtually. amount to savings de- 


{ partments. 


In order to obtain also some indica- 
tion of the size of these deposits, a 
second question was asked: “What 
was the total of your savings, thrift or 
special interest deposits at the time of 
your last statement?” 

To this question 74 banks replied. 
The total savings deposits for the 74 
banks amounted to $45,724,146.52. The 
largest amount of savings deposits held 
by any one of the 74 banks that replied 
was $2,938,799.07 and the smallest $3,- 
230.50. In many cases the savings de- 
posits of the banks replying made up 
a considerable proportion of their total 
deposits. Below are a few examples 
of the relation of savings deposits to 
total deposits, taken from the replies 
to the questionnaire: 

National Bank in small city in New 
York State— 

Total Deposits ...... $3,566,462.12 

Savings Deposits .... 1,700,000.00 
National Bank in village in New York 
State— 

Demand Deposits .....$258,244.49 

Savings Deposits 354,212.15 
National Bank in small town in New 
York State— 

Total Deposits .......$944,995.04 

Savings Deposits 688,663.43 
Four per cent was the rate of interest 
most generally paid on these deposits, 
although some banks paid only 3 per 
cent. Two banks had a sliding scale 
arrangement—one paying 3 per cent 
on savings deposits under $100 and 
4% per cent on over $100, and the 
other paying 3 per cent on savings de- 
posits under $1,000 and 4 per cent on 
those over $1,000. The replies showed 
55 banks paying 4 per cent interest, 17 
paying 3 per cent and 4 paying 314 
‘per cent. Interest was paid semi-an- 
nually by 62 banks and quarterly by 
14 banks. 

There has been a great deal of interest 
in the character of investment that the 
national banks are making for their 
savings deposits, so the last question to 
the banks was to obtain some data on 
their investments of the funds received 
through savings atcounts. It was asked 
if they invested funds received from 
savings accounts in mortgages, munici- 
pal bonds, railroad bonds, bonds of 
foreign governments, and bankers ac- 
teptances. If so, they were asked to 
indieate the proportion invested in each 
lass. The replies indicated that by 
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SYSTEMATIC FILING 


AT LEAST COST 


ey © Se, 
doy 
Ss 
7 os 
4048 f A Shect of Gummed 
My Gp®, 


The New 

Simple Patented 
Features will save 
you Time and Maney 


DURABLE—PRACTICAL—ECONOMICAL 


READ THESE FACTS: 


With Bankers Boxes your old records will be 
systematically filed, instantly accessible and 
aa Protected in economical sturdy 
dust-proof boxes made of the best corrugated 
fibre board. 


One simple pull of the string fastener and the 
box is securely sealed, strong as steel and very 
light; no nails screws nor clips of any kind to 
work loose and they cannot warp or come apart. 


3 Extremely economical —24 inches of clear filing 
* space in each box; they come to you flat and 
occupy very little space until ready for use. 


4 Vaults are always neat and orderly because 
* “Bankers Boxes”’ assist in making transferring 
a clean, quick job. 
Each box contains a sheet of assorted labels for desig- 
nating its contents. 


Write us today sure for complete infor mation, variety of sizes and prices. 
We can give you 24 hour service on any requirement you may need. 


BANKERS BOX COMPANY 


INCORPORATED L 
ORIGINATORS, PATENTEES AND MANUFACTURERS OF 
BANKERS CORRUGATED FIBRE BOARD FILES 


Rand MCNally Building 


CHICAGO, ILL. 








far the most popular investment with 
the national banks was railroad bonds, 
although it was interesting to note the 
extent of the purchasing of foreign 
government bonds. Many banks also 
indicated that they purchased industrial 
bonds and public utility bonds, and all, 
more or less, purchased commercial 
paper with their savings deposits. 

The number of times that each class 
of security listed in the letter was in- 
dicated is as follows: 

fe ae re 14 

Municipal Bonds 

Railroad Bonds 

Bonds of Foreign Governments 51 

Bankers’ Acceptances 

It is interesting to note that railroad 
bonds are the principal investment. 
Municipals do not seem to be purchased 
very heavily, and the most surprising 
reply to the questionnaire is the amount 
of foreign government bonds purchased. 


L. L. D. Stark Appointed 


L. L. D. Stark has been appointed 
assistant trust officer of the Midland 
National Bank of Minneapolis, Minn. 
Mr. Stark has been in the employ of 
the bank for the past five years and is 
at present the president of the Minne- 
apolis chapter of the American In- 
‘stitute of Banking and has been active 
in banking and advertising organizations 
of Minneapolis. 
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What is YOUR Subject? 


E have compiled, from the best articles, - 
treatises and special contributions to past 
and future issues of The Walhamore Com- 

plete Business Service—and from over 600 maga- 
zines and publications, the following SPECIAL 
WALHAMORE EDITIONS—each loose leaf, up- 
to-date and complete with cloth binder. Sent 
prepaid on receipt of ae. New features added 
to your binder monthly. 










TITLE OF 
WALHAMORE EDITION 


...36 Accounting Problems 
Ss P.A.... 


SUBJECT 
Accounting 


PRICE 









. olved by C. P. $1.00 
Administration 60 Things an Executive 
Should Knew....... $1.00 - 





Federal Taxes .326 Federal Tax Rulings 
nalyzed 
Parcel Post or ae Order 


De wccsevessest esas $1.00 















cover enrqeccened $1.00 


Check off your selections and pin as many 
Dollar Bills to_this advertisment as you want 
copies of the WALHAMORE EDITIONS—or 
send money order or check. Every copy worth 
five times the price to you in your particular line 
of work. Money refunded if not fully satisfied 
after 3 days’ examination. 





Particulars regarding The Walkamore Com- 
plete Business Service Sent Free on request 





Address all orders to 


THE WALHAMORE COMPANY 


Publishers 
Lafayette Building - Philadelphia, Pa. 









The Suburban Trust & Savings Bank 
of Oak Park, Illinois is planning to re- 
model a two-story building at 835 South 
Oak Park Avenue, just purehdsed, and 
to oceupy the whole strueture eventu- 
ally. 


SPANISH INVOICES 
SHOULD SHOW 
NET PRICES 


[THE Spanish customs authorities 

have done away with one imped- 
iment in the way of increased export of 
American automobiles to Spain by 
agreeing to accept the invoice price, 
plus cost of transportation, as the value 
in assessing duty. Previously, goods 
subject to an ad valorem tax had to be 
examined and valued by a commission. 
_. This simplification, however, has 
brought to light a practise on the part 
of American manufactures of auto- 
mobiles which should be changed if they 
are to compete more successfully in the 
Spanish market. It is now the general 
custom to invoice automobiles at the 
full list price, and although the dis- 
counts actually allowed are usually 
shown thereon, the customs authorities 
nevertheless levy the duty on the basis 
of the list price. This often results in 
the importer’s paying duty on a basis 
of up to 20% more than the actual cost 
of the ear to him. Apparently the only 
way to overcome this trouble is to show 
only the net price on the invoice. 

The procedure of showing only the 
net price should also be carefully 
followed on all shipments to Brazil. If 
the importer requires invoices showing 
list prices with discounts, such invoices 
should be sent to him direct by mail, 
but the invoice which accompanies the 
shipping documents should show only 
the net price. 

The Director of Spanish Customs on 
August 3 issued an order instructing 
collectors to discontinue the assess- 
ment of American merchandise on the 
basis of the treaty with France, which 
had been ‘done ‘since that treaty went 
into effect on June 20 last. This has 
the effect of increasing the duty on 
automobiles from 15 or 18% of the 
value on the less expensive, models to 
25%, and on the more expensive from 
20 or: 25% to 30%, with similar increases 
throughout the list. 


The Dillion, S. D., First National 
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WILL HELPING EUROPE 
PROVE PROFITABLE? 


Allied debt adjustment a serious problem that 
must be faced sooner or later as business men 
settle affairs of disrupted business concerns 


By PERCY H. JOHNSTON 
President, Chemical National Bank, New York 


T is strange that the great mass of 
the peoples of all the belligerent 
nations should have believed that after 
the war they would have so much better 
times and such a different world, that 
labor hours would be shorter and easier 
and the remuneration would be greater. 
During the great struggle, propa- 
ganda of every description was sowed 


PERCY H. JOHNSTON 


President of the Chemical National 
of New York 


broadeast in every war-torn country; 
the peoples drank in such rose-tinted 
phrases as “making the world safe for 
democracy” and “the self-determination 
of peoples.” They took these and other 
alluring phrases too literally. They 
were lulled into an expectancy, the ful- 


Bank is constructing a new building. fillment of which was as absurd as the 


story of the pot of gold at the end of 
the rainbow. 

The sad awakening has now come. 
The peoples have come out of the trance 
to find that their situation is far worse 
instead of the expected better; that 
their governments are burdened with 
crushing debts and that their tax bills 
are overwhelmingly heavy and beyond 
what anyone prior to the war had 
thought people would or could endure. 

Above everything else the peoples of 
Kurope want peace and an opportunity 
to work and to pursue gainful occupa- 
tions. They certainly do not want 
charity, even if there were charity con- 
tinuously to provide. They do realize 
however, painfully and almost hope 
lessly that their burden is far too heavy 
for them to carry. What they need and 
really ask is that we help them to help 
themselves. 


From a careful study of fundamental 
conditions I am convinced that Europe 
owes more than it can ever hope to pay. 
If the depressing and erushing govert- 
mental debts could be wiped out, condi- 
tions would soon become normal. 

Almost four years after the ending of 
the great conflict we find England alone 
able to balance her budget. The debts 
of other belligerent nations have vastly 
grown and in some instances have more 
than doubled since the war closed. 

There can be but one result from this 
staggering burden of debt and this 
reckless currency inflation, namely 0a 
tional bankruptcy. 

Except in the case of England, the 
situation with the belligerent nations 18 
not unlike that of an American ¢oml- 









pany whose creditors discover that re- 
verses have been met and that the com- 
"pany is indebted for more than it can 
pay. 

The commonsense procedure under 
such a circumstance and the only one 
followed by sensible business men is for 
the creditors to meet, to agree to an ex- 
tension of the debts or in a bad case to 
effect a composition setllement, always 
arranging the settlement where possible 
so as to let the business continue. 

The European situation sooner or 
later will require a composition settle- 
ment, and at that time the external and 
internal debts, together with currency 
inflation, will all have to be taken into 
account. 

If Europe would agree to a sound 
program of debt readjustment and the 
eliminating of worthless currencies, both 
America and England would well afford 
to agree to an indefinite postponement 
of the large amounts due each on ac- 
count of the loans made to the respective 
countries during the late war. If such 
a program were agreed upon and put 
into operation, trade and commerce be- 
tween nations would soon revive, and 
thereby America and England would 







































manner much sooner than they can from 
: debtors who are totally unable to pay 
: and who are getting weaker year by 
_ year. 
t No world stability can exist under 
h these conditions. 
ls It is futile to diseuss the details of | 
id such a settlement unless we can agree | 
ud on the principle by which it is to be 
re, made. 
of The world is looking to America to 
ty take the lead. The opportunity is great 
)a- for us to do a constructive job and in a 
nt truly American businesslike way. Shall 
yn- we meet the situation squarely or shall 
ize we continue to be timid and hold back? 
ad It is essential and proper for America 
Wy to take cognizanee of this situation 
ind and for us to ask ourselves the ques- 
elp tion—is it worth while for us to take : 
part in a world rehabilitation—to take | 
ital part not from an altruistic impulse, | 
ope but from a hard-headed and, if you like, 
ay. from a dollars and cents viewpoint? 
= The settlement has to do with bus- 
ndi- iness rather than politics. Our best in- 
formed business men should be dele- 
z of gated to the task and clothed with all 
lone necessary powers. 
ebts Th : a , 
stly e day of settlement is inexorable, 
nore & prompt adjustment is essential, and 
the sooner made the better. The world 
this will continue in turmoil and uncertainty 
this 80 long as we drift as at present. 
na- . 
A two-story brick and stone office 
, the building is soon to be built by the 
ns 18 Indian Head National Bank of Nashau, 
com New Hampshire. At present the ar- 





chitect is revising the plans. 
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indirectly recover their principal in this . E 





London County Westminster 
and Parr’s Bank Limited 


ESTABLISHED IN 1836 


Chairman: WALTER LEAF. 
Deputy-Chairman: SIR MONTAGU TURNER, 


R. HUGH a 
AUTHORISED CAPITAL - - - - 


~ - $165,000,000 

PAID-UP ‘CAPITAL - - ~ - - ~ - - 45,018,590 

RESERVE ~ - - ~ - - ~ - ~ 45,018,590. 
(30th June, 1922) 

Current, Deposit and other Accounts - - - - $1,497,564,820 


Head Office: 41, LOTHBURY, LONDON, E.C.2. 


Chief General Manager: JOHN RAE. 
Foreign Branch Office: 82, CORNHILL, LONDON, E.C.3. 
AFFILIATED ABROAD 


LONDON COUNTY WESTMINSTER & 
PARR’S FOREIGN BANK, LIMITED 


—PARIS: 22, Place Vendéme. 
FRANCE BORDEAUX: 22 and 24, Cours de I’Intendance. 
LYONS: 37, Rue de la République. 
MARSEILLES: 29, Rue Cannebiére. 
NANTES: 6, Rue Lafayette. 


—BRUSSELS: 114-120, Rue Royale. 
BELGIUM ANTWERP: 28-30, Place de Meir. 


S PAI N —MADRID: Avenida del Conde de Pefialver 21 and 23. 
AFFILIATED IN IRELAND 


All Cheques on the Ulster Bank will be collected 
ULSTER BANK LIMITED. for Customers of this Bank, free of Commission. 
= The Bank is represented by Branches or Agents ia all the Principal Cities and 
= Towns of the United Kingdom and has Correspondents throughout the World. 


EXECUTOR AND TRUSTEE DUTIES UNDERTAKEN 


TL ETT OTT ET AST AE HDS EH ET EE EA eae eee TTT 


LANDMANDSBANK 


Hypothek-og Vekselbank 


Copenhagen 
- (Denmark) 


Capital fully paia 100 Million Kroner 
Reserve ---- 50 Million Kroner 


The Bank Transacts 
every kind of 
Legitimate Banking Business 


Telegraphic Address - - ‘‘Landmandsbank"’ 
52 PROVINCIAL BRANCHES 


Middletown, Md., will have a new 
bank building by April 1, the Valley 
Savings Bank of that place having pur- 
chased a lot on which a new granite 
front building will be erected. 


That Fur Collapse 
It is said that the collapse of the fur 
trade which a few years ago caused the 
failure of the largest fur dealers in the 
world resulted in a loss of $5,000,000 to 
the banks financing the concern. As a 









Work has been started on a two story 
bank, store and office building at the 
corner of Mansfield-and Division Streets, 
Chicago for the North Austin Trust 
and Savings Bank. The building is to 
be of brick with stone trimming. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


matter of fact the loss to the seventeen 
banks involved was nearer 22 millions, 
but it has all been written off and is 
water that has gone over the dam so the 
-_best thing to do is to forget it and 
profit by the dear bought experience. 









WILLIAMS DEACON’S BANK 


LIMITED 


Esraz.iiszen 18 


MEMBERS OF THE LONDON BANKERS CLEARING HOUSE 























$3=£1 
Capital Subscribed - - - - - $ 40,625,000 
Capital Paid Up - - - - - - 9,375,000 
Reserve Fund = = ad = 5,500,000 
Deposits at 31st Bee. 1921 - - - - 221,000,000 
































LONDON OFFICE 20, BIRCHIN LANE, E.C. 

MANCHESTER OFFICE z MOSLEY STRERT 

SHEFFIELD BOLTON {OLDHAM een as 

And 158 other Offices chiefly in the manufact Districts 

LANCASHIRE, YORKSH RE, CHESHIRE, a) RBYSHIRE 
and STAFFORDSHIR 















































The Bank is prepared to act as Agents for American Banks on agreed Terms 








FOREIGN EXCHANGE AND AGENCY DEPARTMENT: YORK STREET, MANCHESTER 


AGENTS FOR THE BRITISH OVERSEAS BANK, LTD. 


























Established in 1833 


“NATIONAL PROVINCIAL 


AND 


UNION BANK OF ENGLAND, 


ee ee LIMITED. 
HEAD OFFICE: 15, BISHOPSGATE, LONDON, E.C.2. 


Principal City Offices: 

PRINCES STREET OFFICE (Union): 2, Princes Street, E.C.2. 
LOMBARD STREET OFFICE (Smiths): 1, Lombard Street, E.C.3. 
CORNHILL OFFICE (Prescott’s): 50, Cornhill, E.C.3. 

The Bank has over 1000 OFFICES in ENGLAND and WALES 
The Agency of COLONIAL and FOREIGN BANKS undertaken 


COUTTS & CO. 
Established 1692, is affiliated with this Bank 


AUXILIARY 
LLOYDS & NATIONAL PROVINCIAL FOREIGN BANK LTD. 


Principal Offices: London, Paris, Brussels, Cologne, Zurich 











































































































“The Swedish Bank 


of Commerce’’ 
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DON’T CROWD—IT’S THE 
LAST BIG ONE 


HILE spending the early part of 

his vacation at his summer home, 
“Stonehouse” at Cape Vincent, New 
York, J. L. Johnston, president of the 
Likesty Central Trust Company of St. 
Louis, captured the record for landing 
the largest black bass of the season on 
the St. Lawrence River, when he sue- 
ceeded in landing one weighing 5 
pounds, 8 ounces. 

Mr. Johnston and party left the 
village about 9 a. m. in “The Man 
O’War,” a 32-foot, 30-mile boat oper- 
ated by Ray C. Stanley, a competent 
and well known guide. After angling 
about the shoals with no_ success, 
Stanley ran up into Button Bay near 
Wolf Island and after fishing only a 
short time, Johnston struck the big 
fellow. The “Blackey” was game to the 
finish and nearly a half hour was taken 
up before the “prize bass” of the season 
was brought in over the gunwale. The 
idea that bass can be caught on live 
bait only was somewhat exploded yester- 
day morning when the five pounder was 
landed by a dead minnow. 

During the afternoon Senator Elon 
R. Brown joined his son-in-law, Mr. 
Johnston, and caught a few beauties, 
but nothing to compare with the large 
one Mr. Johnston landed. Besides the 
big one the party landed 15 others and, 
according to Stanley, it must have been 
an exceptionally large bass, because he 
said the two three-pounders looked like 
minnows beside it. This is the largest 
fish of this species which has _ been 
caught in several years. 

Mr. Johnston, before returning to St. 
Louis, will make a trip abroad, going 
to London and Paris. He expects to 
return to St. Louis sometime during 
the early part of October. 





New National Bank for Harlem 

The Globe National Bank, whose in- 
ception was inspired by the recognized 
need of the negro population of New 
York for banking facilities of a manner 
and form different from the savings 
bank or the loan association, has re- 
ceived approval of the Comptroller of 
the Currency to organize with a capital 
of $250,000 and surplus, $275,000, rep- 
resenting the sale of 250 shares of 
stock at $210 a share. The bank will 
be located on Seventh Avenue, near 
135th Street, and will be distinctively 
unique in that, so far as is known, it is 
the only national bank in the United 
States to have a directorate composed 
of white and negro men. The directors 
are George C. VanTuyl, Jr., A. H. 
Eastmond, Montgomery H. Lewis and 
Philip H. Freeman. 





The Cameron, Missouri, Trust Com- 
pany has started work on a new build- 
ing to cost about $50,000. 









—— 


UNIFORM EXCHANGE 
RATE 


HE necessity for some central clear- 
ing house for the standarization of 
the foreign exchange rate at certain 
hours every day impressed itself upon 
me recently, when nearly every bank in 
the city at the same hour of the day 
was offering a different rate of ex- 
change. 
Having a fairly large check in British 
\pottindas, to discount in Washington, I 
rang up about five of the largest banks 





























































































































of the city, and was suprised to find - 
; that there was such a divergence in the 
t amounts offered for the purchase of the 
: check. The bank with which I regularly 
dealt and with which I had an account 
M offered the lowest rate of all the larger 
institutions. The smaller banks of the 
city, however, had wider differences in 
: their exchange rate offered for the 
check. 
. At about noontime of the day when 
bs I received the British paper, one of the 
“ largest banks was offering 446, another 
as 44544, and others ranged down to 443. 
Among the larger institutions there 
were no two offering the same rate at 
” the same time, a fractional difference 
“4 being apparent in each. This of course 
* was due in part to the fact that each of 
ve the local banks dealt with different New 
fie York banking houses, one bank dealing 
nd, with only one group of Wall street 
ne bankers, while others dealt with dif- 
at ferent groups. 
ke Ariong some of the smaller banks, 
it however, who in some cases dealt more 
ans indirectly than the larger institutions, 
and who had to make a slight profit, and 
St. give a further profit to a middleman in 
ing the transaction the rate for buying the 
‘ check was much lower and more diver- 
ring gent. 
; The fact that there is no stabilization 
of the amount which the pound will 
' bring in dollars and cents at any given 
; period in the day among all the banks 
R38 results in dissatisfaction by the public, 
ized and has caused a feeling among some 
New depositors which has resulted in the 
aner withdrawing and replacing of their ac- 
ings eounts with other institutions. 
Bax’ It become apparent, therefore, that 
r of to safeguard the interest of the banking 
pital public, who have even only an ocea- 
rep- sional use for exchange, but a use that 
s of is becoming more and more widespread 
will and general since the enormous dab- 
a bling in foreign exchange, there should 
ively be united action taken on the part of 
: 3 all the local banks of each eity to give 
nit a uniform exchange rate at any given 
ee hour of the day, the rate to be revised 
— and changed at frequent intervals ac- 
he j cording to fluctuations of the foreign 
1S currency, but to continue uniform 
throughout the foreign exchange depart- 
. ments of each bank. 
ae Of course, the real difficulty in the 








divergence lies in New York, and 
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LONDON JOINT CITY AND 
MIDLAND BANK LIMITED 


CHAIRMAN: 
The Right Hon. R. McKENNA 
JOINT MANAGING DIRECTORS: 

FREDERICK ,HYDE EDGAR W. WOOLLEY 
Subscribed Capital - -£38,117,103 
Paid-up Capital - - - 10,860,852 
Reserve Fund - - = - 10,860,852 
Deposits (June 30th, 1922) - ++ 368,230,831 


HEAD OFFICE: 5, THREADNEEDLE STREET, LONDON, E.C.2 
OVER 1,600 OFFICES IN ENGLAND AND WALES 
OVERSEAS BRANCH : 65 & 66, OLD BROAD STREET, LONDON, E.C.2 
Atlantic Offices: ‘‘ Aquitania’’ ‘‘Berengaria’’ ‘‘ Mauretania” 


AFFILIATIONS : i 
BELFAST BANKING CO. LTD. THE CLYDESDALE BANK LTD. 


OVER 110 OFFICES IN IRELAND OVER 170 OFFICES IN SCOTLAND: 


THE LONDON CITY & MIDLAND EXECUTOR & TRUSTEE CO. LTD. 


. 


. ESTABLISHED 1864 CABLES “KREDITBOLAGET”’ . 


Skandinaviska 


Kreditaktieblaget 


GOTHENBURG STOCKHOLM 


MALMO 
BRANCHES IN ALL PARTS OF SWEDEN 


Paid-Up Capital & Reserves Kr. 182,000,000 


BANKING Business of Every Description Transacted. The 


Bank affords every facility for transactions between Scandi- 
navia and the United States. 








further than this abroad, but an ar- 
rangement could be made by overcoming 
certain local obstacles to work out a 
mutual arrangement between the bank- 
ers, even if the lowest and safest rate 
had to prevail to give the public a uni- 
form service and prevent dissatisfaction. 

The lack of uniformity among the 
offerings of the different foreign ex- 
change windows of the local banks is 
pretty much the same thing as discount- 
ing the American dollar, for the result 
is a discount of the foreign amount in 
dollars and cents—C. M. Littlejohn 
Washington, D. C. 

Telephone Directories Costly 

Some conception of the work involved 
in compiling and printing telephone 
directories of the Bell system is ob- 
tained when it is known that there are 
about 2,500 different directories pub- 
lished on an average of two annually 


and this necessitates the printing of 17,- 
716,500 copies. Paper used. weighs 41,- 
725,000 pounds and costs $1,922,575. 

To haul it from mills to print shops 
requires 834 freight cars of 50,000 
pounds capacity. This would make 14 
solid train loads of 60 cars each. To 
deliver the directories involves nearly 
4,200 five-ton truck loads and several 
thousand men. 


There are about 26,053,700 lines of 
subscribers’ listings and advertising to 
be cared for yearly. If it were possible 
to make up one four-column book, it 
would contain 53,390 pages, 9x11 inches, 
and 72 inches thick. This book could be 
divided into 36 volumes the size of the 
New York directory with 1,484 pages. 


Direct expense to the Bell companies 
for these directories is $8,134,750, but 
_advertising reduces net cost to $3,162,- 
859. 





writing to our advertisers. 





WHAT ABOUT INTEREST 
ON EUROPEAN WAR 
DEBTS 


HE payment of interest this year or 

next on the inter-government debts 
which resulted from the co-operative 
efforts of the allied and associated 
powers during and after the World War, 
would entail such a burden upon the 
debtors that about two-thirds of their 
expected revenues would be absorbed by 
the total charges for carrying their 
debts, according to a compilation in the 
eurrent “Guaranty Survey,” published 
by the Guaranty Trust Company of New 
York. 

By an arrangement between the cred- 
itor and debtor governments, “The Sur- 
vey” continues, interest on these debts 
was suspended for a period which ex- 
pires this autumn, in order to give the 
debtors an opportunity to readjust their 
finances from a war to a peace basis 
before assuming the burden of paying 
this interest. These adjustments are not 
yet completed in certain countries. 

Of the three principal Allies, Great 
Britain, France, and Italy, Great 
Britain is the only one which has yet 
succeeded in balancing expenditures and 
revenues. Both France and Italy are 
still planning for expenditures for the 
ordinary cost of running their govern- 
ments in excess of their revenues, and 
in addition have extensive programs for 
capital development and reconstruction 
in order to restore the producing power 
of their peoples. They thus face so 


grave a financial situation, until they 


have successfully readjusted their 
budgets to a peace-time basis, that the 
immediate resumption of the suspended 
interest payments on their “political 
debts,” as the French characterize these 
debts, to other governments seems to be 
precluded. 

The British Government has set aside 
£25,000,000 for a half year’s interest on 
the debt to the United States Govern- 
ment in the budget for the current fiscal 
year. The total interest charges thus 
amount to about 38.6 per cent of the 
expected revenues. If Great Britain had 
to meet a full year’s interest on this 
debt during the present fiscal year the 
total debt charge would amount to ap- 
proximately 40 per cent of her expected 
revenue. While this is a heavy relative 
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burden, it is not so excessive as to pre- 
clude the possibility of its being carried 
without threatening the financial stabil- 
ity of the country. Moreover, if at the 
same time the British Government should 
receive interest in full from the French 
and Italian Governments on their debts 
to it, these amounts would completely 
offset its interest payments to the United 
States Government. 

In the case of France, however, it is 
quite different. If France were to meet 
interest charges on her debts to Great 
Britain and the United States, requiring 
about 2,900,000,000 fes., at average cur- 
rent rates of exchange, in addition to 
estimated charges on her other debts 
in the present fiscal year, total debt 
charges would require over 16,000,- 
000,000 fes., and absorb approximately 
70 per cent of her expected revenue. 

The burden on Italy would not be 
quite so great relatively. If Italy should 
pay interest to both Great Britain and 
the United States on her “political 
debts” during the current fiscal year, 
the addition would raise her estimated 
debt charges to about 9,600,000,000 lire, 
or in excess of 60 per cent of expected 
revenues. 

It is not difficult, therefore, to under- 
stand why to France the execution of 
the Peace Treaty and the collection of 
reparations appears vital at any cost; 
while to England reparations are not 
so essential and the collection of the 
full amount specified in the London 
agreement of May, 1921, through the 
occupation of more German territory 
and the continued loss of potential trade, 
would appear more costly than might 
be warranted by the probable net re- 
sults in eash. 

These computations also suggest the 
enormity of the task with which our 
Debt Funding Commission is faced. 
Nevertheless, pressure from this Com- 
mission may, it is to be hoped, accelerate 
the efforts to balance budgets by those 
countries which have not yet completed 
necessary financial readjustments. At 
the same time it is obvious that there are 
very grave difficulties to be faced by these 
governments in any approximately 
thorough budgetary reforms, such as 
would permit, if at all possible under the 
added handicap of depreciated exchanges, 
the payment of interest and amortiza- 
tion on the inter-government debts. 


New Porto Rican Bonds 

The Guaranty Company of New 
York and Halsey, Stuart & Co., are 
offering at prices according to matur- 
ities to yield 4.20 per cent, $1,250,000 
Porto Rican, 5 per cent Public Improve- 
ment bonds due serially January 1, 
1941-1944 and 1961-1962. The bonds 
are issued under authority of acts of 
Congress of United States and the 
Legislature of Porto Rico and are con- 
pletely exempt from Federal, State and 
local taxation in the hands of individuals 
in the United States. 

Porto Rico has an assessed valuation 
of $286,470,673 and a total bonded debt 
ineluding this issue of $13,196,000 with 
a sinking fund of $1,853,000 leaving a 
net bonded debt of $11,343,000. The 
population in 1920 was 1,297,772. 


American Smelting has 11,450 Stock- 


holders 

An analysis of the distribution of 
outstanding stock of the American 
Smelting and Refining Company has 
been made by the company’s transfer 
department. The records show that 
496,400 shares of the company’s pre- 
ferred stock are held by 11,450 stock- 
holders and 609,980 shares of its common 
stock are held by 7,516 stockholders. 

Holders of ten shares or less of the 
preferred stock number 5,404 persons, 
which is 47.2 per cent of the total 
number of preferred stockholders. 
There are 3,746 persons holding 10 
shares each, or less, of the common 
stock. This number is 49.85 per cent 
of the total number of common stock- 
holders. 

Investors each holding 50 shares or 
less of the preferred stock number 9, 
578 persons and companies and com- 
prise 83.65 per cent of the total number 
of holders of preferred shares. In the 
same category of common stockholders 
are 6,007 persons, constituting 79.9 per 
cent of the entire number of common 
stockholders; 296,385 shares, or 48.59 
per cent of the outstanding common 
stock is owned by persons holding 500 
shares or less. More than 50 per cent 
of the preferred stock is held by persons 
owning 100 shares or less. 

Holders of 50 shares each, or less, 
own 247,324 shares, or 22.35 per cent 
of all outstanding stock. Including all 
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aN 4° 
The Sign of Service 


Okan. strong bank, established 

in 1873, has enjoyed constant 
growth because it is dedicated 
to the development of all worthy 
American business enterprise. 


Able management, large re- 
sources and a record of nearly 
half a century’s adherence to 
the principles of prudent and 
conservative banking, we offer 
every banking facility to banks, 
firms and corporations. 


Capital and Surplus 
$15,000,000 


ILLINOIS TRUST 
& SAVINGS BANK 


La Salle and Jackson Streets 
CHICAGO 
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Financing 
Essential Industries 


HE permanent financing of 
well established industrial 
corporations manufacturing es- 
sential products, by means of 
bond issues, constitutes one of 
the principal activities of our 


organization. 


Bankers or their clients who are 
contemplating new financing 
are invited to consult us with- 


out obligation. 


The scope of our experience 
will make at least a discussion 
of your problem worth while. 


Hyney, Emerson & Co. 
39 South La Salle Street . Chicago 


First National Bank Building 
Milwaukee, Wis. 


120 Burdick Arcade, Kalamazoo, Mich. 


ESTABLISHED 1916 


JACOB BACKER 


FINANCIAL BROKER 


EXCHANGE BANK BUILDING ST. PAUL, MINN 


A. L. Severance has been appointed 
assistant cashier of the First National 
Bank of Marinette, Wisconsin, to sue- 
ceed Henry C. Anderson who has joined 
a bank at Suring, Wisconsin. 


A. J. Walters has been elected pres- 
ident of the Citizens Trust and Savings 
Bank of Los Angeles, California, to 
sueceed Orra E. Monnette who has been 
the head of the affiliated institutions. 
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stockholders, the average holdings of 
preferred stock are 43.4 shares and of 
common stock, 81 shares. 

There are only 89 persons holding 
more than 500 shares of the preferred 
stock and only 151 persons who hold 
more than 500 shares of the common 
stock. 


Rock Island Mortgage Bonds 

The Chieago, Rack Island & Paeifie 
Railway Company have sold $5,000,000 
First and Refunding. Mortgage 4 per 
cent Gold Bonds to the Harris Trust 
and Savings Bank (Chicago), and 
Speyer & Company. 

The bonds are secured by a first lien 
on 1,171 miles of road ineluding the 
line from St. Louis to Kansas City, and 
by a second lien on 4,656 miles; also 
by a first lien upon the entire stock 
(par value $15,827,500) and _ leasehold 
of the Choctaw, Oklahoma and Gulf 
Railroad Company . aggregating 966 
miles, making a total mileage covered 
by the mortgage 6,794 miles. The 
bonds are also a first lien on terminal 
properties in St. Paul, Minneapolis 
and Kansas City, on shops near East 
Moline, Illinois, and on _ equipment 
valued at $15,948,000. These bonds are 
part of an issue of $154,020,000 of 
which $100,441,000 are in the hands of 
the public and $53,579,000 are either 
in the treasury of the company or pledged 
as collateral for loans due the United 
States Government. For the  vear 
1921 income available for interest on 
these bonds and for lgans secured by 
these and other bonds was.4)1,310,875 
against interest charges on these bends 
and loans secured by them and other 
bonds of $5,530,616. For the seven 
months ending July 31, 1922 the total 
income of the company available for 
interest, rentals and other fixed charges 
amounted to $7,988,354 or more than 
twice the income for the corresponding 
period: for 1921. 

The bonds are due April 1, 1934 and 
are being offered at 873g and interest 
vielding about 5% per cent. 


Bedford County, Pennsylvania, bank- 
ers are making a study of the dairy and 
creamery interests around Grove City, 
Pennsylvania, with a view of developing 
similar activities in their own locality. 
Several articles have appeared in TH 
BankKErS MontHLy about the co-oper 
ative activities of the bankers and farm- 
ers around Grove City. 


The directors of the People’s Tru 
Company of New York have elected 
Henry M. Heath, J. Frank Birdsel, 
and William D. Buckner, vice-presidents, 
Arthur V. Bennett, secretary, Lous 
Koester, auditor, and Harry F. Mont 
gomery and Charles Dworak, assistat! 
secretaries. All have been in the servit 
of the bank for 20 years or more. 
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Trading American Manufactures for 
Foreign Raw Materials 
The growing disposition of the non- 
manufacturing world to exchange its 
raw material for American manufact- 
ures is apparent, says the Trade Record 
of The National City Bank of New 
York, by a close study of the import 
and export figures of the fiscal year 
just ended. While the value figures 
often fall below those of recent years, 
the quantities of individual articles 
show in many cases large percentages 
of gain, even in the “lean” international 
trade year 1922 when compared with 
the year immediately preceding. Though 
the strike troubles of the past few 
weeks may have checked the disposition 
to lay in stocks of manufacturing ma- 
terial, the figures of the full fiscal year 


ending June 30, 1922, make it quite ap- 


parent that the quantity of raw material 
being brought into the country is in- 
ereasing and that the countries sending 
them are willing to accept our manu- 
factures in exchange. 

Tin, which is sent us chiefly from the 
opposite side of the globe (for we 
produce none ourselves), is a striking 
evidence of the encouraging situation 
in our manufacturing industries and of 
the willingness of the foreign producer 
to accept our manufactures in exchange 
for his natural products. The quantity 
of pig tin imported in the fiscal year 
1922 was, in round terms, 100 million 
pounds as against 80 millions in the 
preceding year, but the stated value of 
this 100 million pounds is only 29 mil- 
lion dollars while that of the 80 million 
pounds of the preceding year was 42 
million dollars. In other words, im- 
ports increased 25 per cent in quantity 
but decreased 30 per cent in stated 
value. 

This striking characteristic, of an in- 
crease in quantities of imported manu- 
facturing material but a reduction in 
stated values, extends to many of the 
articles for which we must rely on the 
other parts of the globe, and the fact 
that this increase in quantities is ac- 
companied by a decrease of stated value 
Suggests that our manufacturers will 
continue to successfully compete in 
world markets for the finished products. 

That the non-manufacturing world is 
ready to aczept our manufactures in 
exchange for its raw material is also 
strikingly evidenced by the figures of 
our exports of tin plate and other manu- 
factures to the very countries from 
Whieh we draw the tin. Most of the 
pig tin comes to us from the Straits 
Settlements, the Duteh East Indies, the 
Malayan Peninsula, Hong Kong and 
China, and all of these countries and 
colonies take in exchange our tin plate 
and many other manufactures, and this 
1s also true as to Bolivia and Chile from 
Wi ch We receive the tin ore of the 
Bolivian mines and pay for it in manv- 
actures of tin and many other articles. 
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Public Utility Financing 


We shall be pleased to have you consult with us 
regarding financing of public utility companies. 


We have specialized in bonds for many years. In 
the course of our business we have been of service 
to many corporations seeking financing of a per- 
manent.character. 


Address correspondence to Mr. Burton French at 
the Chicago office. 


OAGLAND, ALLUM & 


| INCORPORATED 


4stablished 1909 





115 Broadway 


| 14 S. LaSalle St. 
| NEW YORK 


CHICAGO 
Ground Floor Offices 


Are You Losing Money on 
Your Coal Properties? 


Our specialty is making 
money out of coal property. 
Our records show that we 
have done it for 39 years. 
Give us the chance to make your 
coal property make money for you. 


PEABODY 


OAL COMPANY 
Founded 1883 
332 South Michigan Ave. - 





CHICAGO 
Operating 44 Bituminous Mines in 12 Fields with Annual Capacity of 23,000,000 tons 
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Investment Service 


B*cs of the request of a bond 

house that you become its client, 
should be the ability of that house 
to render a satisfactory well-round- 
ed investment service. 


It should have the statistical 
sources and the connections for in- 
vestigation that will furnish you 
dependable answers to the many 
questions and problems that arise. 
When it becomes a matter of judg- 
ment, the house should have avail- 
able the experience which alone 
makes such judgments valuable. 


Our aim is to give to our clients 
a service which will prove its value 
whenever called upon. 


WM. L. ROSS & COMPANY, INC. 


108 South La Salle Street 
CHICAGO 


The Public Is the Boss 

Do you know that, under our laws, 
the people now practically run the 
public utilities?” asks the Augusta, 
Georgia, Chronicle, in an _ editorial. 
Continuing, the editorial reads: 

“That these utilities cannot expand 
through profits, and must make addi- 
tions with new money only? 

“That they cannot make more than 
a reasonable profit on their investment 
—the amount of the investment being 
determined by the people as per the 
showing of physical property—stocks 
and bonds not being taken into consid- 
eration? 

“That when the people make a street 
railway pave.a street, the cost thereof 


comes out of the riders? 

“That all this is so, not because any 
railroad company wants it so, but 
because the people’s laws make it so? 

“The great public will not readily 
accept these statements as accurate; 
and such statements are most unpop- 
ular. But they mighty near represent 
the exact situation—the people are 
mighty near the practical owners of the 
public utilities, these days, under the 
people’s laws.” 


The Canal-Commercial Trust and 
Savings Bank of New Orleans has 
opened its nineteenth. branch in a new 
building equipped for every depart- 
ment of banking. 


Politics in Reserve System 

WHEN the New York Tribune and 

the New York World engage in a 
decidedly amateur, but sufficiently aeri- 
monious, conflict over political appoint. 
ments in the Federal Reserve system, 
the public is likely to be calm and even 
amused, feeling that neither is suff. 
ciently equipped to hurt the. other 
seriously. The “politics” in the Federal 
Reserve system is one of the bright ideas 
of Congress itself. It was Congress and 
not President Wilson which put such 
arrant politicians as William G. MeAdoo 
and John Skelton Williams into the Re 
serve Board. With that dictatorship 
what did it matter how the others were 
appointed? 

This is not to say that the Federal 
Reserve system is not the greatest single 
ineident of progress in the history of 
the country and one of the world’s epoch- 
marking events in the history of bank- 
ing. The Federal Reserve system is 
good, and works well in spite of polities. 
A principal object of the politicians, in 
drafting the act which created it, was 
to deprive New York of its financial 
leadership. If the system had created 
three reserve centers, instead of twelve, 
something tangible might have been ac- 
complished in that direction. But it is 
well within the mentality of a politician 
to believe that you can have twelve hubs 
to a wheel; or any number. 

So badly was the scheme drafted 
geographically that the blue grass dis- 
trict of Kentucky was cut clean in half 
while cities like Patterson, Newark and 
Jersey City were turned over to Phila- 
delphia which could not handle them, 
in order to give a black eye to their 
natural center, New York. This ab- 
surdity was removed; but politicians 
have never been able to understand why 
Providence, four hours’ rail journey 
from New York, and only one from 
Boston, prefers New York to Boston 
Business carries on in spite of politics, 
and it might almost be said that in any 
real and permanent sense it is impos- 
sible to gerrymander banking. 

New York and not Washington is the 
real center of the Reserve system, and 
the appointment of a board composed 
entirely of political lame ducks t 
handle the system’s business in Wash- 
ington would not change that fact. 
Friends of the farmer who have de 
nounced the Federal Reserve system 
would be the last to realize that they 
were charging it with a power which 00 
system could possess, particularly in 4 
matter so international as the money 
market. It is highly necessary that the 
Federal Reserve Board should contal 
men who would be desirable on the 
board of any bank, and it would do 
harm if one or more of them was § 
farmer or even a politician. The latter 
are only chosen on bank boards, bo¥ 
ever, when it is certain that they a 
out of polities—Wall Street Journal. 
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A Financial. Background 


N the early summer of 1812 
—110 years ago—the City 
Bank was granted its charter by the 
State of New York and began its 
business career at 52 Wall Street, 


across the street from its present 
head office. 


This financial background of more 
than a century, during which the 
United States experienced such a 
remarkable period of national 
growth and expansion, became 


The National City Company 


National City Bank Building, New York 
BONDS SHORT TERM NOTES 





—of 110 Years 
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the heritage of The National 
City Company when it was es- 
tablished. 


Today, the Company, with its 
chain of American and Canadian 
offices and its staff of field repre- 
sentatives in daily touch with Wall 
Street through 10,000 miles of pri- 
vate wires, brings to the Bankers 
throughout the continent a quality 
of investment service that carries 
with it many definite advantages. 


ACCEPTANCES 





Public Utility 
Industrial 
Bonds 
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Municipal 
Government 
Bonds 


DE WOLF & COMPANY, INC. 


S. W. Corner 
Monroe and Dearborn 
CHICAGO 





The oldest house in America 
dealing exclusively in 
Government Bonds 


We Buy or Sell 


any amount of 


NITED STATE 
GOVERNMENT 
BONDS 


No Commission Charged 


C. F. CHILDS & Co. 


208 So. La Salle St. 


hicago 


120 Broadway 
New York 


ST.LOUIS DETROIT CLEVELAND 
PITTSBURGH BOSTON 


The oldest house in America 
dealing exclusively in 
Government Bonds 


Established 1889 


INVESTMENT BONDS 


S. W. Corner 
Broadway & Wisconsin 
MILWAUKEE 





FEDERAL RESERVE 
NOTES 


N addition to the effects of industrial 

disturbances, economic and business 
conditions in the Seventh Federal Re- 
serve District during July were in- 
fluenced by the usual seasonal changes. 
The ecrop-moving demand for funds 
from the agricultural districts is not 
yet general. The volume of business, 
as indieated by debits to individual ac- 
counts during July, was well sustained 
throughout the district, except in 
Chicago although in the first weeks of 
August there was a considerable fall- 
ing off in debits outside of Chicago. 
Government statisties, as well as reports 
direct to this bank, indicate larger crop 
yields than last year, except for corn, 
which on August 1 was estimated at 
15,000,000 bushels less in this district. 
The movement and storage of live stock 
products show seasonal trends modi- 
fied by exceptional conditions. Sales 
of mail order houses inereased; the 
larger department stores report bus- 


Protect Your Depositors 


When They Travel 


Relieve them of anxiety concerning their 





_ Traveling Funds. 
SUPPLY THEM WITH— 


K. N. & K. Travel Checks 


which are known and honored everywhere. 


Recognized as the safest and most convenient form in which to carry travel 
funds, they further protect the traveler because they provide always a sure 
means of obtaining cash when needed and are a protection against loss—for 
if not countersigned when lost, they may be replaced. 


Place K. N. & K. facilities at the service of your depositors. 
WRITE FOR PARTICULARS 


Knauth,Nachod & Kuhne 


120 Broadway, New York 





iness ahead of last year. 


The move- 
ment of wholesale goods, except gro- 
ceries, continued the improvement over 
last year noted in June. The manv- 
facture of clothing and furniture was 
seasonally more active, but in almost 
all other lines declines are reported. 

The demand for funds from trade 
and industry during July showed little 
change except in a few manufacturing 
centers, where there has been a slight 
increase. In some eases, borrowers who 
have been out of the market have 
applied for accommodations, but others 
have been paying off old loans, leaving 
aggregate loans about the same. Re- 
ports indicate that farmers throughout 
the district are very conservative in 
their borrowing and are confining the 
use of credit to obtaining money to 
meet actual operating expenses. Some 
borrowing is reported, however, for the 
purpose of putting cattle in the pas- 
tures. The seasonal marketing of fat 
hogs is about completed, but the move- 
ment to market at present is sufficient 
to cover operating expenses and to 
afford some further liquidation.—Fed- 
eral Reserve Bank of Chicago. 


The favorable underlying factor 
which accounted for the progress i 
general business noted in the preceding 
issue of this report were unchanged 
during the past thirty days, but the 
rate of progress in trade and industry 
was perceptibly slackened by uncertainty 
created in the minds of merchants and 
the public by continuance of the coal 
and railroad strikes. Almost univer- 
sally comments of merchants and mant- 
facturers indicate an enormous demand 
for commodities, and the wherewithal 
to fill requirements, but buying esp 
cially for forward delivery, has beet 
halted by uncertainty as to the future 
The disposition is to take only enough 
for immediate needs, and to conserve 
resources for possible emergencé 
which may grow out of the unsettled i 
dustrial conditions. ; 

The splendid crop prospects, whith 
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prevail in virtually all sections of the 
district, were in a measure offset as a 
stimulant to business by the sharp 
decline in prices, of farm products 
during the period under review, also, 
py serious disabilities to the marketing 
of crops occasioned by the railroad and 
coal strikes. Farmers in the wheat 
areas are experiencing difficulty in 
moving their grain to market, and con- 
gestion exists at country railroad ter- 
minals because of the inability to obtain 
ears. Producers of vegetables and 
fruits in some sections of the South are 
threatened with heavy losses on account 
of delays in moving their crops, and 
the idleness of canneries which are un- 
able to secure fuel.—Federal Reserve 
Bank of St. Louis. 





Mid-summer influences, eombined 
with the cumulative effects of the long 
drawn out coal and railway strikes, 
have succeeded in temporarily checking 
industrial improvement. However, bus- 
iness during August has been moder- 
ately active, and almost none of the 
gains heretofore made have been lost. 
Underlying conditions undoubtedly con- 
tinue to be sound. That so little reces- 
sion has occurred at a time when de- 
creasing activity is normally expected 
and industry is confronted with the grave 
production difficulties and price uncer- 
tainties caused by the labor controver- 
sies, is conclusive evidence of this fact. 

Further liquidation of bank loans 
during the past month is indicated by 
the loan and discount figures of the re- 
porting member banks, but it is evident 
to those who have been following these 
figures that this tendency has lost much 
of the momentum that it possessed 
during 1921 and the first few months of 
1922. Weekly changes in these loans 
and discounts are now not so extended, 
nor are they uniformly in the direction 
of lower totals, but, on the contrary, 
take an upward swing at short inter- 
vals. If we confine ourselves to one 
item—“all other loans and discounts” 
—which is mainly inclusive of aceom- 
modations to business and commerce we 
find an increase in the past month, and 
for the six months ending August 9, 
& decrease of only 261 millions of dol- 
lars, as compared with 715 millions in 
the preceding half year—Federal Re- 
serve Bank of Philadelphia. 


The coal and railroad strikes have 
apparently been without effect upon 
the credit situation, which seems to have 
been influenced by more fundamental 
conditions. For many months past in- 
‘reasing commodity prices and a gen- 
eral increase in trade and industrial 
activity have facilitated the liquidation 
of many commercial bank loans of long 
standing. At the same time the invest- 
ments of the banks in Government and 
other bonds have steadily inereased. 
During the past month, however, the 
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Paine, Wirbher & Co. 


THE RQOKERY, CHICAGO 


BONDS AND NOTES OF 


U.S. GOVERNMENT 
FOREIGN GOVERNMENTS 
AND THEIR 
MUNICIPALITIES 
RAILROADS 
PUBLIC UTILITIES 
INDUSTRIALS 


MEMBERS 


NEW YORK STOCK EXCHANGE 
BOSTON STOCK EXCHANGE 
CHICAGO STOCK EXCHANGE 
DETROIT STOCK EXCHANGE 

NEW YORK COTTON EXCHANGE 
CHICAGO BOARD OF TRADE 


INTERESTED PRIMARILY IN THE ORIGINATION AND DISTRI- 


BUTION OF 


INVESTMENT SECURITIES. FIFTEEN OFFICES 


IN THE’ PRINCIPAL FINANCIAL CENTERS OF THE EAST AND 
MIDDLE WEST, CONNECTED BY OUR OWN PRIVATE WIRE 
SYSTEM, ENABLE US TO, EFFICIENTLY HANDLE INQUIRIES 


FROM BANKS ON ANY 


BOSTON NEW YORK 


MINNEAPOL'S ST. PAUL 


WORCESTER ALBANY 


downward movement -in the volume of 
commercial loans has ceased; but the 
volume of bond investments in banks 
outside of New York City has contin- 
ued to increase, presumably as a 
cumulative effect of the liquidation of 
the past year and of the continuing im- 
ports of gold. The volume of bills dis- 
counted by the Federal Reserve banks 
is at almost the lowest point of the year. 
—Federal Reserve Bank of New York. 


The Spencer State Bank of Spencer, 
Nebraska, has been organized with a eap- 
ital of $25,000. E. M. Baumann of West 
Point is president, Anton Nimie, vice- 
president, and A. B. Seannell, cashier. 


The old quarters of the National De- 
posit Bank of Owensboro, Kentucky, 
are being razed to make room for a new 
building to cost $125,000. 
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CHICAGO 


MILWAUKEE 


DULUTH 


INVESTMENT SECURITY. 


PHILADELPHIA DETROIT 


GRAND RAPIDS SPRINGFIELD 


HARTFORD PROVIDENCE 





The First National Bank of Sharon, 
Pa., has received permission to increase 
its capital stock from $125,000 to $300,- 
000. The bank recently declared a stock 
dividend of 100 per cent and sold ad- 
ditional stock to the amount of $100,- 
000. The bank will have a capital of 
$300,000; surplus of over $300,000 
and resources of over $5,000,000. The 
First National Bank of Sharon was 
chartered as a national bank 54 years 


ago and has been in its present location 
for over 50 years. 


The Nebraska State bank of Norfolk, 
Nebraska capital $100,000, shows de- 
posits of $1,277,492.93 by its last state- 
ment, a gain of $187,110.11 since the 
December statement, and.an increase of 
$786,174.82 since December, 1917. 
Total assets are $1,407,373.37. Jabe B. 
Gibson is president of this bank. 

















E. J. Johnson has become assistant 
cashier of the American Savings bank 
of Marengo, Iowa. 





C. P. Jenks of Auburn, Wisconsin, 
has been elected president of the Farm- 
ers State Bank of Sumner, Washington. 
R. A. Peabody, a former associate of 
Mr. Jenks, will become vice-president 
and cashier. 


The First National Bank and the 
First Savings Bank of Glendale, Cali- 
fornia, the Eagle Rock State Bank, 
of Eagle Rock, California, and the First 
National Bank of South Pasadena, 
California, have all been merged with 
the Security Trust and Savings Bank 
with home office in Los Angeles. There 
will be practically no change in personnel 
of the new branches. 





Richard E. White has been elected 
president of the Citizens National Bank 
of Bedford, Virginia, succeeding 8S. S. 
Lambert who has resigned because of ill 
health. Mr. White went to the Citizens 
National in 1914 as cashier and last 
year was elected vice-president. 

Isaac M. Akin has been appointed 
cashier of the Brunswick, Georgia, Bank 
and Trust Company. C. C. Dekle has 


been made assistant cashier. 






New Orleans 
I 
Harbor Equipment 


The harbor equipment of 
wharves, belt railways and ware- 
houses of New Orleans is all pub- 
licly owned, and is operated for 
the benefit of business. These 
facilities offer shippers the lowest 
possible charges with the most 
efficient service. 


Hibernia Bank & Trust Co. 


New Orleans, U. S. A. 









The High Street Bank of Providence, 
Rhode Island, has added two new di- 
rectors—William §. Cherry and Robert 
KE. Cook. The directorate re-elected 
Henry M. Grimwood, president; Wil- 
liam A. Hathway and Arthur L. Peck, 
vice-president; Victor H. Frazier, 
cashier. 


With capital of $100,000 and surplus 
of $10,000, the Bank of North Long 
Beach, Long Beach, California, has 
opened for business in temporary quar- 
ters at 2804 American Ave. 


The Bank of New York has issued a 
notice of proposed increase in capital 
from $2,000,000 to $2,500,000. 


Roy M. Mulford has been appointed 
assistant vice-president. of the Guaranty 
Trust Company, New York. 


The call number of the Union Trust 
Company, Cleveland, radio broad east- 
ing station has been changed from 
WAJX to WJAX by the licensing 
bureau of the U. S. Government. 


R. R. Riddell has been appointed 
cashier and manager of the Newhall 
branch of the San Fernando, California, 
Valley Savings Bank. 


The Montauk Bank, Brooklyn, New 
York, has increased its capital from 
$100,000 to $200,000. 





Charles A. Liddle, vice-president of 
the Pullman Company and Edward A. 
Schroeder, cashier of the National Bank 
of Woodlawn, Chicago, have been 
elected directors of the bank. 

S. J. Tilden has been appointed man- 
ager of the Hollywood branch of the 
Los Angeles Trust and Savings Bank, 
taking the place of A. J. Olson, resigned. 








The Ashland, Sixty-third State Bank 
will be opened in Chicago about October 
lst with a eapital of $200,000 and 
surplus of $20,000. A. Curtis will be 
president of the new institution, Henry 
Daum and William F. Campbell, vice- 
presidents and S. M. Dague, cashier. 


Organization has just been completed 
of the Montclair, New Jersey, National 
Bank with capital of $100,000 and $50,- 
000 surplus. R. H. Creyk, is president 
and H. P. Turnbull and A. L. Finley 
vice-presidents. 
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The American National Bank of 
Pomona, California, has increased its 
capital stock from $100,000 to $175, 
000 and with the additional capital, 
will open a savings bank entirely in- 
dependent from previous activities. 















The Commercial National Bank of 
Los Angeles, California, is already 
operating three branches within the city 
limits, in accordance with the the recent 
ruling of the comptroller of the treasury. 
The Merchants National Bank is prepar- 
ing to open a chain of branches 
throughout the territory also. 















The Border National Bank and the 
Security Bank and Trust Company of 
El Paso, Texas, have consolidated under 
the name of Border National Bank and 
will oceupy the quarters of the Security 
Bank. Charles M. Harvey is president 
of the new organization. 











Claremont, California, is to have a 
savings bank with a eapitalization of 
$50,000. 








The Highland Park Bank, Highland 
Park, California, has been absorbed by 
the Seeurity Trust and Savings Bank 
of Los Angeles and will continue in 
operation as a branch with C. M 
Chureh, the former president, as man- 
ager. 












William W. Clayton, for 23 years 
with the Birmingham, Alabama, Trust 
and Savings Company, has resigned his 
position as manager of the eredit de 
partment to become manager of the 
Mereantile Finance Corporation, also of 
Birmingham. The new _ organization 
has been started by 200 business men to 
aid in financing negotiable paper, auto- 
mobile loans and similar monthly credit 
accounts. 



















The State Exchange Bank of Tor 
ranee, California, has opened for bus 
iness with J. B. Hines as president, and 
R. A. Huber as cashier. 













Warren Cunningham, formerly with 
the Liberty State Bank of Sidney, Ne 
braska, has been elected cashier of the 
Lorenzo State Bank, Lorenzo, Nebraska 








Barr Spangler has resigned as pre 
ident of the First National Bank 
Marrietta, Pa., due to failing health 
Mr. Spangler was 100 years old ® 
August 13th.° 
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Officers of the Hawkins Mortgage Com 
cities of the United States. In the center, 


of the company. 


After broad experience in the securities market, he joined the Hawkins organization. 


* * 


H. A. Smith Appointed Secretary 

Chicago Joint Stock Land Bank 
At a directors’ meeting of the Chicago 
Joint Stock Land Bank recently held, 
H. A. Smith, formerly cashier of 
L. M. Yocum & Company, bankers, of 
Galva, Illinois, was made a director and 
appointed secretary of this institution. 


J.. E. Huston, former secretary, 
was made vice-president at the same 
meeting. 

The paid-in capital stock of the 
Chicago Joint Stock Land Bank is $3,- 
000,000 with reserves and undivided 
profits of $777,499.07. Assets exceed 
$37,500,000. 


The regular quarterly dividend of 
$2.25 per share was declared on the 
stock of the institution payable October 
Ist, 1922, to “stockholders of record 
September 20th. 


.The ‘Greenwich Savings Bank, of 
New York has approved plans for a 
new building to cost in the neighborhood 
of $1,000,000. The new building will 
be'on 36th street. 


The Orange, Texas, National Bank 
has just moved into its $100,000 home 
of Bedford stone. 


* * * 


Commercial and Savings Bank. 


Special Service Bureau 


LL Bankers who contemplate visiting or passing 
through Chicago are invited to make use of our 
Information and Travel Service Bureau. We will gladly 
make your hotel or railroad reservations, furnish time tables for 
all railroads and steamship companies, purchase theatre tickets, 
furnish information regarding shops and general points of interest. 


Address mail or wires to Travel Service Bureau 


She NATIONAL (TY BANK 
of (CHICAGO 


DAVID R. FORGAN, President 


Banks and Bankers Department 
FRED A. CRANDALL, Vice-President S. P. JOHNSON, Assistant Cashier 
R. V. KELLEY, Assistant Cashier 


Before joining the 


y of Portland, Indiana, which has organized and is operating 28 Welfare Loan Societies in different 
orton S. Hawkins, president, who has devoted much time to the small loan business, both in the 
United States and Europe. Mr. Hawkins has carried on extensive research work into small loan practices, especially in Continental Europe. On 
the left, A.A. Scheib, Vice-President, who has been active in the small loan business for the past eighteen years. Hawkins 
Company, Mr. Scheib was connected for years with one of the principal loaning institutions of Indiana. On the right, Carl B. Anderson, treasurer 
Mr. Anderson received his early financial training in La Salle Street, the center of Chicago and middlewestern financing. 


* 


St. Clair, Michigan, is to have a new 
bank building to be the home of the 


pe, 
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' Buffalo Bank Opens New Branch 

The Fidelity Trust Company 
Buffalo has opened its third branch. ]; 
is a complete bank in itself and is known 
as the Kensington branch. 


Housed in a temporary shelter, this 
branch will serve the banking require. 
ments of the Kensington section until g 
larger building now under construction 
is completed. 


An interesting fact is connection with 
the erection of the temporary shelter 
the branch now occupies is that it was 
not decided to build it until four days 
before the branch was actually opened, 
The day following the decision, plans 
were made and approved. The next 
day ground was broken and by noon 
the frame work was set up. The fol- 
lowing day saw the exterior complete 
and by evening of the next day, the 
place was ready for occupancy. 

George D. Thomson, who has man. 
aged the Cold Spring branch sinee its 
opening eighteen months ago, has been 
appointed manager of the Kensington 
branch. Associated with him is Jacob 
Kercher, for several years teller at the 
main office. Both were chosen on ae- 
count of their well rounded experience 
covering several years in the various 
departments of the main office. 


The total resources of the 27 savings 
banks, 135 trust companies and 27 state 
banks in New Jersey showed total de- 
posits on June 30 last of $949,435,621.- 
25, an inerease of $42,721,896.55 over 
the vear before. 

Burlington, N. C., is to have a new 
Morris Plan Bank with John M. Fis, 
formerly cashier of the Alamance Bank 
and Trust Company, in charge. 


B. A. Garber, president of the Farn- 
ers State Bank of Garber, Oklahoma, 
and director of the American National 
Bank of Enid, Oklahoma, has_ been 
elected a director of the Metropolitan 
National Bank of Seattle, Washington. 


Den Danske Landmansbank of Coper- 
hagen announce the appointment 0 
Ernest Meyer as manager of the bank 
due to the resignation of Mr. Harhof 
who has been manager since 1872. 


The Bank of San Gabriel has securel 
permit to open another braneh in [4s 
Angeles. 


The Kentucky Bankers Association 


have elected Owen B. Thomas ot 
Lebanon, president; H. G. Smith ¢ 
Louisville, Secretary; A. B. Renake 
of Burlington, treasurer; F. B. Calvert 
of Corbin, vice-president of nation! 
bank section; S. W. Clements of Umior 
town, vice-president of state bank s 
tion. 


DIRECTORS 
Dr. GEORGE R. ANDREWS, Vice-President G. B. JUDSON, Vice-President 
Highland Park State Bank ARTHUR J. LACY, Attorney 
JA COUZENS, President C. HAYWARD MURPHY, Sec. Simon J. 


ALONZO P. EWING, Director Detroit City Murphy Co. 
Ges Ge. ANDREW J. PEOPLES, Treas. Detroit Cop- 
C. H. HABERKORN,"Jr., Pres. C. H. Haber- Brass Rolling Miils 


& 
Korn Co., Inc. and Haberkorn Investment Co. HH. RACKHAM, Director Detroit Trust Co. 


GEO. W. HERGENROETHER, Dodge J. T. WHITEHEAD, President Whitehead & 
Brothers, Ific. Kales Iron Works. 
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Take an After-dinner Tour 
of the World 


Have you and your family ever toured the 
world, of an evening? You can. You can go 
to Venice, to Holland, to Spain and Morocco. 
You can sail the Grand Canal of the old 
Italian city of romance and glory; you can 
see the diamond-cutters at work in Amster- 

There is a RAND dam, the olive orchards in old Castile, old 
are a for customs, old costumes and the land of bygone 

ro days in the country of the Moors. 


For home, office, library, 
the International Atlas. 





ee best metien-pciced You need only a Ranp M¢&Na ty ATLAS OF 
atlas ever published, for : ; 

ae aa eneeatien THE WorLD and you may sail where you will 
reference. Covers the world —to Rangoon Burma, to the Straits Settle- 
in detail. Strictly up-to- e 
date. Maps, statistics, in- ments, to Cape Town, Calcutta and Shanghai 

. Size, 11 x 14, . a 

Seine. Meese Sakae: —and be back by bedtime. Here is an edu- 
a co. as a oe cation for the whole family that turns study 
scriptive circular. into a game and sharpens interest and under- 

For quick reference, the di . Id 
Complete Atlas, less expen- standing in old or young. 
sive, not so exhaustive as 
we. and Every home should have a RAND M¢&NALLY 
291 Pages—cloth, $3.50. n ATLAS OF THE Wor LD. It is informative. It is 

t Sk, t . . . 
Atlas of the World. Maps, fascinating. It puts knowledge, valuable, use- 
ss or ae oo able knowledge, at the disposal of every mem- 
—cloth, $1.50.” Liew ber of the family. It answers a thousand ques- 

For the pocket or hand . : . 
bag, the Pocket Atlas of the tions. It furnishes a thousand subjects for 

‘orld, for convenient refer- ’ ; i 
ence. Maps, indexes and study and discussion—at home or in a gather- 
descriptive matter. Size 34 ing of men and women. Boundaries in Europe 
x 5%, 576 pages—paper, ‘ 
75c; cloth, $1.25; leather, have changed. There are new countries now, 
$2.50. ; 

(a in name and form. If you’ve never owned 
show new boundaries, latest an atlas, you ought to own one now—a 
world statistics, new federal Cc ‘ e 
census. Circulars describing Ranp MENa tty. It is filled with a wealth of 
any of them sent on request. d h ill : h 
Write for descriptive circular. new data that will astonis you. 


Ranp MENALLY & GOMPANY 
Map Headquarters 
536 S. Clark Street, Chicago 42 E. 22nd Street, New York 





BUY THESE RAND MENALLY ATLASES FROM YOUR LOCAL DEALER 
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Increase Capital and Surplus 

The North-Western Banks of Chicago 
have both made material increases jn 
their invested capital. During 1917. 
20, these banks built up ample reserves 
to offset the depreciated market value 
of government bonds and other ge 
curities held by them. During the past 
year, He recovery of these securities 
and the “attraétive returns earned on 
other investments, added to the current 
departmental profits, make it possible 
for the directors to increase the surplus 
of the North-Western Trust & Savings 
Bank, from $250,000 to $500,000 and 
leave a balance in undivided profits of 
over a hundred thousand dollars. The 
total invested capital of this bank js 
now more than $1,600,000 and the con- 
tingent reserve fund still remains at 
over $125,000. 

The capital of the Second North- 
Western State Bank, was increased at 
the same time from $100,000, to $200, 
000, and the surplus of this bank left 
as before, at $25,000. 

These changes add more than a 
quarter million dollars to the invested 
capital of these banks, bringing the 
total for both banks to 185,000,000. 

























Sam Stephenson of Great Falls, 
F. E. Stranahan of Fort Benton and 
A. T. Hibbard of Helena have been 
elected president, vice-president and 
secretary-treasurer of the Montana 
Bankers Association. 















From Windmill to Bank 

An interesting story is told of the 
development of the Exchange State 
Bank of Golden, Ill. A good many 
years ago, H. H. Emminga came from 
the “old country” and settled at Golden 
where he built a windmill with great 
spreading wings such as appear in 
many parts of Europe. The power of the 
mill was used to grind grain brought in 
by the farmers from the virgin prairies 
that were just being developed. This 
soon led into a grain business. These 
folks in their thrifty way needed little 
money and began asking Mr. Emminga 
to care for their surplus for them. He 
cared for the credits of these people 
with fidelity and soon found himself 
in the banking business so deeply that 
he gave up his mill work and started the 
bank which developed into the Er 
change State Bank in which his son 
now interested. 






























W. Walter Zeige formerly of the 
North Side State Savings Bank his 
been appointed cashier of the Lake 
State Bank, Chicago. 









W. W. Woodson of Waco, Texas bi 
been appointed commissioner of 
surance and banking. He succeeds Ei 
Hall who resigned to become first viet 
president of the Dallas County Stal 
Bank, Dallas. 
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con- i recognition from bankers all over the 
08 
s at } United States. 
, : 
orth- | Honestly revised twice a year, the Blue Book 
od at | has maintained undisputed leadership for ac- 
) ™ . . . . 
a | curacy and dependability since it was founded 
ie. 50 years ago. 
an a | 
“&| || Why the Blue Book 
ts y the Blue boo 
). i 
a Leads the Field 
n and 
been The Blue Book is invaluable in every bank 
and because 
ontans —it speeds up collection service 
—it simplifies the routing of items 
—it gives the latest statements of condition 
of the of ali banks 
State —it contains an up-to-date list of executive 
many officers 
e from | —it furnishes a correct list of all the corre- 
Golden spondents of every bank 
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pear in connections at the least cost 
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ught 2 | similar publication 
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urted the Banks, like all other lines of business, have undergone sharp readjustments during the past 
the Ex year, and the January Blue Book now coming off the press will be especially valuable because it 
is son I will give in detail the scope of these changes. The latest statements of condition, every change 
| in executive personnel, every recent merger will be shown. 
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ate ia | place your order now to make sure of a copy. 
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The East New York Savings Bank 
ix planning a new building at the corner 
of East New York and Atlantie avenues. 
The bank has been at its present loca- 
tion for the last 34 years. During the 
past three years deposits have more 
than doubled. There are at present 
30,000 depositors with deposits of over 
$13,600,000. Surplus is nearly $1,000,- 
000 and resourees $14,500,000. 

State Bank of Orlando and Trust 
Company will erect a nine-story build- 
ing to cost between $300,000 and $350,- 
000 with steel frame, reinforced con- 
crete and terra cotta finish. 

Plans are being completed for a new 
building for the Central Commercial 
Bank of Vallejo, California, to cost 
around $125,000. 





Work is proceeding on the two-story 
addition to the Central National Bank 
and Trust Company of St. Petersburg. 


The Growers’ Consolidated Bank of 
Hines City, Florida, are constructing a 
building to cost in the neighborhood of 
$60,000. 


Active work has started on the con- 
struction of a large one-story building 
for the Savings Bank of Richmond, 
Virginia, 

Work started the first of the 
month on the new home of the Citizens 
Bank of Washington, Pennsylvania. 


was 





Remodelling of the first four floors 
of the Union Areade has been started to 
cost around $1,000,000 to make ready 
for the new quarters of the Union Trust 
Company of Pittsburgh, which will 
occupy the space including extensive 
vaults in the basement and _ sub-base- 
ment. Graham, Anderson, Probst and 
White of Chicago are the architects. 

The Citizens National Bank of Lodi, 
California, expect to move into their 
new building the middle of October. 
‘The new home is of terra cotta. 

The Security Trust and Savings 
Bank of Los Angeles has opened an- 
other branch at 3878 W. Sixth Street. 





The Ashland, Kentucky, National 
Bank building is well under eonstruc- 
tion. 


Work on the new building of the Ex- 
change National Bank of Tampa, 
Florida, will start soon. Old buildings 
at the corner of Franklin and Twiggs 
streets are being torn down. 





Ground has been broken for the per- 
manent home of the Union Trust & Sav- 
ings Bank, of Dubuque, Iowa. 

The building will be monumental in 
design and materials, and the actual 
banking building itself will be 50 feet 
wide by 100 feet deep, although the lot 
to be developed will be 75 feet wide, 
the inside 25 feet to be devoted to a 
store. It is to be finished in terra cotta. 

The Farmers National Bank of Read- 
ing, Pennsylvania, has moved into new 
banking quarters with every modern 
development. 





Plans are being completed on the new 
seventeen story building for the Conti- 
nental National Bank of Salt Lake City, 
Utah. The plans are being prepared 
by George W. Kelhan of San Francisco 
and the work will be under the direction 
cf J. P. Walker also of that city. 


The Union Trust Company of Eal- 
timore will add three stories of their 
present building making it 192 feet 
high. The cost of the addition will be 
about $100,000. 


The Beloit, Wisconsin, State Bank 
plans to move into its new home which 
is under construction about the first of 
the year. 

Dauphin county’s (Pa.) 17 trust com- 
panies and 10 state chartered banks 
showed aggregate resources of over 
$49,000,000 when the June 30 call for 
statements was made according to 
figures compiled by Commissioner of 
Banking, Peter G. Cameron. The trust 
companies statement showed $49,901,- 
865.78 and the banks $6,425,156.97. 





Improvements whose cost will ag- 
gregate more than $20,000 have been 
started at the American National Bank 
of San Bernardino, Calif. 

Immediate improvements to _ cost 
$6,000 will be made with the addition 
of 14 extra feet to the bank building 
on, Third Street. This space will take 
care of officer’s desks and an additional 
cage. 
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Edwin Bergstrom, architect, is com- 
pleting plans for a_ one-story bank 
building to be erected on the northwest 
corner of Fair Oaks avenue and £] 
Centro street, South Pasadena, Cal, 
for the South Pasadena Home Commer. 
cial and Savings Bank. The building 
will cost about $20,000. 


The First National Bank of Brenham, 
Texas, is advertising for bids to wreck 
the three-story brick building known 
there as the Kiber Building, which will 
be demolished in the near future to 
make room for a bank building to be 
erected for the occupancy of the First 
National, which is outgrowing _ its 
present quarters. 


The Home Commercial and Savings 
Bank of South Pasadena, California, is 
having plans prepared by architecis 
Alick Curlett and Claud Beelman for a 
one-story building to be erected for its 
own use at South Pasadena. 





Plans for the ten-story office build- 
ing which the American National Bank 
will erect at Fourth and Grace streets, 
Richmond, Virginia, will be completed 
during the next few days, and it is be- 
lieved will be put on the market almost 
at once. 


The First National Bank of Mitchell, 








S. D., and the First Trust and State 


Bank have been consolidated giving 
rison will continue as president of the 
combined institutions which will oceupy 
enlarged quarters at the present loca- 
tion of the First National. This con- 
solidation gives the First National the 
largest deposits of any bank in the 
state west of Sioux Falls. 


The Commercial Bank and Trust 
Company of Richmond, Virginia, opened 
22 months ago by colored people has 


now $171,592.39 resources. 
this type are rapidly springing into 


Banks of § 


’ total deposits of $3,000,000. R. J. Har | 


Ris Rods Fa 


prominence in various parts of th 


country, especially in the larger cities 
of the north. 


Work has commenced on the six story 
building for the First National Bask 
of Whittier, California, to cost about 


ee 


$200,000. It will be built of brick with FE: 


facing of terra cotta. 
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Character in Your 


Bank Building 


E design, plan, remodel, build and 

‘ equip your bank building under 
our one contract plan which ensures the 
prompt and satisfactory performance of 
the work at a substantial saving. 


The bank building, like the banking 
business, should reflect certain distinctive 
ideals. The building should convey the 
individuality and the stability of the 
management in order that public recog- 
nition may be cultivated and suitable 
service provided for customers. _ 


‘Qur broad experience in the bank 
building field and our knowledge of the 
manifold functions which the bank is now 
exerting as a big community factor, 
enable us to bring to every construction 
and equipment problem many ideas that 
will beautify and improve your premises. 





Full particulars on request or one of | 
cur representatives will be glad to call 
without obligation. 


BANKERS ARCHITECTURAL 
& ENGINEERING COMPANY 


1363 Peoples Gas Building 








CHICAGO, ILLINOIS 





Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


OORWAY of the Savings Investment & 
Trust Company of East Orange, N. J., one 


of the latest Thomas M. James Company 
designs. 





Thomas M. James Company 


Bank Architects and Engineers 


3 Park St., Boston, Mass. 
Fuller Building, Springfield, Mass. 
342 Madison Ave., New York 


Re-construction of the interior of the 
Joliet, Illinois, Trust and Savings Bank 
has been started to double the working 
space. Since its reorganization two 
years ago the deposits have increased 
100 per cent. 


Contract has been awarded for the 
construction of a $75,000 two-story 
bank building for the Greater New 
York Savings Bank. 


The Hamilton National Bank has 
leased the building at 132 W. 42d Street, 
New York, and is making alterations 
costing $50,000 before moving in. 





Contracts have been let for the con- 
struction of a new home for the Wayne 
National Bank of Goldsboro, N. C. 


Denver, Colorado, may have a new 
Federal Reserve bank home, owned by 
the district, by Jan. 1. The new bank 
will be four stories high and will cost 
$700,000. The lots have been bought. 





The Bank of East Falls, Philadelphia, 
Pennsylvania, is having plans drawn for 
a new building, two stories high. 


The Cambridge Trust Company of 
Norristown, Pennsylvania, is to have 
a new banking house to cost $250,000. 


A bank and office building will be 
built for the Lowell, Massachusetts, 


Five Cent Savings Bank. The building 
will be of brick and stone, two stories 
and basement, 70x100, and constructed 
on plans drawn by Architects Hutchins 
& French of Boston. 


Readers wi'l ccnjer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Richmond, Virginia, is the home of 
the latest Morris Plan Bank opened 
recently with addresses by Thomas 
B. MeAdams, president of American 
3ankers Association, Herbert W. Jack- 
son, president of the Virginia Trust 
Company and Arthur J. Morris the 
founder of the first Morris Plan Bank 
at Norfolk, Virginia. T. C. Boushall, 
formerly in charge of the Brussels, 
Belgium, branch of the National City 
Bank of New York is president of the 
new bank, and Philip Woollcott for- 
merly with the American Trust Con- 
pany of Charlotte, N. C. is cashier. 

J. C. Johnson, cashier of the High- 
land Park Bank, and State Bank Ex- 
aminer, L. A. Norris have resigned 
their respective positions’ and are or- 
ganizing the Home Commercial and 
Savings Bank of South Pasadena, 
Calif., and expect soon to begin work 
on bank building on N. W. corner El 
Centro and Fair Oaks avenues, to cost 
about $50,000. 





Plans for the remodeling of the new 
banking home of the First and Utah 
National Bank and the First and Utah 
Savings bank, of Ogden, Utah, which 
will be housed in the building now oc- 
eupied by the Utah National bank, 
corner of Washington avenue and 
Twenty-fourth street, have been com- 
pleted. 

The plans call for a complete reno- 
vation of the Utah National quarters 
and for a great increase in working 
space. 





The Dubach Louisiana State Bank 
has moved into its new home just com- 
pleted. T. B. Colvin is president and 
R. V. Henry, cashier. 

The contract for enlarging and re 
modeling the Doylestown, Pennsylvania, 
Trust Company’s banking house has 
been awarded. When alterations are 
completed it is claimed this will be one 
of the most up-to-date banking build- 
ings in that part of the state. New and 
larger vaults will also be installed. 


The Columbus, Ohio, chapter of the 
American Institute. of Banking have 
opened their new rooms on the fourth 
floor of the City National Bank. 


The National Bank of Henderson, 
Virginia, are planning changes to cost 
$50,000. 


Plans are underway for a new build 
ing for the Cliffside Park, New Jersey, 
Bank on which the bank plans to spend 
about $90,000. 


The North Ward National Bank of 
Newark, New Jersey,’ are building 4 
$200,000 home directly across the street 
from the present place of business. — 
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The Valley Savings Bank of Middle- 
town, Maryland, are considering plans 
for a one-story building to cost about 
$50,000. The building will be finished 
either in granite or marble. 


The Lawndale National Bank of 
Philadelphia have accepted plans for 
a one-story limestone building to be 
constructed, at Sun Avenue and Magee 
Street. 


Moorman and Company are the ar- 
chitects for a three-story building for 
the Fairmont, Minnesota, 
Bank. 


Work has been started on remodeling 
of the Citizens State Bank of Montford, 
Wisconsin. 





Alterations are being made on the 
present quarters of the Waukesha, Wis- 
eonsin, National Bank. 


Two hundred thousand dollars will be 
spent by the West Side National Bank of 
Chieago in a three-story building at the 
Southwest corner of Ashland Avenue 
and Roosevelt Road. 


The Liberty Bank of Buffalo are 
making extensive alterations as well as 
constructing an addition to their present. 
building. 

















RAND McNALLY 


Established in 1872 


nearer to the 


is printed in T. 
ILAR ITEMS being placed in 









Rand McNally Building 
536 S. CLARK STREET 
CHICAGO, ILLINOIS 


National _ 


PUBLISHED IN. 
MARCH and 
SEPTEMBER 


BANKERS DIRECTORY 


It is HONESTLY revised twice a year. 

COMPLETE, UP-TO-DATE and is published 
date of the information it con- 
tains than is any other similar publication. It 
IRM, all SIM- 
the SAME 
COLUMN for the purpose of comparison— 
more expensive for us, more satisfacto: 


It is BEA 
PRINTED in clear waste ‘ble = 


You constantly have occasion to consult a 

k directory and as conditions are changing 
daily, unless you have an up-to-date book no 
will get old and inaccurate information. ‘ou 
should have the latest and best and that is what 
you get in the Rand McNally BLUE BOOK. 


for 
LLY 


RAND McNALLY & COMPANY, Publishers 


The Bankers Directory is a Basiness Necessity 





The Citizens National Bank of Wells- 
ville, New York, have approved plans 
for a one-story building to house the 
bank at a cost of $80,000. 


The First National Bank of Lacona, 
New York, have in course of construe- 
tion a one-story building to cost $55,000. 


The Berlin, New Hampshire, Na- 
tional Bank are having plans drawn for 
a new building to be built of limestone. 


The Royal Oak, Michigan, Savings 
Bank has aecepted bids for a bank, 
store and office building to cost $75,000. 


Work has been commenced on the 
new bank building of the Citizens See- 
urity Bank at Wallace, Nebraska. -The 
capital stock of the bank has been in- 
creased from $15,000 to $25,000. 


The contract has been let for erec- 
tion of a new home for the Farmers 
State Bank of Kearney, Nebraska. 

The Mereantile Trust Company of 
Berkeley, California, are considering 
plans for a new five story building. 





Hoggson Bros., have drafted the 
plans for a new home for the Oak 


Park Trust and Savings Bank, Oak 


Park, Illinois. 
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We design, plan, remod- . 
el, build and equip 


BANKS 


We have designed, built and equipped thou- 
sands of banks and know how to plan your 
bank so as to give the utmost possible efficiency. 


Write for a copy of a new booklet we 
have just printed, in which some of our 
latest bank buildings and interiors are beau- 
tifully illustrated from actual photographs. 


ST. LOUIS BANK EQUIPMENT 


AND FIXTURE COMPANY 
SAINT LOUIS, U.S.A, 
807-809-811 WALNUT STREET 
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The Doylestown, Pennsylvania, Trust 
Company is making alterations and 
building an addition to their present 
banking quarters. 





The Mercantile Bank of Baltimore 
are making alterations to their present 
building at a cost of $40,000. 

The Valparaiso, Indiana, National 
Bank is contemplating a bank, store 
and office building of three stories to be 
built of brick steel and limestone. 





The Staten Island Savings Bank will 
lease part of a bank, office and store 
building now being constructed at 
Stapleton, New York. 


Holyoke, Massachusetts, is“ to have 
an eight or ten story bank and office 
building as the home of the Hadley 
Falls Trust Company. Plans have just 
been completed. 


Plans are being drawn for a new 
building for the Jefferson Title and 
Trust Company of Philadelphia to be 
of reinforced conerete finished either in 
limestone or terra cotta. 





The Peoples Trust Company of 
Brookville, Indiana, have let the con- 
tract for their $50,000 brick and lime- 
stone bank building. 


. 
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Granite —-The Noblest ¥ Building Stone 


A Granite Thought 
That Means 
New Business 


E know of many in- 

stances where a new 
Granite front on an old bank 
has brought new deposits 
and larger business. 


If you are contemplating an 
alteration, this Association 
will be glad to cooperate 
with you or your architect. 
Our intimate knowledge of 
Granite design has often 
resulted in the use of Gran- 
ite when otherwise it would 
have been too expensive. 
When you are interested in 
talking granite, we will be 
interested in talking it with 
you. 

Or, we have a booklet that 
will be of interest to you 
now. 

It shows Ig granites in nat- 
ural color and texture. 

We would be glad to send 
you a copy. 


National Building Granite Quarries Association, Inc. 


31 State Street, Boston. Mass. 


H. HL Sherman, Secretary 
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Virginia Trust Co. 


Richmond, Va. 
A. C. Bossom, Architect 
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Frank E. Wolfe is president of the 
new River Park State Bank of South 
Bend, Indiana, recently organized with 
capital of $50,000. 

Lloyd E. Work, of LaSalle Street, 
Chicago, for many years, has re 
signed as vice-president and director 
of A. C. Allyn & Co., to establish a bus- 
iness of his own. The new firm will be 
styled Lloyd EB. Work & Co., with offices 
in 105 South LaSalle Street. A gen- 
eral investinent bond business will be 
conducted. 


At the annual meeting of the Snyder, 
Nebraska, State bank last month Robert 
Frahm was elected president; Art 
Bleyhl, vice-president; Elliott Frahm, 
cashier, and Peter Laneman, director, 
with the above four. 

The capital stock of the State Bank 
of Minatare, Nebraska, has been in- 
ereased from $15,000.00 to $25,000.00 
by the transfer of $10,000.00 from sur- 
plus account. Officers: L. F. Johnson, 
president; W. L. Townsend, cashier; 
D. M. Kinney, ass’t cashier. 


SOLVING EUROPE’S 
CREDIT DIFFICULTIES 


(Continued from page 65) 

While we have talked about the im- 
portance of the world resuming pro- 
duction, the world has been resuming. 
Two years ago there were broad intima- 
tions that Latin-America confronted a 
difficult situation, perhaps an economic 
crisis. That danger is passed, or pass- 
ing. In a broad fashion, I undertake 
to say that there is no English-speaking 
country, or dominion, or colony; no 
nation or state based on the Latin 
culture and ideals that has not vastly 
improved its status in the two years last 
past. Japan has passed the peak of 
economic tribulations which began with 
the depression of the silk industry. 
The tendency everywhere is toward re- 
ducing the burdens of armament and 
the dangers of war, thanks in part to 
the general good sense that men are dis- 
playing, and thanks also to the econ- 
structive program put forward by the 
Washington Conference on the Limita- 
tion of Armament. The will to war, 


- however we may construe the incidents 


of the day’s news, is a less potent factor 
in the world than for a generation past. 
The will to peace is today’s dominating 
purpose. The will to work, to produce, 


-to restore, is testified everywhere from 


the Vistula and the Black Sea to the 
Atlantic, and thence throughout the 
world. 

These are universally the signs of the 
times; and they compel us to conclude 
that this year 1922 has seen the world 
set well in the way to sanity, to the 
desire and ability to take care of itself, 
to pay its debts, to restore its industries, 
its production and its exchanges. 

The Rockwood, Pennsylvania, Na- 
tional Bank are having plans drawn 
for a new building. 

The Valley View, Pennsylvania 
Bank, has started work on a building 
to cost in the neighborhood of $50,000. 

The Union Trust Company of Co- 
lumbus, Indiana, are planning exten- 
sive alterations to their four-story 
building. 

The National Bank of Baltimore are 
preparing to build a three-story addi- 
tion to their present building to be 80 
by 100 feet. 


A new home is contemplated for the 
Delaware Trust Company of Milford, 
Delaware. 


Contract has been awarded for the 
construction of a limestone building to 
cost in the neigborhood of $50,000 for 
the Bank of Hampden at Baltimore, 
Maryland. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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AMERICAN TRUST COMPANY 
SOUTH BEND, IND. 


BANK SPECIALISTS 


ENGINEERS ARCHITECTS DESIGNERS 
BANK BUILDINGS INTERIORS COMPLETE EQUIPMENT VAULTS 


Write for Our Beautifully Illustrated Portfolio on Bank Art Showing Our Work 


We prepare guaranteed estimates with preliminary 
sketches without financial obligation to banks. 


K. M. VITZTHUM & CO., INc. 


VITZTHUM—BURNS 


Architects 


JOSEPH SCHEITLER, Bank Engineer, Associated 
605 North Michigan Avenue, Chicago, Illinois 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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A. MOORMAN ¢é CO. 










FIRST NATIONAL BANK 
HIBBING, MINN. 


BANK BUILDERS 


Planning, Designing, Construction 


Complete Equipment 


CHAMBER OF COMMERCE-—SAINT PAUL 








The Chapman, Nebraska State Bank 
last month celebrated the twentieth 
anniversary of its existence. An an- 
nouncement folder sent out by this in- 
stitution gives a comparative statement 
showing its growth since establishment 
in 1902 with a capital of $5,000 and 
deposits of $1,936 to the present time 
with capital of $50,000 and deposits of 
$347,799.35. D. E. Magnuson, for six 
years with this bank is cashier. 

The Home Savings and Security Sav- 
ings banks, both of Fremont, Ne- 
braska, have been consolidated, and 





have deposits of over $450,000. Retire- 
ment of Otto Schurman as president 
of the Home bank brought about the 
consolidation. 


O. J. Irwin of the Loretto State Bank, 
Loretto, Nebraska, has purchased the 
interest of G. A. and A. M. Mollin in 
the Genoa, Nebraska, National Bank 
and will be active in the bank as a vice- 
president. 


William Bernhard has sold his stock 
in the First State bank, of Hastings, 
Nebraska to J. W. Anderkirk from 
Franklin who has become associated in 
the management of the bank. 


G. W. Phillips, C. C. Sheldon and 
R. M. Campbell have recently pur- 
chased the shares of stock held by the 
heirs of the late Herman Luedtke in 
the Citizens Bank of Creston, Nebraska. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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AUGUST CONSTRUCTION 
WAY OVER LAST YEAR | 


(CONTRACTS awarded in 27 north 
eastern states during Augug 
totaled $322,007,000, according to F, 
W. Dodge Co., 46 per cent over August, 
1921, and 8 per cent under July, 1922, 
The slight seasonal decline after four 
months of unprecendented activity is 
regarded as a wholesome indication. 
August figures brought the total for 
the year to date to $2,362,872,000, 4 
record for the first eight months of any 
year and greater by $7,000,000 than for 
entire year 1921. On the eight months 
basis, this year is 58 per cent ahead of 
1921. 
Industrial plant construction contrib- 
uted $67,373,000 or 21 per cent to 
month’s total, a record since March, 


1921. Omitting $35,000,000 by-product 
coke plant of Carneige Steel (Co, 
near Pittsburgh, remainder exceeds 


any monthly figure since November, 
1920. 

Residential building maintained its 
lead with $100,882,000, or 31 per cent 
of total. Public works and _ utilities 
were $49,285,000, or 15 per cent; bus- 
iness buildings, $38,122,000, or 12 per 
cent; and educational buildings, $32, 
055,000, or 10 per cent. Contemplated 
new work totaled $371,249,000. 

Construction begun in New York 
state and northern New Jersey in first 
eight months of 1922 totaled $637,534, 
000, only $8,000,000 less than in entire 
year 1921. Inerease over first eight 
months of last year is 77 per cent. 

August building contract were $80, 
738,000, an increase of 5 per cent over 
preceding month and of 33 per cent 
over August, 1921. August total in- 
cluded $28,970,000, or 36 per cent for 
residental buildings; $12,649,000, or 
16 per cent for industrial buildings; 
$11,378,000, or 14 per cent for business 
buildings; $9,638,000, or 12 per cent for 
educational buildings. | Contemplated 
new work reported was $87,210,000. 


Organization of the Bank of Central 
and South America, which will take 
over the business of the Mercantile 
Bank of the Americas, has practically 
been completed. 

The committee named to perfect the 
plan will meet for deciding on the final 
details and naming the personnel o 
the bank. This committee consists of 
Edward Stettinius of J. P. Morgan & 
Co., Gales W. McGaragh of the Mech 
anies and Metals National Bank, Wil 
lard V. King of the Columbia Trust 
Company, Walter E. Frew of the Com 
Exchange National Bank and W. ¢ 
Potter of the Guaranty Trust Company. 

The Continental & Commercial Ne 
tional and other Chicago banks, whieh 
were stockholders in the Mercantile 
bank, will have an interest in the ne 
bank. 
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v Steel Industry Much Improved 
yt Betterment in the steel industry has 
peen noteworthy in this district, not- 
th. withstanding production difficulties 
ust eaused by the scarcity of coal and coke 
FR, and an inadequate supply of skilled 
ast, labor. The trade is showing up well . ‘ ; ; 
29. under the influence of broader buying A Cordial Invitation 1S 
our by various consumers. The soundness 
is of underlying conditions has been em- ‘ extended to the delegates to the 
hasized by the composure of the finan- 
for rl markets in the face of widespread AMERICAN BANKERS 
hae unrest and discomforting news from ASSOCIATION CONVENTION 
an abroad. General trade last month in- +s : : 
= EE ic: smh & Sen oo to dedion 6 to visit us while in New York, any 
aths 13 per cent gain in volume over 1921. day between sessions. 
1 of This is suggestive of the genuinely s 
better feeling which pervades the com- A most hearty welcome is assured. 
Tib- munity and which has been reflected in 
; to continued buying of good securities at 
rch, prices in many instances not far from 
duet the high level of the year. American 
Co., industry has never given a better ac- 
eeds count of itself during a period of in- 
aber, dustrial unrest and, while there are 
still elements of disturbance to reckon 
| its with, the outstanding fact is that the 
cent country is expressing a cautious opti- 
lities mism about the future. Business in the 
bus- Philadelphia district is showing a good 
| per undertone, with increased demands in 
$32,- various quarters where a few months’ 
lated ago something approaching stagnation 
prevailed. The outlook is promising 
York and contrasts most favorably with the 
_ first uncertainties and indecision of a year 
534,- ago. 
entire pos 
eight 3 . 
| It would not be surprising if the 
$80,- stock market should develop materially 
~ increased speculative activity before the 
cent year is over. With money in plentiful 
a] in supply and the country’s bank position 
it for as sound as it is, together with the —_ i 
0, or splendid crop showing, the indications Interior View of Board Room, A. C. Bossom 
ings; favor increased public speculation in . 
cine securites during the Fall or Winter. A Partial List of Banks whom we have served: 
nt for How far this movement will go will Hibernia Bank & Trust Company, Greenwich Trust Company, 
plated depend on the development of condi- New Orleans, La. Greenwich, Conn. 
00. tions abroad and the subsidence of labor — National Bank, New Colonial Trust Company, Phila- 
disturbance. National Bank of Commerce, : euiphin, Pennsylvania 
ot vase New York scat <a 
| take The country’s 8,249 national banks, — En ae Piste ieiiieais ite tiniiiieie 
—_ os to the oe eer = Trust Company, New Va. 
stically uced loans and discounts $756,000,- or as Virginia oR 
000 in the year ended June 30 last. In ere r National ia oe: 
oct the the same period balances due from Chastoe Mational a Cher. Planters National Bank, Rich- 
e final banks and bankers, including lawful re- lotte, N. C. mond, Virginia 
nel of serve, increased $404,000,000. This on First National Bank, Jersey City, Lynchburg National Bank, 
ists of the whole is a remarkable showing and Lynchburg, Virginia 
— : emphasizes the strength of the bank 
Mech position — William A. Law, Chairman, 
oe First National Bank of Philadelphia. ALF RED i BOSSOM 
e Cor G. W. Broadhurst, formerly affiliated a at ae Equipment Engineer 
W. ¢ with the Bushnell, Nebraska, State bank 680 Fifth Avenue NEW YORK 
mpany: and the Farmers State bank of Bush- 
jal Ne tell, has been elected vice-president of 
; whieh the Citizens State bank of Kimball and 
reantile will move to that city. Mr. Broadhurst 
he new had sixteen years of banking ex- 


eadere will conjer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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UCCOONONNAMON 





POCORN CCN AT 


Fowler, Caron, Farber & Johnsen] 
Quaintance, King & Quaintance Fordyce, Holliday & White owler, son, Furber & Johnson 


Ernest and Cranmer Bldg. 506 Olive Street Suite 817-825 New York Life Bldg. 
Denver, Colo. St. Louis, Mo. Minneapolis, Minn, 
Attorneys for Minnesota Bankers Association 


Attorneys at Law 





Edward H. Brink 
Fourth Nat'l Bank Bldg. Cincinnati, Ohio 
General Practice 


Reference: Chemical National Bank of 
New York. All Cincinnati Banks 


Cuthell, White, Hotchkiss Grant and Grant 


and Mills Attorneys and Counsellors 
Counsellors at Law Lee W. Grant Barton N. Grant 


y Building Washington, D. C. Carleton Bldg. St. Louis, Mo. 





Nathaniel H. Maxwell 
Attorney and Counselor at Law 
Suite 904 First National Bank Building 
Cincinnati, Ohio 


William L. Symons Carl H. Langknecht 
Attorney and Counselor at Law | Fidelity Trust Building 
700 Tenth Street | Kansas City, Mo. 


Washington, D.C. Carl H. Langknecht E. G. Penland 
Patent, Trade-mark and Corporation Causes J. P. Kane R. O. Casemore 








“CANADA” 


McLanahan & Burton Humphrey & Boxley 
} Suites 1112-13 Commerce Bldg. 
Union Trust Bldg., Washington, D. C, Kansas City, Mo. 
Attorneys for South Side Bank 
Corn Exchange Bank 


Lamothe, Gadbois & Nantel 


Advocates, Attorneys and Counseiors 


Montreal Trust Building, Montreal, Canada 
Commercial, Civil and Corporation Law 


Cable Address: Counsel 























Are You the Man Who 
“Never Reads Advertisements”? 





Some men, who are neither blind nor illiter- information through others who obtained 





ate, claim sincerely that they “never read their knowledge from advertising. But it is 

advertisements. a fact that no man can escape the effect of ‘ 
Yet, if you could investigate, in each case advertising even if he does say he “never 

you would find that man who “‘never reads reads advertisements. 


advertisements” used an advertised tooth 
paste or shaving cream or soap. If he owns 
an automobile it will be an advertised car. 
If you ask his opinion of any automobile he 
will reply in words that might have been 
lifted bodily from an advertisement of that In these days of good, truthful, helpful 
automobile. 


Not one of us ever reasoned out entirely 
from his own mind that the earth is round. 
If we had not read it or heard it we would 
never have known it. 












advertising to say, ‘‘] never read advertise- 


Advertising has formed his opinions to a ments” is merely your way of saying, ‘I 
great degree. He may have received his don’t read all advertisements.” 







{Pages by The Bankers Monthly in co-operation | 
with The American Association of Advertising Agencies} 
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CLASSIFIED 












ADVERTISING SPECIALTIES 








Street Car Cards—For Banks. 
Paint Stencil Process. 
Send for samples. 


“Byhograph” 
Beautiful color effects. 
Byrne Display Service, 48 








East 4th St., St. Paul, Minn. 8*-6 ti 
BANKS 

HOME AND POCKET SAVINGS 

PARISIAN NOVELTY CO., 140-159 W. 

22nd St. Chicago. 25 years of experience. 

Originators and Manufacturers of Savings 


Banks, Souvenirs for Openings, Anniversaries, 
Fairs, etc. &*-12ti. 





BANKS FOR SALE 


Southern California Banks. Business and 





living conditions warrant investigation. Write 

the Thompson-Sanders Company, Suite 210 

Story oe Los an Calif. t.f 
FOR SALE 


BANK and INSTITUTIONS which have 
SAFETY DEPOSIT BOXES for rent must re 
tain accurate record of customers. OUR CARD 
SYSTEM provides clear, complete record, pro- 
tects institution regarding liability and releases 
bank when customer checks out. Send for 
sample mentioning number of boxes in use 
SAFETY DEPOSIT RECORD SERVICE, —= 
101, Chicago, II. 





and Samet. 
style and make. 


Safes—Burglar 
every size, 


Secondhand 
Cheap. John 


IDEAS WANTED ° 


We have a national distribution to banks 
but need additional specialties to manufacture 
and sell. Will pay a royalty. Send your idea. 
Confidential treatment. Lonson Manufacturing 
Company, St. Paul, Minn. 10*-1ti. 


BOOKS FOR SALE 


6 DIFFERENT BUSINESS PUBLICA. 
TIONS covering Accounting, Advertising, Admini- 
stration, Merchandising, Salesmanship and Tax- 
ation all prepaid only 25c. Value $1.50. In- 
structive, educational, practical. Walhamore 
Co., Lafayette a Philadelphia, 1 Pa. 7*-tf. 


500 THINGS TO SELL BY MAIL. Re- 


markable new publication. Workable plans and 
methods. Loose-leaf, Cloth binder. Prepaid 
$1.00. Walhamore Company, Lafayette Bldg., 
Philadelphia, Pa. 7*-tf. 


“36 ACCOUNTING PROBLEMS SOLVED 
by C. P. A.” Cloth bound, loose leaf, new, 
original, up-to-date, valuable. Prepaid, $1.00. 
Walhamore Company, Lafayette Bldg., Philadel- 
phia, Pa. 7*-tf. 


THE HERMAN VOSS COMPANY, 603- 
07 East Water St., Milwaukee, Wis. Man- 
ufacturers of Diaries and Memo Books, Bank 
Check Cases and Deposit Books. 8*-12 ti. 


EMBOSSED STATIONERY 


Embossed Business and Personal Stationery. 
Samples, Daniels Company, Pittston, Pa. 9*-6 ti. 





LEATHER SPECIALTIES 





ADVERTISEMENTS 


Advertisements will be accepted under this heading at FIVE CENTS per word, signatures, 
address, name and heading to be counted. Send cash with your order. 
care of the BANKERS’ MONTHLY will be forwarded promptly. 


Answers addressed 





PATENTS 


Bankers and Attorneys having clients who 
wish to patent inventions are invited to write 
for particulars and terms. : 

WATSON E. COLEMAN, Patent lawyer, 624 


F Street, N. W., Washington, D. C. 6*12 ti 


PRINTING 


Omaha Printing Company, 13th and Farnam 
Sts., Omaha, U. S. A. Lithographers, Embossers. 
Stationers, Office Furniture. 6*-12 ti. 


BETTER PRINTING—1,000 Letterheads, 
Envelopes, Statements or Cards $2.75. Muti 
graph Letters $4.50 up. Send sample for our 
estimate. Samples of printing sent free. How- 
lett’s, Paris, Illinois. 10*-6ti. 











Steel Die Letterheads and the better grade 
of Letter Presswork are our specialties. Attrac- 
tive individual designs executed. Your partic- 
ular taste in type and paper will be met_by 
us. Letterhead Press, 1451 Broadway, New 


York. _10*-12 ti. 
5000 envelopes printed, $10.00. Champion, 
10*-4 ti. 





Wauwatosa, Wis. 





- SITUATION “WANTED 


Young man with good all around city and 
country bank experience, ' also experienced in 
public accounting, having specialized on income 
tax work, desires position in official capacity. 
Will invest small amount. Address—Mr. A. F 
-Norem, 1725 Wilson Ave., Y. M. C. A. Chicago, 
TH. 10*-1 ti. 


"EXECUTIVES ‘WANTED 


Executives seeking superior connections find 
our confidential service extremely satisfactory. 
Let our Mr. H. H. Harrison confidentially 








F } inci i i negotiate for you suitable positions with proper 
a ene THE BEACH LEATHER COMPANY, COS- | employers, as he has successfully done for thou- 
ages HOCTON, OHIO. Manufacturers of Leather | sands of others since 1909. Inquiries invited. 
ee Novelties for Advertising purposes. Pocket | THE NATIONAL BUSINESS BOURSE, Inc., 
Addressograph : Commercial Graphophone Books,- Key Cases, Bill-folds, Memo Cases, ete. Confidential Negotiators. Association: Building 
Holzapfel Cleona, Pa 5*-6 ti 7*-6ti. Chicago. = -12ti. 
r 
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WHAT DO YOU 
WANT? 


Accountants Ledger Paper 
Accounting Devices Letter Distributors 
Accounting Typewriters Lighting Fixture 
Adding Machines Linoleum 
Addressing Machines Lithographing 
Addressing Machine Sup Lockers 
Architects Loose Leaf Binders 
Automobiles Loose Leaf Eyelets 

Loose Leaf Forms 
Bank Advertising Loose Leaf Shsets 
oe. Malling Machines 
Bank Signs Mall Order Service 
Blank Books — Pins 
B aps 

Memo Books 

oom ane oe 
Bronze Doors etal Furniture 
Bronze Memorials Metal Stands 
Bronze Name Plates Moisteners 

ronze Wor 

Budget System Office Stationery 
Burglar Alarms Office Supplies 


F ree Service F or Our Readers moet Ornamental tren 


Paper 
Caiculators 
Cancelling Machines Pass Books 


So many of our readers have requested us to give them service Cash Registers — 


_ on Equipment and Method machinery that we have opened this new Shea Zoned Gigs 
SERVICE DEPARTMENT in which we offer our services without — Writers Pencil Sharpeners 
charge in rendering any assistance possible to our patrons. Coin Boxes ere 

We will always be pleased to assist in choosing the right equip- Coin Counters Shone Attachments 


ment and supplies and to see that THE BANKERS MONTHLY Coin Wrappers ts Photograph Copying 
readers get the best and most prompt attention. Plumbing Fixtures 


We can secure for you without charge catalogs and literature Soe ase” Gestel tees 
describing any product that you may be interested in and it will 


esks Press Clippings 
z . ~ Dictatien Machines Printing 
be a pleasure to render the service, so do not hesitate to write us Display Signs 
at tim Duplicators Rubber Bands 
“Shoes Electric $1 Rubber Signat 
‘ ‘; ectric Signs r Signatures 
_ _ If you want material of any kind we can place before you any Riseatoks Gubher atemes 
information you need—either now or later. We can help get right oe imate 
prices and prompt deliveries. Envelopes. ; Safety Check Paper 
To get this information look over the list of material equipment oe errs — 
and service listed above, place a mark opposite the aiticle you are Expense Boeks Second Hand Safes 
: ° ° -« * Eye Shades Service Rolls 
interested in, fill in the coupon below and mail it to us and your Stamp Affixers 
inquiry will be given prompt attention. Form Mortgages js cooly Th the aay 
There is no charge for this service. Filine Cobtnets Seenen. Mets thettes 
| SERVICE DEPT., THE BANKERS MONTHLY 1 Furniture oon Soares 
36 S. Clark St., Chicago Glass Desk Pads Thumb Tacks 
1 7 7 - Gold Pens Tickets 
i Gentlemen: We are interested in the items checked in the above list, and would Gummed Tape Sealers —— Stamps 
appreciate your putting us in touch with manufacturers whom you know are reliable and 4 Seating Beut <a. 
ill furnish these goods promptly and at best prices. i ee eee 
™ Heating Systems 
Heat Regulators Typewriter Carbons 
4 Honor Rolls Typewriter Ribbons 
Typewriter Rollers 
{ ice Machines Typewriters 
Income Tax Experts Typewriters Rebuilt 
‘ oa Ink Typewriters Supplies 
ndexes 
ae ne Sueses U. S. Treasury Service 
ndex abs 
ne Pads Vaults 
nks 
Inkstands Waste Baskets 
Investment Houses Window Shades 


Remarks 


City 


fe dee ae ee eG Ok Ce Oe te ee oo me oe oe oe ae Ob ee ee 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when. writing to our advertisers. 








